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Sparks | Shortages Reduce Output to 90,263, 


That squeal you hear 
the pig iron shortage. 


* * * 


™ But GM Sees Peak Rate in Last Half 


Truck Production? mates Uabor Peace Held 
‘At 4-Month Low Key by Wilson 


Knudsen Honored 


American Legion has awarded its 
Distinguished Service Medal 4 
1947 to Lieut. Gen. William 
Knudsen, former General iehees | 
president and now chairman of | 





Passenger Car Output Estimates 
By Automotive News 


Hupp Mfg. Co. 


* * * 


No Drop Seen 


The best authorities warn against | 


looking for a sharp drop in farm 


prices this year. Such a trend after | 
the new harvests would be cushion- | 


ed by demands for food in Europ? 
and the federal price props which | 
remain on the law books into 1948, 
they state. 


x * * 


Don’t Need One 


Arkansas is said to have th 
highest stolen automobile rate in 


the U. S. Like the famous traveler | 
from that state, do modern citizens | 


figure that they don’t need a car 
when they stay home, and couldn’t 
travel if they wanted to, 
car has been stolen? 

* * + 


Stull Rising 
The dollar value of manufactur- 


ers’ inventories continued to in- 
crease during March, but the rate 


of increasé¢ ‘was lower than at any | 
time since last June, the Depart- | 


ment of Commerce reported. 


At the end of March manufac- 
turers’ stocks totaled $21.5 billion, 
or $300 million more than at the 
end of February. All of the March 
increase in manufacturers’ inven- 
tories occurred in the durable 
goods. industries, continuing the 
pattern set in February. 

+ *x * 


Auto Sales Up 3% 


Automotive sales 


percent and the January total by 9 
percent, according to the Depart- 
ment of Commerce. March sales 
were more than double those of a 
year ago in the group including 
new and used-car dealers and parts 
and accessories stores. 

Total retail sales in the first 
quarter were estimated at $23.9 
billion, a rate about 3 percent above 
the peak established in the last 
quarter of 1946. This rise was due 
to higher prices, it was stated. 


Top Cars 
New car registrations for 48 
states in January, plus 44 for 
February and 29 in March: 
1947 
Pos. 
.1—95,715 


1941 


Make Pos. 


Chevrolet 251,951— 
Ford 187,024— 
Plymouth 118,594— 
Buick 84,101— 
Pontiac 78,626— 
Dodge §2,141— 
Oldsmobile 65,291— 6 
Mercury 23,568—10 
Nash 22,024—11 
Studebaker 26,629— 9 
Hudson 17,708—13 
Chrysler 34,474— 8 
DeSoto 18,652—12 
Cadillac 15,410—14 
Packard 18,744—15 
Kaiser 
Lincoln 
Frazer 


11—16,320 
12—14,334 
18—10,392 
14— 7,639 
15— 6,564 
16— 6,044 
17— 3,731 
18— 3,135 
19— 3,059 Willys 
20— 2,058 Crosley 
Total All Makes 
486,933 1,020,877 

For further details see page 

30, today’s issue. 


5,066—16 


4,871—17 
92—18 


if their | 


in March ex- | 
ceeded the February total by 3 | 


Spurt at End of April 
Depletes Stockpiles; 
70,244 Cars in Week 


By Bernie Thomas 
Staff Writer 


| DETROIT.—Material stock- | 


|piles were lower last week 
‘than they have been in any 
‘other period this year, and 
\U. S. plants were held to an 


» estimated output of 70,244 cars and 


| 20,019 trucks—-for a total of 90,263 
units. 

Because Chevrolet truck plants 
were idled for a changeover to 
1947 models, last week’s truck pro- 
duction was the industry’s lowest 
weekly accounting since the week 
ended Jan. 18, 1947. 

A few plants could blame mate- 
rial shortages on accelerated 

schedules in effect on the last 
three days of April in an effort 

to end the month with the high- 
est output total possible. 
| But no plant since the start of 

postwar production has ever had a 
healthy supply of materials on 
hand, and when current schedules 
| are hiked the short supply of mate- 
rials is quickly gobbled up. Those 
articular plants will likely be oper- 
‘ating early this week on the same 
schedules which were in effect dur- 
ing most of April. 

However, the situation at Nash 
and Buick will require more than 
a few days for solution. 

At Nash, car production has been 
cut from the 540-a-day mark, in 
effect through April, to 400 cars 

(Continued on Page 58, Col. 1) 


Pease to Direct 


|| New Ford Parts, 


| Service Setup 


| DEARBORN.—Appointment of J. 
iC. (Larry) Doyle as Central 
gional manager for Ford, as an- 


last k by J. R. Davis, : 
ee baa al | another meeting to be held soon. | 


At the public-relations meeting, | 


vice-president and _ director 
| sales and advertising, 
major move that has been in con- 


| templation for some time. Doyle, 


manager of the company’s Dear- | 


J. C. Doyle 
born district since October, 1945, 
succeeds A. B. Pease, who is being 
transferred to. the Central office in 
Dearborn to)head a newly-created 
parts and service division. 

The creation of this new di- 
| vision, separating parts sales and 
| mechanical service supervision 
| brings Ford in line with the 
| other two large corporations in 
the industry, in that it makes 
the parts and service operation 
an integral operation in_ itself 

(Continued on Page 57, Col. 1 





(0. 8. FRODUOTION ONLY) 
Week Final 
Ended Total 
May 3, April, 
1947* 1947* 

29,454 185,475 
3,718 24,513 
1,157 5,643 

15,783 65,755 
3,940 18,276 
4,856 21,288 

17,264 69,339 
1,698 6,983 
4,926 19,692 
8,322 33,263 
2,318 9,401 

15,181 638,888 

11,959 50,342 

653 2,661 
2,569 10,885 
1,245 

9,760 

3,417 

4,429 

10,969 

4,000 

9,846 

2,829 


315,197 


Total 
Jan. 1 to 
May 10, 

1947* 


493,373 
87,750 
20,0983 

240,070 
68,644 
76,816 

272,530 
27,573 
75,847 

132,134 
36,976 

267,040 

210,195 
11,151 
45,694 

6,413 
44,524 
16,138 
13,969 
43,437 
16,326 
44,061 
11,633 


Total 
Jan. 1 to 
May 11, 

1946* 


Same 
Week 
1946 


15,351 
2,984 
645 
6,987 
1,968 
2,767 
15,040 
1,573 
5,365 
6,411 
1,691 
6,655 
5,728 


Eeaed 
May 10, 
1947 


. 27,525 
. 4,623 
. 1,025 
. 14,813 

4,003 
.. $8,061 
. 16,880 
1,702 
5,016 
7,878 
. 2,284 
. 15,108 
. 11,938 
651 
2,519 
333 
2,227 
773 
1,509 
2,116 
727 
2,356 


GENERAL MOTORS . 
Buick 
Cadillac 
Chevrolet . 
Oldsmobile 
eee 
CHRYSLER .... 
De Soto ..... 
Dodge 
Plymouth ..... 
Chrysler 
FORD 
Ford 
Lincoln 
Mercury .... 
CROSLEY .... 
HUDSON 
KAISER ..... 
FRAZER 
NASH 
PACKARD 
STUDEBAKER 
WILLYS? 


Total Cars, U. 8S. 


*Station wagons. *Revised. 
(Truck Table on Page 58) 


Bigger NADA Program 


Dealers to Expand Public Relations Drive, 
Push Safety Plans 


WASHINGTON.—Continuation of | President’s highway safety confer- 
its present public-relations pro-| ence scheduled here June 18-20, it 
gram and appreciation of AuToMo-| was disclosed last week. 
tive News’ cooperation were voted; Dealers and manufacturers will 
by NADA’s public-relations com-| make special effort to comply with 
mittee meeting here last week. the President’s wish that 10,000 

NADA’s safety committee met | lives be saved this year as a min- 


73,099 
24,018 
120,840 
104,040 
2,449 
14,351 


21,998 


927 





29,967 
5,143 


304 19,140 





42,161 438,644 1,229,444 


Profit of $65,800,000 
Best First Quarter 
For Firm Since 1941 


DETROIT. — A new high 
level of postwar production 
can be achieved by General 
Motors in the last half of 
1947 ey there are no 


major strikes in 
industry which 
would again im- 
pede the free 
flow of materials, 
Cc. E. Wilson, 
president, said in 
a statement to 
employes last 
week. 

“We may not 
be able to get all 
the materials we 
would like to 
have to increase our schedules and 
meet our customers’ demands,” 
Wilson said, “but there is wrey 


Packard’s Lo Loss 

Packard late Thursday report- 
ed a consolidated net loss of 
$1,148,172 for the first quarter, 
prior to possible tax refunds. 
This compares with net loss of 
$247,449 in the same period in 
1946, after a tax refund of 
$3,289,000. 


reason to believe that we will get 
our fair share of the material 
available. The amount of such ma- 
terial in total will depend impor- 
tantly on whether or not there are 
crippling strikes in industry. 
“Unless such strikes occur, I 


Cc. E. 





re- | 


of | 
indicates a | 


later and discussed ways and 
means in connection with coop- 
eration with other national or- 
ganizations in promoting street 
| and highway safety. 

The opinion prevailed that NADA | 
should develop a safety campaign | 
|entirely its own, while also cooper- 
jating with other organizations. 
|Plans to that end were discussed. 
After considering several sugges- 
|tions, definite decision was left to 





|the opinion was expressed that the 
good returns from the committee’s 


| been substantial enough to encour- 
age and expand its campaign to 
win public understanding of the 
reputable dealer’s position in the 
sale and distribution of available 
cars. 

Continuation with expansion of 


efforts of the past few months have | 


imum goal of the drive. This goal 
will be promoted by emphasis upon 
| driving safety and car condition- 
|ing throughout dealer and manu- 
facturer advertising. 
Community participation in the 
drive for safety, with intensive 
effort on the part of the police, 
courts, highway and traffic engi- 
neers, educators, civic groups and 
the general public, has been out- 
lined as the base for this year’s 
drive to reduce traffic accidents. 
Maj. Gen. Philip B. Fleming, fed- 
eral works administrator, has been 
|mamed general chairman of the 
President’s conference. The cam- 
paign will be the “greatest peace- 
time public service program ever 
undertaken by the press of the 
nation in cooperation with the fed- 
eral ee and will continue 


2) 


believe that there will be enough 
material available to maintain 
our schedules at the levels now 
established and gradually in- 
crease them in the last half of 
the year.” 

(Wilson’s prediction of record 
production in the last quarter is 
supported by other industry au- 
thorities, including A. M. Wibel, 
Nash vice-president in charge of 
purchasing. Automotive News, Apr. 
5, 1947.) 


Meanwhile, General Motors 
Thursday reported net profits of 
$65,818,019 for the first quarter of 
this year, equal to $1.43 per share, 
the best for a first quarter since 
1941 when they were $1.44 a share. 

In the first quarter of 1946, 
when GM plants were closed by 
a strike, a net loss of $36,124,663 

Cc ontinued on Page 59, Col. 1) 








the program was voted. 

The editorial in Automotive News 
of May 5, “A Great Public Service 
Debunks ‘Scandal’,” was read at 
|}the meeting. Commendation was 
| expressed by all present, and ap- 


preciation voted. 
* * 





By Mac Gordon 
Staff Writer 


. | DETROIT.—Ford Motor Co. and 
To Save 10,000 Lives by independent Foremen’s Assn. 

WAS GTON.— Auto dealers|of America continued negotiations 
and manufacturers will take an | Thursday in an effort to head off 


active part in the national safety | an FAA strike threatened for next 
|}campaign in conjunction with the | week. 


With an FAA strike notice sched- 
In This Issue uled to expire May 17, Ford’s De- 
Dealer Business Counsel ......Page 26 


troit area plants faced a probable 
Used-Car Auctions ............Page 44 || Production shutdown if the fore- 
Automotive Washington ..Page 49 ||}men are ordered off their jobs. 
The FAA claims 3,700 members at 


Dealers, eee Join Drive 








Fond. FAA Comiiaas Talks 
As Strike Deadline Nears 


the Rouge, Highland Park and Lin- 
coln plants. 

Henry Ford II, president of the 
company, declared Thursday that 
the proposed walkout is “de- 
signed to further the interests of 
a minority who think only in 
terms of personal power, de- 
spite the fact that such power 
engenders confusion and unrest.” 

Pointing out that Ford was the 
first manufacturer to grant the 
FAA a contract, he said that the 

(Continued on Page 60, Col. 1) 








2 
Will Dealers Wait? ... 








By Jim White 
Staff Writer 

DETROIT.—A serious blow to 
the Harry Ferguson distribution 
setup for tractors and farm im- 
plements was seen last week when 
it was revealed that the company 
faces an indefinite delay in ob- 
taining a new source of tractors 
after the contract with Ford ex- 
pires June 30. 

Since Ford is setting up its 
own distribution network for 
tractors and implements through 
Dearborn Motors, many dealers, 
in addition to Ford car dealers, 


ASI Show Open m" 
To More Jobbers; 


Dealers Barred 


NEW YORK.—The 1947 Automo- 
tive Service Industries show will 
not be an “open” show, nor will 
it have a “trade day,” according 
to the Motor and Equipment Man- 
ufacturers Assn. Except that at- 
tendance will be somewhat liber- 
alized by allowing member jobbers 
and exhibitors to invite accredited 
guests, the show will still be held 
primarily for jobbers. 

However, accredited guests this 
year, according to the president’s 
committee ruling, may include ex- 
ecutives of fleets of more than 25 
vehicles, who operate their own 
maintenance departments; produc- 
tion rebuilders and executives of 
national accounts. 


The first three days of the 
show will be closed to all but 
jobber members of the Motor & 
Equipment Wholesalers Assn. 
and the National Standard Parts 
Assn. During the last three days 
of the show, non-member job- 
bers whose wholesale volume is 
at least 75 percent of their auto- 
motive business will be invited, 
as well as the aforementioned 
accredited guests. 

This ruling opens up the show 
considerably from the “tight” ad- 
mission rulings of last year, which 
raised a storm of protest from ex- 
hibitors and non-member jobbers 
as well as large engine rebuilders. 
But it does not make any place 
for the automotive dealer, who is 
also doing a big parts wholesaling 
job, nor for the dealer who is also 
a big engine rebuilder. 

The jobber associations still in- 
cline to the belief that it is bet- 
ter to exclude this fast-growing 
competition from the show and 
take the chance of having NADA 
develop a similar show for the ve- 
hicle dealer body, than to allow 
the exhibitors to show to these 
large operators in the same show. 


According to the MEMA report, 
the MEWA group held out for a 
four-day show this year that would 
be strictly a jobber member show, 
but they were overridden by the 
votes of the two other associations. 

The 1947 ASI show agreement 
was signed by the presidents of 
the three associations without 
any dissenting and the interpre- 
tations of the rules were in ac- 
cord with all three association 
voters, it was announced. So at 
least this year’s show should be 
held without discord from that 
standpoint. 


tT THE NASH pacemaker 
are (left to right): Fred L. Black, director of public relations, Nash-Kelvinator; H. ©. 
general sales manager of Nash Motors, and Wilbur Shaw, three-time winner of 


Tractor Output Plans 
Stymied at Ferguson 












_AUTOMOTIVE NEWS, MAY 12, 










may swing over to Ford because 
of the delay. 

Although it owns a plant in 
Cleveland with a staff to run it, 
Ferguson is held up in plans to 
produce its own tractors by a re- 
luctance among underwriters to 
float a needed $8,000,000 stock 
issue. 

In a letter last week referring 
to the delay, Roger M. Keyes, pres- 
ident, stated: ; 

“Our underwriters have _ in- 






1947 


























formed us that it will not be 
practical at the present time to 
go through with the proposed 
public financing. At the present 
time, the company is conducting 
private negotiations and it is 
hopeful that it can resume the 
tractor program in the near fu- 
ture.” 

Harry D. Myers, vice-president 
in charge of manufacturing, said 
he had no idea of when it would 
be possible to operate the Cleve- 
land plant. He added that current 
widespread talk of an economic re- 
cession and of lower prices had 
proved harmful to the Ferguson 
stock floatation. 

These developments brought to 
an indefinite halt the tractor pro- 
duction plans of the Ferguson 
company. However, parts and 
implements, the Detroit office de- 
clared, will continue to be sup- 
plied by manufacturing vendors 
throughout the country. 

The Cleveland plant, formerly 
the Cleveland Pneumatic Aerol 
plant, was bought by the Ferguson 
corporation from the federal gov- 
ernment last year for an estimated 
two million dollars. 

This plant is said to be the only 
Ferguson-owned manufacturing 
site in this country and was be- 
ing readied by engineers to accom- 
modate a working force of 1,200 
and called for an initial output of 
400 tractors per day. 

Of the total Ford tractor-Fergu- 
son implement outlets, it is esti- 
mated that 60 percent—or approx- 
imately 3,000—are Ford dealers. 
Ferguson will lose these outlets 
upon termination of the Ford-Fer- 
guson agreements June 30, it is 
believed, because the new Ford 
division—Dearborn Motors Corp.— 
will continue to turn out Ford trac- 
tors and all-Ford implements for 
distribution through its own sales 
organizations. 


Meeker Joins 


Dearborn Corp. 


DETROIT.—David Meeker, who 
guided the nation’s farm machinery 
program during the war and later 
became’ _ director 
of the Office of 
Surplus Property 
amd Reconversion, 
has joined the ex- 
ecutive staff of 
Dearborn Motors 
Corp. 

Announcement 
of Meeker’s ap- 
pointment was 
made by Frank 
R. Pierce, presi- 
dent, who said 
that Meeker would take over the 
post of director of education. Dear- 
born Motors will market nation- 
ally the new Ford tractor and farm 








David Meeker 


| equipment line after June 30, 1947. 





for the Indianapolis 500-mile race May 30 


classic and president of the Indianapolis Speedway. 






THE LATEST ‘‘public service’’ venture of Chesapeake & Ohio Railroad is the ‘‘train 
auto ferry service’’ which enables train passengers to take their automobiles on the 
© & O run between Cincinnati and Washington and on other runs, too. An extra car 
































CHICAGO. — Tucker Corp. re- 
ported last week it was nearing 
completion of its first pilot models, 
but acknowledged the obstacles 
confronting its entry into the new- 
car field. 

In a stock registration state- 
ment filed with the Securities & 
Exchange Commission at Philadel- 
phia, Tucker said the first pilot 
model of its rear-engined automo- 
bile should be ready about May 15. 

The statement conceded “the 
numerous risks and difficulties 
involved in an enterprise of this 
nature” and listed the following 
five: 

1, The Tucker will be “ a radical 
departure” from conventional cars 
and “presents the possibility of 
problems with respect to public ac- 
ceptance.” 

2. By the time the concern be- 
gins mass production at the former 
Dodge-Chicago plant, the present 
new-car shortage may be partially 
wiped out by existing manufactur- 
ers. 

8. Difficulties in acquiring some 
materials may persist. 

4. Competition will be extremely 
keen. 

5. The company’s past operations 
have been negligible and the pros- 
pective production of autos will 
call for rapid expansion of both 
operations and personnel. 

The Tucker statement said sale 
of franchises to 49 distributors 
and 284 dealers up to Apr. 29 
had brought the company $1,- 


Illinois Registry q 
Tops 1,900,000 


CHICAGO.—Registrations of mo- 
tor vehicles in Illinois during 1946 
totaled 1,930,393 and produced fees 
of $24,702,575, according to Edward 
J. Barrett, secretary of state. The 
Chicago area had 805,873 motor ve- 
hicles registered, and fees amounted 
to $10,410,054, or 42.14 percent of the 
state total. 








Dealer Vote Favors 
End of Regulation W 


WASHINGTON. — Tabulation 
of replies to NADA’s question- 
naire seeking dealer opinion re- 
garding Regulation W was com- 
pleted late last week with a 
slight preference expressed for 
complete elimination of the reg- 
ulation. 

A total of 12,701 replies were 
received. Of these, 6,312 were in 
favor of elimination, 4,458 voted 
for modification while 1,542 ex- 
pressed the opinion that the 
regulation should be kept ax is. 
Some 394 replies were not fiiled 
out properly. The questionnaire 
returns, an NADA spokesman 
said, will be available for use by 
both the House Banking and 
Currency committee and _ the 
Federal Reserve Board in reach- 
ing a determination as to the 
future of Regulation W, espe- 
cially as it applies to the time 
sale of motor cars. 





is hooked to the passenger train to accommodate the autos. This car has room for four 
standard sedans, one of which is going aboard here.—(INS Photo) 





Tucker Sizes Up 


Newcomer Admits Road Ahead Will Be Rocky 
As It Registers Stock 


772,050 in cash and $1,283,650 in 
promissory notes. The notes, ex- 
cept for $52,000 worth, are pay- 
able within 12 months of the issu- 
ance of the franchises, it was 
said. 

Tucker registered 4,000,000 shares 
of $1 par class A common stock. 
The company set a price of $5 
a share and a 70-cent-a-share un- 
derwriting commission for the pub- 
lic offering, which will be handled 
by Floyd D. Cerf & Co., Chicago. 

Six pilot models are under con- 
struction, Tucker said. The “Tuck- 
er '48” will be designed to sell in 
the medium-price range, according 
to the company, with a 128-inch 
wheelbase and an overall weight of 
under 3,000 pounds. Only four-door 
models are planned at the present 
time. 


Lack of Capital 
Called Barrier 
To ‘Postwar Car’ 


ROCHESTER, N. Y.—There is 
really no postwar car on the 
market and the reason lies in the 
lack of dollars invested in indus- 
try, Robert R. Wason, chairman of 
the National Assn. of Manufac- 
turers, told a press conference here 
last week. 

“The most vital single factor for 
continuance of jobs in America is 
the investment of money to finance 
new industry,” Wason said. “We 
have seen the stock market stand 
still for 11 months. Investors don’t 
have any more confidence that 
profits can be earned by those com- 
panies listed on the market than 
you have in Joe Stalin. 

“Until confidence is _ restored, 
manufacturers are sitting on top 
of an accumulated backlog of busi- 
ness, but the creation of new busi- 
ness for the future must wait for 
new capital. 

“There is no postwar car, and 
that’s the reason why. There isn’t 
going to be until new financing is 
done.” 

Eprror’s Note: How about Stude- 
baker and Kaiser-Frazer? 

Wason and Dr. Ralph Robey, 
NAM’s chief economist, spoke at an 
industrial conference attended by 
manufacturers from northern New 
York. 





Price Roundup 


For Week 


DETROIT.—A roundup of price 
developments of last week shows 
these high spots: 

1 A warning from a retail leader 
that horizontal price reduction 
upsets balance and ‘results in con- 
sumers grabbing scarce articles 
first (which can only be reflected 
in zooming of price levels on the 
wholesale front.” 
2 An assertion by Irving S. Olds, 
chairman of U. S. Steel, that 
steel prices are fair and reasonable 
in the light of presentday costs 
and other relevant factors. 
3 A warning by a group of lead- 
ing businessmen that business 
must share the blame for a slump 
which is held certain to come un- 
less price reductions become more 
general. 

Lew Hahn, president of the Na- 
tional Retail Dry Goods Assn., 
warned that the Newburyport 
Plan could lead to economic dis- 
aster. He said that the plan, 
which calls for a general 10 per- 
cent cut, encourages rather than 
fights inflation. 

Such a reduction at the retail 
level, where net profits for the past 
decade have averaged between 3 
and 4 percent, would lead to bank- 
ruptcy, he said. 

Hahn said the retailers are lead- 
ing the way in healthy markdowns 
of merchandise they are most de- 
sirous of selling out. 

On steel, Olds told stockholders 
that prices “should be adequate to 
cover all costs, including fair and 
proper compensation to employes, 
with a sufficient balance over and 
above costs to permit a fair return 
to stockhollers in the form of divi- 
dends, and also something more to 
be set aside for the future needs 
of the business.” 

The National Planning Assn.’s 
business committee put the respon- 
sibility for leading the country out 
of the high price situation on busi- 
nessmen, regardless of the reasons 
for high prices. 

It was asserted by the committee 
that: 

“Any price reduction that con- 
tributes to a lowering of living 
costs lesscms the need for wage 
increases. Stable or declining liv- 
ing costs, by reducing uncertain- 
ties on the wage front, open the 
way for additional price reduc- 
tions.” 

Among those signing the state- 
ment were Charles E. Wilson, presi- 
dent of General Electric; Beardsley 
Ruml, chairman of R. H. Macy & 
Co.; S. C. Allyn, president of Na- 
tional Cash Register Co.; S. K. 
Colby, vice-president of Aluminum 
Co. of America, and J. Carlton 
Ward, jr., president of Fairchild 
Engine & Airplane Corp. 





Meridian (Miss. ) Dealers 


To Stage Auto Show 

MERIDIAN, Miss.—The Mer- 
idian Automobile Dealers Assn. 
here is holding the first auto- 
mobile show in America since 
Pearl Harbor May 23-24. All 
makes of cars will be repre- 
sented, it was reported last 
week. 

Approximately $3,000 in prizes: 
are to be given away and 
a fashion show is scheduled for 
opening night. A special prize 
will be awarded for the oldest 
car entered in the show. 








100,000TH CIVILIAN JEEP came off the assembly lines at Willys-Overland recently, 

driven by Delmar G. (Barney) Roos, creator of the tiny vehicle. With Roos, who is 

Willys-Overland’s vice-president in charge of engineering, are (left) Arthur J. Wieland, 

vice-president in charge of distribution, and (center) William E. Paris, vice-president 
whose guidance 


im charge of production, under 


more than 461,349 jeeps were produced, 
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wo dealers have asked for 

comment on the changing con- 
ditions in this trade with respect 
to factories assuming the whole- 
sale distribution of automobiles. 
They want a prophesy as_ to 
whether the trend will eventually 
embrace all makes of passenger 
cars. They also suggest mention 
should be made of the different 
techniques used by manufacturers 
in effecting the change. 

This column has always be- 
lieved that the movement of 
automobiles from the retailer to 
the public, and the maintenance 
of them as satisfactory units of 
personal transportation, was the 
big job in this field. In fact, re- 
tail sales and service is the end 
product of the entire industry. 
Progress of the automobile fac- 
tories, parts manufacturers, fi- 
nance companies and distributors 
depends on the successful func- 
tion at the retail level. 

That’s the reason this column 
has always confined its remarks 
to subjects for, about, or by auto- 
mobile dealers or salesmen. 

* * * 


The Pro and Con 


On Distributors 


— passing of four sets of dis- 
tributors in this industry since 
Pearl Harbor is a significant and 
historical event. It’s characteristic 
of this new restless world. 

The distributor's operation, aside 
from the retail end of his busi- 
ness, was based on his relationship 
with his factory and his associate 
dealers. It was a sort of special 
deal, the franchise for wholesaling 
obviously being an extremely im- 
portant asset. Originally all cars 
were sold through distributors. 
Factories needed them to develop 
the territory, to store cars for 
their dealers in winter, and the 
deposits helped finance the fac- 
tories. 

The first contract of Bill 
Hughson, the original Ford deal- 
er, for instance, covered not only 
the Pacific Coast, but the Rocky 
Mountain states with the Hawa- 
iian Islands thrown in to boot. 

As volume of the various lines 
increased, distributors were elim- 
inated. It has happened, however, 
in the past, when some factory 

eliminated distributors their over- 
head was increased to such an ex- 
tent that in bad years they suffered 
great losses and begged distrib- 
utors to come back in again. 

Likewise, in the past, when lines 
were changed from the distributing 

system to direct contracts, volume 
so increased that the former dis- 
tributor made more money as a 
retailer than he ever made as a 
wholesaler. 
* . > 


Most Distributors 


Still Make Money 
AM SURE that the factories 
concerned feel badly about losses 
incurred by distributors on account 
of cancellation, as do the distrib- 


utors themselves. In many cases | 
invested in | 


the distributors have 
buildings which have since _ be- 
come good real estate investments 
and can be utilized for other com- 
mercial purposes. In many other 
cases, the former distributors can 
continue to make an attractive in- | 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 





‘Bad Check’ Artist 
Sought by FBI 


In Auction Frauds 


CINCINNATI. — FBI authorities 
and local police here last week 
sought a man who allegedly swin- 
dled several Cincinnati dealers out 
of automobiles valued at more than 
$12,000, by posing as a Texas dealer. 

Fashionably dressed and using 
the name “Harley Everroad,” the 
man reportedly attended local auc- 
tion sales where he consistently 
outbid all other buyers for late 
model cars. 

Earl A. Schott told police that 
“Everroad” gave him two invalid 
eashier’s checks totaling $3,500, and 
accepted Schott’s good check for 
$300 in change. 

Schott has offered a $500 reward 
(see AuTomotive News, Apr. 28) for 
information leading to the convic- 
tion of “Everroad” and recovery of 
a 1946 Cadillac for which Schott 
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Dealers tell me 


By John 0. Munn 








utors are employed. Making the 
decision of changing method of 
distribution is more important to 
the factory than it is to the dis- 
tributor. This industry has grown 

up and, if a factory makes a 
mistake in deciding such a far- 
reaching policy, the result is apt 
to be the first downward step to 
oblivion. 

We have not heard much about 
the high cost of selling during war 
time and, if elimination of distrib- 
utors will bring more cars to more 





AT ORGANIZATION OF THE Pennsylvania Automotive Assn.’s Safety committee 
in Harrisburg. Left to right: Dr. Paul L. Cressman, Pennsylvania Department of Public 


Instruction; T. 


E. Transeau, director, Bureau of Highway Safety, Department of Rev- 
enue; E. J. Powell, co-chairman, PAA Safety committee; C. 8. Klugh, manager, PAA; 


dames Belcher, Belcher Brothers, Philadelphia; A. A. Martin, president, Philadelphia 


Auto Trade Assa.; E. W. 


association; T. E. Francis, 


Francis Auto Sales, 


Reiber, New Castle; Wm. Phillips, manager, Philadelphia 


Harrisburg; Hugh Walsh, manager, 


Pittsburgh dealer association; I. Walter Sell, Sell Motor Co., Johnstown; T. H. Rutter, 
secretary, Schuylkill County Auto Dealers Assn.; Capt. Ray Hoover, Pennsylvania State 


police; A. T. Knobloch, Roth Motors, Erie; Lt. 


E. W. Faber, Pennsylvania State police; 


E. L. Sterner, Sterner Chevrolet, Red Lion; J. D. Moulder, Berks County Motor Co., 
Reading; R. R. Hauser, Hauser Chevrolet, Bethlehem; Al Norrington, General Outdoor 
Advertising; 8S. H. Parker, co-chairman, PAA Safety committee; Capt. E. H. Westwick, 


safety director, PAA. Col. C. M. 
was not present when photo was taken. 


Wilhelm, 





come through retail sales and ser- |: 


vice. 

The use of a distributor has re- 
duced the risk of the manufac- 
turer. The manufacturer’s over- 
head is more flexible, in rela- 
tionship to volume, when distrib- 


Cincinnati Assn. Sets 


Outing for June 10 

CINCINNATI. — The Cincinnati 
Automobile Dealers’ Assn. 
scheduled June 10 as the date for 
the group’s annual outing at the 
Kenwood country club. 

The following committee was 
named to arrange details: A. F. 


has | 


people for less money, it means 
that much to the industry and 
therefore much to the nation. 

Our national progress has most 
always been at the expense of the 
individual. The investments in 
canals were wiped out with the ad- 
vent of the railroads. The bonds 
were not paid for by most inter- 
urban lines before pasesnger cars 
and trucks supplanted them. 

+ * * 


Dealer Must Make 


Self Indispensable 


Ne ONE can prophesy with re- 
spect to the policy of continuing 
distributorships by oldline com- 
panies, who still have the system. 
New manufacturers, of course, are 
continuing distributorships at least 
until volume production is as- 
sured. 

Dealers tell me that some fac- 
tories gave a degree of protection 
to the equities of a distributor be- 
ing cancelled and recognized not 
only the years of service but often 
their huge financial investments. 

No good can accrue in discuss- 
ing in this column the method 
used by manufacturers who have 
discontinued distributors in the 
last few years. This is a subject 
that is discussed vigorously 
whenever dealers get together. It 
does not need to be reviewed 
here. 

This change in method of dis- 
tribution in the last few years 
should bring into focus automo- 
bile dealers’ attention to the fact 
that contracts are cancellable. It 
naturally follows that the best pro- 
tection a dealer has for the per- 
manent maintenance of his con- 
tractural relationship with the fac- 
tories is doing a good job in serv- 
ing the public and building a pub- 
lic appreciation of his own impor- 
tance of doing that job. 

These changes in methods of dis- 
tribution should also emphasize 
that the factories are _ girding 
themselves for the tightest com- 
petitive battle ever experienced in 
this field. It therefore behooves 
dealers to keep their capital as 
liquid as possible so that they can 
meet all conditions. More profit 
will be made and more security 
gained by serving the ever-expand- 
ing group of automobile owners 
than will be available on new car 
sales. 
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received the worthless checks. 

All the checks accepted by Cin- 
cinati victims were returned by a 
Texas bank marked “no such ac- 
count.” 

Because “Everroad” represented 
himself as being associated with a 
Texas dealer with whom they were 
familiar, none of the _ victims 
doubted the validity of the checks. 

Dealers in Huntington, W. Va., 
and Montpelier, Ind., also reported 
receiving worthless checks in pay- 
ment for late model cars, apparent- 
ly from the same man. 


N. Y. Dealers Hit 
Local Plan, Favor 
State Sales Levy 


ALBANY, N. Y.—A majority of 
the members of the New York 
State Automobile Dealers favor a 
general statewide sales tax instead 
of the system of local taxation 
voted by the 1947 legislature. 

The taxes, which may be im- 
posed by localities, were suggested 
by Gov. Dewey to pay for the in- 
creased costs of education. Taxes 
which may be imposed by coun- 
ties include 2 percent on retail 
sales, $5 annually on passenger cars 
and $10 on commercial vehicles. 

A survey undertaken by the 
New York State Automobile Deal- 
ers revealed that 54 percent of the 
members would prefer imposition 
of a general sales tax instead of 
granting additional taxing powers 
to the localities. 

With respect to the individual 
taxes permitted, members were 
much more united in expressing 
their disfavor. 

Eighty-eight percent of the mem- 
bers oppose imposition of the taxes 
on automobiles. These taxes have 
been proposed in New York City. 
Use of the taxes has been protested 
by the Automobile Club of New 
York and the Syracuse Automobile 
Dealers Assn. 

The latter organization has gone 
on record opposing all local taxing 
measures and recommending in- 
stead a statewide 2 percent sales 
tax. Sales taxes to be imposed by 
localities did not fare so well, with 
78 percent of the members voting 
against them. 


To Educate 


HARRISBURG, Pa. — Establish- ' 
ment of county advisory commit- 
tees to raise the standards of ve- 
hicle inspection and to educate the 
public as to their responsibility in 
maintaining automotive highway 
safety has been endorsed by the 
Pennsylvania Automotive Assn. 
board of directors. 

At an organizational meeting of 
the PAA safety committee, com- 
prised of members throughout the 
state and headed by Directors S. 
H. Parker and E. J. Powell, six 
proposals were presented and ap- 
proved. They are: 

1. Establishment of county ad- 
visory committees to raise the 
standards of vehicle inspection and 
education of the public as to their 
responsibilities. 

2. Promotion of driver education 
in high schools. 

3. Promotion of a 
league.” 

4. _ 4. Safety addresses t addresses before civic 


Chevrolet Leads 
Washington Sales 
ing April 






“safe driver 





Dur 


WASHINGTON.—New passenger 
cars sold in the District of Colum- 
bia during April have been listed 
by the Washington Automotive 
Trade Assn. as follows: 

Chevrolet, 1,361; Ford, 1,036; Plym- 
outh, 1,019; Dodge, 668; Pontiac, 
629; Buick, 537; Oldsmobile, 515; 
Nash, 203; Chrysler, 194; Cadillac, 
180; Packard, 180; Hudson, 169; 
Studebaker, 166; Mercury, 134; De- 
Soto, 104; Kaiser, 78; Lincoln, 53; 
Willys, 46; Frazer, 35; Crosley, 34. 

Commercial vehicles sold during 
the same period were accounted 
for as follows: 

Chevrolet, 280; Ford, 235; Dodge, 
194; International, 152; GMC, 118; 
Divco, 52; Studebaker, 39; Diamond 
T, 26; Reo, 22; Mack, 18; White, 
18; Brockway, 10; Autocar, 9; Fed- 
eral, 7; Willys, 7; miscellaneous, 4. 

Taxicabs sold in the area during 
the same period were listed as fol- 
lows: Plymouth, 436; Ford, 161; 
Dodge, 138; Chevrolet, 120; Pack- 
ard, 37; Hudson, 5; Kaiser, 2; Nash, 
1; Pontiac, 1. 

Totals were: passenger cars in- 
cluding cabs, 7,352; commercial ve- 
hicles, 1,196. 


Tire ‘Seconds’ Racket 


Reported in Chicago 

CHICAGO. — Reported by the 
Chicago Automobile Trades 
Assn. here last week were 
complaints received by the asso- 
ciation that a salesman repre- 
senting the Aero Tire and Auto- 
motive Co., 3168-65 Ogden Ave., 
Chicago, had been calling on 
dealers in Chicago suburbs and 
taking orders for “new factory 
seconds” tires. 

When the tires were delivered 
COD, they turned out to be 
poor seconds of recaps and odd 
sizes. Similar reports were re- 
ceived from a dealer in Lafay- 
ette, Ala., who reported receiv- 
ing similar products from the 
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Kirsten, chairman; Walter Haller- 
man, and Joseph Bugganer. 


mobile. The company was flooded with inquiries and orders. The comparatively low 
price of $1,581 for a 1947 Buick was a surprise to an automobile-hungry public. De- 
livered prices for automobiles have not been advertised for many years. Delivery time, 
however, was the big $64 question. 


same concern after he had been 
solicited by postal card. 











commissioner, Pennsylvania State police, 


the Public 





6 Methods for Local Safety Promotion 
Undertaken by PAA Committees 


and service clubs. 

5. Bicycle safety contests as part 
of a long-range program. 

6. Cooperation in solving parking 
problems. 

As plans are formulated, the as- 
sociation said, details will be sup- 
plied to members of the associa- 
tion. 


Meanwhile, 
permits, Capt. 


when his schedule 
Westwick, PAA 
safety director, will be available 
for speaking engagements and 
other assistance where his services 
are desired. 


Dealers to Try 
Resale Curb in 
South Bend 


SOUTH BEND, Ind.—A reso- 
lution has been adopted by the 
South Bend-Mishawaka Automo- 
tive Dealers Assn. which would 
make a six-month ownership 
pledge a condition of sale to 
prospective buyers. This is an 
endeavor to curb resales at ex- 
orbitant prices on newly pur- 
chased automobiles. Dealers voted 
unanimously to start the practice 
if resales at high prices continue 
in this city. 

Frederick K. Baer, secretary 
and attorney for the association, 
explained the action came after 
many new cars had been seen 
in used car lots shortly after 
their sale to customers on wait- 
ing lists. 

In view of the shortage, Baer 
said, dealers are trying to place 
cars in the hands of persons in 
greatest need. 

“This selective practice has 
failed,” he continued, “and peo- 
ple have been selling their cars 
at huge profits within a week or 
two after purchase. The used-car 
lot price then makes the ultimate 
cost to a purchaser as high as 
50 percent above the factory list 
price.” 

The pledge would state in effect 
that the new car would not be 
sold within six months, but if it 
became necessary to sell for any 
reason, the original dealer would 
have the first buying option. 

As to the efficiency of the 
pledge system, Automotive News 
reported a test case in Tulsa in 
which a purchaser-violator of the 
six-month pledge lost a $200 judg- 
ment in a court suit. 


W. Va. Assn. Plans 
Show at Parley 


CHARLESTON, W. Va.—A trade 
exposition will be staged in con- 
junction with this year’s conven- 
tion of the Automotive Dealers 
Assn. of Virginia, it has been an- 
nounced by William Randolph, ex- 
ecutive secretary. 

A three-man committee has been 
appointed by Homer S. Carmichael, 
association president, to choose the 
site of the convention. Members are 
A. W. Orndorff, of Montgomery; 
Robert F. Steiner jr., of Hunting- 
ton, and Randolph. 
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WE STAND FOR: 
11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 12. A fair profit to the dealer on every 





AUTOMOTIVE 
oD y L%e 





: used vehicle accepted in partial payment for a new 

car or truck. 13. Every dollar of gasoline tax col- 
t lected by state or federal governments applied to 
E the building and maintenance of highways. { 4. The 


elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 


NEWS 
energy und ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 





Keep Plugging 
pesto sharp increases in the bootlegging of new cars 
present another challenge to auto dealers’ public re- 
lations. a 

As AUTOMOTIVE NEws has pointed out many times before, 
individual car buyers—along with a small segment of un- 
scrupulous new and used car dealers—are responsible for 
this renewed upsurge in public opinion. But that does not 
relieve all dealers of the responsibility for informing the 
public why new cars with low mileage are being offered for 
sale at fantastic prices. 

The public must be informed constantly—by advertising 
and word-of-mouth contacts—that dealers are-powerless to 
prevent a customer from reselling his car after receiving 
it from a dealer. 

Furthermore, as NADA emphasizes, dealers must repeat- 
edly make audits of their waiting orders to determine 
whether the potential customer intends to keep the car for 
hig personal use. In many areas, ‘dealer associations main- 
tain checklists of individuals getting new cars; by using this 
service dealers will be able to eliminate potential bootleggers. 

From a long-range standpoint, repeated “purification” of 
new-car orders will put dealers in a stronger position when 
the buyer’s market arrives. 

Change in Diet Needed 
oo from a statement by Walter Reuther, pres- 
ident of the UAW-CIO, made after the UAW-CIO agree- 
ment on a 15-cent-an-hour wage increase, illustrates an atti- 
tude that must be overcome if we are to achieve teamplay. 

Reuther said he told the GM negotiators: 

“Maybe you have us behind the eight-ball, but if this is 
going to be your attitude, we’ll stay up late at night to give 
you a beating, and the time will come when we can even the 
score. We’ll do it with a vengeance.” 

What did GM do tc so arouse Reuther? It made an offer 
to increase hourly wages 111% cents an hour and to give six 
paid holidays a year, making a total increase equal to 15 
cents an hour. Then it stuck to its offer, rejecting UAW 
efforts to determine how the money should be split up. That 
doesn’t seem so terrible. 

Reuther made his statement to delegates to a session of 
the UAW-GM department, and so it can be said that it was 
just for home consumption. 

But it is the stuff unions continuously feed their members, 
and points up again a need to change the diet. It may have 
vitamins, but it lacks substance. 



















_ AUTOMOTIVE NEWS, MAY 12, 1947 


In the current issue 
United States News, edited by 
David Lawrence, asks how bad the 
coming setback is going to be and 
then proceeds to analyze all the 

contributing fac- 
MILD tors and concludes 
DEPRESSION that it will be 
PREDICTED “milder and briefer 
than in 1921.” This 
may come somewhat as a shock to 
those who have hoped we might 
ride the present prosperity wave 
undisturbed for a few years. To 
others who have viewed the near 
future pessimistically, it will be re- 
assuring to know that it is a pretty 
safe bet that when, and if, the re- 
cession hits it will not cut as deep- 
ly or last as long as the one most 
of us remember in 1921 — three 
years after the close of the first 
world war. Says United States 
News: 

“The downturn in business ac- 
tivity that appears to be devel- 
oping shows no signs of heading 
into a major depression. Com- 
pared with prewar standards, 
activity at the botton of the turn 
still will look like a peacetime 
boom. Production at the lowest 
point promises to be at least half 
again as great as in 19389. Prices 
will go down but will stop well 
above their base before the war. 
Greatest drop will be in good 
clothing and raw materials which 
have risen highest. Food a year 
from now will cost a fourth less 
than it does today. 

“There will be a return to unem- 
ployment perhaps to around six 
million, from the present two and 
a half million, early in 1948. But 
there will be at least ten million 
more non-farm workers than there 
were in 1939. This will hardly be 
good news to the Communists, here 
and abroad, who would welcome a 
major depression which would open 
the dykes of labor unrest and foster 
a revolution in our form of gov- 
ernment. Neither Democrats or Re- 
publicans can gain by an unsettled 
economy at the time of next year’s 
elections, and both will attempt by 
one means or another to bolster up 
the spirits of those on whom they 
are counting for votes. Each will 
blame the other for any decline in 
business, but will promise remedies 
which will encourage the public to 
believe that better days lie just 
ahead”. 

Speaking specifically of automo- 
biles, the United States News says: 
“We look forward to a production 
of 5,000,000 vehicles this year, a pro- 
duction which has been exceeded 
only once in 1929”. Few of us with- 
in the industry would agree that 
“automobile activity by early 1948 
may be lower than at present, due 
both to a decline in general busi- 
ness activity and to probable model 
changes”. The facts seem to be 
that the end of this year will find 
still a considerable market for both 
trucks and cars still not satisfied. 
Most manufacturers will be ready 
with new models, possibly for in- 
troduction at national automobile 
shows in January or February, 
1948, but little time will be wasted 
in the conversion, and the older 
models are pretty sure to be in full 
production just as long as buyers 
are waiting to take them from the 
dealers. 

From where we sit, we are in- 
clined to believe that our business 
is in a particularly favorable posi- 
tion, when compared to other basic 
industries. In all probability history 
is going to repeat itself, and it will 
again be the automotive industry 
which will lead this country out of 
any depression, whether mild or 
far reaching. The only thing any 
of us can do now is to play the 
cards as they are dealt us and that 
we propose to do—G.M.S. 





When did YOU get into the automo- 
bile business? If you can qualify up to 
and imoluding 1922, you should be a 
member ef AUTOMOBILE OLD TIM- 
ERS. Write Ralph DePaima, chairman 
membership committee, A.O.T., head- 
quarters, Hotel Roosevelt, New York 17. 
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Interested 

Would you be kind enough to 
send me another copy of the March 
10 issue, in which appeared an ar- 
ticle on bonded brakes? 

I have need of this inasmuch as 
our industry is discussing this par- 
ticular innovation quite seriously, 
and unfortunately the copy that 
I had was borrowed and never 
returned.—H. G. DuscHEK, secre- 
tary, Brake Lining Manufacturers’ 
Assn., Inc., New York City. 

* * + 
Design vs. Safety 

The Apr. 21 AvrTomotive News, 
in an editorial “Capsule Comment,” 
gave automobile dealers of the 
country valuable advice while 
pointing out that automobile acci- 
dents and traffic congestion, unless 
brought under control, threaten to 
curtail car sales. 


Why haven’t automobile acci- 





Permission Granted 
Automotive News has _re- 
ceived many requests from 
dealers for permission to re- 
print the editorial, “A Great 
Public Service Debunks ‘Scan- 
dal,” which appeared on page 
three of the May 5 issue. 

Blanket approval is hereby 

given all dealers, provided credit 
is given to Automotive News. 





dents, after over a generation of 
expanding organized efforts, been 
brought under control? Isn’t the 
reason the fact that safety efforts 
have concentrated on drivers, pe- 
destrians and highways, while 
overlooking the design of the car 
itself—the one common factor in 
automobile accidents? 

| Safe driving depends on the 
| driver's ability to see the road 
|and the hazards in the path of his 
| car. A blind man can operate the 
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‘Bonded Brakes........’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





controls of a car, but he can’t drive 
it safely. 

Present passenger car design 
partially blinds the operator, cut- 
ting off an essential part of his 
view by putting him far back in 
his car and forcing him to peer 
out through a sloping § skylight 
windshield and over a long, high, 
view-obstructing hood, with wide 
corner posts and flaring fenders 
to increase his blind spots. 


Take a look at the illustrations 
(Continued on Page 54, Col. 3) 


Coming Events 


May 12-14—Pinehurst, N. ©. (Carolina 
Hotel). Annual convention, North Caro- 
lina Automobile Dealers Assn. 

May 12-15—Denver (Hotel Cosmopolitan) 
Annual Safety, Operations and Equip- 
ment Spring meeting, American Truck- 
ing Assns. 

May 22-24—Detroit (Hotel Statler). Silver 
anniversary meeting of the Automotive 
Engine Rebuilders Assn. 

May 29-30 — Galveston. Annual meeting, 
Texas Automobile Dealers Assn. 

JUNE 

dune 1-6—French Lick, Ind, (French Lick 
Springs Hotel). SAE summer meeting. 

dune 4-5—Boston (Hotel Statler). Annual! 
convention of Massachusetts Automobile 
Dealers Assn. 

June 5—St. Louis (Hotel Chase). Annual 
convention of Missouri Automobile Deal- 
ers Assn. 

June 16-19—Chicago (Stevens Hotel). Semi- 
annual meeting of the American Society 
of Mechanical Engineers. 

June 24-26—Mackinac Island, Mich. An- 
nual convention, Michigan Automobile 
Dealers Assn. 





JULY 

duly 21-23—Detroit (Book-Cadillac Hotel) 
Midsummemr meeting, Automotive Trade 
Assn. Managers. 

July 31-Aug. 2—Saratoga, N. Y. 1947 con 
vention of the New York State Automo- 
bile Dealers, Inc. 

AUGUST 

Aug. 21-22—Los Angeles (Biltmore Hotel) 
SAE West Coast Transportation & Main- 
tenance meeting. 

SEPTEMBER 

Sept. 1-4—Salt Lake City (Hotel Utah) 
Fall meeting of the Society of Mechan- 
ical Engineers. 
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Out Front with 


UTOMOTIVE research, like woman’s work, is 
A never done. It is a process of continual better- 
ment of product and method. From Ford engineering 
and research have come almost countless advance- 
ments, each contributing in some measure—large or 
small—to a better product, with greater value. For 


example: 
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New Casting Technique Increases 
Ford Crankshaft Strength 


The strength of Ford crankshafts has been even further 
increased by a new development in molding technique. 
Formerly, heat was dissipated in the casting by using 
small cylindrical inserts or ‘chills’ suspended near the 
bottom of the vertical molds. Sometimes moisture or 
foreign material adhered to the metal, resulting in crank- 


shaft rejections for structural weakness. 


The new system uses the cooling capacity of the conveyor 
hangers on which the crankshafts are poured, thus cool- 
ing the metal evenly from the bottom up. This method 
gives Ford crankshafts greatly improved metallurgical 
properties and cuts scrap losses markedly. To Ford own- 
ers it means even longer car life, greater service and 


better value—another reason why ‘“‘Ford’s Out Front!” 
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THERE WERE BROAD SMILES on the faces of top Pontiac officials as they studied 
tactory production figures during meeting with Pontiac dealers in San Francisco. Harry 
4. Kiingler, Pontiac general manager, seated at extreme right, told Northern California 
dealers that the outlook for more cars was brighter than ever with Inbor on the job 
and material on the increase. Left to right: Hariey Earl, GM vice-president in charge 


of styling; FE. 


4. Chapman, Pontiac tone manager; L. W. Ward, general sales man- 


ager; Paul Warmee, advertising manager, and Klingler. 





A RECORD NUMBER of newsmen greeted Harry J. Klingler, general manager of 
Pontiac, when he reached Los Angeles to climax an inspection tour of Pontiac’s West 
Coast dealerships. Klingler is at far left, seated. 


Pontiac Plans No Changeover 


This Year, Klingler Says 


By Leon Pinkson 
Staff Correspondent 

SAN FRANCISCO.—Harry J. 
Klingler, general manager of Pon- 
tiac, disclosed last week that his 
division will not change over to 
1948 models this year. 

Klingler told some 400 San Fran- 
cisco area dealers and their sales 
executives that the 1947 run will 
be continued throughout this year 
in order to turn out as many cars 
as possible. He expressed doubt 
that Pontiac customers would be 
able to obtain immediate delivery 
of a particular desired model un- 
til 1949. 


“The cars of the immediate fu- 
ture will be improved over pres- 
ent designs only gradually and 
the public should not expect any 
radical ‘dream car fantasies’ as 
far as Pontiac is concerned,” 
Klingler said. : 

Voicing the belief that the pub- 
lic was not anxious for futuristic 

designs or radical changes, he said 
car owners wanted three features 
above all: up-to-date appearance; 
durability and reliable perform- 
ance, and reasonable economy of 
oper&tion. 

Klingler quoted Harley J. Earl, 
vice-president in charge of Gen- 
eral Motors styling, as saying that 
GM “does not expect to experi- 
ment with the public.” Earl ac- 
companied Klingler on his west- 
ern trip. 


In a press interview, Klingler 
stressed the point that spot checks 
conducted at dealer establishments 
in various parts of the country 
indicated that the thousands of 
orders now on file at dealers were 


Jensen & Raupe Trebles 
Investment in Year 


Jensen & Raupe (Chrysler-Plym- 
outh), Dallas, Tex., has expanded 
its business from an initial invest- 
ment of $40,000 to $125,000 since 
its establishment a year ago, ac- 
cording to Elmer Jensen, partner 
in the business. 

The company’s gross profits from 
Apr. 22, 1946, to Jan. 1, 1947, 
amounted to $363,448, Jensen said. 


‘“*With reference to our ad for Chevrolet 
ring gear and pinion, the response was 
very good, in fact, we received more re- 
plies than we needed. If at any time we 
are in need of parts that are hard to se- 
cure, we assure you that we will use a 
classified ad in your paper to obtain same.'’ 

Scarbrough Buick Co., Pine Bluff, Ark. 


firm. Pontiac has found a mini- 
mum of duplicate orders and no 
indication that any appreciable 
percentage of the orders were not 
firm, he added. 

“Pontiac is doing everything it 
can to speed up production to 
meet this tremendous public de- 
mand,” said Klingler. “With the 
labor outlook improved as the 
result of the new contract with 
CIO and with material shortages 
being gradually overcome, we 
are optimistic over an ever in- 
creasing production. Of course, 
there is the threat of a coal 
strike and without coal there is 
no steel and no autos, but we 
are optimistic that this stoppage 
will not occur. 

“Currently our production is be- 
ing held up by a serious shortage 
of both cold rolled steel and sheet 
steel. Indications are that by the 
last quarter of the year, however, 
there will be enough increased 
steel production to meet the in- 
dustry’s increasing needs.” 

When questioned as to how soon 
prices could be reduced, Klingler 
replied that since everything going 
into the manufacture of a car cost 
more it would be impossible to 
reduce prices “in the foreseeable 
future.” He said prices can be re- 
duced only by increased produc- 
tion, by improved factory produc- 
tion methods, and by increasing 
worker efficiency—but “not by re- 
duction in workers’ pay.” 

“We are living on a higher 
plane now than ever before,” said 

Klingler. “Everything is up, labor 
costs, material costs and it is 
quite possible with the recent in- 
crease granted labor by Big Steel 
that steel prices may rise. Only 
by the most clever planning can 
automobile manufacturers keep 
prices at the present level.” 

Others accompanying Klingler on 
his trip were L. W. Ward, general 
sales manager of Pontiac; Bill 
Norman, assistant general sales 
manager; Paul Warmee, advertis- 
ing manager, and Harvey Luce and 
Frank Skinner, of MacManus, John 
and Adams, Pontiac advertising 
agency. 

The Pontiac group was welcomed 
here by E. J. Chapman, Pontiac 
zone manager. The tourists visited 
many dealer establishments in this 
area before leaving for Los An- 


geles. 






Ohio Dealers Opposing 


| Insurance Agent Bill 
COLUMBUS, O. — The Ohio 

Automobile Dealers Assn. is or- 
ganizing a campaign against 
House Bill 250, which sets up 
specific requirements for insur- 
ance agents. 

The measure, the association 
says, would prevent automobile 
dealers from being licensed to 
sell automobile insurance. 


Dallas to Stage 
Southwest Show 
Next Spring 


DALLAS, Tex.— The Southwest 
Automotive Show will be held in 
Dallas in 1948, according to an- 
nouncement of Dave Crockett, Dal- 
las auto supply wholesaler, who 
was made president of the show at 
a meeting here of the board of di- 
rectors of event. 

The four-day show, which drew 
an attendance at Houston this year 
of more than 40,000 to witness the 
550 exhibits, is to be staged in three 
adjacent buildings at the Texas 
state fair grounds or in the large 
war plant formerly operated at 
nearby Grand Prairie by North 
American Aviation Co. The exact 
dates will be selected later at a 
time between the last week in 
March or the last of April. 

The new board of _ directors 
named Frank E. Maupin, Dallas, 
manufacturers’ representative, vice- 
president of the show. 

Preliminary arrangements § are 
being made to accommodate the 
visitors in 4,000 hotel rooms in 
Dallas and Fort Worth, to be sup- 
plemented by 50 tourist units in 
Dallas and 20 in Fort Worth. 

Crockett predicted that 400 or 
more manufacturers of parts, ac- 
cessories, shop and garage sup- 
plies, rubber goods, paints, elec- 
trical goods and numerous other 
items would exhibit at the Dallas 
show. He also believed that at- 
tendance would be even greater 
next year. 

Speakers nationally prominent in 
the automotive industry will ad- 
dress the opening banquet. 

The annual event rivals in scope 
the national show, the latter’s ex- 
hibits being transplanted after- 
ward to the site of the Southwest 
show. 

The 1948 show will be the sixth 
annual affair of its kind. It is 
sponsored by some 350 automotive 
wholesalers and manufacturers 
agents in the southwest, acting 
through the Boosters Clubs in the 
various cities. 


Rotary Lift Sold 
To N. Y. Concern 


MEMPHIS.—G. L. Ohrstrom & Co. 
of New York announced acquisi- 
tion last week of all the capital 
stock of Rotary Lift Co., Memphis, 
manufacturer of hydraulic lifts and 





been elected a director and chair- 








elevators. George L. Ohrstrom has | 
| of the bill will be necessary before 


man of the board and Hugh Allan, | 
formerly vice-president and direc- | 


tor, has been elected president. 

Rotary Lift Co. established 
1925, was a pioneer in the manu- 
facture of hydraulic 


said to be used today in all sec- 
tions of the United States and in 
foreign countries. 





Bid 7 U.C. Mart 


Utah Assn. Opens Ad Drive 
For ‘Used’ Sales 


SALT LAKE CITY.—‘Look to- 
ward tomorrow today!” is the 
warning to dealers sounded by the 
Utah Automobile Dealers Assn. in 
its weekly news-letter calling at- 
tention to a current association ad- 
vertising campaign directed toward 
outlining to the public the advan- 
tages of purchasing used cars from 
factory-franchised dealers. 

Said to be the first postwar ef- 
fort of the association to recap- 
ture the used-car market, the ad- 
vertisement qualifies itself by 
carrying the signatures of more 
than a hundred Utah dealers and 
service shops and points out that 
the franchised dealers have a re- 
sponsibility to themselves and to 
the factories which they represent. 


in| 930,000 Fire Damages 
u- | At Hempstead Motor 

automobile | 
and truck lifts used in service sta- | 
tions and garages. Their lifts are | 


Geneva Talks Endorsed . . 


AMA Supports Drive 
For Free Trade Pacts 


DETROIT.—The automotive in- 
dustrys’ traditional position favor- 
ing broad expansion of foreign 
trade was cited last week in a brief 
filed by the Automobile Manufac- 
turers Assn. with the House Ways 
and Means Committee, holding 
public hearings on reciprocal trade 
agreements. 

The industry endorsed its his- 
torical stand in favor of recip- 
rocal trade and announced its 
“hearty approval” of the present 
trade agreement negotiations in 
Geneva, Switzerland, where rep- 
resentatives of the United States 
and 18 other governments are 
meeting. 

The statement filed by C. E. 
Stevens, of International Harvester, 
chairman of AMA’s export com- 
mittee, said: 

“Never before has there been a 
greater need for broad thinking, 
constructive planning, and cooper- 
ative effort in the area of interna- 





Speed-Trap Ban, 
Anti-Diversion 


. s e 

Up in Illinois 

SPRINGFIELD, Ill.—An analysis 
of proposed bills in the Illinois state 
legislature last week disclosed the 
introduction of HB 367, which pro- 
hibits police use of speed traps of 
any kind. 

Other outstanding legislation still 
actively being considered includes 
HB 468, providing that all motor 
vehicle fees, excises and taxes be 
used solely for the cost of admin- 
istering laws for the collection 
thereof and for payment of debts 
and liabilities incurred in the con- 
struction and maintenance of pub- 
lic highways and bridges. It is 
specifically aimed at preventing di- 
version of motor vehicle road funds. 

Being watched closely also by the 
Chicago Automobile Trade Assn., 
the Illinois Automotive Trade Assn. 
and their members is HB 17, which 
raises the possible award for death 
caused by wrongful act, neglect or 
default from $10,000 to an amended 
$15,000. This measure is in its sec- 
ond reading and may come up for 
passage. It will add to casualty 
insurance costs. 

Controversy has arisen over SB 
277 and HB 454, sponsored by a 
number of legislators and specify- 
ing a $20,000,000 appropriation to 
construct secondary and _ feeder 
roads, with the money raised from 
motor fuel funds. 

The lack of agreement stems 
from differences of opinion over 
whether cities should give part of 
their gas tax money, then the coun- 
ties and finally the state. Predic- 
tions are that a second rewriting 


it progresses further toward a vote. 


HOPE, Ark.—Fire of undeter- 
mined origin damaged the Hemp- 
stead Motor Co. building here last 


| week to the extent of $30,000, ac- 


| including 


|ecording to Max Cox, owner. 


Cox said the building’s interior, 
the parts department, 


| was ruined, and three automobiles | 


|were damaged. 















| highlights in the service field 


tional economic relationships. Only 
government negotiation can elimi- 
nate the arbitrary barriers, exces- 
sive tariffs and trade discrimina- 
tions which now restrict the free 
movement of goods among nations 

“The volume of foreign trade is 
directly dependent upon the degree 
to which such restrictions are re- 
moved, and upon the creation of a 
high level of internal economic de- 
velopment in all countries. 

“In many countries, the restric- 
tions placed upon the importation 
of motor vehicles reflect a gap in 
the integration of national policies 
which seek the upbuilding of the 
internal economy. It is recognized 
that these restrictions sometimes 
stem from causes, as for example 
exchange shortages—which make 
their removal difficult. 

“More often than not, however, 
they exist because of lack of ap- 
preciation of the benefits in- 
creased motorization can bring, 
and a greater concern for the 
revenues which high tariffs are 
assumed to provide. 

“Import duties on automotive 
products entering the foreign mar- 
kets, as well as other restrictive 
measures, should be reduced to 
minimum limits. Tariffs for rev- 
enue are justifiable measures, but 
they should not be carried to the 
point where they defeat their pur- 
pose in providing revenue. 

“The Automobile Manufacturers 
Assn., believing that an increased 
volume of both exports and im- 
ports, if kept within reasonable 
relations, will contribute to our 
own internal economy, urges the 
expansion of our foreign trade by 
means consistent with benefits to 
the country as a whole.” 


Milwaukee Assn. 
Probes Dealers’ 


Role in Resales 


MILWAUKEE.—Due to evidence 
unearthed against a Milwaukee 
county sheriff who, it is alleged, 
purchased new cars from Wiscon- 
sin dealers and resold them with- 
out benefit of a dealer’s license, 
an investigation has been ordered 
by the Milwaukee County Automo- 
bile Dealers Assn. to learn to what 
extent Milwaukee county dealers 
are involved. 

Names of several dealers have 
been mentioned in the press and 
dealers here are being asked by 
the association to disclose sales 
which appear suspicious. 

At a dealers’ association meet- 
ing held last week it developed 
that more than half of the 23 deal- 
er members present had been ap- 
proached by the accused in an 
effort to purchase new cars. This 
information was given out to the 
press by R. M. Blanding, secretary 
of the county dealers’ association 
following the meeting. 

In discussing the matter, Bland- 
ing stated that if duplications are 
discovered, he would check with 
the Wisconsin motor vehicle de- 
partment at Madison to determine 
whether the car purchaser has re- 
ceived delivery of one or more new 
cars prior to the attempted new 
purchase. 


Read Jack Weed'’s Backshop for some 








THE OREGON JOURNAL recently added 
a new helicopter and a fieet of 27 new 1947 
ing reporter,’”’ and a former Navy pilot, covers the Pacific Northwest with the new 
helicopter. C. 8. Jackson, associate publisher of the Journal, accepts the keys to another 
Studebaker Champion for its fleet from Maurice Kieling, sales manager of George B. 
Wallace Co., Studebaker dealer of Portland, while Stein looks on. 


to news gathering equipment by purchasing 
Studebaker Champions. Joe Stein, the ‘‘fly- 
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"Our experience shows 
there's extra protit in 


ia) a= 
Zaled aoe 


“T'm always glad to see a car with pile fabric 
come in for trade. Pile fabric increases the 
worth of a car as much as $30 or $40, with 
reconditioning expense practically nothing. 
Retrimming and repairs are almost never 
needed and a few cents for shampooing re- 
juvenates this beautiful fabric quickly.” 


ES, MR. BISHOP—and dealers all over the coun- 
try will agree with you! Not only has pile fabric 
served car owners with greater wearability and beauty, 
but dealer-wide experience shows that this upholstery 
adds thousands, even millions of dollars, to re-sale 


and trade-in values. 








Today the new Goodall Blended-for-Performunce 
“Velmo” pile fabrics hold even greater promise for 
both car dealers and owners. Retaining all the basic 
superior qualities of pile fabric, Goodall now offers 
an even greater measure of durability . . . improved 
designs ... new softness, too, that gives the greatest 
degree of “slideability” consistent with maximum rid- 


ing comfort. 


Atrromortive Drviston 
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62,061 Oldsmobiles: 
Built During 

Ist Four Months 


LANSING. — In the first four 
months of 1947, Oldsmobile produced 
62,061 cars, including units for ex- 
port, S. E. Skin- 
ner, general man- 
ager, announced 
last week. 


This figure 


of 
of cars 
produced in the 
same period in 
1941, Skinner 
said, pointing out 
that 103,327 Olds- 
mobiles were 
built then. Continued shortage of 
automotive materials accounts for 
the difference, he explained. 
Although April Oldsmobile pro- 
duction set a new monthly high for 
1947, Skinner said that December, 
1946, remained the top month in 
production in the postwar period. 
A total of 20,290 units were built 
last December, while April produc- 
tion totaled 18,276. He stated that 
the current shortage of strip and 
sheet steel has affected production 


percent 
number 





8. E. Skinner 
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APPROXIMATELY 200 Oldsmobile dealers from New England met in Boston May 


5 for a conference with 8S. E. Skinner, 
Ralston, general sales manager. 
outlined. Photo above shows (left to right): 


general manager of Oldsmobile. 
Detailed Oldsmobile production and sales plans were 


and PD. F. 


Skinner; R. C. Gilmer, Boston zone man 


ager; Alvan T. Fuller, former governor of Massachusetts and now Oldsmobile dealer tn 
Boston, and A. L. Danforth, Cadillac-Oldsmobile dealer in metropolitan Boston. 





schedules at both the main plant in 
Lansing and other assembly plants. 


The ultimate goal is 80 cars per 
hour, when materials are again in 
abundant supply, Skinner stated. 


Swivelier Co. Outlet 


H. C. Brandman, sales manager 
of Swivelier Co., Inc., New York 
City, announces that the Chicago 
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k One of a series of ad- 
based 
on industrial oppor- 
tunitiesin the states 
served by the Union 


territory is now being covered by 
the George Butler Co., located at 
1015 W. Washington Blvd., Chicago. 


‘With reference to our ad for Chevrolet 
ring gear and pinion, the response was 
very good, in fact, we received more re- 
plies than we needed. If at any time we 
are in need of parts that are hard to se- 
cure, we assure you that we will use a 
classified ad in your paper to obtain same.’’ 

Scarbrough Buick Co., Pine Bluff, Ark. 





glass products have 


Pacific. 


itive area.. 





Philadelphia Rumpus 


Martin Denies Charges, Asks Proof That Dealers Sell 
New Cars Directly to Lots 


PHILADELPHIA. Following 
charges that new car dealers here 
are violating franchises by sell- 
ing new cars to used car dealers in 
order to obtain greater profit, A. A. 
Martin, Philadelphia Automobile 
Trade Assn. president, last week 
issued the following statement for 
publication in local newspapers: 


“I earnestly request the public’s 
cooperation in supplying our as- 
sociation with any evidence of 
any authorized new car dealer 
who is selling new cars to a lot 
operator or any other individual 
for resale.” 

Any such information, Martin 

said, would be referred to the fac- 
tory for immediate action. 


Martin’s statements were 
prompted by charges of the Phila- 
delphia Used Car Dealers Assn. 
that new car dealers were selling 
new cars directly to used car deal- 
ers at more than list price. The 
complaint was signed by Cyrus S. 
Gordon, president of the used car 
dealer group. 

“Many new car dealers in Phil- 





Prasiiiitiees being the life-blood of many in- 
dustries, Idaho is particularly fortunate in that 
respect. World-famous for the Idaho potato. it 
has developed many other agricultural activi- 
ties. Grains, vegetables, fruit... cattle and sheer 
are produced in abundance. Dehydration, froze: 
foods processing, dairying, canning and packin; 
are among the state’s flourishing industries. 

For non-agricultural industries, Idaho is en- 


dowed with rich veins of minerals. 
manufacturers of stone, clay and 


Numerous 


established 


plants in Idaho. Lumber for 
building and wood products is 
available. Unsurpassed rail trans- 
portation is provided by Union 


As a vacation region, Idaho has 
a wonder-world of its own in Sun 
Valley . . . year-round sports 
center... the world famous prim 
. and in the scent 
surroundings of Payette Lake. 


Idaho is a young thriving state, 
ripe for further industrial devel- 
opment. [t offers good living and 


working conditions, good schools, 
splendid cultural advantages... 


welcome. 


and its energetic citizens assure 
newcomers of a true western 


%*& Address Industrial Department, Union 
Pacific Railroad, Omaha 2, Nebraska. 
for information regarding industric 


sites. 


UNION PACIFIC RAILROAD 


THE STRATEGIC MIDDLE ROUTE 


| adelphia are demanding as much 

as $500 above the regular list 
price for new cars, either in cash 
or in tradeins,” alleged Gordon. 

“We used-car dealers of Phila- 
delphia are being blamed, but ac- 
tually it is the fault of the new 
| car dealers for selling over their 
| list prices. If they would sell new 
cars at factory list price, this would 
result in bringing the entire auto- 
mobile market down within the 
price range where more people 
could afford safer transportation.” 

As president of PATA, Martin, 
at the opening of this statement, 
said he welcomed an opportunity 
to explain the policies of new car 
dealers in regard to distribution 
of new cars. 

Martin said the system he used 
was substantially the same as that 
employed by the majority of mem- 
bers of PATA. 

Martin said that the system 
he used for fair distribution, sub- 
stantially that of other PATA 
members, was to number orders 
as soon as placed. It was then 
agreed that the car would be de- 
livered on or before the date the 
number comes up. 

Exceptions, he said, were made 
for clergymen, doctors and holders 
of fleet contracts. Fleet operators 
get allocations on the basis of 
1941 purchases. 

Numbers are posted in the show- 
room for all to see, he said, add- 
ing that 60 percent of his cars are 
delivered without trades and 40 
percent to veterans. Customers do 
not have to buy accessories they 
do not want, he asserted. 

Martin pointed out that PATA 
has set up a cross-index system on 
orders to eliminate buyers who 
have purchased new cars and re- 
sold them to lot operators. 

“The trouble in the main,” Mar- 
|tin said, “is the individual who 
purchases a car and then resells it 
to a lot dealer at a $500 or more 
profit. This condition is brought 
about by an active solicitation by 
mail and personal call on the pur- 
chaser by the lot operator.” 


U. C. Boom Going 
Strong in Canada; 


Few Tradeins 


OTTAWA.— With prices descibed 
by dealers as “fantastic” for auto- 
mobiles of almost any age and 
mechanical condition, having been 
increased over 100 percent in some 
cases since price control was re- 
moved in Canada, the speculation 
in used cars continues in the Ca- 
nadian market and there are no 
signs as yet that it has abated even 
to the slightest extent. 


Inquiries also disclose that used- 
car departments of new-car dealer- 
ships are not getting any used cars 
worth mentioning now that th~ 
price ceiling has been lifted. New- 
car purchasers are selling their old 
cars direct to individuals at greatly 


inflated prices. Tradeins are vir- 
tually nil. 

Moreover, used-car dealers state 
that they consider the prices de- 


manded for used cars now as far 


from normal. 
Obituaries 


Linn, Neb. Dealer, Dies 


ifter Auto Accident 

ALLIANCE, Neb.—Don Linn, 48, 
Chevrolet dealer in Beatrice, Neb.., 
died in a local hospital May 1. He 
had been involved in an automo- 
bile accident here on Apr. 23. 

Engaged in the automobile busi- 
ness since the age of 17, Mr. Linn 
founded the Don Linn Co. as a 
Chevrolet dealership in Beatrice 
in 1923. The company which bears 
his name moved into new quarters 
last February. 


Death Takes Ellis, 59; 
Rinshed-Mason Officer 


DETROIT.— Robert Ellis, 59, 
vice-president of Rinshed-Mason 
Co., automotive paint manufac- 


turer, died here Apr. 29 following 
a brief illness. He had been asso- 
ciated with the company from the 
|time of its founding in 1919. 
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The Only Product that Really Gets the Scale Out! 
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> Nothing else on the market intended to prevent troubles caused by rust Read this guarantee — and remember — the Butler De-Scaler not only 
LS scale in the cooling system really gets the scale out. removes the cause of those troubles, but also prevents their recurrence. 
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lg from the cooling system. Result? Overheating. Hot Spots. Waste of gas Crumpler, Head of Chemistry Dept., Tulane University and Research 
old and oil. Sticky valves and piston rings. Lost power and pep. Consultant for Butler Engineering Company. 
. y No wonder the Butler De-Scaler which keeps the engine cool as well *Interaction between silver-plated spring and special Butlermetal core when immersed in 
as the cooling system — has had such an enthusiastic reception! mineral-carrying water. 
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Urban Output Up 
At Twin Coach 


KENT, O.—Drastic changes in 
Twin Coach 1947 production sched- 
ules were revealed last week by 
H. C. Arnot, vice-president in 
charge of sales. Production of its 
intercity type dual engine coach 
has been deferred until the first 
quarter of 1948 in order to con- 
centrate all facilities on the manu- 
facture of urban type motor 


coaches. 
« i means that we 
ie oe lier urban coach | AN APPEARANCE BY TOP FORD and Lincoln-Mercury executives spotlighted the 
are increasing ear , | opening of Springfield Lincoin-Mercury Sales, Inc., in Springfield, Mass., and the first 
schedules to hasten delivery of | showings of the 1947 spring line of Lincoln and Mercury models in that city. Left to 











urban type Twin Coaches, which | right are: J. R. Davis, Ford vice-president in charge of sales; C. J. Seyffer, Ford 
rgenti needed by transit northeastern regional manager; William Breech; E. R. Breech, Ford executive vice- 
are urg y “~ | president; E. R. Breech jr., president of Springfield Lincoln-Mercury Sales, Inc.; Clif- | 


ford Rowden, of Springfield Lincoln-Mercury Sales; T. W. Skinner, general manager, 


operations throughout the country. | 
Lincoln-Mercury division, and J. F. Abely, Lincoln-Mercury district manager, Somerville. 


Our present backlog of over | 
000,000 is the largest in the his- c 
tory of the company,” Arnot said. Stewart Coach Acquires 
Production of 10 urban coaches per | F * ® * 

day was forecast by Arnot. He | Factory os Michigan 
emphasized that this schedule is 
a substantial increase over the for- 
mer program. All of the Twin 
Coach facilities will now be de- 
voted to urban coach production. 
In February Twin Coach delivered 
131 urban coaches. 





|trailers will be built here, includ- | 

|ing the 30-foot four-room Castle | 
trailer displayed at the recent na- | 
CONSTANTINE, Mich.—Because |tional show in Chicago. 

building regulations *made it im- Dale Fardner was named as the | 

possible for the Stewart Coach Co.| new assistant manager here. 

to expand its out-grown plant in ri ioneetatonm ; 

| Bristol, Ind., the firm has bought | W.V S 

|the Hoshel factory here and will | - Va. Stag Banquet 

| use it as a branch plant, according K. F. Motors, Huntington, W. 
to Stewart Gardner, general man-| Va., played host Apr. 27 to 75 deal- 

ers of the Huntington area at a 
custom | stag banquet. 


Read Jack Weed's Backshop for some | ager. 


highlights in the service field. Both commercial and 





IT’S RUMORED THAT 


The Indianapolis 500-mile race will be broadcast again this year! 


True. Tune in for thrills and chills, Mutual Network, Memorial 
Day, May 30. Four broadcast periods: 9:45-10:15 a.m., 
11:15-11:30 a.m., 1:00-1:15 p.m., 2:00-2:30 p.m., CST. Spon- 
sored by Perfect Circle, dedicated to automobile mechanics 
everywhere— America’s Doctors of Motors. 


1947 
Used Car Dealer Notes... 





NUCDA Is Broadening 


Services to Members 


DETROIT. — The National 


members. 
Manager Bill Shuman points 


out that the best way for a mem- | 


ber to get more out of the asso- 
ciation is to tell the association 
what he wants. An association 
is what its members make it. 
Made up of the most forward 
looking dealers all across the na- 
tion, the association has a wealth 
of knowledge and experience which 
can be used to the benefit of the 
industry if chanelled properly. 
You will be doing yourself and 
the industry a real service by let- 
ting Shuman hear your ideas on 


| how the association can best 


serve members. 

Meanwhile, to start it off, direc- 
tors have been asked to report 
monthly on the situation in their 


areas and to keep the association 





\IT’S RUMORED THAT 


The-1948 Studebaker will have reversible seats and fore and 
aft controlsT 


“Sorry,’’ smiled K. B. Elliot, Vice-President in charge of Sales 
and Advertising for Studebaker. ‘‘Although our 1947 model is 
quite an innovation and has provoked much comment (which 
we don’t mind), I’m afraid that rumor is slightly far-fetched.”’ 


Contributed by Alvin Kagan, 
Bridgeport, Conn. 





IT’S RUMORED THAT 


° 8,875,000 bottles of pop have been consumed at the 
Indianapolis races! 
True, according to Herman Deupree, unofficial statistician 


of the 500,Mile Races. Also over 6,000,000 hot dogs, eaten 
during the past 30 runnings of this exciting race. 





IT’S RUMORED THAT 


51 out of 57 cars finishing 1, 2, 3, in past Indianapolis races 
were PC-equipped. 


Almost right. At least since exact records (1924) have been 
kept. And not with rings specially made for racing cars, but 
with the same standard Perfect Circles that stop oil pumping, 
save gas, restore power in engines all over America. And boy, 
when they can take it on the speedway, you know they can 
take it on the highway! 





Perfect Circle Corporation, makers of Perfect Circle Custom Made Piston Ring Sets, will pay fifty dollars 
($50) for each rumor, fact or fiction, agcepted for this page. Send your rumor to Rumor Page, Perfect Circle, 
Hagerstown 5, Indiana. All contributions become our property and cannot be returned or acknowledged. 








Used | 
Car Dealers Assn. is launching a 
program to broaden its service to) 


informed on price and inventory 
changes. This way, the association 
can provide up-to-date information 
| on the used-car market across the 
country. 

od * o 


Cincinnati 


W. R. Kellogg, city manager of 
Cincinnati, has recommended to 
the city council that the annual $5 
license fee for used car dealers be 
increased to $30. The Cincinnati 
Automobile Dealers Assn. com- 
ments that while a reasonable in- 
crease might be in order in view 
of the desperate need for addi- 
tional funds, a jump from $5 to $30 
doesn’t seem reasonable. All city 
license fees are being increased. 

* * * 


Concord 


The Concord Auto Auction has 
been opened in Concord, Mass., 
with E. Leroy Cox as manager. 


+ + * 
Indianapolis 
Ken Schaefer reports a higher 
percentage of rough cars in his 
| Indianapolis auction of Apr. 24. 


|Looks like dealers are trying to 


|clean out their stocks. 
* + « 


Utica 

Used car prices which had been 
dropping gradually through the 
winter and early spring months 
from an all-time high last Novem- 
ber, again have started to rise in 
Utica, N. Y. 

A survey of a dozen local used 
car dealers revealed that prices in 
general have increased an average 
of $75 to $150 per car since the 
mid-winter drop. 

* 








* * 


Albany 


Commenting on the first auto- 
|mobile auction at Albany, N. Y., 
| the other day, the New York State 
| Journal says it was poorly attend- 
|ed and that less than 50 cars were 
| Sold. The bidding did not show 
|trends toward high prices, the 


Journal added. 
. - o 


Portland, Ore. 


The annual used car dealers ban- 
quet sponsored jointly by the Ore- 
gon State Used Car Dealers Assn. 
and the Portland Used Car Dealers 
Assn., filled the grand ballroom 
of Multnomah hotel last week. 

The main address was made by 
| Municipal Judge J. J. Quillen. Max 
Sagner, secretary of the Portland 
association, was toastmaster. David 
Martindale was general chairman: 
Sanborn W. Camp co-chairman, 
and Mary Stafford chairman of the 
entertainment committee. 


N. H. House Snarled Up 
By Title Bill Revival 


An attempt to bring up reconsid- 
eration of a motor vehicle bill, 
which, in effect, had been killed 
by indefinite postponement of ac- 
tion upon it, set off one of the 
biggest entanglements of parlia- 
mentary procedure in many a day 
|in the New Hampshire legislature. 
The measure in question, House 
| Bill 395, which would have re- 
quired that automobile number 
plates be returned to the state mo- 
tor vehicle department within five 
days of transfer of ownership, was 
killed Apr. 10 and the attempt to 
resurrect it came three weeks later. 


Four members of the house had 
gone into a lengthy discussion of 
| the move to reconsider the meas- 
| ure before they were finally ruled 
| out of order by the speaker of the 
house. 





| A “control system” for motor 
| truck users, designed to reduce ac- 
|cidents, create efficient manage- 
ment of truck operations and re- 
duce overall operating costs, will 
be presented to the Michigan 
Safety Conference at Detroit May 
21 by J. N. Bauman, vice-president, 
White Motor Co. More than 3,000 
Michigan men and women working 
actively in all fields of safety will 
attend the conference here May 
20-22. 
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minutes is all it takes 
to sell KARVISOR 


The Original Patented “Clamp-on” Visor 
eee No Holes to Drill... Fits Old or New Cars! 
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The KARVISOR is a “natural” for the new car dealer . . . as easy to sell as it is to 
install. And with millions of motorists eager to start their Summer travels, the time 
is ripe for bigger KARVISOR sales than ever! Your customers will appreciate these 
features: KARVISOR eliminates blinding glare ... keeps out summer heat rays... 

is custom-built to become an integral part of each auto—there’s no sound or vibra- 
tion at highest speeds ... makes any car look more stylish. . . Install KARVISOR on 
a display model and watch this extra profit-maker go to work for you. Every new 


onsid- e ‘ ° ° 
> bill, car buyer—everyone who drives into your service shop—is a prospect for KARVISOR, 
killed 
of ac- 
»f the 
yarlia- 
a day 


CONSTRUCTION FEATURES: KARVISOR’S frame is of one-piece welded steel, entirely 
covered by the highest grade of Fabricoid—there’s no metallic hum when driving. 
lature. 


a citien KARVISOR does away with SUMAIIE Ghess sags Soca ove The under side of the shade is tinted a soft green for maximum absorption of rays. 
oe Seasvarmcdbeeaumeeie ng he Aig All fittings are brass with a high-chrome finish. KARVISOR is built to last as long as 


umber heat rays—makes driving safer wipers free of bugs and driving 
as well as more enjoyable. rain in Summer—snow in Winter. 


— any car—will make many new friends and satisfied customers for you. For complete 
» wee details write to Dieterich Products Corp., 1125 W. Lake St., Oak Park, Illinois. 
ipt to 
later. 
e had 
on of 
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of the 


Standard KARVISOR Models Available: 
AA—Studebaker Champions (1947 only) ... A—Ford, Mercury, Nash, 
Chevrolet, Plymouth, Dodge, DeSoto, Chrysler, Series 60 Oldsmobile, 
and Series 25 Pontiac... B—Series 76 and 78 Oldsmobile, Series 26 
Pontiac, Series 40, 60, and 90 Buick, Series 60, 61, 63, and 67 Cadil- 
lac... C—Packard (Clipper body only), Series 98 Oldsmobile, Se- 
ries 29 Pontiac, Series 50 and 70 Buick, Series 62 and 75 Cadillac. 
Packed six of one size to a case. Wt. 70 lbs. Retails for $26.00. Comes with 
top surface fished in black ready to be color-matched to any car. 






motor 


be ac- KARVISOR adds a modern touch to KARVISOR'S exclusive patented 
nage- any car. Aerodynamic design elimi- mounting bracket eliminates the need 
d re- nates vibration and noise ...Fabricoid for drilling holes—can be clamped 

will cover prevents metallic hum or dents. on in a jiffy by any mechanic. 
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New Ante Maker 


In Australia 


MELBOURNE. — (UTPS) — A}, 
company which proposes to man- | 
ufacture a low-priced Australian 
car for the home market has been 
registered here. The company will 
be known as the Peoples’ Car (Aus- | 
tralia) Ltd. and has a nominal 
capital of $6,500,000. | 

One of the subscribers, John T. | 
Buckingham, a Melbourne engi- 
neer, said the practicability of 
manufacture had been established 
already and that Australian-made 
engines had covered between 40,- 
000 and 50,000 miles in road tests. | 
This is the first auto company | 
established in Australia since the 
war with capital subscribed en- 
tirely by Australians. 


D & C Car Season Opens 





—_ © BEAR’S CREW OF AIAGNMENT and wheel balancing experts will be back for the c 
DETROIT.—The J. F. Wells, au 14th time at the 31st running of the classic 500-mile race at the Indianapolis Speedway | figure out why his oil level was 


tomobile carrier of the Detroit & May 30. So that the cars qualifying tor the event may meet the rigid safety standards gradually rising instead of lower- 


Cleveland Navigation Co., opened | of American Automobile Assn., all oe gears, antes ane iene > a. ant 
corrected, if needed, on the Bear Mfg. gnment machine. In jon, wheels o: 
che 1067 season last week when cars are balanced on a battery of six Bear wheel balancers. This scene was taken on 


it left Detroit with automobiles for the Bear alignment machine at the 1946 race when a Bear expert checked the align- sequently revealed two quarts of 
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FOB FACTORY 


Cracked Blocks Present 
A Foundry Problem 


By A. H. Allen 


MORE THAN a normal number of instances of cracked 
blocks in new car engines are being reported from the field. 
So far as is known, in all cases, replacements are made by 
"|the manufacturer, at no cost to the owner or dealer, even 
-| though mileage may be beyond the usual “warranty” period. 
Most of the cracks soon: t098— OO 
be developing in _ cylinder 
walls, resulting in water 


draining into the crankcase or be- 
ing forced out the exhaust. 


In one specific instance, the 
owner of a 1946 model could not 

















how serious the problem has be- 
come, since obviously no company 
is going to release statistics on 
cracked blocks. The trouble nat- 
urally goes right back to the foun- 
dry which has had to contend with 
a variety of pressures—unrelenting 
drive for more 
production, poor 
quality of coke, 
nonuniformity in 
pig iron analysis, 


ing; his engine seemed to be man- 
ufacturing oil. Investigation sub- 









apelin See ee Nee ree ree ee enn —|water in the crankcase, admitted lack of certain 
“ 4 tale er, hi - d of Nash “With reference to our ad for Chevrolet | are in need of parts that are hard to se-|through a crack in a _ cylinder foundry supplies 
alae bil e t K comm - Buf. | ms sear and pinion, the response was|cure, we assure you that we wilt use &@|Jower wall. forcing the use 
automobiles a enos. r . ’ fact, we received more re- | classified ad in your paper to obtain same.”’ 

— ee 2 oe Scarbrough Buick Co., Pine Bluff, Ark. It is difficult to ascertain just of substitutes, etc. 


falo. plies than we needed. If at any time we 
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He tests engines that don’t exist 


FFE engine hasn’t been built. It’s still only in 
| \ae idea stage. But this research worker at 

the iJthyl laboratories is testing materials which 

someday might be used in its construction. 

In the special furnace various engine mate- 
rials are tested to determine how well they will 
stand up under the high temperatures and 
stresses likely to be found in the highly efficient 
engines of the future. 

Why does the Ethyl Corporation concern it- 
self with engines that may not be produced for 


elie. ie 


Service stations display this emblem 


plus “Ethyl” antiknock fluid —the famous ingredient that improves power and performance. 
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Result has often 
been iron of off- 
analysis and low 
quality which in 
a cylinder block 
casting may set up cooling strains 
resulting in cracks. 

All cylinder blocks are given 
hydrostatic or water tests after 
machining and normally “leak- 
ers” will show up at this point. 
However, the crack may be of 
the hairline type, not of sufficient 
magnitude to open up under 
water pressure, in which case it 
gets by undetected. 

Once in a finished engine, it 
gradually opens up under con- 
stantly repeated heating and cool- 
ing. There is really no way in 
which such a defect may be de- 
tected, since the nondestructive 
test methods which might be em- 
ployed would be too costly and too 
time-consuming to be used in rou- 
tine production. 

Correctives will have to be ap- 
plied clear back at the start of 
foundry operations, in raw material 
and process control. One thing cer- 
tain—every defective engine ap- 
pearing in service is going back to 
the metallurgical laboratory for 
careful scrutiny and interpretation 
of the cause, in the hope that pro- 
cess remedies can be made in pro- 
duction of the castings. 

* * * 


Parts Makers 


Eying Contract 


AUTOMOTIVE parts manufac- 
turers were watching events close- 
ly in plants operating under con- 
tracts with the United Steel Work- 
ers-CIO, following the establish- 
ment of a wage increase pattern 
in the basic steel plants. There 
are about 1,100 such small manu- 
facturers, many of them in fields 
entirely unrelated to steel produc- 
tion—linseed oi) manufacturing, to 
name one example. 

Last year, after the wage settle- 
ment in the steel industry, the 
USW international ordered all lo- 
cals to demand the same increase 
or strike. This year no such pres- 
sure has been exerted by the in- 
ternational as yet. 

As of early last week, 23 plants 
in the group of 1,100 were on 
strike over the wage issue. A 
number had already made settle- 
ments on the basis of wage in- 
creases ranging, for the most 
part, between 10 and 15 cents an 
hour. 

The question parts manufactur- 
ers whose employes are affiliated 
with the UAW-CIO are asking is 
whether the international will in 
sist on contracts following the 
wage increase pattern set by Gen- 
eral Motors and Chrysler. 


Anti-Theft Bill Fails 
The Wisconsin senate has re- 
jected a bill to fine drivers who 
leave their keys in the car while 
the car is parked. The bill aimed 
at cutting down car thefts, as it 
was found that most cars were 
stolen by youths when they found 

the key left in the ignition. 





A. H. Allen 


} 


years—if ever? Simply because Ethy] is inter- 
ested in the future fuels . . . the gasoline you 
will be using five or ten years from now. And 
gasoline and engines must be developed hand 
in hand—must progress together. 


So Ethyl research people cooperate in every 
way possible with both the automotive and 
petroleum technologists who are looking ahead 
to tomorrow’s better automobiles and tomor 
row’s improved gasoline. Ethyl Corporation, 
New York 17, N. Y. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 


on pumps containing their best gasoline 
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Never Underestimate the Power of a Woman! 
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i too In the first 4 months of 1947, advertisers have invested 42% 
rou- more money in the Journal than in the some period of 1946 
| —the largest revenue year in the Journal’s 63-year history 


om JOURNAL 





ap- 
t of 
erial 
cer- 
ap- 
k to 
for 
ation 
pro- 


ifac- 


con- 
ork- 
lish- 
‘tern 
here 
anu- 
lelds 
duc- 
gy, to 








ttle- lymouth recognizes the importance and 


Ba a influence of women in automobile purchasing and accordingly 
res- | ; 
> | incorporates many features in Plymouth cars which contribute to 


nts 
on women's convenience, comfort, and pleasure of driving. 


in- Plymouth advertising to women follows this recognition." 
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*. . « | now look to the future 
with great inspiration—to help 
keep Chevrolet always ‘The 


Leader.’” 
H. D. BAKER 


Woodward, Okla. 





"... Froedom is exemplified in 
Chevrolet policies and by this 
school.”’ 


Cc. D. CLARK 
McAllen, Texas 


. With Cinevrolet super- 
vision | have been trained to 
carry on in my Dad’s memory.” 

D. D. COSKI 
Donnelly, Idaho 





“.. . Appreciate very much the 

time, experience and efforts of 
the faculty.” 

J. M. EULISS 

Burlington, N. Car. 


cme tb 


a 


| have gained invaluable 
knowledge.” 

W. E. BAKER, JR. 

Taunton, Mass. 


With the knowledge 
gained, | now have confidence 
in my ability.” 

J. O. COX, JR. 


Bradenton, Fila. 


*. . . This school adds trained 

personnel to Chevrolet's Quality 
Dealer Organization.” 

M. J. FETTEROLF 

Shamokin, Pa. 


. .. | have learned that coor- 
dination of all dealership 
departments is essential.” 

R. W. BRAEGER 
Milwaukee, Wisc. 


“, .. | made no mistake when 
| came to this school—it has 

done much for me.” 
J. F. CUMMINGS, JR. 
Hampton, S. Car. 
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“... 1am the second Brittain to 
graduate—my brother is suc- 
cessfully operating a Chevrolet 


dealership.” 
J. H. BRITTAIN 


East Palestine, Ohio 


“... Now qualified to do a better 

job for myself, my sponsor and 
Chevrolet.” 

L. J. DAOUST 

Marysville, Calif. 


This school does a ‘whale’ 
of a job in a very short period 
of time.” 

R. J. BROWN, JR. 
Seymour, Ind. 


. Carrying on the principles 
of making the Chevrolet dealer- 
ship a true heritage.”’ 

J. E. DAVIS 
O'Neill, Nebr. 


These men, graduates of the 
sixteenth session, know that the 


training they received cannot be 
equaled anywhere. Read what 


they say about it. 













“... With this wonderful back- 
ground, we will be able to do a 
job.” 

E. C. CAMPBELL 
Richmond, Va. 


. | expected a lot from this 
school. | wasn't disappointed, 
and | am sure my Dad won't 


be.” 
F. DORAN, Il! 


Dalias, Texas 


“... With help from my sponsor 
and the knowledge gained, | 
know | can make good—on 


my own.” 
J. W. FRENNING 


White Plains, N.Y 



















| have learned many 
things that will enable me to 
operate more effectively.” 

G. L. CARROLL 
Crown Point, ind. 


CHEVROLET 





“... | now have a ‘cap of know!l- 
edge’ so that | can merchandise 


better.” 
P, R. ELDRIDGE 


Forrest City, Ark. 





“... | now have a set of road 
maps that will chart a course 
on the highway to success.” 
E. P. FRONK 

Tremonton, Utah 





. School is unique .. . more 
instructors than students—all 
specialists.” 

V. E. GATES 
South Bend, Ind. 





. | know | will be able to do 

a much better job at our 
dealership.” 

F. O. LINDSLEY, JR- 

Montclair, N. J. 


“. .. | have been exposed to 
other training programs, none 
80 thorough as in this school.” 
G. M. GREEN 
El Paso, Texas 


| now realize the necessity 

of having a balanced operation 
within a dealership.” 

F. E. McGOUGH 

Montgomery, Ala. 


“e . | have learned that 
business management is the 
control center of a dealership’s 


activity.” 
N. GROSSMAN 


Hopkins, Minn 


SPURTE EEETEErereErREReTTEEEEN 
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Graduating is a big 
moment for me—a_ bigger 
moment will be when | can 


sponsor my son.” 
D. R. MARTINDALE 
Alpena, Mich. 


seccseneeec 


“... | have new knowledge to 
put to work.” 
M. R. HOCHRON 
Binghamton, N. Y. 


Can clearly see the rela- 
tionship between new knowl- 
edge and practical dealership 


operation.” 
D. G. MASON 


Kennett Square, Pa 


This school has given me 

a firm foundation upon which to 
build.” 

R. A. JACKSON 

Pueblo, Colo. 


- | have high hopes and 
intend to apply the specialized 
and efficient training received.’’ 

W.F. MILLER 
Tipton, lowa 


“. . . Graduates not only have 
Chevrolet in their minds, but 
they have Chevrolet in their 


hearts.” 
R. C. JOHNSON 


Bossier City, La 





Now have an even greater 
appreciation of the Chevrolet 
franchise.” 

L. W. RAUSCHER 
Kirkwood, Mo. 


With the new ideas and the 
practical knowledge gained, | 
have confidence in the futuro .” 

Cc. S. LEWIS, JR 
Beckley, W. Va. 





. Now better qualified to 
take our places among the 
future Chevrolet dealers of this 
country.” 

G. P. SHARP, JR. 
Kansas City, Mo 





“. . . This schoo! exemplifies 
Chevrolet's 
policies.” 


forward-looking 


R. C. SIEBERT 
Rochester, N. Y. 





“. . . Equipped with the tools 

and knowledge of my profession 
. will now gain practical 

experience.” 

K. M. SOPP 








“ . . | have been 
many fine, practical 
methods.” 

G. M. WILSON, II 
Bardstown, Ky. 


taught 
business 





Twenty-two graduates 
from my zone—nine are now 
operating their own dealerships 
and doing a commendable job.” 

T. R. WINSTON 





“... The opportunity of meeting 
and talking with other dealer- 
ship representatives was an 
education in itself.” 

D. M. LAWSON 


“... | know that attending this 
school will be one of the best 
investments | have ever made.” 
A. M. MASON 

Kingston, Ontario, C- nada 





This splendid schoo! 
exemplifies the perpetuation 
and permanency of Chevrolet's 
high standards.” 

D. R. MELVIN 
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9 YEARS AHEAD OF THE 
INDUSTRY IN DEALER TRAINING 


fhe LEADER ! 





THE. CHEVROLET Post- GRADUATE SCHOOL 


OF MODERN MERCHANDISING AND MANAGEMENT 


Yes, Chevrolet is years ahead with its far- 
famed dealer training school—the ‘West 
Point of Industry.”’ 


This great Chevrolet institution was 
founded in 1937 after two years of intensive 
research into modern teaching methods. 
Thirty leading colleges were visited, 20 
industrial concerns contacted, and outstand- 
ing educators consulted throughout the 
nation, before the first session was launched. 


Today the Chevrolet Post-Graduate 


. School is in its seventeenth session, back 


in full-scale operation since the end of the 
war. The faculty is made up of 90 special- 
ists, leaders in their fields. Twenty-four 
subjects are taught — including business 
management, public speaking, parts and 
accessories. Every phase of Chevrolet dealer- 
ship operation is covered from a practical 
standpoint. 

The record of success tells an impressive 
story.Dealers’ sons andemployees have come 
to this school from all over America and the 





s 





world—Canada, South America, Europe, 
New Zealand, Australia. Of the 510 men 
who have graduated, more than half— 
54% —now manage or operate Chevrolet 
dealerships. The rest are almost without 
exception department heads or assistant 


managers—all doing a splendid job. 


Where Chevrolet leads, others follow. 
That quality of leadership is one reason why 
the Chevrolet franchise is the most desired, 
most desirable franchise in motordom. 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 
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A French Auto Man’s View of the U.S. 


Explains European Design Trend Toward Front-Wheel Drive; 


Cites Different Motoring Attitudes; Gives Output Figures 


By Bob Finlay 
Managing Editor 
HAT is behind the French 
trend toward front-wheel driv- 
en cars? 

G. de Henning Michaelis, presi- 
dent of the French Center for Au- 
tomobile Docu- 
mentation in the 
United States, ex- 
plained this last 
week on a visit 
to Detroit, and 
also gave the 
latest figures on 
French  produc- 
tion. In addition, 
de Henning gave 
an interesting 
contrast between 
driving in this 
country and in France, with a 
bearing on safety. 

The French built 5,015 cars, 6,663 
trucks and 329 buses in January; 
4,909 cars, 6,430 trucks and 299 
buses in February. 

During 1946, the French mak- 
ers built 30,429 cars, 62,518 trucks, 
2,646 buses and 474 special ve- 


Freight Volume 
Of Trucks Up 


Seven Percent 


WASHINGTON.—The volume of 
freight transported by motor car- 
riers in March increased 7 percent 
over February and 17.1 percent 
over March of last year, according 
to statistics compiled by American 
Trucking Assns., Inc. 

Comparable reports received by 
ATA from 261 carriers in 43 states 
showed these carriers transported 
an aggregate of 2,258,911 tons in 
March, as against 2,110,654 tons in 
February and 1,928,367 tons in 
March, 1946. 

The ATA index figure, com- 
puted on the basis of the aver- 
age monthly tonnage of the re- 
porting carriers for the three- 
year period of 1938-1940 as repre- 
senting 100, was 206. 

Approximately 85 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory increased 7.3 percent over 
February and 16.5 percent over 
March, 1946. 

Transportation of petroleum 
products, accounting for about 7 
percent of the total tonnage re- 
ported, showed an increase of 3.8 
percent over February and 5.2 per- 
cent over March, 1946. 

Carriers of iron and steel hauled 
about 3 percent of the total ton- 
nage. Their traffic volume was 5.9 
percent over February and 66 per- 
cent over March, 1946. 

About 5 percent of the total 
tonnage consisted of miscellane- 
ous commodities, including 
household goods, textiles, grocer- 
ies, chemicals, packing house 
products, tobacco, wood, heavy 
machinery, cotton, paper, motor 
Vehicles and motor vehicle parts. 
Tonnage in this class increased 
8.6 percent over February and 
29.2 percent over March 1946. 

The March tonnage of carriers 
reporting from the eastern district 
represented an increase of 6.4 per- 
cent over February and 19.1 per- 
cert over March of 1946. 

Carriers in the southern region 
reported an increase of 6.9 percent 





de Michaelis 





hicles for a total production of 
96,062. 

De Henning explained that the 
serious shortage of coal and steel 
on the Continent had given French 
makers time to experiment with 
different car designs and light 
metals. 

* * . 

HUS, there are in France an 

unusual quantity of new cars 
designed in an effort to find the 
solution to such problems as air 
resistance, economy of weight and 
gas consumption, increased power, 
road stability, and improved steer- 
ing. 

Among these cars are the Gre- 
goire, the three-wheeled Mathis 
and the tiny Dyna-Panhard, all 
with front-wheel drives, while pre- 
war only Citreon used that design. 

One of the reasons for the ad- 
vancement of the front-wheel 
drive is the French motorist’s 
viewpoint toward steering, which 
is far different from that of 
Americans. The French, de Hen- 
ning said, drive more for sport 
than convenience. 

They grip the wheel tightly with 
both hands in a frenzy of concen- 
tration. As a result, they demand 
sensitive steering in contrast to 
the American demand for finger- 
tip steering that does not put too 
much of a burden on the driver. 
The American driver wants to get 
some place when he drives, while 
the Frenchman drives for the love 
of driving. 

Thus, what might be an auto- 
mobile advancement in France 
would not necessarily be so in 
America. 

* 7 > 

N VIEW of the French demand 

for speed, de Henning was asked 


Flying Home 
Nash Dealer Uses Pigeons 
During Phone Tieup 


HUNTINGTON PARK, Calif.— 
The telephone strike may have 
slowed down parts deliveries for 
some dealers, but not J. M. Taylor 
Motors (Nash) here. Using car- 
rier pigeons, Taylor wrote up his 
orders and notified the zone parts 
depot at Nash Motors’ El Segundo 
plant within a few minutes after 
vital parts for repair jobs were 
needed. 


‘No Lending’ Posters 


Offered by Mich. Assn. 


LANSING.—“No lending of cars” 
posters have been made available 
by the Michigan Automobile Deal- 
ers Assn. for its members, some 
of whom report they have been 
embarrassed by rental requests. 

The poster points out that insur- 
ance is voided when cars are 
loaned by non-rental concerns. The 
notices, costing three for $1, five 
for $1.30 or 10 for $2.30, may be 
obtained by writing the associa- 
tion at 1616 Olds Tower, Lansing. 


over February and 10 percent over 
March, 1946. 

Tonnage reported from the west- 
ern district revealed an increase 
of 8.2 percent over February and 
15.6 percent over March of last 
year. 








LINCOLN-MERCURY executives of the western region looking over the new Lincoln- 
assembly plant under construction in Los Angeles. Present plans call for open- 

ing of the executives’ offices about June 1. Opening of the assembly plant is slated to 
take piace next fall. Left to right: George L. Boggs, district manager, Los Angeles; 
J. M. Murphy, district manager, Denver: H. H. Reiser, district manager, Salt Lake 
er; Harry OCrimmins, Lincoln-Mercury regional 


Mercury 


City; Arthur 8. Hatch, 


regional manag 
manager, and Walter Cooper, business management manager. 








for his views on automobile safe- 
ty, both in this country and in 
France. 

He pointed out that France’s ac- 
cident rate is lower, mainly be- 
cause France has a greater dens- 
ity of good roads and at the same 
time fewer cars. 

Prewar France had 2,000,000 
cars, while after the Germans 
were ousted there were only 900,- 
000. Important French roads are 
paved with granite blocks to 
avoid the necessity of tearing 
them up for repairs every few 
years. 

In addition, de Henning pointed 
out, since the Frenchman is more 
of an auto fan than one seeking 
utility from cars, he takes greater 
interest in his driving and in his 
car, knows more about his car 
and keeps it in excellent condition. 

* * * 


D= HENNING looks on the typi- 
cal American driver as a man 
distracted by the many uses he 
finds for his car in addition to 
driving. He sees some of them 
constantly fiddling with their car 
radio, some with their interest cen- 
tered more on the girl beside them 
than on the road. Others are ab- 
sorbed in conversation. 

And the American drivers are 
engaged in these extra-motoring 
activities while driving on the 
most densely populated roads in 
the world. 

As a result, the accident rate is 
high. 

In fairness to de Henning, it 
should be pointed out that he was 
reluctant to criticize American 
ways. Automotive News asked his 
opinion in the belief that it would 
be helpful to see ourselves as 


others see us. 
* * > 


D® HENNING, who is also hon- 
orary president of the French 
Chamber of Automotive Commerce, 
is in this country to provide in- 
formation on the French auto in- 
dustry to interested Americans as 
well as to report back to France 
on developments here. His head- 
quarters here are at 40 Fourth St., 
Stamford, Conn., and he has a 
wealth of technical information on 
French autos for those interested. 

He said that the French are 
now producing at the rate of 
about 130,000 a year, but could 
build 250,000 a year if materials 
were available. 

He gave the following break- 
down on French production last 
year: 

Passenger cars: under 6 hp., 
2,085; from 6 to 8 hp., 14,317; 10 
to 12 hp., 12,528; over 12 hp., 1,499; 
total, 30,429. 

Motor trucks: under 500 kgs., 
3,964; from 500 to 1,000 kgs., 5,501; 
1,000 to 1,500 kgs., 7,230; 2000 kgs., 
19,812; 3,500 kgs., 17,593; 5,000 kgs., 
3,884; 7,000 kgs., 3,611; over 7,000 
kgs., 918; total, 62,513. 

Buses, 2,646; special vehicles, 474. 

Here is the table on January and 
February production by makes: 


Passenger Cars 


Make Jan. Feb. 
SE. ins daageahads 1,633 1,614 
asc ibs cave ede 257 338 
ND as 4 06 whe eteate 869 665 
IE a.s'n bs's 0a bw a 0° 1,659 1,567 
oes ow sik ate 543 667 
Miscellaneous ....... 54 58 

Total . 5,015 4,909 

Motor Trucks, Special Vehicles 
MEE Gaitaa'cs 06:00 6-04 268 253 
0 ee 154 
aoc cg ce A whe 894 631 
Delahaye ........... 119 90 
kids bce K aaa 707 730 
OE ccc cesses) «=EOO 184 
I rr at 137 134 
SY oo as 2,329 2,086 
POUCH .......50.00- 1D 1,419 
CE avcwtbir wens 285 325 
Miscellaneous ....... 355 424 

ae 6,663 6,430 

Buses 
DIONE. cca eas 80 78 
RS oki 0s Gs.6-8 db 39 32 
| Re re 75 60 
TE ee ae k oik aha 's 98 84 
Miscellaneous ....... 37 45 
Tetal 340%. 329 299 
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THIS IS THE Dyna-Panhard, a small car about the size of the Crosley but retaining 
the styling of big cars. It is one of the many cars in France which has turned to front- 


wheel drive. It is now in production. 





A WORM’S-EYE VIEW of the French Mathis 333—three seats, three wheels and 
three litres of gasoline for 100 kilometers. Note the studied, simple design. It is start- 


ing into production. 





ANOTHER INTERESTING French development is this complete traction unit made 
by Bernardet. Built of light metals, it develops five horsepower. You can buy the power 
unit and build your own car around it if you wish. 
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THIS UNUSUAL transformation of the Jeep in France was accomplished by Duriez. 
It becomes a small truck with a reinforced cab over engine and station wagon body. 


Van Etta, Derringer Head 


Santa Barbara Dealers 
SANTA BARBARA, Calif.—Santa 
Barbara Motor Car Dealers Assn. 
has elected James Van Etta: presi- 
dent and Stephen B. Derringer sec- 
retary-treasurer. 
Van Etta is head of Van Etta’s 


Mercury and Lincoln dealership. 
Derringer is a partner in the Der- 
ringer-Taylor organization, Kaiser 
and Frazer dealers. 





‘“‘We received excellent rsults from our 
advertisement printed in the Classified Se« 
tion of Automotive News.’’—-Adams & Sor 
Coeur D'Alene, Idaho 
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What Armand wants most 
is a commission... 





What Slugger 
wants most is to 
play ball... 


Your success nationally can be no greater than the sum of your local triumphs. 
In an automotive and home appliance market as important as Chicago, you 
get more of what you want when you build your promotion around the 
Chicago Tribune. 

The more people your promotion impresses, the more you sell. You sell more 
in Chicago when you address Tribune readers because, every day of the 
week, the Tribune gets the attention of the people who account for the bulk of 
the automotive and home appliance sales made in Chicago and suburbs. 

In addition, the Tribune's coverage of cities and towns adjacent to Chicago 
and suburbs gives your promotion regional effectiveness which builds sales 
and wins dealer support thruout the central states. 

With the Tribune as your number one Chicago medium, your promotion 
gets from 515,000 to 715,000 more total circulation than other Chicago 
daily newspapers can give it. On Sundays, you get from 375,000 to 1,030,000 
more total circulation than you get thru other Chicago Sunday newspapers. 

No matter what you want most in Chicago, you get more of it, with greater 
economy and effectiveness, when you build your advertising program 
around the Chicago Tribune. Rates per line per 100,000 circulation are 
among America’s lowest. 


What John wants most 
is a client . 


What Billie wants most 


is is a booking... 


Stronger dealer set-up? More sales? 
Bigger percentage of the industry? 


Faster 
consumer ac 
cepta 
More d Ptance? 


eelers? or WHAT? 


What do 
you want most, 
Mr. Advertiser? 





KE 
You get more of what you want in Chicago 
when you build your promotion around the 


Chicago Tribune 





Cook county (Chicago) in pre-war years bought more new pas- 
senger cars than any other county in America. In this number 
one market, the Tribune is the one newspaper that delivers the 
equivalent of majority coverage of all the families. 


March average net paid total circulation: Daily, Over 1,040,000—Sunday, Over 1,500,000 


Chicago Tribune representatives: A. W. Dreier, 810 Tribune Tower, Chicago 11—€. P. Struhsacker, 220 E. 42nd St., New York City 17— 


Fitzpatrick and Chamberlin, 155 Montgomery St., San Francisco 4—W. E. Bates, Penobscot Bidg., Detroit 26 


MEMBER: AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., FIRST 3 MARKETS GROUP, AND METROPOLITAN SUNDAY NEWSPAPERS, INC. 



































In the Hopper 


2-Axle Trailer Measure 
Beaten by 8 Votes in Pa. 


House Bill 1020, increasing the 
maximum gross weight of truck 
tractors in combination with semi- 
trailers having two axles, has been 
defeated in the House by a vote of 
78 to 69. 


The measure would have permit- 
ted the operation of two-axle, semi- 
trailer trucks weighing up to 62,000 
pounds on Pennsylvania highways, 
and would have established license 
fees ranging from $5 to $100 a year 
for two-wheeled semi-trailer trucks, 
$5 to $155 for four-wheeled two- 
axled trailer or semi-trailer trucks, 
and $40 to $150 for six-wheeled 
three-axled trailer trucks. 

+ ++ * 


Unemployment Pay Hiked, 
Levies Relaxed in lowa 


A bill liberalizing unemployment 
compensation benefits and reducing 
the contributions of employers with 
stable employment records has 
been given final passage by the 
Iowa legislature and sent to the 
governor for signature. 


The measure increases the maxi- 
mum unemployment compensation 
weekly benefit from $18 for 18 
weeks to $20 for 20 weeks, and re- 
duces the waiting period before 
benefit payments begin from two 
weeks to one. 

+ + + 


Finance Companies Face 


Added Taxation in lowa 


Two bills relating to the taxation 
of finance companies have been 
given final approval by the Iowa 
legislature and sent to Gov. Robert 
D. Blue for signature. Both of the 
bills had been recommended by 
an interim tax study committee. 


One subjects capital of outside 
finance companies used in Iowa to 
the state’s five-mill tax on monies 
and credits. The other subjects 
Iowa finance companies licensed by 
the state auditor to the same five- 
mill tax as paid by those licensed 
by the state banking department. 


* 





* 





* 





Bare Majority Favors Hike 
In Maine’s Gas Tax 


Maine's house of representatives 
has voted 80 to 66 for emergency 
legislation increasing by two cents 
the state’s four-cent-a-gallon gaso- 
line tax to provide for a $10,000 
“pay-as-you-go” highway program 
in the next two years. 

The vote was of acceptance on 
the unanimous favorable report of 
the taxation committee. Because of 
the emergency, the measure would | 
require a two-thirds vote to be en- 
acted. 





* * 





+ 





Fla. Senate OK’s Licensing 
Of U. C. Dealers, 2 Plates 


Florida’s senate recently passed 
three automotive bills. They require 
licensing of used-car dealers; pro- 
vide that Florida motorists must 
have both front and rear license 
tags and set a flat rate of $10 
for house trailer license plates. 

In proposing two license tags, in- | 
stead of one as at present, advo- 
cates explained the additional cost 
of $35,000 a year would be borne 
by the state, with motorists paying 
nothing extra for the new front 
tag. 


Ten Years Work 
16,000,000th Tire Produced 


By Goodrich Pa. Plant 


OAKS, Pa.—The B. F. Goodrich 
Co. tire and tube manufacturing | 
plant here observed its 10th anni- 
versary of continuous operations | 
in April by producing its 16,000,- 
000th tire there, it was announced 
last week. 

During the 10-year period the 
payroll at Oaks has increased from 
slightly more than $300,000 the first 
year to nearly $3,250,000 estimated 
for 1947. The plant has been. en- 
larged three times since 1938, each 
expansion costing in excess of a 
million dollars. A construction pro- 
gram is currently underway at a 
cost of more than $1,600,000, the | 
company announced. 












25% Boost in Pay Taxes 
Takes Effect in Colorado 


A bill increasing Colorado in- 
come taxes about one-fourth has 
been signed into law by 
Knous. The measure, effective May 
1, is designed to produce at least 
$2,800,000 in new revenue annually. 


+ * * 


Okla. Keeps Closed Shop 


By a vote of 58 to 31, the Okla- 
homa House of Representatives re- 
jected a measure calling for an 
anti-closed shop amendment to the 
state constitution. 


* * + 


Ala. Vehicles Affected 


If the proposed orfe percent sales 
tax bill is enacted into law in 
Montgomery, Ala., the Board of 
Revenue will be authorized to levy 
and collect from every person, firm, 
corporation engaged in the busi- 
ness of selling in Montgomery 
County any unused automotive ve- 
hicle, an amount equal to one- 
fourth of one percentum (% of one 
percent) of the gross proceeds of 
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Gov. | 


| Sibility law. Only major change in 


. | 
the sale of such automotive ve- om 
| hicle. yr 
' . ‘ ty 
Vt. Raises Truck Speed 


Gov. Gibson has signed into Ver- | 
mont law a bill raising the legal | 
| speed limit for trucks and buses to | 
| 50 miles an hour. 


| * * * 
New Wt. Liability Act 
Gov. Ernest W. Gibson of Ver- | 


mont has signed a bill rewriting | 
the motor vehicle financial respon- | 





the law is a provision that a per- 
son whose license has been revoked 
in another state cannot come into 
Vermont and obtain a license dur- 
ing the period of revocation. 

* * * 


THE NEW BUILDING of Connell Motor Co. 


(Oldsmobile), Oakland, Calif. Full view 
of the large showroom is provided by plate glass extending from ceiling to street level, 
| Mere than 17,000 square feet of floor space is available for showroom, parts display, 


service e department and customer reception areas. 





| Maine municipalities, including au- 
| thority to seek assistance from bus 
|companies in street maintenance 
|and snow removal, has been killed 
by the Maine house of representa- 
tives. 


Vt. to Study Wages 


A joint resolution of the Ver- 
mont legislature providing for an 
|investigation of wages and hours 
of women and minors in intrastate 
industry has been signed by Goy. 


Gas Boost Due in Conn. 
An increase of at least one cent 
a gallon in Connecticut’s gasoline 
tax is expected to be approved by 


the legislative finance committee s 4 
soon. Legislative leaders have ex- See es Ernest W. Gibson. 
pressed confidence that the pro- Sales Tax Beaten a 


A combination income and two 


percent sales tax bill has been de- | . 
|feated by the Maine house of rep- ine — ie gag ge 
resentatives by a vote of 87 to 49.| now hospital and raise teachers 


A motion to reconsider the bill, | salaries was overwhelmingly _re- 


posed boost, which will provide ex- 

tra funds for highway construction 

and improvement, will pass. 
* * * 


Me. Kills Revenue Bill 


County Sales Tax Fails 





designed to raise an _ estimated jected by voters of Montgomery 
$10,000,000 annually, was tabled. county, Ala. 


A bill which would have broad- | 
ened the revenue-raising powers of 
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*& AAA EXCLUSIVE TRAVEL TIE-IN > ““PLUG-CHEK’’ INSPECTION SERVICE 


















% NEW PREMIUM WRAPPER PLAN * NATION-WIDE HIGHWAY SIGNS 
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THE ELECTRIC 


Toronto, Ontario 
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Car Owners Increase 


Milwaukee Shows Gain of 2,000 Since Last Year; 
But 84,305 Families Are Without 


MILWAUKEE.—For the first 
time since 1944, automobile owner- 
ship by residents of this city has 
taken an upward trend, according 
to a recent analysis of the Greater 


Milwaukee consumer market by | 
the Milwaukee Journal. 
There has been an increase in| 


ownership of more than 2,000 cars 
since last year by Milwaukee fam- 
ilies, according to the Journal 
analysis. However, an estimated | 
84.305 families still do not possess | 
a car, it was indicated. 

The survey disclosed that slight- 
ly more than 80 percent of motor- 
ists buy their gasoline at the same | 
station all the time. The same ap- 
plies to motor oil, with the slight- | 
ly higher average of 85 percent. | 

One out of three Milwaukee mo- | 
torists need tires, according to the | 
survey. Of 50,438 car owners re- | 
porting need for new tires, 47.1| 
percent reported needing two, 24| 
percent need four and 19.1 percent | 
need 1. | 

The chart reveals that 71.9 per-| 





cent of all recap tire 


said that the service was fair. 

In car color preference 
men, 77.6 percent prefer a single 
color car and 15.2 percent favor 
two-tone. A one-color automobile 
is preferred by 81.9 percent of the 


| women and two-tone was listed by 


17.3 percent. 


Black is the favorite color for 
both men and women, with 35 and 
32.9 percent, respectively. Maroon 
follows with a 12 percent prefer- 
ence among men and 17.3 percent 
among the women. Other colors 
favored are blue, gray, green, 
brown and yellow, in that order. 

This report is the 24th compiled 
and published by the Milwaukee 
Journal. 


Brooks to Build 


B. S. Brooks, Norton, Kan., has 
announced plans for construction 
of a sales and service building to 
cost approximately $35,000. 


users are | 
satisfied with the service given, | 
and 2 percent of the recap users | 


among | 
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COREE PATS apUROTTS acrtxeeees 


A MODERNISTIC PARTS department has been set in a section of the showroom 
of Western Beverly Motors (Studebaker), Los Angeles. New cars are displayed advan- 


tageously on both sides of the sales floor 
see both the parts department and the new 


heads the dealership and is shown in front of counter. 


South Wind Offers 


Home-Trailer Unit 


INDIANAPOLIS.—A_ miniature 
central heating system designed to 
provide year-round comfort for 
trailer coaches has been an- 
nounced by the South Wind divi- 
sion of Stewart-Warner Corp. 


Equipped with automatic elec- | 


trical ignition and safety control, 
the heater is said to burn any 
grade of automotive gasoline in 
a sealed, stainless steel chamber. 





so that anyone passing the dealership can 
cars at the same time. Edward N. Nathan 


| South Wind said the unit will af- 
|ford trailer-dwellers comfort usu- 
|ally associated with the most ex- 
| pensive heating systems. 


Ames Motors, Inc. 


Ames Motors, Inc., Manitowoc, 
| Wis., has been formed by Carlton 
|C., Lillian T. and Donald C. Ames, 
|to deal in new and used cars, 
trucks, accessories, parts and re- 
pair work on motor vehicles. A 
capital stock of 200 shares at $100 
per share par value and 300 shares 
|and no par value has been author- 
| ized. 


MVE tor the best dt! 
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* TECHNICOLOR TRAINING FILMS 


* REGISTERED DEALER PROGRAM 
AUTO-LITE COMPANY 





how fo profit from these 


MONEY MAKERS! 


Toledo 1, Ohio 


Ask your Jobber Salesman 
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Car Sales in °46 
Total $900,000 


In Chicopee, Mass. 


CHICOPEE, Mass.—The nine 
principal Chicopee automobile deal- 
ers did a combined business in 
the sale of new and used cars in 
1946 of approximately $900,000, ac- 
cording to a survey recently com- 
pleted. 

Estimates, based on the dealers’ 
backlog of unfilled orders, give 
promise of a 1947 sales total of 
new cars that will range between 
$1,500,000 and $1,750,000, if the deal- 
ers can get the automobiles for 
delivery. 

Orders have been placed with 
the local dealers for neariy 800 
new cars. In most instances down 
payments have been made to as- 
sure the prospective purchaser of 
his turn in the delivery schedule. 

One dealer indicated that the 
present rates of deliveries of new 
cars mean that the unfilled orders 
now on hand will be filled in the 
first nine months of this year. He 
said orders for new cars are grow- 
ing daily. There is little likelihood 
that 1947 production allotments to 
Chicopee dealers will meet the full 
year’s demana. 

In 1946 nearly 300 used cars were 
sold through the nine local dealer- 
ships. The estimated gross on the 
sales of these cars was $233,600. 

There were approximately 400 
new cars sold in 1946 at a gross 
saies total of $620,000. The 1946 
sales in new trucks were 30 and 
grossed approximately $54,000. 


Goodrich Unveils 
New Farm Lines 


CHICAGO. Completely new 
lines of farm service tires, featur- 
ing improved design and including 
rear and front wheel tractor tires, 
were announced here last week by 
the associated tire and accessories 
division of B. F. Goodrich Co. 


The announcement was made 


| during a four-day meeting of the 


division, which handles the sales 
of several old established tire lines 
absorbed by Goodrich, such as 
hood, Miller, Brunswick and Dia- 


| mond. Approximately 50 attended 


the conference at the Blackstone 
hotel, among them being J. J. New- 
man, vice-president of the com- 
pany; C. E. Carroll, general man- 
ager of the associated tire and ac- 
cessories division, and Jay E. Mil- 
ier, divisional advertising manager. 


Voice Sought 
Site Bill Defeat Launches 


Kansas Vote Drive 
TOPEKA, Kan.—A move to elect 
a franchised automobile dealer to 
the Kansas House of Representa- 
tives has been undertaken by the 


| Cansas Motor Car Dealers Assn. 
; tollowing defeat of the association- 


sponsored bill to define “estab- 
ished places of business” of auto- 
mobile dealers. The measure was 


killed by the House roads and 
highways committee. 
Sponsored by four automobile 


dealers in the Senate, Senators Col- 
lard, Fuller, Mahon and Scott, the 
bill cleared the Senate committee 
without major objection. However, 
because effective representation 


; Was not present in the House, the 


bill was defeated by a small ma- 
jority, the association reported. 
The association pointed out that 
although the automobile business 
is the second largest retail indus- 
try in the state, it has not a single 
franchised dealer in the House to 


| represent the best interests of the 
| automobile 


dealers. Consequently, 
it is the aim of the association to 
place a franchised dealer-member 
on the House roads and highways 
committee, the association stated. 





Standard Motor Products 
Purchases Building 


LONG ISLAND CITY, N. Y— 
Standard Motor Products, Inc., 
manufacturers of starting, light- 
ing, ignition and battery cable 


products, has acquired a one-story 


| building in the vicinity of its pres- 


ent plant. The acquisition of this 
building adds 35 percent to Stand- 
ard’s plant space, it was said. 


Read Jack Weed's Backshop for some 
highlights in the service field. 








—Auto Advertising — 


Chrysler Suggests 
Dealer Ad Budget 


By Bob Finlay 





years, has been investing money 
to build up his name, his repu- 
tation and his business. 

Caron gives the following break- 
down: 


Discussing advertising in Chrys- 
ler Tonic, John H. Caron, director 
of advertising and sales promo- 
tion for Chrysler division, gives a 
breakdown for dealer advertising 
based on a study of operations of 
successful dealers. 

Caron points out that the local 
advertising fund is by no means 
able to do the full job. It must be 
supplemented both by the factory 
and the dealer, he says. 

Before getting into the figures, 
he says: 

“It requires more steam to 
start a locomotive than it does 
to keep it running, and likewise, 
it requires more money (a big- 
ger percentage of the profits) for 
advertising for a new dealer 
than it does for a long-estab- 
lished, successful dealer who, for 


Larger Dealer 

0.6% of new car gross profits for 
new car advertising 

3.0% of new car gross profit for 
used car advertising 

0.5% of parts gross profits for 
parts advertising 

1.0% of service department gross 
profits for service advertising 

0.7% of total gross profit for gener- 
al and miscellaneous advertis- 
ing 





5.8% Total 
Medium and Small Dealers 


new car advertising 
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BORG-WARNE 


Executive Offices, Chicago. These units form Borg-Warner worc & BECK 
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used car advertising 

1.0% of parts gross profits for 
parts advertising 

1.9% of service department gross 
profits for service advertising 

0.3% of total gross profit for gen- 
eral and miscellaneous adver- 
tising 





6.5% Total 
Step Out and Sell 


W. E. Holler, former sales man- 
ager of Chevrolet, told his Detroit 
advertising friends during a visit 
last week that he has changed 
titles in retirement. 

No longer the “vice-president in 
charge of fishing,” Holler has be- 
come “vice-president in charge of 
selling America to the Americans.” 

Holler called for a revival of 
product selling, too. He predicted 
that by the turn of summer next 
year, the auto industry would be 
in a buyer’s market. 

Selling must have the dominant 
voice in management councils, he 
asserted. For the last five or six 
years, he said, there has been only 
one customer, so the business has 
been run by “the bookkeepers and 


1.1% of new car gross profits for| the nuts-and-bolts men.” 


There is barely time to get 


20 makes 


2.2% of new car gross profits for | 


ready, he said, before rejuve- 
nated selling programs will be 
necessary to keep the factories 
running. Now, when selling is 
easy, is the time to prepare for 
the day when it won’t be so 
easy. 

The Holler luncheon was ar- 
ranged by C. P. Fisken, Holler’s 
former advertising manager, and 
Bob Perry, who have formed Sales 
Counselors, Inc. 


For Freedom 


One of the most interesting ads 
of the year was that of General 
Tire & Rubber, suggesting that 
readers listen to “The Greatest 
Story Ever Told,” a radio program 
sponsored by its competitor, Good- 
year Tire & Rubber. 


General’s ad ran full page in 
|; newspapers across the nation. 
Asked “how come?”, L. A. Mce- 


Queen, sales manager of General, 
said “it is our contribution toward 
continuance of the American way 
of living, and we are glad to salute 
a competitor whose radio program 
is helping keep America free.” 


Dealer Ad 


C. E. Boyer, general manager of 
| Continental Motors (Lincoln-Mer- 





ENGINEERING 


os 
PRODUCTION 
TRANSMISSIONS 


TIMING CHAINS 
OVERDRIVES 


SYNCHRONIZERS 
CLUTCHES 
UNIVERSAL JOINTS 
ih Ae a 


CARBURETORS 
RADIATORS 
TAPERED WHEEL DISCS 


¢ BORG-WARNER INTEBNATIONAL 


BORG WARNER SERVICE PARTS + CALUMET STEEL + DETROIT GEAR + DETROIT VAPOR STOVE + INGERSOLL STEEL 


LONG MANUFACTURING + LONG MANUFACTURING CO., LTR - 
* MORSE CHAIN Go., LTD. 
SPRING DIVISION - 


UNIVERSAL JOINT + MORSE CHAIN 
PESCO PRODUCTS + ROCKFORD CLUTCH «+ 
PARTS « WARNER GEAR - 


WARNER GRAR CO., LTD 


MARBON + MARVEL -SCHEBLER CARBURETER 

* NORGE + NORGE-HEAT « 
SUPERIOR SHEET STEEL DIVISION - 
«+ WISCONSIN TRANSMISSION 





* MECHANICS 


NORGE MACHINE PRODUCTS 
WARNER AUTOMOTIVE 























cury), sends in an ad keyed to 
veteran’s which won for that deal- 
ership much favorable comment as 
well as business. 

Headlined “Attention Veterans,” 
it points out that Continental has 
made its place of business “a sort 
of veterans’ headquarters, whether 
you want a new car, used car or 
a repair job done... 58 percent 
of our new passenger automobiles 
have been delivered to veterans.” 

Continental then lists the rec 
ords of 10 members of the dealer 
ship who have seen service. The 
ad is well done. You might want 
to write Boyer for a copy. The 
address is 15th and Northampton 
Easton, Pa. 


Crowell Report 


Crowell-Collier reports that sales 
and revenue in 1946 amounted to 
$58,646,020, against $51,275,686 in 
1945. Profit amounted to $10,478,- 
904, against $11,900,992. As a result 
of lower tax requirements, net was 
$6,539,099, against $3,049,824. The 
company publishes Collier’s Week- 
ly, Woman’s Home Companion and 
the American Magazine, as well as 
books, and has under way a plant 
and equipment expansion program. 


Moves 


The Bureau of Advertising, 
American Newspaper Publishers 
Assn., moved its Chicago offices 
last week into new and larger 
quarters in the London Guaranty 
Bldg., 360 N. Michigan Ave. Lyman 
L. Hill, formerly director of sales 
research for Servel, Inc., who re- 
cently was named western man- 
ager of the bureau, has taken over 
active control of the Chicago staff. 


Ammunition 


Nash Motors is inaugurating a 
new bulletin service to provide 
dealers and their salesmen with 
sales ammunition. N. F. Lawler, 
Nash advertising director, says 
that the first bulletin explains. in 
salesroom language “What’s new 
with Nash for 1947.” Printed in 
two colors, the four-page folder 
answers the questions put by a 
“Mr. I. M. Curious.” 


Boston Market 


The Boston Globe has produced 
a technicolor movie to clarify the 
perplexing Boston market, which 
will be shown to auto men in De- 
troit by Osborn, Scolaro and 
Meeker, publishers representative, 
May 19-20. 


Esquire 

H. E. Hougen, Detroit represen- 
tative of Esquire, sends in a book- 
let containing the high spots of 
Esquire’s movie, “Where Do We Go 
From Here.” 


Joins Outdoor Network 


J. C. Williams Co., outdoor ad- 
vertising organization operating in 
39 communities in northern New 
Jersey, has been elected to mem- 
bership in the Standard Outdoor 
Advertising Network, becoming the 
32nd plant to join the nationwide 
group since its launching in Jan- 
uary, 1946. 


Breaks 


DeSoto has signed with WNAC, 
key station of the Yankee Net- 
work, for a new series of tran- 
scribed station breaks. Agency is 
Batten, Barton, Durstine & Osborn. 


Names 

Russell M. Hart, former automo- 
tive editor of the New York Herald 
Tribune, has been appointed as- 
sistant public relations director for 
the northeastern region of Ford 
Motor. Hart specialized in report- 
ing news in the automobile and 
rubber industries while with the 
Herald Tribune. 


James R. Sebaste has taken over 


| as director of public relations at 


Rochester Products division of 
General Motors, succeeding John 
R. Powers, who goes west to the 
post of assistant manager of the 
Chicago branch of the GM depart- 
ment of public relations. 


George W. McMurphey, former 
account executive on the DeSoto 
account for the Getchell advertis- 
ing agency, later assistant director 
of advertising for DeSoto, has re- 
opened his own advertising agency 
in Portland, Ore., to serve Pacific 
northwest advertisers. McMurphey 
directed advertising for many 
northwest automobile dealers be- 
fore moving to Detroit in 1941. 
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the belt Momes Hat 
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With not enough cars to go around, you want the 
homes that will mean most in prestige now, and 
steady repeat sales when things get tougher. 


Then why not carry this policy of selection right 
into your advertising? Get the families with good 
incomes who depend on cars to carry them over wide 
territory to work, to school, to games and picnics, 
parties, church and movies. The pace-setting fami- 
lies who set the trends. Who demand new cars often. 


That happens to be a pretty good picture of Better 
Homes & Gardens families. 


They’re predominantly suburban in their 
type of living. 


Their incomes are among the highest for 
all magazines. 


The average age of their cars in 1940 was 
only 2.8 years. 


sell =~ 





through - 





It’s no accident that BH&G screens the concen- 
trated heart of your market for you. 


Better Homes & Gardens was created solely for the 
people who left crowded cities to spread out into 
suburbs when your cars made suburban living possible. 


Its job is to help people live better in better homes. 
And since it takes a husband and a wife to make 
a home, BH&G is written to husbands and wives 
together. 


What matters to you is that they also buy their 
cars together. 


Does any other magazine give you your own market 
in as concentrated a form? Does any other magazine 
reach husbands and wives fogether in just this way? 


We'd like to tell you more about it. 


AOID MINE 


Pie 207 Scie Migacine 


CIRCULATION OVER 3,000,000 
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For Parked 


By Leo T. Parker 


Attorney at Law 


CINCINNATI.—A landlord's lease 


rights and the liabilities of dealer- | 


ships and parking lots are the sub- 
ject of frequent litigation. The fol!- 
iowing cases offer the latest opin- 


ions on these matters of import- 


ance to all dealerships. 

According to a recent higher 
court a landlord may terminate a 
lease before its expiration date, if 
he proves that the automobile 
dealer failed to exercise “reason- 
able care” to save the premises 
from damages. 

For example, in Thisius v. Sea- 
lander, 175 Pac. (2d) 619, the owner 
of a building sued to cancel a lease. 
The landlord proved that the ten- 
ant failed to lubricate the machin- 
ery and equipment properly and 
used a poor grade of lubricants, 
resulting in the equipment beinz 
damaged. Also, the landlord stated 


that the tenant had failed and neg- | 


THE TIME 


Already you sce signs of changing times. More cars . . . keener 


competition , 


switch to an aggressive peacetime selling program by making avail- 
able to your prospects the advantages of the Universal C. I. T. 


Retail Plan. For with this Plan, you enable customers to buy, 


Ticket Exceptions Usually Invalid... 


Courts Rule on Liability 


FACE YOUR FUTURE! 


' $599.20 were removed and _ stolen. 

The automobile owner sued the 
parking lot owner for this amount. 
‘The latter contended that he could 
not be liable because on the ticket 
given to the car owner was printed 
a clear notification that under no 
circumstances would the parking 
lot assume liability for theft of 
articles left in automobiles. The 
court held: 

“It is our opinion that where 
plaintiff (car owner) paid the 
regular charge for the storage of 
an automobile, this charge would 
cover the bailment of the con- 
tents of the car of which de- 
fendant (lot owner) had notice, 
as well as the car itself... . Con- 
tracts limiting liability for negli- 
gence in bailments for hire in 
the course of a general dealing 
with the public are generally re- 
garded as against public policy.” 
Also, see Barnette v. Casey, 124 

W. Va. 143. In this case an owner 
| parked his automobile in a garage 
Parking Garage Co., 68 N. E. (2d) | The rear compartment of the auto- 
170, it was shown that an auto-| mobile contained baggage and 
mobile owner notified the attend- | wearing apparel, the cost price of 
ant in charge of a parking lot of | which was $297.95. But the garage 
the valuable contents of his car | owner had no notice from the car | 
and requested permission to lock | owner that these valuables were in | 
the car. The manager refused such | the car. Therefore, the higher court 
permission. On the same day arti- | held the garage owner not liable 
cles which were in the car when | for theft of these articles, saying: 
it was left in the lot of the value of | “There is no evidence in this case | 


Cars 


lected to operate the heating plant 
with reasonable care. The court 
said: 

“When a landlord establishes 
that his tenant is guilty of un- 
lawful detainer, forfeiture of the 
tenant’s rights under the lease | 
necessarily follows as an incident 
thereto.” 

Parking Lot Liable 
Generally speaking, printed ex- 
emptions of liability on automobile 
claim tickets are not valid, unless | 
agreed to by the ticket holder or 
car owner. . 
For example, in Palotto v. Hanna 








TO 







. fewer all-cash buyers. Now is none too soon to 


finance and insure a car right beside your desk —in one simple 


transaction. You control the sale all the way. Moreover, this finance 


plan will keep 


repeat sales. Sign up now with the financing institution that has 


always put the dealer’s problems first! 


Theres more Te forancing Tan moray | 


UNIV 


Universal C. I. T. Credit Corporation 


Over 300 





Local 


your customers coming back to you for service and 






ERSAL C. I. T. 
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Adequate Insurance Against 23 





| that the defendant (garage owner), 
| had any notice or knowledge of the 
|two pieces of baggage, which were 
left in the rear or baggage com- 
partment of the automobile.” 

And again see Willis, 19 S. E. 
(2d) 621, where the court said: 

“If drivers of automobiles de- 
sire to hold keepers of parking 
lots and garages liable for prop- 
erty left in automobiles cont- 
mitted to their charge, the party 
to whom the car is so commit- 
ted should be notified of any con- 
cealed baggage. If such baggage 
is in plain view, no such notice 
is required, because when in 
plain view it is treated as a part 
of the property accepted for safe- 
keeping.” 

For other late and leading high- 
er court decisions on variations of 
the law, where articles were stolen 
from parked automobiles, see Rog- 
ers v. Murch, 253 Mass. 467; D. A. 
Schulte, Inc. v. North Terminal 
Garage Co., 197 N. E. 16; Bertig v. 
Norman, 101 Ark. 75; Willis v. 
Jensen, 82 Utah 148, and Berry 
Automobiles, 7th Ed., Vol. 5, page 
351. 

A majority of these decisions 
hold that proprietors of parking 
lots and garages are legally bound 
to exercise “ordinary” care to safe- 
guard valuable articles known to 
be left in automobiles. And, several 
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BUICK BOASTS a champion deep sea 


fisherman in Edward T. Ragsdale, assis- 
tant chief engineer and a Buick veteran 
of 24 years service. He caught a 391%- 
pound permit, a fish of the pompano fam- 
iy, off Paradise Point at Bimini in the 
Bahamas, B. W. I., recently with a light 
tackle, nine-thread line and a four-ounce 
tip. The fish, 41 inches long, with a girth 
of 32 inches and a tail of 14% inches, 
should tie the world record set by Howard 
Clark in the same waters last September 
when Ragsdale files his records with the 
International Game Fish Assn. 


of these higher courts held that 
proprietors of parking lots and 
garages may limit their liability to 
$5 per car, if car owners are given 
opportunity to pay an additional 
fee to have insurance on the full 
value of articles left in cars. 
Thus, if the parking charge is 
50 cents, a stipulation printed on a 
ticket given to an automobile 
owner and called to his attention 
is valid which limits the liability 
of the proprietor to $5 if the car 
owner is given the privilege of pay- 
ing an additional 25 cents for full 
protection against theft of articles 
from his automobile. The same rule 
of law is applicable to theft of 
automobiles and contents. 


Employe Assaults Customer 


According to a _ recent higher 
court, an automobile dealer is not 
liable for the wrongful conduct of 
an employe who assaults a patron 
while not in the actual discharge of 
his employment. 

For example, in Hodson v. At- 
lantic, 66 Fed. Supp. 514, the testi- 
mony proved these facts. A man- 
ager and a patron got into an 
argument over the price for ser- 
vices. Soon afterward the patron 
cursed the manager who struck 
him, knocked him down and caused 
other serious injuries. 

The higher court refused to hold 
the patron entitled to recover dam- 
ages, and said: 

“The court finds that the unfor- 
tunate assault upon the plaintiff 
was made by the manager not in 
his capacity as manager, but that 
it was an independent assault made 
to avenge the opprobious epithets 
applied to him by the plaintiff.” 

Injured Employe’s Rights 

Whenever the weight of evidence 
is against an injured employe, who 
applies for injury compensation, 
the award will be disallowed. 
‘For illustration, in Parmentier v. 
Moore Co., 45 Atl. (2d) 876, an em- 
ploye testified that he was attempt- 
ing to tighten lag screws, which 
job required him to use all his 
strength, when he was injured. He 
sued for compensation under the 
State Workmen’s Compensation 
Act. 

During the trial a foreman testi- 
fied that the employe had stated 
that the injury to his leg was 
caused by sitting on it rather than 
the accident. Also, the hospital 
record showing no _ history of 
trauma which caused the disabil- 
ity. The higher court refused to 
award compensation. 

Wage Act Ruling 


All employes who perform work 
on motor vehicles used for inter- 


| state commerce transportation are 
| within the scope of the Federal! 


Wage-Hour Act. 

In Smith v. Ogle, 165 Pac. (2d) 
992, it was shown that employes 
worked and handled merchandise 
transported in interstate com- 
merce. 

The higher court held the em- 
ployer bound to pay the employes 
wages specified by the Fair Labor 
Standards Act. 

Also, see Walling v. Crane Auto- 
mobile Parts Co., 158 Fed. (2d) 80, 
where the Crane Automobile Parts 
Co. transported and sold merchan- 
dise in commerce from one state 
into other states. 

The higher court held that it 
must pay employes time and one- 
half for overtime in excess of the 
40-hour work week. 
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Calls for Profits First 


GM Economist Says Incentive to Business 
Is Key to Sustained Prosperity 


WASHINGTON. — High profits living has been increased for over 
should take priority over wage in- a century in step with the increase 
creases or price reductions if a de- | in output per worker, although the 
pression is to be averted, in the | workers themselves, as individuals, 
opinion of Rufus S. Tucker, Gen- or as a class, have had very little | 
eral Motors consulting economist. | responsibility for that increase in 

Tucker told a luncheon meeting | output. 
of the U. S. Chamber of Commerce “This is the road to ever-expand- 
here that it was “fallacious” to be-|ing prosperity.” 
lieve that high wages to maintain —_—— 
purchasing power could prevent an 
economic slump. He also declared 
that “there is no labor policy that 
will prevent depressions.” 

Benefits from a high-produc- 
tion era “should accrue in the 
first instance to the management 
and the stockholders,” he said. 

“This constitutes an incentive to 

progress,” the GM official explained. 
“It causes output to increase and 
capacity to expand and encourages 
a greater demand for labor. Unless 
there is a large pool of the unem- 
ployed this raises wages ... and 
in a few years the benefits are 
wholly passed on to labor and the 
consumers.” 

Tucker criticized the theory that 
high wages, high production and 
stable prices would result in a sta- 
ble economy, asserting it was based 
on a “double fallacy.” Wage earn- 
ers are not the only consumers 
and consumer goods are not the 
only kind produced, he pointed out. 

Describing wage boosts as an 
“artificial stimulant,” Tucker as- 
serted that “if it were considered 
wise to maintain the total demand 
for goods and services by artificial 
means, a stimulant to business out- 
lays or to government outlays 
might be more effective as a stim- 
ulus to government expenditures.” 

“Only about 15 millions belong 
to unions, or about one-fourth of 
the total labor force,” he said. 
“Yet the labor agitators proclaim 
that raising wages for union 
members, and possibly other fac- 
tory workers if any non-union 
workers are to be tolerated, will 
prevent depressions and promote 
and prolong prosperity.” 

Tucker mentioned “three choices” 
for “distributing the increased 
product to maintain prosperity,” as 
follows: 

“1, The benefits of increased pro- 
ductivity could all be promptly dis- 
tributed to laborers in the form of 
higher wages. But this would pre- 
vent a price reduction .. . 

“2. The benefits could immedi- 
ately be passed on to the public 
in the form of lower prices. This is 
more equitable than the previous 
method and would increase sales 
but not profits, and therefore not 
employment... 

“3. The benefits could accrue in 
the first instance to the manage- 
ment and stockholders The 
experience of a few years of good 
profits encourages businessmen and 
investors to continue innovating 
and gives them the capital needed | 
to finance innovations. 

“This is the way in which the! 
American workers’ standard of | 


Davis to Speak 
At Tenn. Parley 


In Biloxi in Sept. 


NASHVILLE, Tenn.— The Ten- | 
nessee Automotive Assn. will hold 
its 1947 convention Sept. 7-9 at the 
Buena Vista hotel in Biloxi, Miss., 
James A. Ayers, association presi- | 
dent, announced last week. | 

Ayers said that John R. Davis, 
Ford vice-president and director of 
sales and advertising, had already , ; 
accepted an invitation to address large. Thus the oatise 
the convention, and that plans have | industry benefits from 
been made for the appearance of | the work Bendix does for 
several other automotive industry | individual manufacturers. 
leaders. 

Announcement of the convention 
plans was made at the series of 
six regional meetings just com- 
pleted by the Tennessee associa- 
tion. 

Speakers at these meetings in- 
cluded: Robert Deo, NADA general 
counsel; Walter M. Kiplinger, 
NADA public relations director; 
Ralph Nichols, NADA director in 
Tennessee; Carson Vaughn, Ten- 
nessee sales tax division director, 
and David P. Whelchel, executive 
vice-president of the Tennessee 
Automotive Assn. 


Junior Branch 
PAA Sounds Out Members | 


On Youth Proposal 


HARRISBURG, Pa.— (UTPS) — 
Members of the Pennsylvania Au- 
tomotive Assn. have been asked by 
Claude S. Klugh, manager, whether 
a junior executive branch of the 
association should be created. 

Klugh explained that the purpose 
in establishing such a branch of 
PAA would be “to afford the indus- 
try, and the association, the bene- 
fit of the observations, hopes and 
ambitions of the youth of our in- 
dustry.” 

Those eligible for membership, 





The Bendix Parking and 
Emergency Brake is the 
product of close coopera- 
tion between Bendix and 
a prominent bus manufac- 
turer. Designed for drive- 
shaft installation, this 
brake was tailor-made to 
a specific job, proven in 
use, and then made avail- 
able to the industry at 





Klugh proposed, would include any 
member, any member’s son, rela- 
tive of member, and any other em- 
ploye. No age limit would be estab- 
lished for those eligible. 

lugh explained that the organ- 
ization would be operated through 
group meetings—one for the west- 
ern area in Pittsburgh, and another 
for the eastern area in Philadel- 
phia. 


‘Hess & Eisenhardt Builds 


First Airport Limousine 
CINCINNATI.—Hess and Eisen- 
hardt Co., Rossmoyne, O., dedicat- 
ed the first airport limousine to 
come off its production line here 
last week. The new vehicle was 
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turned over to the Dixie Traction | 


Co. for use in transporting pas- 


sengers from downtown Cincinnati | 


to the new Greater Cincinnati air- 
port. 

The local-made body is mounted 
on a chassis built by Cadillac. R. 
C. Longhurst and J. C. Purcell, 
Cadillac officials, of Detroit, at- 
tended the function. Willard C. 
Hess, vice-president in charge of 
engineering, and C. A. Eisenhardt 
jr., vice-president in charge of 
sales, conducted the tour. 





Read Jack Weed's Backshop for some 
highlights in the service field. 
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¢ JONES MOTOR AND IMPLE 1a 






THE RECENTLY COMPLETED sales and service headquarters of Jones 


Implement Co., Tomahawk, Wis. 


He'll Keep 'Em 
Melton Withdraws Offer 


To Give Conn. Relics 


HARTFORD, Conn.—James Mel- 
ton, opera and radio singer, last 
week rescinded his offer to “fur- 
nish” his collection of antique au- 
tomobiles to the state of Con- 
necticut. 

In a telegram to Gov. McCon- 
aughy, Melton cited an appropria- 
tion by the 1945 legislature for a 
scientific and educational exhibits 
museum” and added: 

“Inasmuch as there is not now 
complete and unanimous agree- 





cooperation with the manufacturer. 
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ment and approval among state 
officials and public for this project, 
I could not happily enter into any 
such arrangement. I, therefore, 
withdraw my offer to the state and 
urge that the present legislature 
eancel the existing appropriation 
with all good wishes.” 


Neuman Motors, Inc. 

With the resignation of Sylvan 
Engel, the name of Neuman-Engel 
Motors, Inc., Buffalo, has been 
changed to Neuman Motors, Inc. 
Stanley Neuman is the owner. 
Engel resigned to enter the used- 
car business with John Murphy. 





The entire automotive industry has been built on the cooperation 
of thousands of skilled hands, hundreds of skilled companies. The 
engineering and production miracles that have become the 
commonplace would be impossible without this coordinated 
effort. In Bendix’ long history of partnership with the industry, 
cooperation is more than an adjunct to production —it is the basic 
Bendix* method of operation. The Bendix products that find such 
wide acceptance a/ways trace their beginnings to developmental 
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Chrysler Outlet Opened 


merce St. Ruel Smith and T. N. 


er were celebrated recently by C. 8S. 
Hamilton of C. S. Hamilton Motor 
Co., Dallas Tex. 

Appropriate ceremonies were held 
and congratulatory messages were 
received by the firm from Chry- 


New Dealer Buildings . . . 


























: : Holloway are owners. sler Corp. In addition, local news- Se 
By Shafer in Indiana The building is being construct-| papers devoted large amounts of Li 

Monticello, Ind., is where Boyd | ed of cinder blocks and stucco and | space to the occasion. > 
Shafer has opened a Chrysler-| will be 60 by 125 feet. The entire Ba co 
Plymouth dealership which — front of the structure is designed | Retnauer Plans New Home Me 
ures 165 by 60 feet and has a -| with plate glass windows extend- sa 
pound Herculite glass door. A two-| ing 30 feet on the Commerce St. In $13,000 Program 168 
day formal opening was held. side. Reinauer Bros. Motor Co., Okla- Ca 

Full-page advertisements in local . * * homa City, has announced plans a 
and neighboring area papers an- ; pec : for construction of a one-story head ‘ , wos e 
nounced the debut of the dealer- Richter Ex ” Compl _—_ brick showroom at 25 N. W. Ninth oan ab Weta af —— Bivd. and en ee tenons Eanehan, on ... ga 
ship and a large atendance was Of Building in 4 Months St., plus repairs to its present | N. Y., is expected about the middle of July. The location is about three blocks from : 
noted. Shafer has been in the auto-| Richter Motor Sales (Buick- | building, to cost $21,000. de Ed ae ae ee as be eae tee ee ay GF @ und one A Ok wh 
mobile business since 1918. Oldsmobile-GMC), Peru, Ind., is Sg ale plane will be used for the office of the used-car lot. , = 

ne . erecting a new. all-brick, glass-| Whidden Soon to Occupy in 

Short Named Distributor front showroom and body shop. ° 
k Alvin Richter, owner, reports that Coral Gables B uilding bu 

For Tucker in Arkansas the one-story structure will be| Whidden Motor Sales, Inc. (Kai- per 

Appointment of Tucker Arkansas | completed within four months. ser-Frazer) will soon occupy the are 
Sales Corp., Little Rock, as dis- o.oo new Galloway building which is wa 
tributor for the new Tucker auto-|7,.900 Attend in nearing completion at the corner 
mobile has been announced by| _” Ope —s of Ponce de Leon Blvd. and Bird Mi 
Preston Tucker, president of the Of Taggesell-Pym & Lyons Road in Coral Gables, Fla. Whid- “w Fo 
Tucker Corp. Taggesell - Pym & Lyons, Inc.| den will also be state distributor 

Pick Short is president of the| (Chrysler - Plymouth), Portland,|for Ward LaFrance. I 
new company. Associated with him| Ore., drew an estimated 7,000 vis- gee S. Whidden is executive os 
are Paul H. Martin and Lealon S.| itors to its three-day debut in spite ce-president and treasurer. A CHEVROLET DEALER in Lawrence, Kan., for more than 13 years, Winter Chev- c 
Lowry, of Memphis, and James H.| of inclement weather. More than | George R. Grissinger has been ap- _— oe ee oom at By A aa ae ek ‘game og py by Ay | — 

. 7 wil 

Gulledge, of Weiner, Ark. a ee — were — pointed sales manager. 18,000 p fost of floor space with an additional 5,000 feet of mezzanine space for storage nan 
ou o women visitors while 85 of be parts. : 

Riley Is General Manager baskets of flowers from well-wish- | Gerwig and Walters Head siz 
E nded F Mot ers were displayed. Chic Buick A ing 
Of Expa erguson Motor) The dealership mailed out 4,000 ago Du oor. flo 

A $70,000 addition to Ferguson! special invitations prior to the| Members of the Metropolitan she 
Motor Co., Harlingen, Tex., is ex-| opening, inviting the public to in-| Buick Dealers Assn. of Chicago I 
pected to be completed by June,| spect its departments and to meet | elected Walter Gerwig as presi- Six 
according to E. P. Riley, recently | its personnel. The mailings covered | dent at their annual meeting. Also Pa 
named general manager. all Chrysler owners in Portland| elected as officers were Norman lis] 

Riley, formerly manager of the| and all east side Plymouth owners. | Walters, vice-president; Joe Mar- wil 
company truck and trailer depart-  -» = shall, secretary, and Edward Reyn- is 
ment, was appointed to his new Hoell Motor Co. olds, treasurer. y 
position by J. M. Ferguson, owner. oan oe | 
BL: Gaver Ir ntl recom man-| Heel, Motor Co. Washington. | upman Motors Occupies re 
ager of the new-car department, | ~” 
will be assistant general manager. — —— of ae to deal| Temporary Quarters C 

* * * Hi cell, » + ee pals a . = Huffman Motors (Lincoln-Mer- be; 

Delivers Chevrolet at Cost a. — —_ > noe pe eoniueseey = 
" ° n ation in rdeen, Wash. 

For High School Training * * . The firm is the dealer for a 100- THE NEW BUILDING erected by Hilton Jones Motor Co. (Ford), Colquitt, Ga. ple 

Students of the Kingman (Ariz.) Pierce Returns to Logan mile stretch of the Washington St. 
high school will be given instruc- Harry Pierce, who was formerly | coastline from Raymond to Forks. hig 
tion in safe driving in a new Chev-| service manager for Logan Chev- ; Carl L. Huffman, company pres- tec 
rolet presented to the school by the/ rolet Co., Walla Walla, Wash., has | ident, says the new location will ing 
local order of Elks. returned to Logan as used-car|be used only until supplies are ral 

Equipped with dual driving con-| manager. Pierce was recently a/| available for erection of another of 
trols, the car was purchased at/Chevrolet dealer at Toppenish, | building. The firm also has a re- mo 
dealer cost from Tony Melles,| Wash. tail outlet in Hoquiam, Wash. 
owner of the Old Trails Garage in * * * 7, oe 9 Me 
Kingman. a ‘ Coulter Motor Co. Leidhold Construction yy 

" . Articles of incorporation for| Under Way in Pittsfield Pr 
Kilgore Nash Wins Coulter Motor Co., 314 N. Central| Qari J. Leidhold, veteran Pitts-| CHASE MOTOR ©0., Seminole, Okia., an associate Chrysler dealer under Walter E. Inc 
10-Point Plaque Ave., Phoenix, Ariz., filed with the | field (Mass.) dealer, has begun the | Allen, of Oklahoma City, recently opened modern facilities. Russell Herbert Chase 1s De 

Charlies H. Kilgore, of Kilgore Arizona corporation commission. | erection of a showroom in that |” é no 
Nash Co., Corpus Christi, Tex., was | Imcorporators are C. W. Coulter,| city at a cost of approximately oc 
presented with the Nash 10-point Dean Coulter and F. BR. Duffy. $15,000. Completion of the brick ing 
plaque for meeting requirements as and cement-block structure is ex- tat 
a Nash dealer. Perrault President pected by June 5. tru 

Employes of the local company| Rene Perrault, president of Cum- t= ae 7 
were given small yo —— of | mings & Perrault, automobile deal- Buys Champion Calf a 
the plaque, at a dinner meeting.| ers, has been elected president of Smi c 
The award was presented by R. B./ the Canadian Club of Montreal for ene el eed ot at 4% 
Price, assistant zone manager. the ensuing year, succeeding Hart-| cents a pound for “Billy Boy,” a 

a: " land DeM. Molson. 4 champion calf at the annual stock vot 
Taylor-O’Brien Reopens show of the Future Farmers of pai 
After Buffalo Expansion Morton Motor Sales America club in Cuero. “Billy Boy” 

: Co h 4 John H. Morton and Kenneth J./| Weighs 970 pounds and was raised 4. 

Taylor-O’Brien Corp. has opened | pioeg have incorporated as Morton | by Billy Holzapsel. URICH-GIBBS (Lincoln-Mercury), Whittier, Calif., celebrated its formal opening 
its remodeled and expanded Ford | yotor Sales, Inc. (Ford), Rockford * 8 8 recently. The new building fronts 160 feet on Greenleaf Ave. and 160 feet on Whittier In 
dealership building at 2833-2837 '. -2 a ' . Blvd. Frank Urich, co-owner with Ed Gibbs, is president of Ben Hur Oil Co. Gibbs 
Bailey Ave., Buffalo. A wing has Mich. Queen City Motors was formerly associated with Whittier Finance Co. as secretary-manager. He will serve c 
been added to the old structure B. B. H. Motor Co. A certificate of partnership has |S Se WE aid Gaekene end tak ce ee Se ave Coen of 
and the program includes an en-| B.B.H. Motor Co., Edenton, N. C.,| been filed for Queen City Motors, — ee lea 
larged shop and service section,| has been incorporated with author- | 2660 Bailey Ave., Buffalo. Partners not 
modernized parts department and| ized capital of $100,000 and sub-|are David Becker and Nathan ers 

paved customer parking area.| scribed stock of $20,000 to deal in| Lukow. 7 
This is the company’s fifteenth| automobiles. Principals are G. G. c fe ea Es: 
year as a Ford dealer. Blair, J. C. Harry jr. and L. R. Kirkpatrick Named 2" 

a Worrell. Daan Tovrea Equipment Co., distrib- an 

i r Packard utor of Willys-Overland products, | 
Depp a Be A CM ) Hicks Motor Co. has named W. Noble Kirkpatrick a 
After 2 ears Wit Hicks Motor Co., Covington, Ky.,| Manager of its El Paso (Tex.) 

G. M. Berry, president of the| capital $50,000, has been incorpo- | branch. Mu 
Berry Motor Car Co., Packard dis-| rated by L R. and Mary D. Hicks 2 a8 WAC 
tributor in St. Louis, ae Des | and Ernest H. Doyle. McOwen Is Manager Be 
the appointment of Lex M. pp ee William T. McOwen n 

° ° » @ former 
Oe wee Tioas alte Niet tiles. ere : P. singed ’ ree president of the Worcester Auto- nomi PY, TAGGESELL MOTORS (Chrysler-Plymouth) has moved into its new $150,000 es 
. ° Xe on ve., ‘0 . 5 
ee ee Coe tee vee ae with ble eother, ‘John Wauloomer,|the truck sales division of” Pits- adjoining parking lot, 100 by 100 feet. One-third of the interlor has  menzanine for im: 
’ ° storage o u Ss, & ie , para’ 

Holding ecteian of GM. OCOTS | has purchased the Hinton Daily|Henry Chevrolet Co. (Cadillac- | tor castennnes and calntapee. Taggesell, president, ane on oe vg thnensenen — E 
ae at ce rie B — awea ee Chevrolet), 231 Shrewsbury St. pal ye ed for the past 30 years. C. M. Pym, secretary, has been in the business in 

ubblefield, president o eeling 2S : : : X 
Walton’s Son Now Heads News Publishing Co., which oper- ; : , tur 
Chevenne Dealershi ates the Shien’ olehe of caer Fund Drive Chairman Springfield, Mass., has been elected | at an estimated cost of $50,000. The fro 
ey P pers in West Virginia. The pur- William Alen, sales manager for|a vice-president of the Springfield| proposed building would be one ser 

Robert B. Walton was recently | chase price was not disclosed. The J. R. Dick Automotive Co., is serv-| chamber of commerce. story, constructed of concrete, ica 
promoted to president and mana-| faylconer brothers took immedi-|'™& 9% Phoenix chairman of the i brick and steel, with a frontage of ties 
Be  cnoceotins jo Pion ate possession of the property. Arizona United Service Fund Drive. Now F. S. Mullen, Inc. 56 feet and OD of ™ feet. 

by es ° * * * is - ‘ 
J. H. Walton, pioneer Wyoming Stuff Named by Hudson Lincoln-Mercury-Phoenix aa = rae ee ve Brown Chevrolet Co., Dayton, 40 
business man, as head of the $1,- J. J. Stuff, of LaPorte (1 Lincoln-Mercury-Phoenix, Inc., a rginia St. E., arieston, ‘Y-/Tenn., has a newly equipped wheel Bi 

. = a e (Ind.) Va., has succeeded Copley-Mullen | ~): —: ee, 

000,000 firm. Motor Co.. 509 State St. has been | 2° dealer firm in Phoenix, Ariz., - aligning, axle and frame depart- N 
ec ie oes ae. Wien rae or — is headed by Read Mullan, presi-|©° Ime. in that city. ment. out 
Dysart Motor Erecting Porte dent, and J. L. McAtee, secretary. art ? ae ope 
$30,000 Buildi ee McAtee is also a director of the Morgan Seeks to Build Crouch Motor Sales Co. (Chrys- ter 
? uilding Hamilton Marks 20 Years | Phoenix chamber of Commeros. The James S. Morgan Gerp.|ler-Plymouth), Tiptonville, Tenn., Fre 

Dysart Motor Co., McLean, Tex., For Chrvsler in Dall C. Gets C CP (Ford), Northampton, Mass., has|announces that Floyd F. Taylor | Wa 
has a $30,000 building under con- | “°F ryster in as enter Gets C. of C. Post filed an application in that city to|has been placed in charge of me- | P s 

ea 


struction at Highway 66 and Com- Twenty years as a Chrysler deal- Arthur E. Center, dealer inj} construct a garage and showroom|!chanical department. 
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Dealer Doings 








Scheib, McCormick Get 
Lincoln-Mercury Franchise 


“Indian Joe” Scheib and Fred 
Me -ormick will handle Lincoln- 
Mercury at their new dealership, 
465 Fifth St., San Bernardino, 
Calif. Both partners are widely 
known in the area and Scheib has 
been associated with the Ford or- 
ganization since 1916. 

Scheib got his unusual sobriquet 
while testing Lincoln automobiles 
in the Arizona deserts during 1935. 
“It was so hot,” Joe relates, “that 
the only way we could keep from 
burning up was to soak turkish 
towels in water and wrap them 
around our heads. That’s when I 
was dubbed Indian Joe.” 

of * * 


Mueller-Harkins Lets Work 


For Tacoma Service Center 


Mueller-Harkins, Buick distribu- 
tor at Tacoma, Wash., has let 
contract for construction of a new 
service center. The new building 
will be of reinforced steel-concrete 
construction, 150 by 134 feet in 
size, three stories high, thus add- 
ing about 60,000 square feet of: 
floor space to the present collision 
shop of Mueller-Harkins. 

Location is at St. Helens and 
Sixth, close to downtown Tacoma. 
Parts and service will be estab- 
lished in the new addition, which 
will be occupied by early fall, it 
is expected. 

* * * 
Work Is Begun on Annex 


To Forsythe in Syracuse 


Clell Forsythe Motors Corp. has 
begun work on a new building at 
648 W. Genesee St., Syracuse, N. Y. 

The new building will cover a 
plot 60 by 85 feet on W. Genesee 
St. and will be a story and a half 
high to conform with the archi- 
tecture of the main Forsythe build- 
ing. The floor plan will be ar- 
ranged especially for the service 
of trucks, buses and larger auto- 
motive units. 

+: +. + 


Mears Buys Site in Toledo 
Adjoining Dealership 

Ollie Mears, head of Ollie Mears, 
Inc. (Plymouth- Dodge), 3515-25 
Detroit Ave. Toledo, O., an- 
nounces purchase of the property 
occupied by his firm and adjoin- 
ing land from the De Vilbiss es- 
tate through the Toledo Trust Co., 
trustee. 

The deal included a _ 530-foot 
frontage on Detroit Ave. from Wol- 
cott Rd. to Ten Mile Creek and 
4% acres of ground behind the 
sales and service building. Mr. 
Mears said this acreage will be 
developed as business of the com- 
pany demands. 

+ * * 


4 Willys Dealers Named 


In New Orleans Area 


Carl D. Kessler, general manager 
of Payne Motor Co., Inc., New Or- 
leans, Willys distributor, has an- 
nounced the signing of four deal- 
ers. 

The new dealers are Mumphrey 
Esplanade Service, 315 Esplanade 
Ave., New Orleans; Motor Sales 
& Service Co., Inc., Franklinton, 
La.; Lake Flying Service, Lake 
Arthur, La., and Davis-Delcambre 
Motor Co., New Iberia, La. 

* om * 


McLennan, Westminster, B.C., 
Begins $50,000 Project 

McLennan Motors Ltd. New 
Westminster, B. C., is building a 
new showroom at a cost of approx- 
imately $50,000. 

Plans are for a one-story con- 
crete building containing 
9,000 square feet of space. Struc- 
ture will be built on a 132-foot 
frontage lot and will include a 


service station, showroom, mechan- | 


ical repair shop and other facili- 
ties. 
* * 


400 Tex. Dealers Attend 


Bird-Kultgen Debut 

Nearly 400 dealers from through- 
out Texas attended the formal 
opening of the new $250,000 quar- 


ters of the Bird - Kultgen Co., | 


Franklin Ave. and Thirteenth St., 
Waco, Tex. 

Said to be one of the largest 
dealerships in the Southwest and 
designed to include many new and 








some | 





advanced ideas of selling and ser- 
vicing automobiles, the organiza- 
tion was founded in 1936 by J. H. 
Kultgen and Arthur S. Bird and 
was located at 220 N. Fifth St. 
prior to completion of the new 
building. 

* * 


Chesapeake Auto Opens 


Big Home in Baltimore 

Official opening of the Chesa- 
peake Automobile Co. (Lincoln- 
Mercury), 2125 Harford Rd., Balti- 
more, was held recently, according 
to Walter H. Hicks, president. Two 
hundred guests attended the cere- 
monies which marked the dealer- 
ship debut. * 

More than 19,000 square feet of 
floor space and a large service de- 
partment feature the dealership. 
Bill Osborne is general manager 
and Andy Palmisano service man- 
ager. 

* * * 


Phone in Service Truck 


Hailed by A. C. Motors 


A. C. Motors (Studebaker), Cin- 
cinnati, reports increased  etti- 








|a radio-telephone 
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PROCTOR & PROCTOR, INC. (Cadillac-Buick-Pontiac), Tallahassee, Fla., recently 


held formal opening of its new building. 


The dealership originated in 1910 when W. 


Theo Proctor began selling cars in Tallahassee and its surrounding territory. In 1914 


Theo Proctor and M. C. MeNeil established 
automobile supplies aad accessories. 


In 1918 0. 


the Proctor-McNell service stations, handling 
Earl Proctor became a partner, and 


in 1924 the brothers bought MecNeil’s interest and incorporated under the present name. 
Proctor Motor Sales is at 216 N. Monroe St., and Proctor & Proctor, Inc., at 215 N. 
Adams St. The new building is three stories, brick and masonry construction, There 


is a total of 68,000 square feet in the Structure. 


ciency of operation through use of 
installation in 
its service truck. 

Emergency calls are relayed to 


Wg 


CASCO 


REPLACEMENT HEATING ELEMENTS 


to retail at $1 (fair-traded) 


Easily installed—just screw into present Casco- 
made lighter knob. 12 Replacement Heating 


Elements come mounted on self-selling dis- 
play. Ask for No. 16250-1. 









Russell W. Allen Co. surveys show that lighters 
gre missing or “war weary’ in 3 out of 5 cars. 





the crew while on the road. Crews 
can also obtain directions or advice 
from the shop by means of the 
lewo-way hookup. Results are said 





REPLACE yon 


th a 


CASCO 


HEATING ELEMENT 


” 


heating eiemyrnt + 

NEW PLEMENT 
Rresent fighter & 
easy as feplocng a byh bulb 


, A Oui Chel tomytakcug baht” 
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to be a considerable saving in time 


and mileage. 
+ 


* x 
De Clercq to Distribute 
For K-F in Belgium 
Rene de Clercq, of Brussels, has 
been appointed a distributor for 
Kaiser and Frazer cars in Bel- 
gium. He recently visited the Wil- 
low Run plant. 
* * * 


Jester and Sons, Baltimore, 


Receives Nash Plaque 

Edward P. Jester and Sons, Bal- 
timore, has been awarded the Nash 
10-point dealer plaque. Presenta- 


tion was made at a dinner April 10. 
* * 


Keyes Is Chevrolet Dealer 
At Boyceville, Wis. 


A new salesroom and garage has 
been completed for William Keyes 
(Chevrolet), at Boyceville, Wis. 
All new equipment has been in- 
stalled in the building. Keyes is 


the first authorized Chevrolet 
dealership in Boyceville in four 
years. 


+ 


Build Annex in Dallas 


Hamilton & Ellis, Reo truck dis- 
tributor in Dallas, Tex., is building 
an addition to adjoin its present 
structure. 


poRA 





-+- AND IT’S EASIER TO SELL 


sASCoO 

CASE 

The reason is simple, of course. Car owners prefer to replace with 
“original” equipment. And Casco-made lighters are standard on 9 
out of every 10 cars! It takes you only 60 seconds to sell and install 
new Casco Pop-Out Lighter Units or Heating Elements. And your profit 
is pleasant — Casco: retail prices are fair traded. Order now from 
your wholesaler, or write for name of distributor to: Casco Products 
Corporation, Automotive Division, Bridgeport 2, Conn. 


WEEK-IN-WEEK-OUT CASCO ADVERTISING 


in Life and Saturday Evening Post tells your customers about 
Casco Car Lighter replacements. You sell ‘em. 
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CASCO POP-OUT LIGHTER UNITS 


to retail at $1.50 (fair-traded) 


Fit all cars with Casco-made automatic lighter 
receptacles. 6 Pop-Out Lighters come mounted on 


self-selling display. Ask for No. 16680-1. 
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Erdman in Atlanta 


For Studebaker 


SOUTH BEND.—W. K. Erdman, 
a 25-year veteran of Studebaker 
field operations and recently re- 
tired Army lieu- 
tenant colonel, 
has been named 
manager of the 
Atlanta region 
by K. B. Elliott, 
vice-president in 
charge of sales. 

Erdman suc- 
ceeds W. H. Ste- 
vens, who re- 
signed to become 
w. K. a partner in H 

F & H Motor Co. 
(Studebaker) in Winston-Salem, N. 
C. Erdman joined Studebaker in 
1917. 





A.B.C. Motors 

A.B.C. Motors has been opened 
on Eden street, in the Pinardville 
section of Manchester, N. H. The 
proprietors are Larry Gagnon, for- 
mer service manager at the Han- 
over Hill Garage, and Eddie Doyon, 
a World War II veteran. 





J. E. French, Dodge Dealer, San Francisco, Calif. 


the total market opportunity in cars and trucks. 


| 
| 


‘Enrollment Hiked 2,002 | 
By Inland Auto Assn. | 


SPOKANE, Wash.—Membership | 
in the Inland Automobile Assn. | 


ing the total membership to 4,621, 
| the greatest enrollment in 34 years, | 





“My experience with Dodge goes back to the 


beginning, thirty-three years ago. 


“I can’t imagine a 


more happy and successful 


relationship than the one we’ve had with Dodge 


people and Dodge vehicles over every one of 


those years. 


“With Plymouth also an integral part of the 
Dodge dealership, we completely blanket almost 
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RESIDENTS OF SIOUX CITY, IA., are proud of their new emergency ambulance | for mechanics 
which is manned by two policemen at all times. The ambulance was converted from | collecting 40 per- 
& Mercury station wagon. It eliminates the city’s previous volunteer ambulance service.|cent and the 


according to David C. Guilbert, 
manager of the association. 


Ford Dealer Opens 
Opening of a Ford sales building 


guson-Olander Co. 








Dealer Business Counsel 


The Old 60-40 Plan in the Shop 
Is Now 48.8 and 51.2 


By J. B. Van Tassel 

- A RECENT analysis I made of 

the service department opera- 
tions of a large dealership, it was 
revealed that the mechanics were | 
now collecting 51.2 percent of the | 
list price charged customers for 
service labor, as 
compared with 
only 42.4 percent 
of the list price 
about a year ago. 
Before the war 
the popular flat 
|rate plan called 


dealer collecting 
60 percent of the 
list price of cus- 
tomer labor. 

| However, in view of the large 

| increase in the hourly rates paid 





4. B. Van Tassel 


increased by 2,002 in 1946, bring-|at 1224-1230 E. Douglass, Wichita, | mechanics, body and paint men 
Kan., has been announced by Fer- | 


and helpers in recent months and 
| the attempt by the dealers to 








“Anyone interested in an automobile dealership 


will not find any other single agreement embrac- 


ing such a wealth of sales 


and service opportu- 


nity. There is no other, that I know of.”’ 


DODGE * PLYMOUTH * DODGE “Job-Rated”’ TRUCKS 


DODGE—DIVISION OF CHRYSLER CORPORATION 


7900 JOS. CAMPAU, DETROIT 11, 


MICH. 


hold down the list price of labor 
to customers so as not to lose 
too much service volume to alley 
garages, the margin between the 
price per hour paid mechanics 
and the amount per hour charged 
the customer is fast increasing 
in favor of the mechanics and 
fast driving the new car dealer 
out of the service business. 


This decrease in the gross mar- 
gin, together with the large in- 
crease in the direct expense of op- 
erating the service department, is 
certainly making it far from 
worthwhile, from a profit stand- 
point, for dealers to continue to 
operate service departments. 

* * * 


Non-Productive Help 


Rises Sharply 


6 pon analysis showed the amount 
of sale of customer labor aver- 
aged $3.43 per productive hour of 
mechanics in the last four months 
of 1946, as compared with $3.40 per 
hour in the first four months of 
1946. The amount of wages paid 
mechanics, body and paint men and 
helpers (excluding wages paid me- 
chanics and helpers for vacations 
and holidays) amounted to $1.74 
per hour in the last four months 
of 1946, as compared with $1.44 per 
hour in the first four months of 
1946. 


The cost of sublet repairs in- 
creased from 22 cents per me- 
chanic productive hour to 27 
cents in these periods. Non- 
productive help in the shop in- 
creased from 50 cents per hour 
to 71 cents per hour; all other 
direct expense increased from 49 
cents per hour to 80 cents per 
hour. The administrative expense 
(prorated) increased from 24 
cents to 27 cents, while the grand 
total expense in the department 
increased from $1.69 to $2.28 per 
mechanic productive hour. 


Number of Mechanics 
Up, Work Down 


N THIS BASIS, the total cost 

per hour in the first four 
months of 1946 amounted to $3.35. 
as compared with the list price for 
productive labor of $3.40 per hour, 
resulting in a net profit of 5 cents 
per mechanic productive hour. In 
the second period the total cost was 
$4.29 per hour, as compared with 
the list price per hour of $3.43, re- 
sulting in a net loss of 86 cents 
per hour. 

Also it was interesting to note 
that the number of mechanics 
employed increased from 24 in 
the first period to 25 in the sec- 
ond period, while the number of 
actual mechanics’ hours worked 
on customer pay labor decreased 
from 16,980.4 hours in the first 
period to 15,9503 hours in the 
second period. Also the number 
of mechanics’ helpers increased 
from two to four and the num- 
ber of nonproductive people em- 
ployed in the shop (service man- 
ager, foreman, service salesmen, 
clerical help, porters, etc.) in- 
creased from 11 to 14. 

When the gross margin of profit 
decreases and the sales volume re- 
mains about the same, every effort 
should be made to hold down op- 
erating expenses rather than in- 
crease these expenses, as was the 
case in this dealership. Expenses 
must be held within the amount of 
gross profit margin as produced by 
sales volume, or a loss will be 
shown. In fact, these expenses 
should be budgeted on a basis of 
allowing the gross profit margin to 
produce a net operating profit as 
well as pay the expenses of the 
department. 


Reo Dealer in Little Rock 


Moving Into New Plant 


Reo Truck and Bus Sales Co., 
918 E. Third St., Little Rock, is 
now operating its service depart- 
ment in the new building of the 
firm. All departments will move 
into the new structure shortly. 

The new building was erected 
at a cost of $100,000 and is a dis- 
tribution center for Reo in 58 Ar- 
kansas counties. Miles Boone is 
general manager. 
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Lhe Hearst Newspapers on 


‘Lhe Honor of 


being an American 


FROM A RADIO ADDRESS BY 


Witham Randolph Hearst 


ON SEPTEMBER 28, 1932, 
AND REPRINTED IN THE HEARST NEWSPAPERS 


“TI know of no finer title, and I want no higher 
position, than to be a citizen of the United States 
of America. 


“In the ancient days to be a Roman citizen 
meant to be the equal of princes and kings. 


“Today the most envied honor in the world is to 
be an American citizen. 


“And this is so, not merely because America is 
the greatest nation in the world, but because it is 
the freest nation in the world, and the happiest 
nation on account of its freedom. 


“We cannot understand how much freedom 
means in this country until we come back from 
countries where freedom means nothing. 


“‘Ilere we have freedom of thought, freedom of 
the press, freedom of speech. 


“Here we can think and say and do what we 
please as long as we do not interfere with the rights 
and liberties of our fellow citizens. 


“But the great honor and advantage of being an 
American citizen carries with it an obligation just 
as great, and that obligation is to preserve inviolate 
the rights and liberties and privileges which our 
forefathers won for us in blood and toil and travail, 
that we may hand this precious heritage of freedom 
and independence, of liberty and dignity, down to 
our children and our children’s children, undimin- 
ished and unimpaired.” 
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The Hearst Newspapers have suited action to the words 
at the left. They were the first to sponsor ‘‘I Am An Ameri- 
can” Day. They have played a major part in making this all- 
American expression of Americanism a year-in and year-out 


institution from coast to coast. 
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New Auto Laws in N.Y. 


Motor Vehicle Bills OK’d by Dewey Affect Dealers, 
Equipment Suppliers and Fleet Operators | 





quiring no additional illumination 
if speed limit signs are of such 
reflecting material that the name 
of the city or village and miles 
per hour permitted are easily vis- 
ible at night when vehicle head- 
lights fall upon it. 

Approved bills relating to traffic 
violations would: 

1, Include all traffic violations in 
the provision requiring a magis- 
trate to inform the defendant of 
liability as to penalty and the fact 
that registration certificate or op- 
erator’s license may be suspended 
or revoked on conviction. The pro- 
visions would apply only to resi- 
dents of the state. 

2. Provide that parking viola- 
tions shall not be endorsed on a 
chauffeur’s license on conviction. 

8. Make it a misdemeanor for 
holder or person possessing a mo- 
tor vehicle license card, registra- 
tion certificate or number plates 
to fail to deliver same to a peace 
officer directed by the motor ve- 
hicle commissioner to secure their 
‘possession. 


ALBANY, N. Y.—Signed into law 
by Gov. Dewey here last week were 
more than a dozen motor vehicle 
bills passed by the 1947 New York 
legislature. 

One of the bills provides that dis- 
abled war veterans who have ob- 
tained specially equipped cars from 
the federal government under the 
G.I. Bill of Rights shall be exempt 
from paying registration fees. 

Gov. Dewey also signed a meas- 
ure which provides that the reg- 
istration of an owner or dealer 
of motor vehicles in the names 
of two or more persons as part- 
ners or otherwise shall not ex- 
pire on a change in ownership as 
long as one person named is 
owner or part-owner. The meas- 
ure provides for a fee of one dol- 
lar for the issue of a new certifi- 
cate on a change before expira- 
tion. 

Approval of a bill authorizing 
villages to purchase and improve 
land, or improved land already 
owned, for public parking places 
was also signed into law. 

Two automobile equipment bills 
were approved by the governor. 
One requires motor vehicles to be 
equipped with suitable wipers or 
some other device to clear a suffi- 
cient area of the windshield for 
reasonable driving vision. A sec- 
ond provides that a police vehicle 
may be equipped with a light other 
than white or yellow. 

License date for retail dealers 
in motor fuel was changed for tax 
purposes to begin Apr. 1 instead of 
May 1 under another bill signed 
by Dewey. 

The governor vetoed a bill 
which would have permitted 
towns in Westchester county to 
limit the speed of motor vehicles 
by ordinance, rule or regulation 
to minimum speeds in towns and 
cities. 

Enacted into law was a bill re- 
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Detroit Sells 
10,465 New Cars 
During March 


DETROIT.—A total of 10,465 new 
ears and 1,177 new trucks were 
sold in Wayne county (Detroit 
area) during March, according to 
the Detroit Auto Dealers Assn. 
Comparative sales for the same 
month a year ago were 2,769 cars 
and 455 trucks. 

First-quarter sales aggregated 
£6,375 mew cars and 3,143 new 
trucks, as against 5,936 cars and 
1,382 trucks in the same period 
last year. 

The DADA report showed that 
Ford led both car and truck sales 
in March. The breakdown of new- 
ear sales for the month follows; 

Ford, 2,019; Chevrolet, 1,709; 
Plymouth, 1,035; Pontiac, 900; 
Buick, 749; Dodge, 625; Oldsmo- 
bile, 572; Mercury, 479; Hudson, 
424; Nash, 375; Chrysler, 346; Cad- 
illac, 331; DeSoto, 254; Packard, 
17%; Studebaker, 146; Kaiser, 118; 
Lincoln, 101; Frazer, 49; Willys, 
37, and Crosley, 19. 

The truck breakdown: 

Ford, 371; Chevrolet, 254; Dodge, 
240; International, 84; G.M.C., 61; 
Studebaker, 46; Divco, 29; Willys, 
27; miscellaneous, 22; Federal, 12; 
Autocar, Diamond T and White, 
each 7; Reo, 5; Mack, 3, and 
Brockway, 2. 

There were 5,951 used cars sold 
in Wayne county during March, 
compared to 5,862 in the same 
month last year. Used-truck sales 
totaled 509, against 450 last year. 


Firestone Plans 


Australian Plant 


AKRON.—A new tire manufac- 
turing plant is to be opened in 
Australia by Firestone Tire & Rub- 
ber Co., Harvey S. Firestone jr., 
president, has announced. 

The new plant, to be established 
in Adelaide, South Australia, will 
be Firestone’s eleventh in foreign 
countries. Horace G. Miller, man- 
aging director of Firestone New 

d Co.—now under construc- 
tion—will supervise Firestone ac- 
tivities in both countries. 
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Time Saver 
Skid Box Has Hinged Bottom 


For Quick Unloading 


MONROE, Mich.—A method of 
emptying steel boxes and tubs 
filled with small parts, said to save 
more than 20 percent in factory 
handling costs, has been announced 
by Monroe Auto Equipment Co. in 
the recent introduction of its drop- 
bottom skid box. The box accom- 
plishes the emptying job by grav- 
ity through a hinged bottom sup- 
ported by two heavy, removable 
pins. 

Contents of the box—forgings, 
castings, stampings, screw machine 
parts or other small parts—may 
be unloaded to floor or work ta- 
ble, it is claimed, without the ne- 
cessity of the worker reaching into 
the box. Tests of 200 of the new 
units in plants of the Monroe Co. 
preceded the formal marketing of 
the boxes. 

The boxes are available in six 
sizes with capacities ranging from 
1,500 to 4,000 pounds and each box 
is equipped with skids for floor 
unloading. 


‘“‘We have derived much benefit from 
your Classified Section with regards to 
items we have seen therein; now we are 
going to try advertising in it ourselves.’’- 
Wherry Service Station, Pawnee City, Neb 
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THESE MODERN COMPACT facilities of Charles 0. Singer, Inc., new Dodge-Piym 


outh dealer in Kearny, N. 


J., occupy 15,000 square feet on one of the main routes 


leading both to the Lincoln tunnel and George Washington bridge, connecting north 


Jersey communities with Manhattan. 


All-Natural Tread 
Restored by U. S. 


DETROIT.—An all-natural rub- 
ber tread is featured in an auto- 
mobile tire to be placed on dis- 
play by U. S. Royal tire distribu- 
tors throughout the nation, it was 
announced last week by United 
States Rubber Co. 

The tire, the new U. S. Royal 
Master, is being manufactured by 
the company after a six-year ab- 
sence due to material shortages, 
said W. D. Baldwin, sales man- 


OuGH a 





ager of the company’s U. S. Tires 
division. It will be marketed as 
@ premium tire, with limited quan- 
tities being produced with white 
sidewalls. 


Knapp Buys U. C. Lot 

Knapp Chevrolet Co., Houston, 
Tex., will establish a used-car lot 
at the corner of Houston and 
Washington Aves., according to 
J. M. Richardson, manager. The 
;|company recently purchased the 
| property for $30,000, and plans pav- 
ing improvements and the con- 





struction of a small office building. 
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DEARBORN. — More than 22,000 
replies to a questionnaire dealing 
with problems of Ford Motor Co. 
have been received from employes 
by the company, it was announced 
last week. 

In a personal message sent to 
all employes by Henry Ford II, 
president, it was revealed that 22,- 
461 replies were received of which 
68 percent—or 15,309 replies—con- 
tained added personal comment in 
addition to other answers. 

In commenting upon the success 
of the poll, Ford said in his letter: 

“It was good to learn that over 
half of you feel free to talk 
things over with your superiors 
at any time. We are in agree- 
ment, however, that Ford should 
have some systematic method 
for making suggestions about 
better ways to do things.” 

Comments totaled more than 63,- 


000, it was said, because many re- | 
pliers jotted down more than one | 
opinion. Opinions are said to have | 


ranged from very favorable to very 
unfavorable. 
“Only about one-quarter of you 





Chorus of Replies 


22,461 Workers Answer Ford Questionnaire; 
Most Include Extra Comments 


said you were really well informed 
about our personal policies. It is 
certainly important that all of us 
understand as fully as possible all 
of the things that affect us,” Ford 
said. 

“You will be interested to 
know, therefore, that among 
other things a special handbook 
for employes is now being pre- 
pared. This handbook will be 
sent to you soon, and we hope 
it will give you a lot of the an- 
swers you are looking for.” 
Ford added that other polls are 
planned from time to time. He 
indicated further that the poll, as 
well as the general technique em- 
ployed in its use, is another device 
|being used by Ford’s industrial 
relations department in its long- 
|range program of better employe 
| relations. 

1 








Taliafero to Build 


Plans have been announced for 
| construction of a one-story build- 
|ing to house Sid Taliafero’s Ford 
|dealership in Hobart, Okla. 


| 
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DEALERS ARE reported to be adding luggage as a profitable accessory in connection 
with new car sales. Because of the small production during the war years, much of 
today’s luggage is in need of replacement, according to spokesmen for the leather in- 
dustry. The above photograph of products of Firman Leather Goods Corp., 137 E. 25th 
St., New York, was taken in a Packard showroom in New York City. 


ASME Parley Set 
For Atlantic City 


NEW YORK.—The 1947 annual 
meeting of the American Society 
of Mechanical Engineers will be 
held in Atlantic City Dec. 1-5, it 
was announced here last week. 

The Chalfonte and Haddon Hall 
will be the Atlantic City headquar- 
ters hotels and 2,700 rooms have 
been guaranteed for the meeting, 


it is said. The attendance is ex- | 


pected to exceed 6,000 this year. 
Some 200 engineers, scientists and 
industrialists take part in the pro- 
gram consisting of five days of 
continuous technical day and eve- 
ning sessions. 


Sales Tax Split Rejected 

A proposed state constitutional 
amendment which would have em- 
powered the California legislature 
to allocate portions of state sales 
tax receipts to cities and counties 
without restrictions has been de- 
feated by the California assembly. 
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g| Archer Heads Up 


Committee Aiding 


In Mobilization 


NEW YORK.—Thomas P. Arch- 
er, vice-president of General Mo- 
tors, has been appointed chairman 
of an 18-man committee of indus- 
trialists charged with assisting in 
the creation of a national indus- 
trial mobilization plan. 


The committee, named by the 
Navy Industrial Assn., will con- 
sider industrial mobilization prob- 
lems presented to it by the Army- 
Navy Munitions Board and the 
Navy department. The Army-Navy 
board is responsible for the prep- 
aration of a national industrial 
mobilization plan and for stock- 
piling needed vital materials. 


Functions of the new committee 
will include coordinating industry's 
contribution to the board and 
armed forces; supplying informa- 
tion on developments in industry 
to the military, and assisting in 
acquainting industry with the im- 
portance of the plan to national 
defense, 


Each of the 18 members repre- 
sents a different industrial field, 
with Archer representing ordnance. 
Other committeemen from the au- 
tomotive and related industries are: 


H. G. Batcheller, president, Al- 
legheny Ludlum Steel; H. Boesch- 
enstein, president, Owens-Corning 
Fiberglas Corp.; William H. Col- 
lins, vice-president, Bethlehem 
Steel (who represents shipbuild- 
ing); Walter Geist, president, Allis- 
Chalmers; James J. Newman, vice- 
president, B. F. Goodrich Co.; E. E. 
Puryear, assistant to chairman, 
Texas Co.; James Y. Scott, presi- 
dent, Van Norman Co. (machine 
tools), and E. S. Wayland, vice- 
president, American Brass Co. 


Lakes Shipping 
In Full Swing 


BUFFALO.—A banner season in 
auto shipments on the Great Lakes 
is anticipated by steamship com- 
pany officials here. 

Carrying 300 new automobiles, 
the George H. Ingalls, of the Ran- 
ahan - McCarthy Steamship Co., 
Buffalo, arrived from Detroit, the 
first auto carrier to dock here this 
season. Several hours later the 
Charles Donnelly of the Nicholson 
Steamship Co. arrived with a sim- 
ilar cargo. 

An average of several carriers a 
week will dock here from now on, 
bringing thousands of cars for dis- 
tribution throughout the east. 


1 ‘ 
Trends’ Out 
ATA’s °47 Edition Offers 


Multitude of Data 


WASHINGTON.—The American 
Trucking Assns. has made public 
the 1947 edition of its fact book- 
let, “Trends,” showing year-to-year 
changes in numerous phases of 
truck operation. 


The booklet contains 41 pages 
of information on the trend in 


truck registration tonnage and 
ton-miles, taxes, wages and em- 
ployment, average load, average 


haul and many other significant 
factors concerning motor carrier 
operations. 

The booklet also shows the aver- 
age wage for trucking industry 
employes has risen from $1,492 in 
1939 to $2,539 in 1945. The 1945 
figure compares with an average 
wage for all private industry of 
$2,242 in the same year. 





Omaha Standard Buys 


Site for New Plant 

OMAHA.—Myles Standish, presi- 
dent of Omaha Standard, a truck- 
body building firm, announced last 
week that his company has pur- 
chased 15 acres of land at 36th 
and Q Sts. here and will move 
headquarters from Council Bluffs, 
Ia., to Omaha. 

The firm, now located in three 
buildings in Council Bluffs, will 
erect a single building in Omaha. 


Hooker-Fitch Motor Co. 





Hooker-Fitch Motor Co., Inc., 
Carthage, Tex., has been incor- 
porated, listing $2,500 authorized 


capital stock by B. G. Hooker, E. 
A. Fitch and Alma Kilpatrick. 
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Plumber Finally Trades In 


Pair of °?25 Trucks 


ARLINGTON HEIGHTS, Ill. — 
Albert W. Goedke, resident of 
Arlington Heights, Ill., reluctantly 
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oor But his decision to modernize his 





own transportation system caused 
considerable consternation among 
the townspeople. Goedke is an early 
riser, and many depended on the 
sound of his Model T to wake them 
each morning. 
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February '41| 19134| 3405] 59034] 7808) 17] 4286) 12025| 45079 4146! | 1188) 5459) 5410! 15186| 3041| 27896) 18604) 5955| 1128) 153) 238904 | Users Conference to study the to 

ST ae ———-|highway bill recently passed by 


the state legislature. 

Other members of the committee 
are: Fred M. Case, managing di- 
rector of the West Virginia Motor 
Truck Assn.; Grace O. Austin, sec- 
retary of the Southern West Vir- 
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Automotive Finance .. . 





Analysts Optimistic 
On Auto Parts Stocks 


By George Deery 
Staff Writer 
Cant analysis of the auto 

4 parts industry by Standard & 
Poor’s Corp. shows no change from 
its optimistic stand in an analysis 
published about three months ago. 

Given sustained output, a new 
sales peak is indicated for orig- 
inal equipment this year; prospects 
for replacement parts and other 
lines are also bright and dividends 
should be well above last year, it 
states. 

Despite earlier severe declines, 
full-year 1946 sales for 17 com- 
panies reporting on a calendar- 
year basis were only 25 percent 
below those of 1945. 

A. M. Wibel, Nash vice-president, 
predicted in Automotive News (May 
5) that full car and truck produc- 
tion will not be reached until the 
latter part of the year, barring 
interruptions, when new steel facil- 
ities are completed. Standard & 
Poor’s refers to this same condi- 
tion as determining the extent to 
which original equipment sales will 
be boosted. 

* + * 

ERIOUS uncertainties in the 

near-term outlook cannot be 

glossed over lightly,” it asserts. 
Shortages of such raw materials 
as lead, steel, pig iron and copper 
may not only directly exert a re- 
strictive influence on operations of 
the parts companies, but also may 
prevent important expansion in 
production of major customers. 

“Despite depressed operations 
in the early months of 1946, the 
auto parts industry turned in a 
creditable performance for the 
full year. While earnings varied 
widely among individual com- 
panies, the showing of the group 
exceeded that of a year before. 

“Of even greater significance. 
since it augurs well for the 1947 


results, was the demonstrated abil- | 


ity of many organizations to realize 
excellent profits on a_ sustained 
high rate of production. 


damaging than in 1946, excellent 
year-to-year gains, 
to new highs, should be recorded,“ 
the statistical firm concludes. 

* + * 


K-F Report Analyzes 
Record of First Year 


Can a builder of automobiles | 
interesting comprehen- | 
sive and attractive financial state- | 


ment at the end of its first year of 
manufacturing operation? 

Kaiser - Frazer has furnished 
the answer—yes. The firm’s re- 
port for 1946 is a cleverly pre- 
sented record of its aims and the 
problems met in attaining them. 

Especially frank and pertinent to 
stockholders are the two pages 
headlined: “Then Why Don’t We 
Show a Profit?” Under “Because,” 
is gives the reasons. Since the pub- 
lication of the report, Edgar F. 
Kaiser, vice-president and general 
manager, revealed that a produc- 
tion upswing in April “‘will put the 
auto firm on a profitable operating 
basis.” 

+ * * 


Chrysler Quarter Report 


Best in Firm’s History 


As was expected Chrysler showed 
a sharp earnings increase, but not 
all observers anticipated that they 
would be the best for the first 
quarter in the corporation’s history. 
Brokers and their customers were 
pleased to hear about the proposal 
for splitting the stock, a move that 
has been desired for some time. 
It was the subject of considerable 
discussion which had not been on 
the planned agenda for the meet- 
ing. 

With the mounting net and the 
doubled dividend now a part of the 
official record, those observers who 
foresaw a good report when Chry- 
sler cut the price of the Plymouth 
and made a quick settlement with 
the UAW-CIO, can say, “I told you 
so.” 

” * * 
They Say: 

Failure of new refining facilities 
to keep pace with higher consump- 
tion may produce a discomforting 


in many cases | 


Indeed, | 
assuming that labor strife is less | 





but not serious shortage of gaso- | 


in the summer and a 
oil 


late 
tightening of the fuel 


line 
spotty 
supply. 

A reader questions why this 
column preferred auto stocks to 
utilities in an analysis of the 
two groups a few weeks ago. It 
still does and adds to its argu- 
ment in favor of the motors at 
that time this new fact: Utility 
companies are expected to show 
a drop of 5 percent in earnings 
for the March quarter, compared 
with the same period a year ago. 
This drop is anticipated even 
though sales of electricity for the 
period are up about 15 percent 
over the first quarter of 1946. 

Bigger minimum wages won't 
make the grade in Congress at this 
session. 

April volume of trading on the 
New York Stock Exchange was the 


smallest for that month since 1944. | sales, 
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[2 | 
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Auto Stocks 

May 5 Apr. 28 
Chrysler ....... . 108% 89% 
Crosley ........ .. 11% 11% 
General Motors . 59% 57 
Hudson ........ . 16% 15% 
Kaiser-Frazer ..... 6% 6% 
0 eee . 16% 16% 
Packard ...... | 6 
Studebaker . 20% 19% 
WEED cevectateeus 9% Bly 





| Sales amounted to 20,619,550, com- 


pared with 19,336,900 in March and 
31,426,715 in April, 1946, according 


to the New York Times. 


* * * 


Autocar Co. and_  subsidiary— 
March quarter: Net profit, $1,326,- 
253, or $2.37 each on 546,213 com- 
mon shares, against $521,159, or 
$1.01 each on 491,402 shares, last 
year. 

Barnsdall Oil—For three months 
to March 31: Net income $1,664,541 
after taxes and charges, equal to 
75 cents a capital share, compared 
with $1,022,406, or 46 cents a share, 
in the similar period of 1946. 

American Coach & Body—For 
1946: Net loss, $62,584 compared 
with $105,341 profit in 1945; net 
$2,199,877 against $4,403,184. 


It’s Not Too Early 


é 


CAR-SERVICE PROMOTION / 
ARE YOU MISSING OUT ON THESE’ 
PROFIT-MAKING MAILERS ? 










Motor Wheel—March quarter: 
Net profit, after inventory reserve 
lof $200,000, was $628,252, or 74 
cents a share, compared with $199,- 
|459, or 24 cents a share in 1946, 
|when operating loss was $232,541, 
but tax carry-back credit of $432,- 
|000 resulted in a profit. 
| Twin Coach and wholly owned 
subsidiary — March quarter: Net | 
profit, $332,700, or 64 cents a com- 
mon share, contrasted with net 
loss of $328,603 after including 
$302,300 tax carryback credit in 
1946. Result for 1947 includes $200,- 
000 credit of the $860,000 carry- 
over of 1946 loss. 
| CIT Financial Corp.— March 
quarter: Net profit $1,432,373, or 
|40 cents a share, compared with 
$523,644, or 15 cents a share in 
1946. 

Shell Union Oil Corp.—Reports 
for the first quarter net income of 
$10,877,071, equal to 81 cents a 
share, compared with $7,727,503, or 
57 cents a share, in the first quar- 
ter of 1946. 

Bendix Aviation—Reported net 
income of $1,385,212 equal to 65 
cents a share, for the first quarter 
of its fiscal year, the quarter end- 
ed Dec. 31. This compared with 
a net loss of $1,022,416 in the like 
period of the previous year. 











IT GIVES FACTS AND FIGURES that will make every 
driver think. 


IT SELLS MILLIONS of Collier's car-driving readers on 
the urgency of keeping their cars Serviced-For-Safety. 


IT HELPS THE MAN on the Service End sell more safety- 
service check-ups. 
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Federal-Mogul—Reports net for 
the first quarter of $718,808 or $2.57 
a share. In like period a year ago 
net was $274,463 or 98 cents a 
share. 

Gulf Oil—1946 earnings were the 
highest in the firm’s history with 
consolidated net of $58,284,830, 
equal to $6.42 a share. This com- 
pared with $45,213,640, or $4.98, in 
1945. 

Skelly Oil Co. reported net for 
the first quarter of $2,923,654, equal 
to $2.97 a share, against $1,628,302, 
or $1.65, for the first quarter in 
1946. 

Phillips Petroleum Co. and sub- 
sidiaries reported net for the first 
quarter ‘of $6,210,354, or $1.26 a 
share, compared with $4,244,932, or 
86 cents, for the first quarter of 
1946. 

Sheller Mfg. Co. announces net 
for the quarter ended March 31 of 
$266,459.36, equal to 63 cents a 
share. Due to the acquisition of 
Mitchell & Smith, Inc., in Septem- 
ber, 1946, no comparable figures are 
available. 

Commercial Credit Co. reported 
first quarter net income of $1,441,- 
261, equal to 66 cents a common 
share, compared with $789,913, or 
31 cents a share, in the 1946 first 
quarter. 







265,000 self- mailer 
for Winter.” 


928,000 self- mailer 
“Spring Tune- -Up' 






r’s July 12 issue. 





















SETS THE PACE 


" 


OFFICIAL PACEMAKER 
INDIANAPOLIS 500 MILE RACE 
MAY 30,.1947 


Vistrors to the 31st Annual Indianapolis Speedway 
Classic (500 mile race) will see this dramatic Nash mes- 
sage on billboards and painted bulletins at strategic 
locations throughout the Indiana capital. 


It brings the full sales impact of this epochal event to 
automotive-minded men and women at the very time 
they are most concerned with motor cars... provides a 
local “sock” with national reverberations. It’s another 
example of pace-setting Nash advertising working for 
Nash dealers everywhere. 


Guill be ahead willl 





NASH MOTORS DIVISION, NASH-KELVINATOR CORPORATION 











Pontiac Names Armstrong 


Budget Manager in Sales 
Appointment of C. E. Armstrong 
as budget manager in the sales 
department of Pontiac has been 
announced by L. W. Ward, gen- 


eral sales manager. Armstrong’s 
promotion is the most recent of 
several he has received during the 


16 years he has been with General 


Motors. 

He began as a clerk in the budget 
department of Buick in Flint in 
1931, coming to Pontiac in 1933. 
In September, 1944, Armstrong be- 
came statistician on the staff of 


H. J. ,Klingler, general manager. 
* * ” 


Willard Co. Names Somers 


Replacement Sales Head 


Willard Storage Battery Co., 
Cleveland, has announced appoint- 
ment of Frank R. Somers as di- 
rector of merchandising, with juris- 
diction over all replacement sales 
department operations. The change 








“1942 Plymouth, 5 passenger, 4 door sedan, advertised 
for sale at 1717 E. 95th St. for $311.00. File No. 2029335; 
USA No. 23719.” 





“1942 Plymouth, 8 passenger station wagon, advertised wat 
for sale at U.S. Naval Training Center at Great Lakes 
for $1023.48. File No. 2029335; USA No. 137469.” 





“1942 model, 30 passenger Bus, for sale at 1717 E. 95th 
St., Chicago, for $2,314.40. File No. 2537074; USA No. 
542601.” 
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is effective immediately, according | 
to C. E., Murray, Willard executive 
vice-president. 

Somers has been with Willard 
for more than 30 years, starting 
with the credit department in 1916. 


* * * 
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Raybestos Gets New Agent 


And Offices in Frisco 


Manhattan Rubber division of 
| Raybestos-Manhattan, Inc., Pas- 
saic, N. J., has announced that 
Asbestos Co. of California, 941 Six- 
teenth St., San Francisco, will rep- 
resent it in the San Francisco area. 

New offices and warehouse fa- 
cilities for Raybestos-Manhattan, 
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|Sternberg’s Sons Elected 


Inc., have been occupied at 131 
Mission St., San Francisco 5. 


Tek, *. 


WENTWORTH & IRWIN, INC. (Nash), Portland, Ore., had a 1903 Black car on 
| @ turntable in its display room to demonstrate the advantages a 1947 buyer has over 
| the purchaser of 1903—the year the dealership was founded. 


'G. Sternberg, president of the firm. | Barrett Appoints Fee 
Associated with the company K. C. Area Representativ e 


since 1934, Ernest is in charge of 
engineering. William F. joined the Harry B. Barrett, president of 


Sterling Vice-Presidents 


Election of Ernest R. and Wil-| 
liam F. Sternberg to vice - presi- 
dencies of Sterling Motor Truck 





“1942 Mercury Station Wagon, 7 passenger sedan, adver- 
tised for sale at U.S. Naval Training Center at Great 
Lakes for $851.40; File No. 2541142; USA No. 23864.” 





firm in 1931 and is in charge of | Barrett Equipment Co., St. Louis, 


Co., Milwaukee, has been an- 
production. has announced the appointment of 


nounced. Both are sons of William 





WAA bargains for 
War Vets exposed! 


In mid-March, 2000 veterans came to Chicago for a 
four-day War Assets Administration sale of $1,010,810 
worth of automotive vehicles ... described in a 54 page 
WAA catalog, and widely advertised. 

An enterprising Sun reporter and photographer, 
believers in “‘caveat emptor,”’ looked over the cars at 
the storage depots, found many had been in collisions 
or wrecks, were battered junk, fit only for salvage. Yet 
government prices ranged from $311 to $1,048.48. 


The Sun reporter showed the pictures to veterans 





...too late for some who had put down savings, or 
irrevocably committed themselves to pay in five days. 
On phoning the WAA to protest, these veterans were 


told the contracts were binding and must be kept! 


Tue sun on March 19th headlined the story... and 
printed the documentary photos on the picture page. 
Action was prompt. Within twenty-four hours, the WAA 
reversed itself...ruled that any buyer of equipment 
not up to specifications, could get his money refunded... 

The Sun gets action in Chicago . . . because it enjoys 
the respect, confidence, and support of an important 
segment of Chicago... people who buy The Sun as a 
wanted newspaper, pay the premium price of 5¢ a copy. 
With such an audience, The Sun moves merchandise at 
a profit...published more than 13,700,000 lines of 
advertising last year...is frequently the lowest in cost 
per unit sale. And while The Sun’s 300,000 plus daily 
and 450,000 Sunday circulation doesn’t reach all of the 
Chicago market ...no advertiser can reach much of the 


best buying power of the market—without The Sun! 


e CHICAGO SUN 


100 West Madison Street, Chicago 6, M1. 
250 Park Avenue, New York 17, N. Y. 


Robert H. Fee as sales and service 
representative in the Kansas City 
territory, effective immediately 
The area covered by Fee will in- 
clude Kansas, Nebraska, western 
Missouri and southern Iowa. Fee 
was among the first graduates of 
the new Barrett brake school. 
* > * 


Newman Succeeds Kenny 


As Reo Comptroller 


Appointment of Joseph Newman 
as comptroller of Reo Motors, Inc., 
filling the vacancy left by the re- 
cent death of A. R. Kenny, has 
been announced by Henry E. Hund, 
president. 

Prior to joining Reo. Newman 
served in a similar capacity with 
Federal Motor Truck Co. 


* * * 


White Leaves Orr Iron 


After 28 Years’ Service 


The resignation of W. A. White, 
head of the automotive machine 
tool department of Orr Iron Co., 
Evansville, Ind., was announced 
recently by the company. 

White had been with the Orr 
company for 28 years. He will still 
be connected with the automotive 
business through his association 
with the Automotive Distributors’ 
Institute. 


GM Shift in Australia 


L. J. Harnett, who has been man- 
aging director of General Motors 
Holdens Ltd. for 13 years, is re- 
tiring from the firm at the end 
of May. H. E. Bettle, who has been 
regional manager for Australia 
and New Zealand, will succeed him 
as managing director. 

* * * 


Halbleib Elected 


Edward A. Halbleib, general man- 
ager of the Delco Appliance division 
of General Motors, has been re- 
elected vice-chairman of the board 
of trustees of the Rochester (N. Y.) 
Institute of Technology. 


* + * 


Memphis Branch Moves 


International Harvester’s farm 
equipment sales branch in Mem- 
phis has moved from its former 
location at 22 W. Calhoun St. to 
a section of the company’s new 
Memphis plant. Floyd Sherrod is 
manager of the farm equipment 
branch. 

” * 


Dr. McColm Appointed 


Dr. Eugene M. McColm has been 
appointed technical director of the 
Plantation division, United States 
Rubber Co., J. W. Bicknell, man- 
aging director, announced. 


Hidden Charges 
In Finance Deals 


Blasted by BBB 


DETROIT.—Some auto dealers 
and finance companies are conspir- 
ing to extract as much as 100 per- 
cent interest in financed sales, the 
Better Business Bureau here 
warned the public last week. 

S. Bradford Kempton, assistant 
manager of the Detroit bureau, as- 
serted that the practice of con- 
cealing overcharges in the finance 
pack “is a vicious racket that can 
continue until proper legislation is 
enacted to set definite finance 
rates.” 

One recent complaint reaching 
his office, said Kempton, grew out 
of the purchase of a 1936 used car, 
which sold for $408.38. The buyer 
paid $150.38 down and contracted 
to pay the balance of $258 in nine 
equal monthly instalments of $36.43 

a total of $327.87. 

The purchaser later discovered, 
Kempton related, that the lumped 
“finance and insurance” charge of 
$69.87 included only $6 for fire and 
theft insurance. 

Belated discovery that the in- 
surance coverage is not the full 
amount originally promised is only 
one complaint made by victimized 
| purchasers, he added. Another is 
| the frequent contract clause bear- 
| ing any recovery of finance charges 
if the buyer pays up in full before 
the contract expires. 

Warning prospective purchasers 
against signing an_ all-inclusive 
finance contract, the BBB official 
| advised that an itemized list of al! 
charges involved in the car sale 
| be obtained in advance of closing 
| the deal. 
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Volkswagen Threat? 


OTC Auto Chief Says Hitler’s $400 Car Might Have 
Revolutionized the World Market 


DETROIT.—Full production of 
the German Volkswagen or “peo- 
ple’s car” might have had a marked 
effect in the world automobile mar- 
ket, Lloyd D. Worden, 
the automotive and aeronautics 


unit of the Office of Technical | 


Services, Department of Commerce, 
stated April 1 at a meeting of the 
American Society of Body Engi- 
neers. 

Worden stated that Hitler or- 
dered the Volkswagen designed in 
February, 1936, specifying that it 
should be made to sell for less 
than 1,000 reichmarks ($400) and 
that it must have long life, low 
maintenance, and other desirable 
characteristics. Dr. Robert Porsche, 
engineer in charge, designed a car 
that fulfilled the specifications. 

The Volkswagen is a two-door 
coach for four adults and one 
child. It has a four-cylinder air- 
cooled engine in the rear. The 
engine develops 23.5 horsepower 
at 3,000 revolutions per minute. 

The car has a 94-inch wheelbase 
and is about 14 feet long. Luggage 
space and tire carrier are located 


in front. All four wheels have in- | 


dependent torsion-bar spring sus- 
pension. 

A visit to the Volkswagen plant 
at Fallersleben, said Worden, 
showed that manufacturing plans 
were in an advanced stage just 
before the war broke out, with the 
plant scheduled to turn out 1,000 
cars a day. After war began, the 
Volkswagen became the German 
Jeep, both for land and amphibian 
use. The plant is now producing 
several thousand cars a month un- 
der British supervision. 

The Volkswagen has no chassis 
frame in the usual sense, according 
to Worden. Instead, the power 
plant and body are assembled on a 
platform of pressed steel, with a 
welded-on tube through the cen- 
ter to carry the controls. The con- 
struction makes the car. very 
sturdy for its weight, which is 
about 1,500 pounds. 

What is believed to be the 
world’s largest forging press, of 
30,000-ton capacity, was put into 


Canada Still Sees 
Over Year’s Wait 
For Buyer’s Mart 


OTTAWA. — Although Canadian 
manufacturers were able to pro- 
duce an increased number of cars 
and trucks in the first quarter of 
1947, with General Motors, Ford 
and Chrysler having an output of 


38,465 cars and 20,379 trucks in, 


this period, reports emphasize that 
the demand surpasses the supply 
by so wide a margin now that 
Canadian dealers believe that there 
will likely be no balance between 
supply and demand before well in 
1948, if even at that time. 

Production in Canada right now 
is running about four times the 
rate of last year and it is expected 
that the total output may reach 
a new peak, the highest since 1939. 

Still, orders are being filled 
many months behind their presen- 
tation for passenger cars and deal- 
ers are making no assurances to 
customers that delivery will be | 
‘made, merely taking the orders 
for delivery when possible and 
hinting that this may mean over 
a year’s delay. 

Nevertheless, there is a definite 
improvement in the situation in 
Canada since production now is 
approximately 640 passenger cars 
a day against about 350 daily last 
year. 

If output continues at this rate 
without the interferences of strikes 
or stoppages, 154,000 passenger cars 
may be produced this year. This 
compares with about 203,000 cars 
in 1929 and 153,046 in 1937. 

Dealers, however, have more or- 
ders than they have had on file 
for the past two generations, with 
deliveries on higher priced and 
lower priced being almost equally | 
Poor. 
Y In addition, there is resentment | 
in the ranks of prospective cus- 
tomers in Canada because since 
the start of this year this country 
has been exporting over one-third 
of all cars produced. | 


| 


chief of | 








operation by IL. G. Farbenindus- 
trie in 1943, said Worden. The 
ram and bed dimensions are 33 
by 11 feet. Engine mounting 
brackets 10 feet long and air- 
craft wheels more than a yard 
in diameter were forged on the 
press. 

Other German equipment for the 
automotive industry described by 
Worden included the Lindner jig- 
borer capable of tolerances of 1,- 
400,000 inch; a precision grinder 
with which the operator can trans- 


late a drawing directly into metal, | 


thus making hand work on tem- 
plates unnecessary; and a profile 
milling machine designed by Mes- 
serschmitt and used to produce the 
exact contours of a model in a 
block of hard wood or light metal. 

The grinder has a lens which 
magnifies the grinding wheel and 
work surface 40 times. Direct pro- 
filing from a metal draft such as 
is possible with the Messerschmitt 
milling machine, has never been 
used in American 
den stated. 





Just one clerk controls the 


nearly 8300 items at Kaiser Brothers. Kardex Visible efficiency 
saves time, simplifies work, provides real economy of operation. 





The 
buying and profitable turnover at 
Kaiser Brothers. Kardex Stock Con- 
trol and THE CHART THAT THINKS 
concentrate attention on just those 








industry, Wor- | 
|wire, which is rustless, corrosion 





items requiring action, provide a 
system for swift executive review. 
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PEARCE MOTOR CO. (Ford), Shelbyville, Ky., included a hillbilly band in the pro- 


gram for reopening after completion of a remodeling project. 


Nickltex Scour Cloth Said 
To Ease Cleansing 


| resistant and free from copper or 
iron content, the cleaner is said 
| to take twice the bending, wear 


Nickltex, a new all-nickel scour | twice as long and give more versa- 


cloth recently developed by Metal 
Textile Corp., Orange, N. J., is 


tility of use than any other indus- 
trial sponge now on the market. 


said to solve the tough cleansing/ It sells at $10 per dozen. 


and scouring jobs which constant- 
ly pose a problem in many types 
of industries. 

Made of solid high nickel alloy 
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‘““‘We have derived much benefit from 
your Classified Section with regards to 
items we have seen therein; now we are 
going to try advertising in it ourselves.’’ 


Wherry Service Station, Pawnee City, Neb. | cent to 19 percent. 
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Ford Aids Army 
Officers to Receive Training 


At Rouge Plant 


DEARBORN.—Ford Motor Co. 
has been chosen to aid the War 
department in its Army training- 
in-industry program, the company 
announced last week. 

Lt. Col. H. H. Daubert, U. S. 
Army ordnance, will spend a year 
at the Rouge plant. Under the di- 
rection of Archie A. Pearson, direc- 
tor of the company’s training de- 
partment, Col. Daubert will study 
each department of the Rouge 
plant and climax his year’s stay 
by taking actual work assignments 
within the Ford organization. 


Purpose of the training program 
is said to be three-fold; to acquaint 
Army officers with the general 
problems of industry, to improve 
and strengthen the relationship 
between the Army and industry, 
and to familiarize industry with 
the needs of military procurement. 


County Road Grants Hiked 


Gov. Earl Snell has signed into 
Oregon law a bill increasing the 
share of state highway revenues 
allocated to counties from 15.7 per- 





Speeds Oldsmobile 


Parts Distribution 
at Kaiser Brothers, Los Angeles 


“More and more customers come to us every day,” says 
Harry Sailow, parts manager of Kaiser Brothers, “because 
they know we have the most complete stock of Oldsmobile 
parts in the United States. Yet we manage to avoid excessive 
investment in inventory. 


“The secret is THE CHART THAT THINKS. This system helps 


nerve center for scientific 


FIRST NAME IN 


us give fast service to customers. On every order or inquiry 
we can tell at a glance whether the item is in stock, or if not 
when we can deliver it. 

“If the item is obtainable at all, we do have it in stock. 
Kardex Stock Control and THE CHART THAT THINKS help us 
anticipate all requirements. The signals automatically indi- 
cate just when each item should be ordered—and in what 
quantity. With an accurate record of trends in demand, we 
can order more of those items on which demand is increasing, 
less of those items for which there are fewer calls. Thus we 
xvoid costly overstock and obsolescence losses.” 


Here is your answer to the problem of maintaining a well- 
balanced stock with a minimum investment in inventory. 
Find out today about this amazingly simple yet effective 
stock control plan. Write for free copy of KD-350 with full 
facts about THE CHART THAT THINKS. Remington Rand Inc., 
Systems Division, 315 Fourth Avenue, New York 10, N. Y. 
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Pontiac Names Armstrong 








f to C. E. Murray, Willard executive was among the first graduates of = 
Budget Manager in Sales vice-president. the new Barrett brake school. 
Appointment of C. E. Armstrong! Somers has been with Willard Cs a 
as budget manager in the sales|for more than 30 years, starting Newman Succeeds Kenny 
department of Pontiac has been | with the credit department in 1916. | 
announced by L. W. Ward, gen-| ee As Reo Comptroller 
eral sales manager. Armstrong’s ’ Appointment of Joseph Newman 
promotion is the most recent of Raybestos Gets New Agent as comptroller of Reo Motors, Inc., 
several he has received during — And Offices in Frisco filling the vacancy left by the re- 
16 years he has been with General | Menhattan Rubber Givision of cent death of A. R. Kenny, has 
Motors. ; | Raybestos-Manhattan, Inc., Pas- been announced by Henry E. Hund, 
He began as a clerk in the budget |saic, N. J., has announced that president. 
department of Buick in Flint in| Asbestos Co. of California, 941 Six- Prior to joining Reo. Newman 
1931, coming to Pontiac in 1933.|teenth St., San Francisco, will rep- served in a similar capacity with 
In September, 1944, Armstrong be-/| resent it in the San Francisco area. Federal Motor Truck Co. 
came statistician on the staff of| New offices and warehouse fa- eee 
H. J. ,Klingler, general manager. |cilities for Raybestos-Manhattan, White Leaves Orr Iron 
* ¢ ee |Inc., have been occupied at 131 ’ ° 
|Mission St., San Francisco 5. f After 28 Years’ Service 
Willard Co. Names Somers -e° & WENTWORTH & IRWIN, INC. (Nash), Portland, Ore., had a 1903 Black car on The resignation of W. A. White 
a turntable in its display room to demonstrate the advantages a 1947 buyer has over oe a” 
Replacement Sales Head Sternberg’s Sons Elected | Sad SSE = - — cook jeanne aoe ont. 
Meccsens . torage ar ia oy Sterling Vice-Presidents |G. Sternberg, president of the firm.| Barrett Appoints Fee Evansville, Ind., was announced ¥ 
eveland, has announced appoint-| iotion of Ernest R. and Wil-| Associated with the company . recently by the company. 
ment of Frank R. Somers as di- liam F. Sternberg to vice - presi- since 1934, Ernest is in charge of K. Cc. Area Representative White had been with the Orr 
rector of merchandising, with juris-| gencies of Sterling Motor Truck | engineering. William F. joined the; Harry B. Barrett, president of | Company for 28 years. He will still 
diction over all replacement sales|Co., Milwaukee, has been an-/|firm in 1931 and is in charge of| Barrett Equipment Co., St. Louis, laue Gaeaak he ean 
rtment operations. The ch A 
departme per e change ' nounced. Both are sons of William | production. oS dais has announced the appointment of with the Automotive Distributors’ 
Institute. 
* * 7 
GM Shift in Australia 
L. J. Harnett, who has been man- 
aging director of General Motors 
Holdens Ltd. for 13 years, is re- 
tiring from the firm at the end 
of May. H. E. Bettle, who has been 
regional manager for Australia 
and New Zealand, will succeed him 
as managing director. 
* +. * 
Halbleib Elected 
e Edward A. Halbleib, general man- 
WAA hb for ager of the Delco Appliance division 
ar ains of General Motors, has been re- 
elected vice-chairman of the board 
* of trustees of the Rochester (N. Y.) 
“1942 Plymouth, 5 passenger, 4 door sedan, advertised War Vets exposed © mnatute of a F 
for sale at 1717 E. 95th St. for $311.00. File No. 2029335; ° 
USA No. 23719.” : i Memphis Branch Moves 
In mid-March, 2000 veterans came to Chicago for a International Harvester’s farm 
ae ; equipment sales branch in Mem- 
four-day War Assets Administration sale of $1,010,810 phis has moved from its former 
, , ? ‘ 6 location at 22 W. Calhoun St. to \ 
worth of automotive vehicles ... described in a 54 page a section of the company’s new 
° . Memphis plant. Floyd Sherrod is 
WAA catalog, and widely advertised. manager of the farm equipment 
Bt ~ branch. 
An enterprising Sun reporter and photographer, | a a 
believers in “‘caveat emptor,” looked over the cars at Dr. McColm Appointed 
: ses Dr. Eugene M. McColm has been 
the storage depots, found many had been in collisions appointed technical director of the 
H Plantation division, United States 
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is effective immediately, according | 





“1942 Mercury Station Wagon, 7 passenger sedan, adver- 


tised for sale at U.S. Naval Training Center at Great 
Lakes for $851.40; File No. 2541142; USA No. 23864.” 





ia 


“1942 Plymouth, 8 passenger station wagon, advertised 





for sale at U.S. Naval Training Center at Great Lakes 
for $1023.48. File No. 2029335; USA No. 137469.” 





1942 model, 30 passenger Bus, for sale at 1717 E. 95th 


St., Chicago, for $2,314.40. File No. 2537074; USA No. 


542601.” 


or wrecks, were battered junk, fit only for salvage. Yet 
government prices ranged from $311 to $1,048.48. 
The Sun reporter showed the pictures to veterans 
...too late for some who had put down savings, or 
irrevocably committed themselves to pay in five days. 
On phoning the WAA to protest, these veterans were 


told the contracts were binding and must be kept! 


Tue sun on March 19th headlined the story... and 
printed the documentary photos on the picture page. 


Action was prompt. Within twenty-four hours, the WAA 








Robert H. Fee as sales and service 
representative in the Kansas City 
territory, effective immediately 
The area covered by Fee will in- 
clude Kansas, Nebraska, western 
Missouri and southern Iowa. Fee 





Rubber Co., J. W. Bicknell, man- 
aging director, announced. 


Hidden Charges 
In Finance Deals 


Blasted by BBB 


DETROIT.—Some auto dealers 
and finance companies are conspir- 
ing to extract as much as 100 per- 
cent interest in financed sales, the 
Better Business Bureau here 
warned the public last week. 

S. Bradford Kempton, assistant 
manager of the Detroit bureau, as- 
serted that the practice of con- 
cealing overcharges in the finance 
pack “is a vicious racket that can 









rersed itself... ruled that any buy } ip | oo On 

reversed it ed that any buyer of equipment continue until proper legislation is 

not up to specifications, could get his money refunded... — to set definite finance 
. rates. 

One recent complaint reaching 


The Sun gets action in Chicago . . . because it enjoys 
the respect, confidence, and support of an important 
segment of Chicago... people who buy The Sun as a 
wanted newspaper, pay the premium price of 5¢ a copy. 
With such an audience, The Sun moves merchandise at 
a profit...published more than 13,700,000 lines of 
advertising last year...is frequently the lowest in cost 
per unit sale. And while The Sun’s 300,000 plus daily 
and 450,000 Sunday circulation doesn’t reach all of the 
Chicago market ...no advertiser can reach much of the 


best buying power of the market—without The Sun! 


e CHICAGO SUN 


100 West Madison Street, Chicago 6, Il. 
250 Park Avenue, New York 17, N. Y. 


his office, said Kempton, grew out 
of the purchase of a 1936 used car, 
which sold for $408.38. The buyer 
paid $150.38 down and contracted 
to pay the balance of $258 in nine 
equal monthly instalments of $36.43 

a total of $327.87. 

The purchaser later discovered, 
Kempton related, that the lumped 
“finance and insurance” charge of 
$69.87 included only $6 for fire and 
theft insurance. 

Belated discovery that the in- 
surance coverage is not the ful! 
|! amount originally promised is only 
one complaint made by victimized 
| purchasers, he added. Another is 
| the frequent contract clause bear- 
| ing any recovery of finance charges 
if the buyer pays up in full before 
the contract expires. 

Warning prospective purchasers 
j;against signing an_ all-inclusive 
finance contract, the BBB official 
| advised that an itemized list of al! 
charges involved in the car sale 
| be obtained in advance of closing 
| the deal. 
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Volkswagen Threat? 


OTC Auto Chief Says Hitler’s $400 Car Might Have 
Revolutionized the World Market 


DETROIT.—Full production of 
the German Volkswagen or “peo- 
ple’s car” might have had a marked 
effect in the world automobile mar- 
ket, Lloyd D. Worden, 
the automotive and aeronautics 
unit of the Office of Technical 
Services, Department of Commerce, 
stated April 1 at a meeting of the 
American Society of Body Engi- 
neers. 

Worden stated that Hitler or- 
dered the Volkswagen designed in 
February, 1936, specifying that it 
should be made to sell for less 
than 1,000 reichmarks ($400) and 
that it must have long life, low 
maintenance, and other desirable 
characteristics. Dr. Robert Porsche, 
engineer in charge, designed a car 
that fulfilled the specifications. 

The Volkswagen is a two-door 
coach for four adults and one 
child. It has a four-cylinder air- 
cooled engine in the rear. The 
engine develops 23.5 horsepower 
at 3,000 revolutions per minute. 

The car has a 94-inch wheelbase 
and is about 14 feet long. Luggage 
space and tire carrier are located 
in front. All four wheels have in- 


dependent torsion-bar spring sus- | 


pension. 

A visit to the Volkswagen plant 
at Fallersleben, said Worden, 
showed that manufacturing plans 
were in an advanced stage just 
before the war broke out, with the 
plant scheduled to turn out 1,000 
cars a day. After war began, the 
Volkswagen became the German 
Jeep, both for land and amphibian 
use. The plant is now producing 
several thousand cars a month un- 
der British supervision. 

The Volkswagen has no chassis 
frame in the usual sense, according 
to Worden. Instead, the power 
plant and body are assembled on a 
platform of pressed steel, with a 
welded-on tube through the cen- 
ter to carry the controls. The con- 
struction makes the car very 
sturdy for its weight, which is 
about 1,500 pounds. 

What is believed to be the 
world’s largest forging press, of 
30,000-ton capacity, was put into 


Canada Still Sees 
Over Year’s Wait 
For Buyer’s Mart 


OTTAWA.— Although Canadian 
manufacturers were able to pro- 
duce an increased number of cars 
and trucks in the first quarter of 
1947, with General Motors, Ford 
and Chrysler having an output of 
38,465 cars and 20,379 trucks in| 
this period, reports emphasize that 
the demand surpasses the supply 
by so wide a margin now that 
Canadian dealers believe that there 
will likely be no balance between 
supply and demand before well in 
1948, if even at that time. 

Production in Canada right now 
is running about four times the 
rate of last year and it is expected 
that the total output may reach 
a new peak, the highest since 1939. 

Still, orders are being filled 
many months behind their presen- 
tation for passenger cars and deal- 
ers are making no assurances to 
customers that delivery will be 
‘made, merely taking the orders 
for delivery when possible and 
hinting that this may mean over 
a year’s delay. 

Nevertheless, there is a definite 
improvement in the situation in 
Canada since production now is 
approximately 640 passenger cars 
a day against about 350 daily last 
year. 

If output continues at this rate 
without the interferences of strikes 
or stoppages, 154,000 passenger cars 
may be produced this year. This 
compares with about 203,000 cars 
in 1929 and 153,046 in 1937. 

Dealers, however, have more or- 
ders than they have had on file 
for the past two generations, with | 
deliveries on higher priced and | 
lower priced being almost equally 
Poor. 
_ In addition, there is resentment | 
in the ranks of prospective cus- 
tomers in Canada because since 
the start of this year this country | 
has been exporting over one-third 
of all cars produced. | 


chief of | 








operation by I. G. Farbenindus- 
trie in 1943, said Worden. The 

ram and bed dimensions are 33 
by 11 feet. Engine mounting 
brackets 10 feet long and air- 
craft wheels more than a yard 
in diameter were forged on the 
press. 

Other German equipment for the 
automotive industry described by 
Worden included the Lindner jig- 
borer capable of tolerances of 1,- 
400,000 inch; a precision grinder 
with which the operator can trans- 
late a drawing directly into metal, | 
thus making hand work on tem- 
plates unnecessary; and a profile 
milling machine designed by Mes- 
serschmitt and used to produce the 
exact contours of a model in a 
block of hard wood or light metal. 

The grinder has a lens which 
magnifies the grinding wheel and 
work surface 40 times. Direct pro- 
filing from a metal draft such as 
is possible with the Messerschmitt 
milling machine, has never been 
used in American industry, Wor- | 
den stated. 
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nearly 8300 items at Kaiser Br 
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PEARCE MOTOR CO. (Ford), Shelbyville, Ky., included a hillbilly band in the pro- 


cram for reopening after completion of a remodeling project. 


Nickltex Scour Cloth Said 
To Ease Cleansing 





| resistant and free from copper or 
iron content, the cleaner is said 
| to take twice the bending, wear 


Nickltex, a new all-nickel scour | twice as long and give more versa- 


cloth recently developed by Metal 
Textile Corp., Orange, N. J., is 
said to solve the tough cleansing 
and scouring jobs which constant- 
ly pose a problem in many types 
of industries. 

Made of solid high nickel alloy 


|wire, which is rustless, corrosion 
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record and initiates orders on 
others, Kardex Visible efficiency 
wides real economy of operation. 


ie nerve center for scientific 
ving and profitable turnover at 
iser Brothers. Kardex Stock Con- 
ol and THE CHART THAT THINKS 


ms requiring action, provide a 


] The 


that 


tility of use than any other indus- 
trial sponge now on the market. 
It sells at $10 per dozen. 
“We have derived much benefit from 
your Classified Section with regards to 
items we have seen therein; now we are 
going to try advertising in it ourselves.’’ 


Wherry Service Station, Pawnee City, Neb. | cent to 19 percent. 
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Ford Aids Army 
Officers to Receive Training 


At Rouge Plant 


DEARBORN.—Ford Motor Co. 
has been chosen to aid the War 
department in its Army training- 
in-industry program, the company 
announced last week. 

Lt. Col. H. H. Daubert, U. S. 
Army ordnance, will spend a year 
at the Rouge plant. Under the di- 
rection of Archie A. Pearson, direc- 
tor of the company’s training de- 
partment, Col. Daubert will study 
each department of the Rouge 
plant and climax his year’s stay 
by taking actual work assignments 
within the Ford organization. 


Purpose of the training program 
is said to be three-fold; to acquaint 
Army officers with the genera! 
problems of industry, to improve 
and strengthen the relationship 
between the Army and industry, 
and to familiarize industry with 
the needs of military procurement. 


County Road Grants Hiked 


Gov. Earl Snell has signed into 
Oregon law a bill increasing the 
share of state highway revenues 
allocated to counties from 15.7 per- 


Speeds Oldsmobile 


Parts Distribution 
at Kaiser Brothers, Los Angeles 


“More and more customers come to us every day,” says 
Harry Sailow, parts manager of Kaiser Brothers, “because 
they know we have the most complete stock of Oldsmobile 
parts in the United States. Yet we manage to avoid excessive 
investment in inventory. 


“The secret is THE CHART THAT THINKS. This system helps 
us give fast service to customers. On every order or inquiry 
we can tell at a glance whether the item is in stock, or if not 
when we can deliver it. 

“If the item is obtainable at all, we do have it in stock. 
Kardex Stock Control and THE CHART THAT THINKS help us 
anticipate all requirements. The signals automatically indi- 
cate just when each item should be ordered—and in what 
quantity. With an accurate record of trends in demand, we 
can order more of those items on which demand is increasing, 
less of those items for which there are fewer calls. Thus we 
evoid costly overstock and obsolescence losses.” 


Here is your answer to the problem of maintaining a well- 
balanced stock with a minimum investment in inventory. 
Find out today about this amazingly simple yet effective 
stock control plan. Write for free copy of KD-350 with full 
facts about THE CHART THAT THINKS. Remington Rand Inc., 
Systems Division, 315 Fourth Avenue, New York 10, N. Y. 


Remaglon Rand 
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Highways and Safety . Se are 
Grade Separations Held 


Solution to Rail Toll 


ber equal to the population of a 
good-sized city. 

These accidents, along with many 
other types that brought our high- 
way death toll up to 33,500 last 

















Dealer Duties 
Firms in 3 States Back 


Safe Driving Test 


An all-expense trip to Detroit 
will be the grand prize in a Tri- 
State driving contest to be held 
in Memphis in connection with the 
annual Transportation Show June 
25-28. 

The show is being sponsored 







EEPING motorists and trains 
apart is the only way to stop 
the highway-railroad grade cross- 
ing accident, in the opinion of Rob- 
ert B. Brooks, chairman of Ameri- 












can Road Builders’ Assn. commit- 
tee on railway and highway grade 
separations. 

According to Brooks, more 
than one-fourth of such colli- 
sions are caused by motorists 
driving full steam into speeding 
trains or locomotives. “Motorists 
and trains can be kept apart 


year, can be reduced through mod- 
ern highway design, he added. 
+ + * 

N SPITE of the fact that cross- 

ings are protected by gates, 
watchmen, and various types of 
signals, 37 percent of such colli- 
sions occur at these protected 
areas, according to the findings of 


by the Associated Transportation 
Club of Memphis. The contest is 
being arranged through the co- 
operation of the Tennessee, Mis- 
sissippi and Arkansas highway 
patrols, the Memphis division of 
Ford Motor, and Ford dealers in 
Tennessee, Mississippi and Ar- 
kansas. 


eB 





JUST ANOTHER TYPICAL daily luncheon scene at Dodge main plant in Detroit ax 
dealers from all parts of the country dine with home office executives. Fourteen states 
were represented by the 27 dealers who attended this luncheon with Dodge executives 
and advertising agency representatives. Names of the first 11 men in the photo (from 


only through separation of (the committee. Many crossings ap-| ‘The contest is open only to boys | left to right) will give an idea of the many states represented. They are: Richard 
r Toadvine, » Md.; A. l, Newark, N. J.; J. W. McLaughlin, New York 
grades and closing abandoned | pear so safe that the driver fails | .nq girls of the three states who aa ine eee ly 2 ag oe rete ens _ = — 


crossings by law,” he said. 
Brooks, a consulting engineer in 
St. Louis, said that 1,853 persons 
were killed and 4,399 were injured 
in highway-railroad grade cross- 
ings in 1946. During the past 10 
years, this type of accident has 
taken the lives of 17,537 persons 
and injured another 45,507, a num- 





It's a Law 
Federal, State Road Laws 
Covered in NHUC Book 


NATIONAL Highway Users Con- 
ference last week announced 
initial distribution of its new law 
reporting service. Coverage of the 
guide includes state and federal 
laws and administrative regula- 
tions affecting highway users and 
vehicle manufacturers. 

The new three-volume, loose- 
leaf service replaces the confer- 
ence’s former bound publications 
of similar material but is broad- 
ened. in scope. The volumes cov- 
er restrictions on motor vehicle 
size and weights, registration fees 








to stop, look, and listen. 

“Minor grade crossings should 
be abandoned by law where ar- 
terial highways have been relo- 
cated,” Brooks said. “Urban streets 
adjacent to grade _ separations 
should be closed in order to fun- 
nel motor vehicle traffic through 
an underpass or overpass. 


“Elimination of highway-rail- 
road grade crossings wherever 
feasible as recommended at the 
President’s Highway Safety Con- 
ference must not be delayed,” 
Brooks declared. 

“Such separations are of vital 
importance in both our present 
and long range planning for high- 
way safety when we consider the 
needless waste of human life and 
suffering that could be eliminated.” 

” * * 


Cities, States Take Bows 


For Pedestrian Safety 
MAHA ran ahead of more than 
1,300 competing cities to take 
the grand award prize in the 
Eighth National Pedestrian Pro- 
tection Contest, American Automo- 


hold a drivers’ license from the 
state in which they live and who 
will not reach their 19th birthday 
before June 25. 

An essay of 100 words or less 
on “Why I Should Be a Safe 
Driver” must accompany applica- 
tion blanks for the contest. State 
finalists are to be selected after 
the essays are graded. The final- 
ists will be guests of the Memphis 
Transportation Club for the Tri- 
State competition. 

* * * 


Safety Meeting to Hear Talk 


On Off-Street Parking 


Whether cities should go into 
the “off-street parking business” 
will be discussed by D. Grant 
Mickle, traffic engineer of Auto- 
motive Safety Foundation, during 
the 17th Annual Michigan Safety 
Conference to be held in Detroit 
May 20-22. 

Among other subjects to be dis- 
cussed include “Police Training 
and Accident Prevention,” “New 
Developments in Street Lighting,” 
and “The New Liquefied Petroleum 


schoten, an original Dodge dealer of Poughkeepsie, N. Y.; F. H. Akers, vice-president 


of Dodge; Harry J. Burkett, Houston, Tex.; Eddie Amendt, 


in charge of the Dodge 


reception desk for 26 years; William Wenger, Cheboygan, Mich.; W. Van Benschoten, 


Poughkeepsie, N. Y., and H. 





DETROIT.—Fourteen states were 
represented by 27 Dodge dealers, 
who remained for the daily lunch- 
eon at the Dodge main plant one 
day recently after they had called 
on home office personnel. 

The daily luncheons enable visit- 
ing dealers to meet and confer with 
home office executives, who in turn 
are kept up to date on many phases 
of the automotive retail sales and 
service business by the dealers. 

F. H. Akers, vice-president of 
Dodge, says the daily luncheon for 
visiting dealers is “one of the most 
beneficial means of establishing 
and maintaining understanding of 
mutual problems.” 

Traditionally, Dodge officials 





Daily Dealer Luncheons 


Dodge Officials and Visitors Air Problems 
At Main Plant Sessions 


B. vanDerZee, Newburgh, N. Y. 





point out they have made an 
effort to talk with each dealer 
who calls on them at the plant. 
The visits enable them to meet 
a large number of dealers from 
remote areas. Valuable sales 
ideas also develop from the vis- 
its, it is said. 

However, so many Dodge deal- 
ers began to visit Detroit that 
Akers and other executives could 
not find enough time each day to 
talk with each one. So the daily 
luncheons were expanded and each 
visiting dealer was urged to re- 
main for it. 

Under the direction of Eddie 
Amendt, who has been a Dodge 
employe for 33 years and who has 
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and special taxes on motor ve- bile Assn. announced last week. | Code.” _ 3 isteri isiti Gua 
n uipment uire- |Top honors in the competition » een registering visiting dealers & 
reel aa ae. among states for most effective seper cyemneen tee Saunas Body Engineers for 26 years, the dealers are as- ) 
Ridley, executive director of the signed places at the daily lunch- a 
As an example of how the ser- | forts in behalf of pedestrian safe- | International City Managers Assn.; Pl Exhibi eon so that home office executives \ 
vice has been used in the past, |‘Y Th as Se Conmneuent. Dudley Diggs, street lighting divi- an it are near them. Dealers from Cali- 0 
Arthur C. Butler, director of the} 4004 . protection con- | sion, General Electric Co. and fornia and Maine often sit side r 
conference, cited the case of the} so) i agg ae A 7 na~ | Arnold C. Renner, fire bureau chief At Nov. Par ley by side and discuss their common a 
highway carrier. By consulting the | )14. action . an dy direct cw os of the Michigan State Police. DETROIT—The American So-| Problems. n 
service, the carrier can plan 4/ reduction of pedestrian deaths, oe ciety of Body Engineers will hold Following the luncheon, the a 
route for his trucks that might em-| which account for roughly 40 Expansion Strips its second annual technical con-| dealers are addressed by execu- o 
brace a dozen states, all with dif-| percent of all traffic fatalities. The need for statewide inspec- | vention at the Rackham memorial! tives such as Akers; E. C. Quinn, s 
ferent laws, and be confident that! Among the larger cities—those |tion of motor vehicles in Oregon | building here Nov. 5-7, it was dis-| sales manager; Don _ Stanton, . 
his trucks comply with all require- | over 500,000 population—first place |has been stressed by Gov. Snell's | Closed last week by John C. Wid-| sales supervisor; L. F. Van Nort- ¥ 
ments, including limitations on|Went to Detroit, which was last | Traffic Safety committee. The com- |™an, general chairman at the con-| wick, director of truck sales; L. d 
sizes and weights, and still oper- | Years grand award winner. Sec-|mittee has learned that several vention. J. Ouellette, director of distribu- a 
ate at maximum efficiency. ond place was taken by Washing-|high schools in the state are in- Arrangements have been made tion; B. B. Settle, director of 
ton, which had run out of the|stituting courses in motor vehicle | >y the society’s president, I. Louis| service, and Ray Ayer, sales su- 
money in the previous year’s com- | operation. Carron, for the use of the large| pervisor. Often the dealers re- 
ss petition. A bill authorizing the teaching | @nquet hall for the exhibits and| main and talk with each other tl 
Ohio Senate Approves In the 100,000-to-500,000 popula-|of safe driving in schools was | the So for all technical} after the luncheon has ended. g 
Z tion group, Omaha took the top| passed by the Pennsylvania House | 8©SS!ons. Dodge also provides courtesy ly 
Tolle ed Su on Roads prize with second position going 199 to 1. - Display booths will be provided| cars to take the visiting dealers ic 
the Winter ae oh a des |'°Wichita, Kan. Schenectady was| New rates, in some cases 54 for manufacturers of automobile | to their hotels, to other plants and e} 
winner among cities in the 50,000- body material and equipment. In-|to Briggs stadium, when the De- pe 


for privately financed construc- 
tion of super highways in Ohio, 
similar to the Pennsylvania 
turnpike. The bill provides that 
the governor shall appoint a 
commission of five members, 
which shall be non-partisan, to 
construct, operate and maintain 
‘express highways to be paid for 
solely from tolls. No tax money 
shall be used for the construc- 
tion of the roads and they shall 
become a part of the state high- 
way system when they are paid 
for. 

Sen. Winter said that a survey 
showed that a 240-mile highway, 
fours lanes divided, could be 
built across northern Ohio in 
2% years. The cost would be 
nearly $160,000,000. 





The Other Side of the Picture 


to-100,000 classification. 

The states were divided into 
four “safety groups” based on 
varying traffic and related con- 
ditions. Winners in these four 
groups were Group I, Connecti- 
cut; Group II, tie between Mas- 
sachusetts and New Jersey; 
Group III, Minnesota; Group IV, 
Kansas. 

A total of 1,360 cities were en- 
tered in the contest this year, sub- 
stantially higher than the previous 
record established in the preced- 
ing year. Awards are determined 


on a point-system basis that in- | 
cludes consideration of both acci- | 


dent records and pedestrian pro- 
tection programs. All 48 states 
were entered in the contest. Sculp- 
tured plaques will be presented to 
officials of winning states and 
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percent higher on older cars, will 
cause a drop of 45 percent in 
accident policies in Spokane, ac- 
cording to an estimate by the 
insurance agents association in 
that city. The association reports 
that until there is reason for a 
decline the rates will continue to 
climb. ; 
It is expected that other cities 
will follow the Oakland (Calif.) 
plan of 150 firms joining together 
to provide offstreet parking for 
their customers, sharing the cost 
through customer parking tickets. 


Maddox Gets L. A. Post 
Landon C. Maddox has been ap- 
pointed western division manager 
of the R. M. Hollingshead Corp., 
Camden, N. J. His headquarters 
are Los Angeles. 
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vitations to manufacturers will be 
sent out as soon as floor plans are 
complete. 

A special effort will be made to 
encourage exhibitors to show prod- 
ucts and materials which are new 
and will depict the greatest ad- 
vance in automobile manufacture, 
ASBE said. 


Various sections of the conven- 
tion planning are under the direc- 
tion of the following members: 

Program and discussion, Lynn 
Fill; exhibits, Arthur Bradley; 
finance, Harvey Anschuetz; art 
and printing, C. Y. Cheriez, and 
publicity, A. H. Haberstump, Au- 
gust Keller and Edward Pangborn. 


‘‘We received excellent rsults from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.’’—Adams & Son, 
Coeur D’Alene, Idaho. 
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troit Tigers are playing home 


baseball games. 


Aircraft Blue Book 


Is Now Available 

CHICAGO.—Essential identifica- 
tion data, horsepower, seating ca- 
pacity, and original factory prices 
are given together with average 
appraisal valuations in the new 
National Aircraft Blue Book, now 
available. Accessories are listed 
and appraised separately. 

The Aircraft Blue Book is issued 
and revised three times each year. 
Annual subscription is $7.50. It is 
sent “on approval” if desired. Pub- 
lisher is National Market Reports, 
Inc., Dept. 111, 1315 S. Michigan 
Ave., Chicago 5, Ill. 


By Fred Kempf 
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Serviee and Used Car Reconditioning 


1 Regular Monthly Section for Dealers. Jobbers and Maintenance Ven who Service and Lubricate 


{mericas 25 Million Motor Vehicles and Recondition Over 3 Million Used Cars fnnually 





Chips Fall 


Wax Works 


“Sizzler” Back 


Goes of you who read this col- 
umn—and whom I have met at 
different functions around the 
country—may have wondered why 
I have been insisting that the chips 
would go down in the parts and 
service end of the business “sooner 
than you think.” 


Well, the cat’s out of the bag— 
at least the bag’s mouth is opened. 
In this issue of Automotive News 
is a story which we have been 
“sitting on” for months—the tre- 
mendous drive for replacement 
parts and customer labor service 
that is getting under way by prac- 
tically every vehicle manufacturer 
this spring. 

Those jobbers, who have played 
along with the dealers during the 
years when parts were hard to get 
and when the dealers learned to 
use the telephone to get parts and 
other fast moving service supplies, 
now should have a chance to make 
a littk “gravy” out of this tre- 
mendous service sales effort. For 
as I have said many times, habit 
of buying is one of the hardest 
sales hurdles to jump. Dealers 
who have had friendly relations 
with their local jobbers will no 
doubt continue to buy a great deal 
of their quick-moving supplies 
from them. 

* * * 


IF THIS campaign does the job 
that it is designed to do, it is 
going to make the road increasing- 
ly tough for the independent serv- 
ice stations—that is, if the deal- 
ers really go out after the major 


percentage of the service business 
(See BACKSHOP, Page 43, Col. 1) 





Older Cars Offer 
Big Opportunity 
For Shop Volume 


Preventive Service 
Necessary Before 
Touring Season 


DETROIT. — Preventive 
service will be needed this 
year by more automobile and 
truck users than at any time 


since the early days of the 
war. Indices available seem to 
point to a comparatively small 
number of cars going to the wreck- 
er’s lot, dut to the high value for 
even the oldest “klunkers” that 
will run and because of the need 
for more transportation than there 
are sound cars and trucks to fill. 

Nearly 15,000,000 of the cars now 
on the road were built before 1941 
and are now from 6 to 20 years 
old. According to the estimates 
of the American Automobile Assn., 
they will be the cause of more 
than 32 million mechanical break- 
downs during the year. 


While this estimate is off 10 
million breakdowns from the 
peak year of motorist troubles 
in 1945, it still portrays a very 
alarming safety condition on the 
roads. Dealers must make every 
effort to get these older cars 
put in safe driving condition 
before summer and _ vacation 
time arrives. 

According to the AAA report, 
breakdowns caused by tire trouble 
dropped 1,642,000 in 1946 from 1945, 
due no doubt to the fact that tires 
became more plentiful during the 
year. With tires available every- 
where this year, tire failure will 
undoubtedly drop even more, but 
this may not be the case with 
front end alignment and steering 
trouble. 

With many cars having had an- 
other year’s wear without correc- 
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AN ATTRACTIVE built-in parts and accessories bar is one of the features of a new 
building recently opened by Andrews Uptown Motor Co. (Studebaker), in Rome, Ga. 
Walter L. Andrews heads the dealership. 











Parts Sales Bid 
Tied Into Push 


Factories Preparing 
12,000,000 Mailings 
Monthly for Dealers 


DETROIT.—Motor vehicie 
factories are spending more 
money today on service sales 


__.,|promotion than ever before 


in history to save as much of 
last year’s $660,000,000 replacement 
parts business for their dealers 
as possible and to boost traffic 
flow into dealer service shops. 


Factory inspired—and mostly 
factory paid for—service mailings 
to vehicle owners has now reached 
well over 12,000,000 pieces a month, 
not counting the direct mail serv- 
ices bought from outside produc- 
ers direct by the dealers them- 
selves. 


The opening gun of Ford’s 
largest direct mail campaign in 
history starts off this month with 
12 action-producing direct mail 
pieces going to every owner of 
a 1938 car and later built on the 
theme of “bring your car back 
home for service.” 

When the program was first de- 
veloped, it was estimated that it 
would take at least 1,500,000 mail- 
ings each month imprinted with 
the local dealer’s name to reach 
all of these owners. By the time 
the first mailing piece was ready 
to go out, orders from dealers to 
cover the cars in their territories 


ALONG THIS LINE at Foxworthy Motors, Inc. (Ford), 23 W. Riley St., Indianapolis, | had increased the potential to the 
30 to 35 engines are assembled daily and are passed along to the final inspection room. | extent that it is now estimated 


tion, faster driving is in sight with | The entire reconditioning is performed on a rolling conveyor. 


a better supply of tires. Both 
wrecks and accidents needing tow 
trucks increased slightly last year 
over 1945, and many safety experts 


forecast another increase this year, 
(Continued on Page 46, Col. 4) 


Take an Hour to Say ‘No’ 


Take an hour to say “no,” but a minute to say “yes.” 

Elmer Wheeler, the noted afterdinner speaker who is 
famed for putting the “sizzle” in selling steaks and who 
taught the soda jerkers of a large chain drug store how to 
sell an egg with every malted milk, has kept his bookings 
full this past winter appearing before businessmen’s clubs 
and banquets, singing the need for taking more time to 
say “no” and to say “yes” with a smile. 

It’s too bad for the automotive industry that every 
franchised dealer in America—and every employe in 
their shops—couldn’t hear his talk. 

There may be other businesses that need that advice 


just as badly—but none that 


profit than the automobile 
country. 


Already indications are beginning to appear that tough 


competitive selling is about 


can heed it with more future 
and truck dealers of this 


ready to take up permanent 


quarters with us again—sooner in some places than in 
others—but eventually in every establishment that has a 
new vehicle sales sign over the door. 

And while there may be other businesses that lost as 
much public goodwill since the war, it is doubtful if any 
other type of business got more adverse publicity than the 


automotive dealer did. 


Take a tip from Elmer—take an hour and a lot of earn- 
est interest in your customer’s business to say “no’—but 


say “yes” as pleasantly and 


as quickly as you can—and 


mean it when you say it—to get more customers back into 
your service shop and salesrooms. 








ORRIN B. HAYES (Oldsmobile), Kalamazoo, Mich., has spared no expense in an 
effort to make the interior of his service department modern, clean, well-lighted and 


well-ventilated. The shop area has a red tile floor, with stall guide line markers in | 
yellow tile. For the protection of customers and mechanics, the air is purified constantly | 
by an underground exhaust system. Skylights augment the natural light supply stream- | 


ing in the large windows along the sides of the shop. 





A PART OF the fleet for parts delivery used by Ivy-Russell Motor Co. (Ford), 220! 
S. Main St., Houston, Tex. The sedan delivery is used by the parts sales representative 
in contacting dealers and fleet repair shops. Upon learning their needs, he calis the 
orders in and the pickup trucks rush the supplies to their destination, according to 
L. G. Russell, vice-president. The sedan delivery also has mets! bins to carry small, 
fast-moving parts to give customers better service. 


| bricated 











that this mailing alone will run 
over 24,000,000 mailings for the 
year, or 2,000,000 mailings each 
month. 

In addition to these prepared 
mailings, six personalized letters 
during the year will be sent out 
by the dealers on their own let- 
terheads—four on truck service 
and two on passenger cars. 

During the year other types of 
advertising, including billboards, 

(Continued on Page 42, Col. 1) 


Keep in Touch 
Breay-Nash Is Using 


Postcard Series 


TORONTO, Ont.—An_ effective 
method of keeping in constant con- 
tact with customers has been de- 
vised by Breay-Nash Motors, Ltd., 
in sending out 30, 60 and 90-day 
cards to Nash owners to determine 
if service previously given has 
been satisfactory and whether ad- 


| ditional service is required. 


The cards begin: “Our service 
record shows that you have not 
visited us during the last 30 days. 
Has your car been thoroughly lu- 
lately or an _ inspection 
made of its running condition? 
Proper care is essential these days, 
to avoid unnecessary repairs. We 
consider you one of our regular 
customers and your business is ap- 
preciated. Therefore, do not hesi- 
tate to get in touch with us if 
there is any advice or assistance 
we can give you.” 

To check on the quality of its 
service, Breay-Nash Motors sends 
out postcards requesting comments 
to customers whose previous bills 
exceeded $10. Fifty-eight percent 
have been returned this year, the 
great majority of them with favor- 
able comments. 










































































asin 


AUTOMOTIVE NEWS, MAY 12, 1947 











Barrett Starts 
Pilot Classes 
At Brake School 


ST. LOUIS. — Pilot classes are 
now being conducted at the Barrett 
brake school here—a project con- 
ceived by Harry B. Barrett, presi- 
dent of Barrett Equipment Co., to 
effect improvement in brake ser- 
vicing for both passenger car own- 
ers and fleet operators through- 
out the country. 

Qualified for enrollment in the 
pilot classes are jobber salesmen 
and equipment specialists, repre- 
sentatives of car, truck, brake lin- 
ing and component parts manufac- 
turers, and experienced mechanics, 
shop foremen, service managers 
and vocational or trade school in- 
structors. Since instruction ranges 
from complete training to upgrad- 
ing, the different courses vary in 
length from two to 10 days. 

Brakes will be the most thor- 
oughly covered subject in the cur- 
riculum, which includes funda- 
mentals of the various systems, 
recognition of units in need of re- 
pair, servicing and maintenance, 
methods used to set up, operate 


and adjust service equipment and 









There is a patented Delco Hydraulic 








STUDENTS AT the Barrett Brake School are shown at work in the new school 
building near the plant of Barrett Equipment Co., St. Louis. Pilot classes are now being 
conducted by the school,-with the formal opening set for this summer. The project was 


conceived to effect an improvement in brake 





service equipment sales technique. 

However, Barrett said, 
training in the other components 
of automotive safety will also be 
covered. These include inspection, 
servicing and maintenance of 
steering systems, 
ment, windshield wipers, tires and 
horns. 


A modern school building has 


been constructed adjacent to the 
Barrett plant. The main floor of 
the building is divided into sep- | 
arate service departments where | 


basic | 





servicing for car owners and fleet operators. 


students will actually work on ve- 
hicles. The various methods of 
cleaning, inspecting and servicing 
brake and steering systems will be 
studied along with wheel balancing 


}and headlight service. 
lighting equip-| 


The mezzanine floor contains 


|classrooms where films will be 
|used extensively and lectures will 


be supplemented by slide projec- 
tions. A laboratory contains vari- 
ous, full-size operating models of 
mechanical, hydraulic, air, electric 
and hydrovac brake systems. 
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Tire Sales Program 


Pitner of Pharis Outlines Marketing Steps 
Based on Driver Buying Habits 


LOUISVILLE.—The oil industry, 
through operation of service sta- 
tion outlets, is in the driver’s seat 
.n the opportunity of filling most 
car owners’ needs, Hynes Pitner, 
vice-president and sales manager 
of Pharis Tire & Rubber Co., New- 
ark, O., told the Kentucky Petro- 
leum Marketers’ Assn. at its an- 
nual meeting here last week. 

Pitner pointed out that a recent 
survey by Pharis has shown that 
31.2 percent of all tire buying—by 
actual check with the car owner 
himself—will be done at the serv- 
ice station. 


In outlining the possibilities of 
the TBA program for oil compa- 
nies, Pitner advised them to give 
consideration to three major fac- 
tors: Where the business is to be 
done, whom it is to be done with 


and what the nature of the sales 


is to be. 

He especially stressed the impor- 
tance of analyzing station traffic 
to determine buying habits of cus- 


Believe me, a dog’s life 





That's why we canines enjoy 
that gliding DELCO RIDE 


The smooth, balanced ‘“‘Delco Ride’’—a selling feature 


on leading makes of cars, trucks and buses—didn’t ‘‘just 
happen.” It’s. the satisfying result of close harmony 
between automotive designers and the shock absorber engi- 
neers at Delco Products. Together, they take into con- 


sideration every factor of weight distribution and spring 


eerste 


Shock Absorber to meet every re- 
quirement of springing and suspen- 
sion: Single Acting, Direct Acting, 


Double Acting, Inertia Control— 
and special applications for cars 
with Individual Wheel Suspension. 


DELCO Hydraulic Shock Absorbers 


suspension—and come up with the right answer in ride 
control. Delco Products’ expanded manufacturing facilities, 
planned for mass-precision, do the rest. Delco Products 
Division, General Motors Corporation, Dayton, Ohio. 





tomers, for these determine the 
type of products to be sold. 

He set forth seven basic factors 
which determine the success of 
service station merchandising. 
These were listed as: 

1. What is sold. 

2. The interesting way in which 
goods are merchandised. 

3. The manner merchandise is 
displayed. 

4. The method of pricing. 

5. The program of planned sell- 
ing pressure. 

6. The method of record keeping. 

7. The buying operation. 

Pitner emphasized the need for 
rapid turnover, and said the mer- 
chandise investment should be 
spread over the maximum number 
of fast-moving, wanted items. 


‘Hot Rod’ Club 
Formed in Utah 
As Safety Move 


OGDEN, Utah.—Youthful zest 
for high speeds and roaring mo- 
tors is getting a new kind of out- 
let here in the newly organized 
Hundred-Mile-An-Hour Club with- 
out the dangers customarily asso- 
ciated with youths’ speeding 
through crowded city streets in 
quest of thrills. 

For some time, the Ogden and 
Salt Lake City police departments 
had trouble with youths speeding 
through towns and over highways 
in their “hot rods,” souped-up ja- 
‘opy racers capable of high speeds 
and possessing—in many cases— 
the minimum in safety require- 
ments. 

Dick Tribe, son of George V. 
Tribe, president of the Ogden Lin- 
coln-Mercury dealership, organized 
a club for jalopy racers and co- 
operated with police in getting the 
members to desist from racing 
their vehicles anywhere but on a 
prescribed highway course on cer- 
tain dates. 

An electric timer was installed 
and a rules and safety committee 
was formed to draw the racers 
away from their usual habits of 
“burning” through towns and vil- 
lages. 

One feature of the club is that 
any member who is fined for traf- 
fic violation by the police depart- 
ment is likewise fined twice the 
amount by the club. 





Robers Promoted 
By Weatherhead 


CLEVELAND.—Gene P. Robers, 
advertising and sales promotion 
manager of Weatherhead Co., has 
been promoted to 
sales manager of 
the replacement 
parts division, it 
was announced 
last week. Rob- 
ers’ new duties 
will place him in 
charge of all in- 
dustrial, aviation 
and automotive 
replacement 
sales. 


Done With Mirror 


Sales Training Aid for Dealers 
Shows Displays 

TOLEDO.—A school for salesmen 
has been given a new twist here 
by a transparent mirror which the 
Standard Oil Co. of Ohio is using 
to display its service-station mer- 
chandise to neophyte dealers. 

The mirror is used to separate a 
dealer’s room from a lifesize dis- 
play of a modern service station 
salesroom. During the school ses- 
sion, the glass appears to be an 
ordinary mirrored wall. 

But when, as a climax to the 
session, the lights are dimmed, the 
display suddenly appears behind 
the mirror, fully visible as if seen 
through the plate glass front of an 
actual service station. 





Gene P. Robers 


‘“‘We have derived much benefit from 
your Classified Section with regards to 
items we have seen therein; now we are 
going to try advertising in it ourselves.’’— 
Wherry Service Station, Pawnee City, Neb 
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a . lamps in a way that accentuates 
rd the streamlined appearance of the 
1) automobile. The overall brightness 
; of the ceiling supplies plenty of 
fill-in illumination to supplement 
the highlights from the Slimline 
lamps and permits customers to 
appraise all the carefully designed 
ue the details of the car’s interior, the 
. : booklet said. 
a va Johnny Motor Sales is said to 
dising find Slimline lamps also appropri- 
ate for displaying its vehicles to 
best advantage by using four rows 
which THE EXTERIOR LIGHTING plan for the Johnny Motor dealership is one of the |of six-lamp fixtures using eight- 
various systems described in a new booklet by General Electric lamp department. foot lamps at 120 milliamperes. 
lise is Also suggested for dealerships 
3 A’ f St Li hti | is a well-lighted accessory and 
| s O ore ig ing parts section. Colored lamps be- 
d sell- s P ‘ 2 | hind a glass-brick counter add JOHNNY } : 
A GE Booklet Offers Advice on Illuminating additional appeal to the bright- | auérescent lighting to highlight showroom vehicies, T°’ “e* Continuous rows of 
. ° ° . | ness of this area and help to | ——~CS=Ss 
Peping. Vehicles Displayed in Showroom | focus customer attention on the | Borg-Warner to Handle mand for leaf springs for trucks. 
ed for CLEVELAND.—tTricks of light- | fluorescent lamps to highlight their | products displayed therein. > ‘ Leaf springs are still in short sup- 
> mer- ing in the display of new cars in |showroom vehicles. In addition to the highlighting Service Spring Exports ply because of the steel scarcity, 
ld be | showrooms have been outlined in Powers is said to get 75 foot-|of showrooms and display cases,|; CHICAGO.—The export activi-|he said. 
umber a booklet especially prepared for |candles of light from two rows of | additional information is contained |ties of Service Spring Co., Indian- See at eee 
1s. = merchandising houses by General | equipment having 14 six-lamp fix-|on subjects ranging from illumi-|apolis, will be handled by Borg- Blair M 
Electric Co.'s lamp department |tures with GE eight-foot Slimline | nated mirrors and home appliance | Warner International Corp., it has air Motor Co. 
here. lamps operating at 120 Milliam- ae to directional and as ae Ww. ae Blair Motor Co., Inc., Suffolk, 
: “ 's of Store | Peres. ealership signs. r., president of B- nternational,/Va., with maximum capital of 
Lighting.” iis Seeades enubaienn dia-| When cars are properly posi-| The booklet is available by writ-|4nd O. J. Strayer, Service Spring | $100,000, has been formed to do 
h grams and layouts for the lighting tioned with respect to the light|ing to General Electric Co., Lamp | President. an automobile, taxicab and truck- 
of automobiles which, because of | Sources, the polished surfaces pick | Division, Nela Park, Cleveland} According to DeLind, there is a|ing business. G. G. Blair is presi- 
e the glossy surfaces, show their best | UP the reflection of the long slim '12, 0. particularly heavy worldwide de-| dent. 
5 appearance when the highlights are "a ae aad : : “x pare. met 
| zest simple and low in brightness. 
S mo For lighting automobiles dis- 
of out- played in salesroom windows, it 
anized is advised, “brush-stroke” high- 
with- lighting on polished surfaces can 
| ase8o~- be obtained by the use of con- 
ding tinuous rows of fluorescent lamps 
ots in which are said to accentuate the 
streamlined appearance of the 
n and vehicles. 
iments Examples of such lighting are 
eeding said to be Powers Pontiac Sales, 
hways Detroit, and Johnny Motor Bales | 
up Ja- (DeSoto-Plymouth), Detroit, both 
speeds of which use continuous rows of 
ases— | 
‘quire- 
o 
« v. | |Shortage of Oil . TTS 
n Lin- ° 
snzed | | Held Big Cause OR : 
id co- . * 
ng the 4 Of Price Rises 
a PITTSBURGH. — A fundamental 
eee reason behind recent increases in 
— the prices of crude oil, according 
to an executive of Socony-Vacuum, : 
stalled | is the necessity for obtaining new 
mittee supplies of petroleum. 
— In a talk before the Assn. of 
me = Eastern Petroleum Credit Mana- 
- gers, A. J. McIntosh, economist 
for Socony-Vacuum, reported that 
s that this year’s demands for petroleum | 
r traf- will be higher than 1945, the peak | 
epart- war year, and said: 
e the “In order to meet this demand, | 


~d 














we, as a nation, will have to pro- | 
duce our wells at a very high rate | 
and at the same time import the 

































largest quantities we have ever 
1 done.” 
If the rate of discoveries of new 
obers, oil sources in this country fails 
notion to increase, he asserted, “we may 
»., has have to draw abnormally large 
ted to supplies from inventories to get 
ger of through next winter.” 
ae McIntosh said the only way to 
on, a obtain more crude oil in this coun- 
“Rob try is “to make it profitable for 
d - F someone to dig for it.” One rea- 
sunses , son for the increased rate of con- 
= i sumption of petroleum products, he 
sehen : said, is the fact that old automo- 
aathine biles are less efficient than new | Chrome plating guards against corrosion. Chrome plating gives mirror- 
ones in using gasoline and lubri- : 2 ‘ 
ment onuie. finish smoothness to working parts. That’s why MONROE puts hard chrome- 
Although there is already a cer- | plating* on alloy steel piston rods in Monroe Direct-Double-Action Hydraulic 
tain amount of unused refinery ca- q : ° 
or pacity in this country, “most of Shock Absorbers. The result is less wear . . . maintenance of close tolerances 
it i : s s ar . . . 
i i is tn the interior part 5 - +. longer, more efficient life for Monroes. Reason enough to specify 
, 4, . . . . 
short of crude oil,” according to \, Monroes for cars and trucks with a reputation for quality and service to uphold. 
the Socony-Vacuum executive. ” + 4: 
pamen ? : MONROE AUTO EQUIPMENT COMPANY, Monroe, Michigan. 
, ere 
+h the Fisk Dealers to Furnish World’s Largest Maker of Ride-Control Products 
using H . 
cont elp for Tourists oat 
aie YORK—A touring guide *Monroe specification for chrome finish on 
a service will be offered to motorists piston rods is within 10 millionths of an inch. 
ce this spring and summer by dis- | ’ 
e dis- pring y 
: tributors of Fisk tires, it was an- 
tation ’ 
, eee nounced last week by J. Chester 
in an Ray, Fisk sales manager. . 
The service has been arranged = 
o the i with the cooperation of Rand Mc- 
d, the Nally and Co., which will provide | race F 
vehind maps showing suggested routes to | y 
F seen and from each motorist’s destina- | 
of an tion. Recommended routes will be | 
based on road conditions, scenic 
beauty and points of interest. ‘‘Wel- 
oe come Home” messages will be sent 
we are to motorists upon return from their 


ves.’*-— 
y, Neb 


trips. 


DIRECT-DOUBLE-ACTION HYDRAULIC SHOCK ABSORBERS 




















ELIZABETH, N. J. — The oil 
companies are not asleep to the 
forthcoming era of competition, re- 
cent developments by the Standard 
Oil Co. of New Jersey would indi- 
cate. Instead, they appear to have 
already undertaken measures in- 
tended to assure their continued 
lead in automotive service to the 
public as evidenced by the recent 
inauguration here of a school for 
Esso supervisory employes. 

Capable of training about 2,000 
men annually in such subjects as 
mechanical and chemical engineer- 
ing as well as company operations, 
the school is designed to develop 
long range training programs and 
afford companywide services for 
group instruction, according to M. 
J. Rathbone, president of Standard 
Oil of New Jersey. 

It is understood that Standard 
will spend $400,000 on its training 
program in 1947 and that this ex- 
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penditure will be increased to $500,- 


000 next year. 

A faculty of 19 resident and 11 
part-time teachers will be available 
at the new school, according to 
company statements. The courses 
vary from eight weeks’ full-time 
studies to evening refresher ses- 
sions for veterans and old timers. 

Employes selected for training 
are paid full wages plus room and 
board while in school. A building 
containing classrooms and a large 
auditorium has been leased by 
Standard. Visual training aids in- 
clude slides and motion pictures. 

Classroom sessions will feature 
such items as a life-size service 
station, a cut-away model of a 
catalytic cracker to show what 
happens during a refining process 
and a one-cylinder motor which 
can be operated on different types 
of gasoline to show relative effici- 
encies. 


Esso Training School 


Standard Oil of N. J. Starts Instruction Plan 
For Supervisory Employes 
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Spark-Plug Repairer 


Wins Trademark Ruling 

WASHINGTON. — The U. 8. 
Supreme court has unanimously 
ruled that a used Champion 
spark plug, when sold as re- 
conditioned, can still bear the 
Champion trademark. Champion 
had sought to require a Brook- 
lyn concern to remove the 
Champion trademark from the 
used plugs it reconditioned and 
marketed. 

The high court said the recon- 
ditioner could avoid infringing 
the Champion trademark by do- 
ing the following: painting the 
plug in contrasting color; 
stamping or baking the word 
“repaired” or “used” on the plug; 
printing on the containers the 
name and address of the recon- 
ditioner and indicating that the 
contents are used or recondi- 
tioned. 








U. S. Axle Producing 


For Heavy Army Trucks 
POTTSTOWN, Pa.—Heavy-duty 

replacement axles for certain mod- 

lels of Army trucks are now in 
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production at the U. S. Axle Co., 
Inc., it was disclosed last week. 


A listing of sizes and application 
of these axles is available without 
|charge by writing to U. S. Axle 
|Co., Ine., Pottstown, Pa. 








It costs you about a penny-a-day ‘o veep 
|} abreast of the automotive news—-better re- 
j}new NOW! 





y...ARO brightens your profit- picture 
with the sensationally smart new Supreme 


Line of Lubricators! 


Aro lighting... 


LUBE EQUIPMENT 


New customer-attracting beauty... 
by Raymond Loewy Associates, top rank in- 
dustrial designers! New features... including 
illumination on cabinet lubricators by indirect 
new-type oil drain. 
Aro’s famous Duplex Pumping Units! 

New profits for you! See your Aro Jobber. 
The Aro Equipment Corporation, Bryan, O. 
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FOR AUTOMOTIVE SERVICE... 
INDUSTRY... FARM 





GEARED FOR INCREASED VOLUME Is the new parts and accessories department 
of Park Motor Sales, New York’s largest Lincoln-Mercury dealership. Shown above is 
the new retail parts setup with large counter display areas, modern glass brick, and 
coneealed indirect lighting. In addition to expanded parts and service facilities, C. F. 
Benell and B. A. Mahoney, partners, have announced a new engine rebuilding shop. 


Goodyear Clains 
First Truck Tire 
With Nylon Plies 


AKRON.—A new premium “su- 
per” truck tire with all plies con- 
structed of newly perfected nylon 
cords has been announced by 
Goodyear Tire & Rubber Co. 


The new tire is said to be the 
first truck tire of all nylon plies 
introduced to the market. Good- 
year claims that its research lab- 
oratory is first to solve the difficult 
technical problems involved in 
building a truck tire with all plies 
of nylon cord, adding that the all- 
nylon tire makes available to truck 
operators “the greatest strength 
resistance to bruising and resis- 
tance to heat factors ever incor- 
porated into cord truck tires.” 


It is calculated by Goodyear en- 
gineers that a 12-ply rating all- 
nylon truck tire carcass has 50 
percent greater strength than a 
12-ply rating tire constructed of 
the best rayon tire cords yet de- 
veloped. In addition, Goodyear 
claims, the all-nylon is a lighter, 
more flexible truck tire “that de- 
velops less heat in high speed 
operations and will greatly im- 
| Prove bruise resistance under 
roughest operating conditions.” 

Development of the all-nylon 
truck tire was made possible, ac- 
cording to Dr. R. P. Dinsmore, 
, Goodyear vice-president in charge 
of research and _ development, 
through development of a pre- 
stretching technique for nylon 
cord, which reduces the tendency 
of nylon to “grow” or “stretch” 
in service—a problem that delayed 
application of nylon to truck tire 
use. 


| 


2 Anti-Rust Products 


Offered by GM Unit 

WARREN, O.—Packard Electric 
division of General Motors an- 
nounces two engineering develop- 
ments for the improvement of bolts 
and nuts for battery terminals, 
particularly in the prevention of 
rusting and corrosion. 

A special lead-alloy plating ma- 
terial and application procedures 
have been developed to provide a 
more dense coating and a more 
even coating, especially in the 
threads. In addition, a special oil 
has been developed to provide a 
very thin coating which penetrates 
the pores of the lead-alloy plating. 
This oil, which cannot be washed 
or wiped off, was said to eliminate 
the possibility of rust. 


Text Disales 


Baltimore Trade Schools 


Use Nash Manuals 


BALTIMORE.—A library of 
‘three books published by Nash Mo- 
tors and dealing with technical 
| auto service information will be 
|used as text in vocational schools 
throughout Baltimore. 

John E. Fleming, local Nash 
representative, offered the books to 
= W. Sylvester, director of 
| 





vocational training in Baltimore 
schools. After a study of the books, 
Fleming reports, Sylvester ordered 
185 sets for use in the vocational 
training classes. 


Daetsch Honored 
Chester Daetsch, member of the 
Buffalo Automotive Trade Assn., 
has been named president of the 
Hamburg (N. Y.) chamber of com- 
merce. 


| 
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A Ranch? A Hospital? 


AUTOMOTIVE NEWS, MAY 12, 





No, It’s Krell Buick’s Plant in Fargo, 
Which Resembles Both 


By Verna H. 
Staff Correspondent 
FARGO, N. D.—There’s nothing 
new under the sun? Oh, yes, there 
is! People of Fargo attended the 





Russell Berrell Henry Krell 


formal opening of Krell Buick Inc., 
and couldn’t realize they were in 
an automotive establishment. 

They saw first the lobby and 
showroom—typically western-mod- 
ern, suggesting a fine hotel. Back 
of this they saw the offices walled 
in knotty pine with oval windows. 
Original paintings by the cowboy 
artist, Charlie Russell, were cen- 
ters of interest. 

The parts room looked more like 
a well organized chain grocery 
with its long corridors of shelves 
and racks each conveniently light- 
ed by fluorescent tubes. The repair 
shop looked like a hospital. White 
porcelain work benches, manned 
by white uniformed mechanics, 
gave the impression of surgeons 
in the operating room. 


Henry Krell, president of the 
corporation, says men will do 
more efficient work if they have 
pleasant surroundings. This re- 
porter was curious—would the 
men’s uniforms and the gor- 
geous work benches, which look 
like glorified kitchen cabinets— 
be as spotless after the opening 
when business began in earnest? 

Days later another visit was 
paid, unexpectedly—and sure 
enough, those benches were hospi- 
tal clean and the men looked like 
internes. The cars they worked 
upon, too, were clean, for Krell 
Buick makes it a point to have 
the man who works on your car 
as clean as the man who works on 
your teeth. A car, before it is 
worked upon, is washed in a white 
tile “car bath” and the motor parts 
to be handled are plunged into a 
live steam and liquid bath. 


The spray painting room is a de- 
light to insurance men and fire 
inspectors. There is no electricity 
in the room. Even the motor of 
the ventilating fan is outside and 
the doors to the paint room are fit- 
ted with filters, thus eliminating 
fire-hazardous dust. 


The entire building, 75 by 140 
feet, has the first master plated 


Down Under 


Davy Jones’ Locker Contains 


Vast Amount of Oil 


NEW YORK.—Great quantities 
of oil—as much, possibly, as 1,000 
billion barrels—may lie hidden in 
a@ vast underwater plain surround- 
ing the land masses of the earth, 
it was stated recently by Wallace 
E. Pratt, noted petroleum geologist 
and a former vice-president of 
Standard Oil Co. of New Jersey. 

Pratt’s analysis of evidence in- 
dicating the existence of crude oil 
in the shelf areas of roughly 10,- 
000,000 square miles was presented 
in the March issue of The Lamp, 
publication of Standard Oil. 


Pratt said that as long as oil 
reserves remain adequate in the 
U. S., the development of the un- 
dersea reserves would be out of 
the question because of the ex- 
ceedingly high cost and the diffi- 
cult engineering feats involved. 


Truck Fee Bill Killed 
In Michigan House 


The transportation committee of 
the Michigan house has killed a 
bill that would have imposed fees 
of $30 to $40 a year on privately 
owned trucks. 

The measure also would have ex- 
tended the licensing power of the 
State public service commission 
over carriers outside an eight-mile 
radius of city limits. 


floor in Fargo—a finish that elim- 
inates dust and one which will not 
throw sparks. 


The two-car grease rack is all 
fed from dispenser to car by 
under-floor hoses, again doing 
away with messy oils and 
greases. A_ ventilating system 
and air conditioner keeps the 
air clean at all times. 


Krell, before becoming president 
of Krell Buick, Inc., had been, for 
16 years, Buick zone manager here. 

Russell Berrell started as sales- 
man with the Mitchell Chevrolet 
Co. 19 years ago and since then 
has been associated with Fieck 
Chevrolet and Red River Motors. 
Berrell is vice-president and sales 
manager of the new firm. 

Jack Roper is office manager. 
Harold Mohr is parts manager and 
his assistant is Herbert Stensberg. 
Service manager is Gunnar Kerr 
and Benny Thorson is manager of 
paint and body departments. 

The new firm was incorporated 
Oct. 26, 1945, and also handles Reo 
trucks and Fisk tires. 





























MURRAY OLDSMOBILE has become the 
first Greater Cleveland dealer to install 
a control tower to govern operations of 
the service department. Hugh H. Murray, 


owner, says the control tower has in- 
creased efficiency of operation by over 
25 percent and that the tower has contro! 
of ‘“‘all cars at all times.’’ The service 
unit contains 27,000 square feet of garage 
space. From the control tower, one man 
is able to keep track of 10 mechanics, two 
painters, and two body men. He also oper- 
ates the entrance and exit doors. 


‘We received excellent rsults from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.’’—-Adams & Son. 
Coeur D'Alene, Idaho. 





1947 


Souvenir 
Baruch Shares in Climax 
Of ‘Miracle’ He Urged 


NEW YORK.—Bernard M. Ba- 
ruch, who 4% years ago warned 
this country it was a “have not 
nation” with respect to rubber, last 
week witnessed the climax of a 
rubber production “miracle.” He 
accepted a souvenir sample from 
the 10,000,000th bale of American- 
made rubber from the vast U. S. 
Rubber Co. plant at Institute, W. 
Va. 


The presentation was made at 
Baruch’s office in New York by 
Gerald B. Hadlock, executive di- 
rector of the Office of Rubber Re- 
serve, Washington, and John P. 
Coe, vice-president and general 
manager of U. S. Rubber’s syn- 
thetic division, operator of the 
West Virginia plant. 

Similar souvenirs are being pre- 
sented to the rubber directors, 
William M. Jeffers and Dr. Brad- 
ley Dewey, and to the other mem- 
bers of the rubber survey com- 
mittee, Dr. James B. Conant, pres- 


————j|ident of Harvard University, and 


Dr. Karl T. Compton, president of 
Massachusetts Institute of Tech- 
nology. 
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Wiremold Plans 


New Factortes 


HARTFORD, Conn. — Bstablish- 
ment of plants in Detroit and on 
the West Coast is being projected 
by Wiremold Co., of West Hart- 
ford, which expects within a short 
time to be furnishing equipment 
to be used in air-conditioning of 
automobiles. 

D. Hayes Murphy, president, said 
test cars on the road are already 
equipped with a new tubing called 
Chernack air duct after its in- 
ventor, A. E. Chernack. The new 
tubing was developed to meet the 
need for flexible air transfer sys- 
tems in transportation and is said 
to lend itself to easy installation 
in trains and boats, as well as 
automobiles. 


Keystone Club Moves 


PHILADELPHIA. — Announce- 
ment of new headquarters for the 
Keystone Automobile Club and its 
affiliated companies was made here 
last week. The new quarters are 
at 220 S. Broad St. Telephone num- 
ber is Kingsley 5-6000. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 


‘Voute taking @ taint of money, homey!” 


Not on his golf game, she means. But on his 
paint shop. Matter of fact, that’s why Hank’s out 
golfing now. More time for golf with things going 
smoothly at the shop. Wasn’t always that way 
though... 

Used to be that spot repairs and car refinishing 
made one headache after another—comebacks 
on mis-matches ... time wasted mixing color. 
But Martin-Senour’s “‘Factory Packaged Colors’’ 
changed all that! 

For ‘Factory Packaged Colors”? are mixed sci- 
entifically by color experts at the factory to the 
car maker’s original specs . . . to cut out guess- 
work and save time. Besides, they’re top quality 
finishes, easy to handle, with beauty that lasts 
and lasts. 

So just find your colors, by make and model, in 
Martin-Senour’s handy color catalog . . . phone 
your nearby NAPA Jobber . . . and get the colors 
you want—fast. Good golfing to you! The Martin- 
Senour Co., 2520 Quarry St., Chicago 8. 


Available Every- 
where—Call Your 
NAPA Jobber 
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Tied into Parts Sale Bid... 





Bigg 


est Drive in History 


On to Sell Service 


(Continued from Page 37) 


national and spot announcement | 
radio, and newspapers, will be tied | 
into this gigantic parts and service | 
selling campaign. 

The Lincoln-Mercury division 
is tying in with the Ford cam- 
paign to sell more parts and 
service for its dealers with a 
separate campaign built around 
a new figure to the automotive | 
industry — “Mercury Mike”—the | 
exclusive property of the Lin- 
coln-Mercury dealers, a whimsi- | 
cal character designed to take 
part in all Mercury service ad- 
vertising. 

“Mercury Mike” features each of 
the 10 four-color service mailing 
pieces that will go out to over 
200,000 Mercury owners at no di- 
rect cost to the dealers each month 
for 10 months. They will appear on 
dealer front showroom windows 
across the nation, in localized 
newspaper advertising and will 
feature radio spot announcements. | 

Dodge has a monthly card cam- 
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Snap-on’s Blue-Point Boxockets 
are stronger... safer...and 
require only half the space 


Here is safe, powerful leverage that invites confident 
wrench speed, See how easily it slips into those hard-to- 
. engaging the nut on all six corners 


get-at places . . 


paign in force that reaches in ex- 
cess of 2,000,000 car and truck 
owners each month, in addition 
ito the new Job-Rated magazine 
|that goes to hundreds of thou- 
| sands of truck owners. 

DeSoto has a monthly mailing 
on service that is now going to 
over 1,700,000 owners every 
month, divided into monthly 
cards, letters and other mailings. 
All are directed toward selling 
more car owners on going to 
DeSoto dealers for their service 
needs. 

The Mopar division. of Chrysler 
is putting even more pressure on 
its campaign to sell Chrysler-built 
parts to every independent service 
station and fleet operator that 
services a Chrysler-made product. 

Chevrolet Big Campaign 

Chevrolet’s direct-to-owner mail- 


|ings will run between 2,500,000 and 
| 3,000,000 pieces a month, 


includ- 
ing both car and truck owners. 
In addition to this, Chevrolet cov- 









a 


| ers over 100,000 independent serv- 
ice stations and fleet owner shops 
with mailings on parts sales each 
month—all designed to stimulate 
more sales of parts and customer 
|labor by Chevrolet dealers. 

Other divisions of General Mo- 
on also have their direct-to-owner 
| mail campaigns and their programs 
to independent service shops— 
some even carry on a campaign 
of schools to help the mechanics, 
who work for independent shops, 
to know more about the latest and 
most efficient procedures of serv- 
icing their vehicles. 

Nash is well under way with 
a service promotion program 
that will not only reach over 
250,000 owners each month, but 
will extend into newspaper ad- 
vertising and spot radio broad- 
casts. 

Other service sales programs are 
still in the making, or are still 
before the executive boards of the 
various factories. 

But it is safe to say that, in 
addition to the barrage of more 
than 6,000,000 mailings now going 
to car and truck owners and the 
more than 250,000 mailings each 
month to independent service sta- 
tions and fleet maintenance shops, 
there will be added more millions 
of mailings to owners and thou- 
sands of more mailings to inde- 
pendent shops and fleet operators 





with an encircling “no-slip, no-spread” grip. 


Snap-on Boxockets combine speed with safety on tough 
. and because of their double 
broaching, they need only half the turning space re- 
quired by an end wrench when handle movement is 
limited. Among the many advantages of Boxocket 
construction are the long, round-shaped handles with a 
comfortable, full size hand grip that give you powerful 
leverage; and the placing of the wrench heads at an off- 
set from the handle to give clearance from obstructions, 


nut-turning operations . 


Cn 


The complete “double-offset” series contains a full range 
of sizes from 6” up to and including 31%”. Available 
through Snap-on’s nationwide, direct-to-user tool service. 
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from vehicle factory sources before 
the year gets many more months 
old. 

It’s Up to Dealer 

Back of all of this service sales 
effort, to be eminently successful, 
must be the realization on the part 
of the dealer and his service per- 
sonnel that they are going to be 
in a highly competitive business 
this year. While the very size and 
dominance of the selling effort can- 
not help but bring in thousands of 
service customers who might have 
gone somewhere other than to a 
franchised dealer for their work, 
it will be the attitude of the dealer 
and his service force and the treat- 
ment that they give that will keep 
them coming back. 

No amount of urging by mail 
pieces or other selling literature 
is going to be able to keep dis- 
satisfied customers coming back 
for more of the treatment that dis- 
pleased them in the first place. 

Dealers must realize that a 
campaign of this size is going 
to bring on a fight for service 
business from all opposition. The 
independents and oil stations are 
not going to take a loss of their 
customers without putting up a 
fight to retain their business. 

The oil companies have been out 
in the field with training programs 
for their outlets for some time, 
pounding home the doctrine 















































































SNAP-ON TOOLS CORPORATION 


8082-E 28th AVENUE, KENOSHA, WISCONSIN 
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| other 


SERVICE SECTION 


A NEW SERVICE salesman has gone to 
work for all Mercury dealers. He’s ‘‘Mer- 
cury Mike,’’ a gnomelike, whimsical char- 
acter designed to take part in all Mercury 


service advertising. To introduce ‘‘Mercury 
Mike,’’ Harman-Daniels Co., Dearborn, 
Mich., has had him drawn on its show- 


courteous service. Dealers can well 
take a tip from them and en- 
deavor to impregnate their own 
organizations with the value of a 
smile and cheerful greeting to the 
customer as he drives in the serv- 
ice entrance, and to make certain 
that the work is done properly 
and on time so that customer will 
smile as he drives out. 

And that smile of satisfaction 
should not be borne only by the 
owner, who has had a major serv- 
ice job on his vehicle. It should 
be just as true with the owner 
who wanted only a wash, lubrica- 
tion or brake check. 


Fast Services Emphasized 


Far too many dealers have had 
their sights raised too high dur- 
ing the war years on the size of 
the service order and have for- 
gotten that retaining and pleasing 
as many customers as possible— 
to carry the overhead burden of 
the dealership—is or should be the 
fundamental policy of their service 
department. 

Dealers must get back into the 
again, for it is the lube jobs, 
swing of volume service traffic 
tuneups, brake adjustments and 
other fast, low-cost services that 
are supporting the competition 
today. These are the services, 
pleasantly and efficiently given, 
that are weaning away thousands 
of the very customers to whom 
this gigantic service sales cam- 
paign is being directed. 

When new vehicle sales compe- 
tition comes back—and there is 
ample evidence that it is on its 
way now despite the firm orders 
on the dealer books—dealers are 
going to need the very volume serv- 
ice business they lived on in pre- 
war and have been turning up 
their noses at for the past few 
years. 

The push is being put on the 
vehicle owners by this mail cam- 
paign to bring them into the deal- 
ers’ shops. The success of the cam- 
paign now rests squarely on the 
| dealers’ shoulders. 


Highway Lure 
Poll Finds 68 Pct. Plan 
Vacations by Motor 
NEW YORK.— The automobile 
still tops by a wide margin all 
means of vacation travel 
transportation, according to a read- 
er poll recently conducted among 
1,000 American Magazine readers. 


Sixty-eight percent of those who 
plan to vacation this year will do 











so by automobile and average va- 
cation budgets will amount to $220 
per family, the survey indicated. 
California and the Pacific Coast 
lead all other areas as a vacation 
site. 


Checker Aircab Co. 


Incorporation of the Checker Air- 
cab Co., Milwaukee, Wis., listing 
250 shares of capital stock at $100 
@ share, has been announced. The 
company will transport persons and 
property in aircraft. Incorporators 
are 8. Schram, Erwin J. 
Kronsnoble and Dorothy J. Ohde. 
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Backshop ... 
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By 
Jack Weed 





(Continued from Page 37) 


as the factories would like to have 
them. And no doubt the majority 
of dealers will go after this busi- 
ness, for they have had six years 
of good listening to the tingle of 
the cash register in their service 
departments and would feel mighty 
lost if that music muted for any 
reason. 

This drive should also be wel- 
come not only to the dealers who 
are equipped to handle the busi- 
ness that it can’t help but develop, 
but should also develop a new mar- 
ket for shop equipment sales. Many 
dealers have not completed the 
re-equipment of their expanded 
service facilities, and many more 
may find that a_ strong selling 
campaign on service will make it 
necessary to expand their facili- 
ties still more—either to take care 
of more service work or to speed 
up the ability of their mechanics 
to take care of more work in the 
same amount of square footage. 

The least the campaign can do 
is to stimulate service business for 
all dealers and, if it does nothing 
else, make more cars safe to be 
driven on our streets and high- 
ways. 

+ > * 

I NOW can get many of you read- 

ers, who thrill to the racing 
game, out of my hair when you 
write in asking where the next 
dirt track and midget racing events 
will be held—who drove which in 
what race—-and many questions 
like that—questions that usually 
stump us here at Automotive News 
because we are not geared up to 
answering questions about racing 
facts and figures. 

A new automotive racing trade 
publication has just hit the mails, 
published by Don O'Reilly and 
Jimmy Quisenberry, at P.O. Box 
237, Hyattsville, Md. Vol. 1, No. 1, 
has a story by Wilbur Shaw on 
the 1947 “500,” the Dayton Derby 
as reported by Mace Rouzee, cov- 
erage of the Chevrolet Soap Box 
Derby under the heading of the 
“Gravity Grind,” and a reminiscent 
story of “Remember the Boards” 
by Doc Conoway, track records, 
coming events, model midgets and 
other racing dope. Here you are— 
eastor oil fans—it’s printed for 
you. 

* * + 
'TTIED the “bib and tucker” on 
for a couple of “noontide stuff- 
ing” matches a week ago in which 
the. subject of Labor vs. Capitalism 
was handled a little differently by 
the speakers. 

At the Detroit Traffic Club af- 
fair, a Detroit attorney by the 
name of Kelly built his talk 
around Dock St., Philadelphia, 
where the first workmen to join 
together to strike for higher wages 
were thrown in jail—that was 
years before the Wagner Act. Re- 
cently, however, labor—now con- 
trolling Dock St.—tells the mer- 
chants when they can open, who 
can work for them, what they can 
sell—and recently laid down a man- 
date that green-goods merchants | 
on Dock St. could not even go/| 
into their own stores on Sunday 
And the union enforces its man- 
dates. 

Ted Rodgers, of ATA, spoke be- | 
fore Detroit Rotary Apr. 30 with | 
Jack Maynard of Knorr-Maynard. | 
Truckstell distributor, MCing the 
occasion. The sales “brass” of the 
local truck factories were in the 
wax works, including Joe Little of 
GMC, Jack Burke of Chevrolet, 
J. B. Ball of Ford, Carl Loud of 
Federal and Les Allman of Frue- 
hauf. They slid me into the vice- | 
president’s position at the extreme | 
right—you know that seat at the 
end of the table where everybody 
can look at the speaker and all | 
you can look at are the guys out 
front—or the back of every other 
wax works decorator’s head. Flor- 
ence Kiely, the very able manager 
of the Michigan Trucking Assn., 
and Howard Minnick, prexy of 
same, also were among the “finger | 
bowlers.” 

Ted, who had just got back from 
a junket that took him all over 
America and to Hawaii, not only 
gave a clever labor-management 
talk but dropped some unusual sta- 
tistics about the trucking business 





that I am sure will interest you. 
T'll give you some of those first. 
* ae * 


STARTING WITH the premise 


that the trucking industry buys 
some 800,000 new trucks each year, 
Rodgers went into figures of what 
that meant in employment outside 
of the automotive industry. Those 
trucks, he said, contained enough 
lumber to build a boardwalk six 
feet wide from New York to San 
Francisco, enough leather to make 
two pairs of shoes for every man, 
woman and child in Detroit, and 
enough cotton to make a new dress 
for every housewife in the United 
States. 

Each year the trucking industry 
uses more than five billion gallons 
of gasoline, and if that gasoline 
were placed in five gallon cans, 
piled one on top of the other, it 
would make four stacks to the 
moon. The industry pays more than 
$700,000,000 in gas taxes, registra- 
tion fees and other special levies 
each year, besides additional mil- 
lions to state and federal govern- 
ments in general taxes. 

Ted quoted “a friend” in an im- 
passioned plea for more compe- 
tency of leadership in both labor 
and management. Through this 
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friend, he pointed out that both 
Socialism and Communism are 
perils to our way of life—and the 
friend was Dave Beck, a union 
leader, vice-president of the Inter- 
national Brotherhood of Teamsters, 
who had spoken like an NAM exec- 
utive, only a few weeks ago. Ted 
had his audience “going” on that 
clever use of a labor leader’s own 


speech to put capital's points 
across. 

* + * 
AY “which” not “if’—‘“one or 


two eggs in your malted, mis- 
ter?” instead of “would you like 
an egg?”—‘“pour water on your 
hot platter to make the steak ‘siz- 
zle’ for its the ‘sizzle’ that sells 
the steak as it comes past your 
table’—well, you can see that I 
still have a slight rash of Elmer 
Wheeleritis from that Truckstell 
convention of a couple of weeks 
ago. But I can’t help wondering 
what Chevrolet’s Bill Power would 
do with those Wheelerisms. 


I can see Bill Power now, sell- 
ing that egg in the malted—carry- 
ing that “sizzling” hot steak across 
the stage. But from what I hear 
it won’t be long now before Bill 
will be carrying a hotter steak 
than Wheeler’s across the automo- 
tive front. For Bill Power has 
come back out of the wilds of 
Florida, back to home office to 
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the post of manager of the metro- 
politan city department of Chev- 
rolet’s sales department. 

And metropolitan city depart- 
ment means big dealers in big 
cities—the guys who lay '’em on 
the street when the selling gets 
rugged—and it takes guys who 
can put the “sizzle” in the selling 
of “steaks” to keep the fires roar- 
ing in the boilers when the order 
drafts are a little sluggish and 
the going gets tough. 

* * * 

SPEAKING OF selling, George 
Taubeneck, who has “foiled” with 
me two years running, to get bet- 
ter refrigeration equipment for 
truckers has recently published a 
book on selling called “One Foot 
in the Door.” 

While most of his references on 
selling “tricks” are built around 
John Patterson, of National Cash 
Register fame, he does “guinea 
pig” John N. Willys, the “Patter- 
son” of the automotive business 
for many of his humorous sales 
convention tricks to “fire up” a 
sales organization. He also quotes 
Hugh Chalmers, a National Cash 
trained man and to my mind one 
of the great sales managers of the 
automotive industry; Frank Pierce, 
present general manager of the 


Ford tractor division; Cliff Knoble, 
of the early automotive ad- 


one 
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vertising men, Henry Ford, Ed 
Jordan of “West of Laramie” fame, 
Boss Kettering of Generai Motors, 
and Alvan Macauley chairman of 
the board of Packard. 


Each of these, plus many more 
in the automotive business, were 
graduates from Patterson’s Nation- 
al Cash Register school of selling. 
When I wrote Chalmers publicity 
for the old Carl M. Green Co., not 
only was my immediate boss, Char- 
lie Steele, a National Cash man 
but about every other executive 
in the Chalmers plant seemed to 
have been under John H. Patter- 
son’s wing at some time or other 
—and many of the sales stories 
that originated in Dayton I heard 
from them—and reread in Tau- 
beneck’s book. 


* * * 


NOTHER book, which all of 
* you dealer readers should get 
and give to your service manager, 
was recently published by Chek- 
Chart, titled “Adventures of the 
Big Boss in Wonderland.” It’s “for 
free.” The Big Boss in this book 
is our old friend, John Q. Public, 
and his Wonderland is the lubri- 
cation department of your business 
—of any service shop where they 
sell lube jobs. 

Through many _ well-illustrated 
pages, the Big Boss wonders if 

(See BACKSHOP, Page 50, Col. 5) 








WHEEL ALIGNMENT SERVICE 


Tests show that more cars than ever before are in need of repair 
...and a large percentage should have wheel alignment service. 
Right now is the time to cash in by installing Weaver Wheel Align- 
ment Equipment, and featuring your service. 


No large investment is required. Weaver equipment may be 
bought in one of the major outfits, or piece by piece. Model WJ-106 
(illustrated) will enable you to check and correct camber, caster, 
toe-in, turning radius and king pin inclination on ALL cars with 


conventional axles and knee action, as well as light trucks 







ASK YOUK WEAVER JOBBER OR WRITE US FOR DETAILS 


In addition to WHEEL ALIGNMENT OUTFITS, the complete Weaver line includes Twin Post Lifts... Headlight 


WEAVER MANUFACTURING CO. sprinarieco, it. v.3.0. 





Testers... Brake Testers ...Wheel Counterbalancer ...Lo-Hi-Draulic Jacks... Air Compressors ...Wheel Dolly 
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BIRMINGHAM, ALA. 
(Dixie Auto Auction Sales, auctions held 
every Monday and Friday. Auctioneers, 
“Skinny” Wa’ rg and “Doe” Liles. Prices 


1 28 
are for Apel 8.) ocx 


'50—Convertbl ar 
a t i 
39—Convertible, JeOLET 


“41—Pickup $1,700; FL sedan, 


180. 
680; FL —_— 
'41—Coupe, $1,310; oy bd 1 i 
"40 Convertibie, $1, aie $1,075. 
*41— » 7. 
41—-Sedan nm 


'47-—Sedan, $2,250. 
47—Sedan, $ ORD 


*47— , $2,100. 
ors, $875; two door, $975. 
'89—Two door, $900. 
'87—Two door, $700. 
HUDSON 

'46—Coach, $2 ear ceaversnl. $1,925. 

—Zephyr, $800; sedan, $1,000. 
ee MERCURY 


*“si—Convertm, sor H 


"47—Two anor 1 970; sedan, $2,050. 
"41 —Convertible ONtTAc sedan, $1,025. 


46—Sedan, $2, Om. 


; “io-bedn 150. 
= ¢tUDEBAKER 


: sedan, $1,930. 
47-—Champion WILLYS 
*40—Sedan, =" 


DOSTA, GA. 
(Tom ae Auto Auction Sale, every 
Friday. Prices are Oot ce ril 26.) 


47—Convertible 
=“ a 16 § SO LET 


sateen $2,240. 
’40—Two door, . 


, 3660. 
*89—Sedan BORD 
’47—Two door, $2,050. 
46— 1,800; sedan, $1,250. 
Two door, & four door, $915. 


a 


’41—Two —_ $775; 
"40—T oor, $860. 
'37—(60) ™ act ke $350; sedan, $550. 


*47—(8) a _— #2, ft. 


OKLAHOMA CITY 
(A. L. Pollock) 
(Auction held on ‘Wednesdays. Prices for 


age, 58) BUICK 
*47—Roadmaster 4 door, $2,600. 
*41—4 door ,$1,000. 


*40—2 door, 1,050. 
CHEVROLET 
’47-—1% ton, $2,405; 2 door, $2,175; 2 
door 000 ; FM 4 door, $2,165; oor, 
$2,080 ; siness coupe, $1,840; club coupe, 
$2,100; 2 ocr, $1,790. 700; 
—FM 4 door, $1,705; 4 door, $1, 

= $2,155; 4 door, $1,850 ; half 
$1,585; half ton, 


3 4 door, $1,700 
, $1,850; pickup, 
: “i convene $1,090; pickup, $995 ; 


cee oer eee seis; ickup, $800. 025; 2 door, 


"89—2 door, $715. 


DE sOTO 

"47—4 door, $2,550 

47 oor, SO Gk 

'47—Custom 4 door, $2,250; 1% 
$1,875; 1% ton, $2,210; 1% ton, $2,100 

'42—2 door, $1,140. 

se y 

oor FORD 
7 oe coupe, $2,060; 


1,600; 2 door, $1,470; 2 
eho; 2 : door, $1,760; 2 door, 
$2.06 convertible, 

2 door, $2,050; 


ton, 


convertible, 


3 oesibie, 
so 4 Sur of 
coupe, $1,77 

bea aac oe ‘tmphibious duck, $880. 
tate coupe, $940; pickup, $650; 2 

door, $950; 4 door, $800; sedan, $850; 

oneton, 


40—Convertible, $925; 4 Gose, $860; 1% 
$390; 2 —_ $790; 2 door, $800. 


UDSON 
"40—4 door, $400. 
INTERNATIONAL 
’46—One-ton pickup, $1,610; 
pickup, $1,390. 
LINCOLN 


e 
"89—Coupe, $300. 
MERCURY 


*47—Station wagon, $2,245. 
"46—Coupe, $2,005. 


one-ton 
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Used Cor Auction Prices 


oS ae. $1. ,080. 


’41—4 door, $760. 
PACKARD 
*41—2 door, $1,050. 
'40—4 door, $705. 
PLYMOUTH 
'46—2 door, $1,625; 4 door, $1,630. 
’41—4 door, $750. 
’40—2 door, #550; 2 door, $555. 
ONTIAC 
Sedeanate, $2,125; 


40—4 door, $850. 
STUDEBAKER 
’47—Champion 4 door, $1,790; 


995. 
'46—2 door, $1,680; 2 door, $1,995. 
* * «* 


INDIANAPOLIS 
(Ken Schaefer Co.) 
(Auctions held Thursday. Col. Lee Draw- 
hon, auctioneer. Prices are for May 1.) 
BUICK 
’47—Super 4 door, $2,850; super 2 door, 


446—- Roadmaster, convertible, $3,100; 
special 2 door, $2,295; super, 4 door, $2,- 
260. 


*41—Special, 4 door, $1,085; special 4 
door, $1,040; super 2 door, $1,030; super 
4 door, $1,000; special 2 door, $1,000. 

CADILLAC 

"42—“61" 4 door, $1,450; 

$1,660; “61” 4 door, $1,425. 
CHEVROLET 

'‘4I—FL 2 door, 1 
2,160; FL 2 door, 

2140; FM club coupe, $2, 
’46—FM 4 door, $1,750; FL 4 door, 
$1,675; FM 4 door, $1,675; SM 2 door, 
$1,650; SM 4 door, $1,625. 

42—Aero sedan, $1,250; FL club coupe, 

1,125; FL club coupe $1,120; FL 2 door, 

1,100; FL 4 door, 0. 

414 deor, $1,130; : Gone, $1,110; 2 
door, $1,100; club cow ,100; 4 door, 
$1,100; 2 door, $1, "2 os $1,070; 
club coupe, $1,035; dase, $1,080; 2 door, 
$1,005; 2 door, "$1,000; door, $990; 
club coupe, $965; 2 door, $960; 2 door, 


40—2 door, $800. 

*89—Club coupe, $325. 

’88—2 door, . 

"B7—2 door, $350. 
CHRYSLER 

*47—Town-Country, $3,450. 

"46— Towe-Comma. iS er 


'47—2 door, $885. 
LO 
*41—4 door, ‘ . 
DODGE 
*47—4 door, $2,200. 
'46—2 door, $1,975; 4 door, 


, $1,025; 
4 door, $910. 
FORD 


’47—Station wagon, $2,235; convertible, 
$2,200; Convertible, $2,180; club coupe, 
$2,005; club coupe, $2,010; 2 door, $2,010; 
2 door, $2,000; 4 door, $1 B25. 

’46—Convertible, $2,125; 2 door, $1,590; 
2 door, $1,500; coupe, $1,400; 2 door, 
$1,350; 4 uate $1,205. 

424 door, $1,205; 4 door, $1,075; 2 
door, $1,000. 


on os door, 2 door, $970; 2 
$950; 2 ae "3060; 2 door, $810. 
ox, © door, $530 


door, $480. 
RCURY 

"47 — a $2,250; 4 door, $2,250. 

*46—4 door, $1,800. 

’41—2 door, $905. 

*40— namueotcas,” $1, Bes. 


*41—4 door, 
OLDSMOBILE 
*47—“78" 4 on, 5 $2,500 ; 
$2,275; 4 door, $1,800. 
*46—Convertible, $2, 350 ; 
ga tte 4 door, $2, 010; 4 door, 
2 door, $1,725. 
'42—-Convertible, $1,400. 
’41—4 door, $1,100 b 
ACKARD 
*40—Coupe, $820. 
PLYMOUTH 
’47—4 door, $2,000; 4 door, $1,875. 
’46—2 door, $1,845; 2 door, $1,660; 2 
door, $1,510. 
’42—4 door, $810. 
*41—2 door, $1,080; club coupe, $1,050; 
2 door, $1,010; 2 door, $955; 2 door, $925; 


4 —_ ‘ 
"40—4 door, $960; 2 door, $850; 4 door, 


"39—4 door, ee 2 door, $710; 2 door, 
$680; 4 door, 


2 door, 


2 door, 


“61” 4 door, 


$1,865; 4 


4 door, 


“76 4 door, 


convertible, 
$1,950; 


$975; | $ 


PONTIAC 


$2,070. 
Goer, '$1-000 ; 4 door, $1,125; 4 
door, $1, 026 3 door, $i, a: 2 door, $1 010. 
"40—4 door, $800; 2 door, $610. 
STUDEBAKER 
’47—Champion 4 door, $1,845. 
’36—Coupe, $185. 
“os agon, 
: -Station wan 1,650. 
Chevrolet : $1,700. 
'41—% ton 


‘41 Haste panel, 
*46—Half-ton pickup, $1,105. 


pickup, 
Dodge: '47-—Half-ton, $1,325. '46- ~Pick- 
31,400. '40—Half-ton 


up, “SS 450; picku 
panel, : bo ae platform, $800. 


* 
DALLAS 
(Dallas Automobile Dealers Wholesale 
e— Co., C. J. Early, manager, and 
L. Murdock, auctioneer.) 
(hates held every Thursday. Prices listed 
are for Apr. 30.) 


’41—Special us con 
_— ja . $1,175; 
$1,206. pec club coupe. $1,175; super, 

*40—Super, $745. 

"47—FL ane din 

— ero an, $2,250; FM 

vertible, ‘tg FM 2 door, $2,155; M 
2 Sor NTs 

*46— 4 door, $1, 720; FL Aero sedan, 
$2,155; SM 4 door, $1,775; F 
oh iae r, $ L Aero se- 

’42—4 door, $1,010. 

e "Convertible, $1,050; 
oor, 2 door, $920; 24d 
$1,155; 2 door, $1,080; 4 door, $1,060; 
2 door, $850; club coupe, $1,085 

DE SOTO 
*41—Club coupe, $975. 
DODGE 
"46—Deluxe 4 door, $2,000 
door, $1,875. 
42—Deluxe 2 pe $965. 


2 door, $1,080; 


deluxe 4 


ORD 
*46—Convertible, tt 125; 2 door, $1,680; 
2 door, $1,675; 2 door, $1,885; 2 door. 


'41—4 door, $1,160; 4 d 
door, $1,185; oY ne 


*41—“66" 4 door, ‘son 


NEW ALBANY, IND. 
(Schaefer-Connell Co., Inc., 108 W. Main 
S.. Cel. R. VY. Martin, Auctioneer. Auc- 
tions held every Monday. Prices are for 


Apr. 28.) 
BUICK 

*46—Convertible, $2,900; super 4 door, 
$2,425; super 4 door, $2,270. 

*42—-4 door, $1,200; 2 door, $1,160. 

*41—-2 door, $1, 210; 4 door, $i, 095. 

CHEVROLET 

"47—FL 2 door, $2,210; FL 2 door, 

$2,195; FM 2 door, $2,050; SM 2 door, 


1,940. 

'46—FL 2 door, a0; FL 4 door, 
1,905; FL 2 door, $1 FM 4 door, 
1,880; SM 4 door, $1, 
*41—-Club cou $1,225; 2 door, $1,080. 
’40—2 door, $ ,000 ; 2 door, $990. 


*39—Coupe, $565. 
CHRYSLER 
*41—-Station wages ox $1,375. 


*39—Coupe, $425. 

"387—4 door, $490; coupe, $300. 
FORD 

*42—4 door, $1,210; 4 door, $900. 

*41—Club coupe, $1 010; 4 door, $925; 

door, wee: 2 door, 

*40—2 door, $895; ‘coupe, $710; 


HUDSON 
door, $1,370. 


door, $85. 
MERCURY 
door, $2,100; 4 door, $2,080. 
door, $1,760. 
door, $1,070; 2 door, $1,070. 
OLDSMOBILE 
*42—2 door, $1,070. 
41—4 door, $1,075; 2 door, $1,000. 
’39—-2 door, $600. 
ieee 
’47—4 door, $1,890. 
*46—4 door, $1, 745; 4 door, $1,710. 
*41—-2 door, $1, 
PONTIAC 
’47—(6) 2 door, $2,370. 
*41—2 a $1,010. 
TUDEBAKER 
*41—4 ium $825. 
"40—2 door, $065. " o 


TOLEDO, OHIO 
Doc Greiner) 
(Auctions held Thursday. Prices are for 
Apr. 24. Colonel Snae” auctioneer.) 


ICK 
’46—Roadmaster convertible, $8,100; su- 


per, 4 door, $2,250. 
*41—- Special sedanette, $1,170; 


2 door, $1,120. 
CADILLAC 
’46—“61"" coupe, $3,400. 
*41—“61"" 4 door, $1,525. 
CHRYSLER 
"42-—Royal 4 door, $1,335. 
CHEVROLET 
"47—FM 2 door, $2,075. 
'46—SM 4 door, $1,700; convertible, 
$2,250; FL 2 door, $1,825; SM 4 door, 


1 685. 
442-4 door, $1,215; 4 door, $1,065; % 
ton truck, $1,250 . 
$1,275; 2 door, $950; 


coupe, 


special 


*41— Convertible, 
4 door, $910; panel, $825. 
DE SOTO 
’47—Custom club coupe, $2,550 
*42—-Custom 4 door, $1,135. 
*41—Custom 4 door, $1,100; 
$975. 


DODGE 
'46-—2 door, $1,875; 4 door, $1,675 
*41—2 door, $1,000; 4 door, $1,075. 
FORD 


*46—Convertible, $2,100; 4 door, $1,300. 

*41—Coupe, $925; 4 door, $1,095; dump 
truck, $850; 2 door, $985; 2 door, $900; 
2 door, $1, 100; 2 door, $1,050. 

’87—2 door, $435. 

"B5—Coupe, $295. 

HUDSON 
*47—Convertible, $2,250. 
NASH 


"41—4 door, $750. 
OLDSMOBILE 
"46-—*78" club sedan, $2,350. 
*42—“66” 48 door, $1,080; “78” 
ette, $1,300; ‘ 4 door, $1,485. 


4 door, 


sedan- 


- 


SUPERIOR COACH CORP., 


Lima, 0O., has introduced this new avenue model urban 


bus, specifically designed to meet demands of operators in this field for equipment to 
permit more frequent headways with lower — costs and at the same time offer- 


ing style and comfort to build rider potentials. 


SAE Parley 


Gets Advice 


On Cutting Plane Costs 


WICHITA, Kan.— Progress in 
design and manufacture may be 
relied upon to reduce the produc- 
tion cost of small airplanes, the 
national personal aircraft meeting 
of the Society of Automotive En- 
gineers was told here last week. 

W. A. Davidson, P. H. Pelley, 
R. E. Saunders, and J. W. Rix, all 
of Beech Aircraft Corp., proposed 
that costs be considered during the 
design stage and that manufacture 
be considered a joint undertaking 
by engineering and production de- 
partments. 


They presented experience data 


‘|to show that better aircraft can 


be produced at substantially lower 
costs by coordinating designing, 
tooling and manufacturing opera- 
tions. 


All-metal construction of person- 
al aircraft facilitates manufacture, 
but fabric-covered planes still have 
many advantages when design, 
sales, use and maintenance, as well 
as production, are considered, the 
meeting was told by Walter C. 
Jamouneau, of Piper Aircraft Corp. 

Jamouneau said that mate- 
rials and labor cost data indi- 
cate economies with sheet-metal 
construction, but added that the 
type of labor available also is 
a pertinent factor. 

Small aircraft operating with 
decreased noise and improved per- 
formance, were predicted by other 
speakers. 

D. S. King, of the Lycoming di- 
vision of Aviation Corp., recom- 
mended the use of small, four- 
cylinder geared engines, control- 
able propellers and exhaust muf- 
fling. He expressed the opinion 
that despite rapid development of 
jets and turbines, personal aircraft 
will continue to use reciprocating 
engines of the 65-75 horsepower 
class because of cheaper first cost, 
more economical maintenance, and 
lower landing speeds. 

Noise reduction can be assured 
by cooperation between manufac- 
turers of aircraft, engines, and 
propellers, it was said by John D. 
Waugh, of Koppers Co., Ine. 
Waugh advocated use of variable- 
pitch propellers, preferably four- 
blade automatics. 

Plea for accessibility in helicop- 
ter powerplants was voiced by 
Robert Insley, of Continental Mo- 
tors Corp., who explained that an 
important factor in maintaining 
the essential dependability of these 
engines is convenient access to 
engine parts for servicing. 

“While it is the goal of all en- 
gine designers to produce an en- 
gine which requires no service 
attention,” said Insley, “we are 
not encouraged by an engine 
compartment so restricted that 
the oil tank must be removed 
for spark plug replacement.” 

Improvements in small aircraft 
performance should be _ sought 
chiefly through increasing overall 
utility and safety, it was reported 
by John F. Haines, of the Aero- 
products division of General Mo- 
tors. Operating economies call for 


PACKARD 
—Clipper 4 door, A 450 
40- -**160” coupe, $1,000. 
PLYMOUTH 
"42—2 door, $985. 
’41—2 door, $900. 
’40——2 door, $725. 
ONTIAC 
'46-—(8) 4 door, $2,125. 
’42—(6) 4 door, $1,800. 
’89—(6) 2 door, $800. 
STUDEBAKER 
'47—Commander 4 door, $2,485 
mander Regal 4 door, $2,400. 
*42—Commander coupe, $1,040. 


minimum power with reasonable 
cruising speed and range, he com- 
mented, while controllable-pitch 
propellers help in take-off and 
climb. 

From G. M. Lange, of Ex-Cell-O 
Corp., the meeting learned that 
fuel injection is superior to car- 
buretion for small aircraft engines 
because it eliminates manifold 
icing, assures faster engine accel- 
eration, reduces fuel consumption 
and increases power output. Lange 
predicted that fuel injection ulti- 
mately would be applied not only 
to personal aircraft engines, but 
also to land vehicle powerplants. 

Development of a glider pow- 
ered for take-off purposes by a 
detachable engine was described 
by E. H. Rowley, of Boeing Air- 
plane Co. 

Rowley said the detachable en- 
gine, based upon much the same 
principle as the outboard engine 
for watercraft, enables the owner 
of a glider, or sail plane, to oper- 
ate from regular airports and 
solves the take-off problem by pro- 
viding power. Once the craft gains 
altitude, the 22-hp. pusher engine 
is shut off, the propeller is folded, 
and the glider flies, as normally, 
on air currents. 

Experiments in adapting auto- 
mobile engines to small aircraft 
have been attended by such erratic 
results as to recommend the use 
of aircraft engines exclusively, the 
meeting was told by Joseph C. 
Funk, of Funk Aircraft Co. 

Funk said that Ford A and B 
four-cylinder engines were convert- 
ed for use in small planes de- 
signed for production costs in the 
$700 bracket, but that it was found 
that land vehicle engines are too 
heavy, mechanical faiures of parts 
tend to resist control, and auto- 
mobile equipment is not well adapt- 
ed to aircraft use. 

On the other hand, J. B. Hiday, 
of GM’s Delco-Remy division, re- 
ported that adaptation of automo- 
bile electrical equipment to per- 
sonal aircraft has been generally 
successful and actually affords 
many advantages, including price 
economies resulting from large- 
scale production. 


Hartley Sales Manager 
Jack J. Hartley has been ap- 
pointed sales manager of Park 
Circle Motor Co., 3428 Reisterstown 
Rd., Baltimore. 


VERTI-MOUNT, a patented treadle ac- 
cessory for use with the Eject-O0-Matic 
automatic feed soldering iron, has been an- 
nounced by Multi-Products Tool Co., 123 
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SERVICE SECTION 


Money Makers for Dealers 


Speakers at NADA Parley Tell of 2 Profit Sources 
In Undercoating, Liquid Glaze 
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asphalt compound than I could in 
a whole day in greasing cars. 


I discussed the idea with my 
service manager, discussed it 
with car manufacturer’s repre- 
sentatives and found out they 
were familiar with the product I 











45 


drum—costing $210 to $250, depend- 
ing upon the make. 

So you see, gentlemen, the invest- 
ment is not large. The first few 
undercoating jobs would soon re- 
turn your equipment investment. 

Briefly, my experience in under- 





justment and permitting you to re- 
tain more profit per new car sold. 

Undercoating will enhance the 
owner’s riding pleasure which will 
cause him to praise your service 
to his friends. The turnin value of 
his next used car will be better 









(Eprror’s Nore: Here are the 
j texts of two symposium talks de- 
i liwered recently by dealers. The 
first, on “Profit Possibilities in 
Undercoating Service,” was given 
by L. W. Keifer, Baltimore dealer. 
The second, entitled “Building 
business Through a Liquid Glaze 
Department,” was delivered by N. 
8. O’Neill, Kansas City dealer.) 
When I was asked to cover the 
subject of underbody protective 
coating and sound deadener, I felt 








body coating can be your experi- 
ence; an opportunity to make $12 
to $20 extra profit per new car sold. 
This experience, together with the 
assistance of the undercoating 
manufacturer in advertising and 
personnel training, leads me to re- 
mark that any dealer would do well 
to consider car undercoating as a 
profitable addition to his service 
department. 


had decided upon and they had 
tested and wanted to use it. Also, 
they advised it was beneficial and 
desirable on the underbody of a 
car. 


Before buying, we made a com- 
plete survey on the products and 
services of a number of coating 
manufacturers. I was particularly 
interested in how one manufac- 
turer would educate my service de- 
partment in the proper application 


and we feel that we will be able to 
obtain a greater profit on reselling 
the car that has been undercoated, 
because we can tell the new buyer 
that the sheet metal and the under- 
body of the car is in a better condi- 
tion than the car which has not 
been undercoated and, as a result, 
we can demand more money and 
get a greater profit on the resale 
of a tradein car. 


6 to 7 Gallons Per Car 


tough, waterproof and rustproof 
coating, for good performance re- 
sults. It must dry to the touch in 
at least an hour and set up to a 
firm plastic coating within three 
to four hours. It must pass all flex- 
ing and impact tests, which indi- 
cate it will not flake or separate 
from metal at temperatures which 
I have given. 

It must spray consistently at nor- 
mal temperatures, with equipment, 






































































Restoring new-car beauty 





and 
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jel urban anufacturer | technique. Also, the advertising and Let’s look at the cost of applica- 
pment to that you men would like to know a ae 0 eee uniform |Sales promotion assistance they | tion of an underbody seat tan a| Preserving new-car finish should be 
—— some of the reasons why dealers! coating. It should be non-corrosive | Would give me to help me raise] profit maker and volume builder|® Profitable department in every 
are now adding this type of prod-/+, steel, copper and aluminum | ™y service department's profit. for the service department. It has "a aon ean are ag 
uct to their service line. I felt, too,/ wren tested in accordance with| Without a doubt, a good under-| been found—on a national basis— la yy Ba eee . hen 
= Soukt cane Ge te a government specifications. coating seals the surface of the > you - Som six to ee nan P this act oo Con Gee 
er hs ns o : 
putting this product into their ser- SSust Bo Mesistant d proayene Bay ae wena = outer you eon aoray the endechody of . able from a gross profit standpoint 
vice departments. The waterproofness of the under- 88 “~ car in anywhere from an hour to|®%. for example, electrical work, 
coating must be perfect. It must |and soil—chemicals—to stop that h a 45 mi tightening racks and will run a 
We are all concerned with profit | p. very resistant. It must be so|creeping rust which attacks the|® hour an minutes. close second to steering and front 
— to us, Satisfaction to our custom. | fire resistant that it will not sup-|metal from below and shows up| In fact, after you have used | ong work. 
i: aia ers, the building of goo _ = port combustion when flame source |eventually on the surface around| three drums of a good underbody Stes Ghetestes secsieeseild- tale 
le-pitch the promotion of our service de-|i, removed. The coverage should|body and fender joints. It also| coating, you have profitably paid offer Goch quid glans, hase eaneh 
- ane partment. be about 25 square feet per gallon | deadens sound and eliminates rum-| for all of your equipment invest- litt : q g Sen ou s 
We have read a number of arti-|—at 1/16 inch—in wet thickness.|bling road noises by reducing| ment necessary to do this partic- | litter glaze, granitize, color cote, 
--Cell-O cles in our own NADA magazine | These are important characteristics | Metallic vibration and producing a| ular type of work. There’s your oo eau’ the ander mae 
4 that about the service and P and A| and properties of a good automo-| quiet, smooth riding car, which| profit; anywhere from $12 to $20 el a tn ¢ im the business and stay 
to care management plan. We have seen| bile underbody coating. people are looking for today. gross. in it. One : ‘a0 en 
engines spot surveys on service operations}; Now, what about the automobile This ties in very definitely with; The only equipment required, will 5 aeneen Sy ft 500 per 
1anifold and we have quite naturally com-/ manufacturer and his engineers’ | the national car manufacturer's ad-| outside of air pressure and a lift,| Yond, is we “ot cour wiiinel 
» accel- pared the profit of our own estab-| opinions? Look into this. Be sure | vertising. It spares a new car own-|is a standard heavy-duty spraying ae 
imption lishment with those we have seen| that your zone manager and zone|er the annoyance of bringing the| unit, consisting of the following: | “°O7°ST now that our deen 
. Lange published. service manager know the product|/car back to have minor body|A 12-gallon pressure tank, having bulging and bursting with all kinds 
on ulti- I firmly believe a good under- | you’re considering. The og squeaks and rattles eliminated,|a bottom outlet, costing $155 com-| of service activities during the war 
ot only body coating applied to new cars an ae alee making a more satisfied owner; | plete, or drum-head pump thet will| years and because of this, no doubt, 
es, wat ~* [ele iat ee tees to i y thus reducing new car policy ad-| fit tight on top of the 55-gallon (Continued on Page 48, Col. 1) 
+ trade, is a profitable advantage | I have been using one product 
; by a to automobile dealers. for almost a year. Before taking 
scribed I have felt so strongly on this| it on, I was confronted with some 
ig Air- subject that I have opened an un-| Of the following points. I know 
derbody coating department in my| that these questions have bothered 
ble en- establishment in Baltimore. From| ® number of other dealers. I 
e same my experience, I have found it| made it a point to survey my 
engine profitable to my business and it| fellow dealers and see what they 
. owner has built customer goodwill. Satis-| were thinking . .. pro and con 
© oper- fied customers are proving to be| - -~- on the subject. 
ts and my best salesmen on this product.| Some of the points of _fiscussion 
by pro- First, let's analyze what is a|Were: “Do I have room? Where 
ft gains good underbody coating. It must| would I do the job?” “Would the 
engine be one that has proven successful | undercoating manufacturer train 
folded in the field. It must have flexibility |™y sprayman?”—that is very im- 
»rmally and adhesion to metal at all tem- | portant—“Could I get materials?” 
peratures from minus 20 degrees | “Could I get spraying equipment? 
5 auto- F. to plus 500 degrees F. It must, | “What load would it place upon 
aircraft by all means, spray easily, and | ™y present airlines . . . air equip- 
erratic should involve no hazard in appli- | ment, etc.? 
the use cation. “What would be the attitude of 
ely, the It must dry rapidly, to a flexible, | the consumer when I placed it upon 
eph C. SS Te Sees. “wee eee 
‘oO. best market—new cars?” “What 
and B was the potential of the used car 
onvert- undercoating market?” “What did 
les de- I have to do to a car before I put 
in the the material on the car?” “What 
s found type of equipment was recom- 
are too mended and how much was my 
f parts investment in this equipment?” 
i auto- “Would there be any —— 2 d f d li w 
| adapt- removing the underbody coating 
. when a bumped or creased fender ready tor elivery, NO 
Hiday, oth submitted to my body shop for LIFE-LONG 
lon, re- repair?” 
\utomo- “What advertising and sales pro- 
to ~per- motion assistance would the manu- APPLIANCES 
snerally facturer give to me that I could 
affords _— = to my ee 
rice ulletins—envelope stuffers— post- 
’ seam . 5 cards — radio commercials — news- is your showroom empty? 
PE NTMATU TOM TON EEE | ples of the undercoating?” “How iacitini ial ae 
m iples o e undercoating?” ow . automobile 
fer much — effort would I have to Wise are 
y D WY Wk put on product?” yin 9 and s HAN Life 
Pari Sed Ci nF wilt rs ; ofitabl “ saints: " 
, acacia will?” “ get a pro le re- * 
rstown turn?” “Would-it clieainate bard. Long appliances and equipment for 
-—_—_— to-find squeaks and cut down on showroom 
my new car warranty?” “Would it extra profits and greater 
increase the resale value of cars?” traffic. 





These are the important questions 
I found in the minds of dealers. 
Made Thorough Survey 

Now, I will endeavor to give you 
a resume of what I have found in 
my survey of men who are using 
this material. I want to thank the 
manufacturers of Fendix for help- 
ing me obtain the answers to these 
questions, because their men are in 
the field and: are helping dealers 
who bring up those points. [ also 
would like to pay respect to manu- 
facturers like 3M who are selling 
this product through automobile 
jobbers, and to Alemite and Eclipse 
spray equipment. 

About January a year ago, when 
I walked through my shop—figur- 
ing how to hold volume, I decided 
I could use--to a profitable end— 
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See your AMALIE Distributor or write Dept. V 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
88 Lexington Avenue, New York 16, N. Y. 





—_ = Refineries: Petrolia and Franklin, Pa. one of my lubricating lifts for 
been an- Plant: Nutley, N. J. spraying new cars with an under- 
Be. 183 In the Southwest: body coating. In fact, I found I 

Sonneborn Bros., Dallas |, Texas could make more profit in an hour 
h hands and a half by spraying with an 
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The HANEY Life-Long line provides 
a wide variety of dependable, guar- 
anteed nationally advertised prod- 
ucts from radios to power lawn 
mowers . . . all competitively priced. 

















EXCLUSIVE DISTRIBUTORSHIP 
TERRITORIES AVAILABLE IN SOME 
LOCALITIES... WRITE TODAY! 
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Safety Wheels 
Offered Public 
By B.C. Firm 


VANCOUVER, B. C. Safety 
auto wheels are being offered to 


the public in British Columbia by | ° 


Bourne & Humphrys Ltd., Pacific 
and Howe Sts., here. 

These wheels consist of two 
ridges rolled into the flat portion 
of the rim on which the head of 
the tire rests. As a result of this 
arrangement each bead is firmly 


embedded between the ridge and | 


the outer flange of the tire. 
No matter whether the tire blows 
out or is punctured, the tire is 


held solidly and tightly on the rim, 


it is claimed. 


Bourne & Humphrys advise that | 


new wheels are not necessary and 
that existing car wheels can be 
reconverted to safety wheels with 
two hours of work. The device, 
known as the Miracle Safety 
Wheel, is being handled exclusively 
in British Columbia by Bourne & 
Humphrys. 
Eprror’s Nore: 
the same rim 


This is virtually 
that has been 


standard on all Chrysler - made 
cars for several years. Wheel en- 
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your 
items we have seen therein; 
going to try advertising in it ourselves.’’ 

Wherry Service Station, Pawnee City, Neb. 


AUTOMOTIVE NEWS, 





THIS LINCOLN ALL-IN-ONE pumping unit is designed for fast, efficient application 
| of underbody protective coating on passenger cars and trucks without mess or waste 
of material. The unit ie furnished complete and includes the 21-inch series air-motor 
operated Lincoln Lubrigun, drum cover, air control and meter assembly, flexible air 
and volume delivery hose with spray head assembly and Fiex-0-Matic couplers. 





gineers strongly advise agetuet 
trying to roll the holding ridge 
in any standard rim; however, as 
this ridge is held to very close 
limits and trouble would result 
either in the wheel or rim if con- 
version is attempted after the 
rim is once rolled. 


‘“‘We have derived much benefit 
Classified Section with 
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Portland Deslers Closing 


All Day Saturday 

PORTLAND, Ore. — Automobile 
wholesalers and dealers of Port- 
land are now closing their estab- 
lishments all day Saturday. 

The move resulted from the de- 
employes for a_ five-day 
week. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 


Le 
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| Preventive Service Needed ... 


Old Cars Offer Chance 
To Up Shop 


SERVICE SECTION 


Volume 


(Continued from Page 37) 


unless these older cars are given 
attention. 

Battery trouble accounted for 
5,789,000 emergency calls, with ig- 
nition failures numbering nearly 
4,000,000. Cars conked out with 
carburetor trouble in more than 
2,000,000 cases. 

It is estimated that the motor- 
ists will need 68,000,000 spark 
plugs, 32,000,000 brake adjust- 
ments, 21,000,000 battery re- 
charges, 30,000,000 tuneups, 18,- 
000,000 new batteries and 15,000,- 
000 new fan belts this year. Much 
of this business will go to the 
corner filling station, unless the 
car dealer makes a concerted 
effort to get the majority of his 
customers into the shop for pre- 
ventive maintenance service be- 
fore full summer driving gets 
under way. 

Tow trucks went out on 4,538,000 


calls, while the increased number 
of accidents last year was reflect- 





IN MOTOR TUNE-UP 


THERE'S NO “ALMOST” RIGHT! 
THERE'S NO SUBSTITUTE 
FOR INSTRUMENTS OF 


PRECISION! 


SUN Instruments are not modest; they not 
only do the job quick and right the first 
time, but their big, easy-to-read dials 
PROVE SUN accuracy to the customers in 
a most impressive way. That's sales show- 
manship. What with super-precision AND 
sales showmanship, SUN makes top profit 
for you. Get the SUN facts! ‘ 


SUN is the Center of 

the truly modern service shop! 
Mail the coupon for the SUN CATALOG 
. forty fact-packed pages of the latest 
methods for testing and tuning engines 
...the plus values and plus earning 
power in the SUN MASTER MOTOR TESTER, 
SUN MASTER DISTRIBUTOR TESTER and 
other SUN scientific testing instruments 
.. the usefulness of the expert SUN 
Operating Instruction Course which goes 
with each instrument .. 
Maintenance Service, available in more 
than 160 cities across the nation.. 
broad suN Guarantee... 
SUN Trial Clinic Plan which provés in 
your own shop that sUN 
buys itself over and 
over, year after year! 


. the value in SUN’s 


. the 
. AND the famous 





MAIL COUPON for your 
free catalog TODAY! 


SUN ELECTRIC CORPORATION, Nept. F 
6327 Avondale Ave., Chicago 31, Illinois 





—Meyer Motor Sales Corp., Richmond, Va. 


ed in the 1,293,000 times wrecker 
cranes had to go to the rescye of 
cars on the road. 

Absent-mindedness continued to 
play an important role in motor- 
ing difficulties: 779,000 ran out of 
gas while 372,000 either lost their 
keys or locked their cars with the 
keys inside. 

Ignition and carburetion trouble 
accounted for 18.68 percent of all 
calls to the AAA, indicating that 
dealers can profitably advertise 
special prices for carburetor, gen- 
erator and distributor overhauls 
These specials should include coil 
checks and high tension wire in- 
spection. 

Another service that dealers 
should be able to offer this year, 
with considerable success, is that 
of reverse flushing of the engine 
block and thorough cleaning of 
the radiator. With the coming of 
warm weather, there will no 
doubt be a considerable increase 
in cars that heat up due to lime 
and rust deposits clogging the 
water passages. 

But, above all, the franchised 
dealer should reinstate a methodi- 
cal lubrication service, with cus- 
tomer followup, to win back the 
casual service customer that has 
been lost during the years when 
major attention was given to heavy 
service and the “stop-in” service 
— was ignored or “brushed” 
off. 

Over 35,000,000 lubrication jobs 
and approximately 45,000,000 oil 
changes are indicated by the AAA 
forecast. This business not only 
shows a comfortable profit but, if 
in charge of the proper type of 
mechanics, can be made the larg- 
est builder of service business of 
any service in the shop. 

There is no place in the dealer’s 
business where he can win more 
steady repeat customers than in 
the lubrication department, if the 
jobs are performed quickly and 
efficiently and the operator takes 
the time and has the knowledge 
and ability to catch the things 
that should be taken care of and 
calls them to the attention of the 
owner. This can be done by word 
of mouth when the customer comes 
for his car, or by using a simple 
check card that can be hung on 
the steering wheel which the own- 
er can read at his leisure. 

Owners appreciate having these 
faulty things called to their atten- 
tion, if it is done properly and 
they are not subjected to high 
pressure selling. 

Little courtesies, such as clean- 
ing the windows and brushing 
out the floor after a lube job, 
also are goodwill builders of the 
best type. Customers notice these 
things with favor, just as they 
note with intense disfavor hav- 
ing a dirty, grease smeared car 
turned back to them after a 
lubrication job. 

Dealers, however, should not wait 
for the Police Chiefs National 
Safety Check to get under way be- 
fore offering their customers a pre- 
summer preventive service special. 
They should make every effort to 
get as many of their customers 
and owners in their normal service 
radius to take advantage of it as 
soon as possible. 





Here is a summary of AAA’s 
breakdown chart for 1946: 

Type Number of Percentage 
of Breakdowns of Total 
Service 1946 1945 1946 1945 
Tire 9,675,000 11,317,000 29.93 31.29 
Battery 5,789,000 6,115,000 17.91 16.91 
Ignition 3,921,000 4,546,000 12.13 12.57 
Tow 4,538,000 4,510,000 14.04 12.47 
Carb’tor 2,117,000 2,839,000 6.55 7.85 

Wrecker 

(crane) 1,293,000 1,211,000 4.00 3.35 
Stuck 

(sand, mud, 

snow) 899,000 1,008,000 2.78 2.79 
Out of gas 779,000 849,000 2.41 2.35 
Starter 472,000 578,000 1.46 1.60 
Lock & 

Key 372,000 368,000 1.15 1.02 
7 line 343,000 318,000 1.06 -88 
A 

others 2,127,000 2,503,000 6.58 6.92 
Total ....32,325, 000 36, 162, 000 100. 00 100.00 


‘“‘We were very gratified by the results 
achieved through the insertion of our smal! 
ad in your newspaper. The parts we had 
for sale were quickly disposed of, to a 
purchaser we would not have reached 
otherwise. You may rest assured that we 
will avail ourselves of your Want Ad ser- 
vices as future requirements necessitate.’ 
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‘ecker 
‘ye of 
ed to 
notor- i A NEW PROTECTION for night-riding 
ut of | motorists is this folding passenger car | OF INTEREST to all operators of 
their | Miro-Flare, with steel frame and big | trucks and other heavy vehicles is this 
‘h the ' light-refiecting plastic lens, visible more new dual wheel and tire lift designed to 
. I than 1,000 feet in the headlights of on- | make wheel pulling easy. One man can 
coming cars. Weighs 1 pound, 12 ounces. jack wheels clear of ground, close the 
rouble Price $5. Made by Miro-Flex Co., 1824 E. lift about the tires and then roll the 
f ll Second St., Wichita 7, Kan. wheel assembly away with a minimum 
or a ‘ i . of effort. Write Lewis Tire Equipment & 
+ that ROBERK CO., Norwalk, Coan.. hac an Supply Co., Inc., 2740 Zuni, Denver 11. | 
ertise |nounced @ handy trouble light that will e. o% 
| gen- |double as a danger signal when the mo- | TIRE INSPECTION and repairing are 
hauls torist has road trouble. Fitted with a cigar SP ae made easier and faster with the new 
: lighter plug and 12 feet of cord, the new Power-Pak pneumatic tire spreader which 
e coil Collite will supply illumination any place accommodates all types and sizes of tires. 
re in- in or around the car. It has an extra fea- This compact, streamlined unit leaves the 
ture—it is equipped with a red plastic lens operator with both hands free for work 
l | that fits over the regular lens and turns through its two automatic foot button 
alers the lamp into a danger signal or emergency controls. The operator has only to place 
year, tall light. List price is $3.25. the tire on the guide rollers and swing 
that * * * both the gripper arms inward with hooks 
gine | resting on inside of tire wall. The rest is 
' | laa : automatic. Stepping on the left control 
g of ; A NEW HAND tachometer has been button spreads the tire, and pushes the 
" of announced by AC Spark Plug. The device lining inside out. The right foot button 
me REPLACEABLE hammer tips of three is said to make possible a quick and posi- restores the tire to its original shape. 
grades of hardness are among the fea- tive checking of speeds, both clockwise Power-Pak spreaders, complete with goose 
rease tures of a new series of Nupla hammers, and counter clockwise, of motors, dril! | neck inspection lamp, standard and over- 
lime according to the manufacturer, New Plas- presses, shafts, tractor power take-offs. | size gripper arms, sell for $129.50 through 
the tie Corp., 1017 N. Sycamore Ave., Los cylinder speeds of combines, circular saws. | automotive jobbers. The manufacturer is 
Angeles 38. These tips are stamped ‘‘soft,”’ grinding wheels, home workshop tools and VERMILLION TIRE tool, as shown in | Power-Pak Products, Inc., Buffalo 2. 
‘“‘medium,”’ and “‘hard.’’ equipment, office accounting machines, etc. | position, above, for loosening of a casing. * * * 
shised ¢ * ° * * * | exerts pressure on both sides of a tire at 
thodi- | its heels. A dog and trigger arrangement 
allows the heels to be dropped into the 
cus- center of drop-center rims for easy re- 
k the moval. The entire circumference of the 
t has heel is said to ride loosely in the drop- 
center after air piston pressure is exerted. 
when The inventors are Oran Vermillion, Den- 
heavy ton, and Mark and Joe Vermillion, who 
ervice have operated a service station at Com- 
shed” a eee oo een be 
. ro . . : or a number of years. Manufacturing an 
an ee tee eae Veneta nae distribution rights ‘have been ‘acqulred ‘by 
jobs principally offered with a 10-ton hydraulic eA gt aan —_ = 
0 oil unit and attachments. The entire S-200 | have ee o ‘let aa ’. Y a Ce Port 
AAA — ¢ . Porto-Power, supplying hydraulic power Worth ee co eee 7 
SUCCESSFUL development of aluminum | for repairing, rebuilding and recondition- | TWO ““FREE-BLOWN” Plexiglas hemis-| 
only timing gears with bonded-in steel bubs | ing work, has a price of $315. can Gin i aa Ge | 2. 
ut, if for automotive use was announced last 4 new ‘super deluxe’’ Porto-Power. The | an h is Glenl aie sss noth cain ? | 
, week by Al-Fin Corp., subsidiary of Fair- | jodel, S-200, has greatly enlarged utility a ee ee al 
pe of child Engine & Airplane Corp. Perfected . . 7 | Se new Fes oo. ee ee & 
rp TP jover its prewar ancestor, according to | being used as a tional display by 
larg- after two years of research and testing, | in» maker, Blackhawk Mfg. Co., Milwau- | ¢ fe * an te aoe ane 
the new gears are reported to be much | . — icitien ord dealers throughout the country. Fab- 
ss of aecnmer than Ge welded setnentdher :; |rieator: Cadillac Plasties, Detroit. Dis- 
gears commonly used in automobile n- tributed by: Aluminum Model Toys, Inc., 
aler’s gines. They have much longer life than | Boteatt. Fees & mnnatactases oun. NEW MARQUETTE Porto-Fast battery 
molded resin gears because of the better | sively by Rohm & Haas Co., Washington charger is designed for auxiliary charging 
=e wearing qualities of aluminum, and they | Square, Philadelphia. — service in garages and service stations, 
in in stand up better under heavy loads, the . ° 5 farmers, car. dealers and small fieet own- 
f the announcement said. The company claims ers. It weighs only 60 pounds but delivers 
and the gears are as quiet in operation as | | a full 80 amperes of charging power. 
i molded resin types. | Handy Porto-Fast utility cart for quick 
takes . Ss and easy mobility. It is built by Mar- 
ledge quette Mfg. Co., Inc., Minneapolis 14. 
hings oe 
? and A NEW MODEL A-316 Twecotong elec- 
f the trode holder was announced last week by 
Tweco Products Co., Wichita, Kan. It is a 
word smaller companion to the A-14 and A-38 
-omes holders and is designed to fill the require- 
imple mn of a welder using 200 ampere equip- 
ment. 
lig on a + * 
own- 
these NEW EASE and speed in cleaning 
atten- autos, buses, trucks, airplanes, ete., is 
n said to be offered in the new Akar Klean- MODEL 25 Combination Brake Shoe 
and er Model 33 manufactured by the Kass- | Grinder & Shoe Setting Gauge shown here 
high Harr Co., Chicago. The Akar Model 33 /|is the latest addition to the S-T line. In- 
ear washer consists of a 33-inch hollow, | formation may be obtained from Shepard- THE CANFIELD folding wrecker folds 
seamless aluminum tube to which has | Thomason Co., 2023 W. Gage Ave., Los |inte a flat collapsed position, as indicated 
lean- been attached a fiexible colled spring | Angeles 44. * +* * A NEW DEVICE to speed up the ad- in the above illustration, and uses only six 
hing which accepts @ double-sided textile head. | THE HYDRO - JEC- | justment of Ford V-8 and Mercury valves | inches of space above the floor of # pickup. 
job, * * * TOR is said to inject | jx the Lee cam lobe indicator. Designed | Walter Williams, Inc., 104 W. Canfield 
; into the engine a mix-/t 9 quickly and accurately locate the low- Ave., Detroit 1, is national distributor. 
ture of alcohol and | est points on Ford and Mercury cam lobes, * * 
hese water in the correct | the Lee indicator has various hole loca- 
they quantity for most ef- | tions to adapt it for use on various models. | 
hav- — a ue will be sete through automotive job- | 
pers, distributors an¢ manufacturers’ SAFETY DEVICE for operators of | 
car a. ———— = agents. The Conway Co., 950 S. Grand. | trucking fleets is this tire inflation safety | 
ra aan emai a los Angeles, is general distributor for cage, designed and marketed by Firestone 
oe with a cam the manufacturer. ; Tire & Rubber. By using this two-inch 
- wait and throttle position ° steel tubing cage, tire repairmen are pro- 
e It is designed te pro- tected from danger should the ring blow 
tional chat. cuaine “daameni |off after a tire has been newly mounted, 
y be- . pe é | the company states. The entire unit weighs 
free of detonation and COPPER FINS 425 pounds and handles tires up to 1200-24 
1 pre- preignition. Engine fall- “> ae . f . 
: ures resulting from ; ; ated 
ecial. knock or preignition eee Laven) : ; * * 
rt to are prevented by | aiioy steet seaKinG suRFAct a 
ymers ; means of proper com- 23 Oe | 
“rvice sila ’ : : bustion control effected peogromernitinr ass asso 
re KEYS OF any kind are quickly fastened by internal cooling, ac- ENLARGED 
it as to durable white fibre tags which may be cording to the manu- SECTION 
marked with number or name, or both on | facturer, Associated | oF | DESIGNED ESPECIALLY for one-half, 
we the new ‘‘Cado’’ Ke-Master. Cushman & | Laboratories, Inc., 2129 COPPERWELD three-quarter and one-ton pickups, the 
s Debison Mfg. Co., 133 W. 23rd St., New W. 19th St., Cleveland. BRAKE Canfield folding wrecker can be installed 
York, is the manufacturer. % * DRUM | by two mechanics with ordinary tools in 
ntage about two hours, the company states. 
otal | * * * 
1945 | 
31.29 si 
16.91 THE NATIONAL Wheel & Rim Assn. 
12.57 has recently announced a patented rim 
12.47 size gauge, known as the NWRA No. 1000, 
7.85 which represents a development made nec- 
essary by the introduction of new truck | 
3.35 rims, sizes and designs, adopted as stand- | 
ard for the automotive industry both dur- | 
ing and since World War II. 
2.79 * ‘ * 
2.3: 
1.60 | MANUFACTURE AND marketing of an 
7 | exceptionally ght streamlined portable 
2 AN ENTIRELY new type of brake drum, evaporative cooler for cars and trucks 
a designed to contribute greater safety and used in hot, dry areas has been announced 
6.92 economy to the operation of heavy air- by Alumina Steel Co., Los Angeles. The 
— craft, buses, trucks and trailers, was an- new cooler, to be marketed under the 
100.00 nounced last week by Copperweld Steel | trade name ‘‘Cool-Ride, weighs less than 
: Co., Glassport, Pa. The advantages claim- 16 ounces, with water supply fed from a 
ed for this new development are lower | one-galion pressurized tank which can be 
panei temperatures—resulting in virtually no momen’ — = aS SS aa 
smal! ‘ + i SS * : ‘heat checking,’’ no cracking, measurably ;or under e on. 
rte dentaieaanee ein tonite’ meee aon oe ere my outfit Is desizned for service |less wear on blocks and drums, and free-| JOYCE “SHOPMASTER” two-post lifts | retails for $14.50. 
o a . S insta on retains the ch degree of|dom from distortion, together with re-| require no complicated moving mechanism | 
ached accurac, uired for checkin ’ 
rs necessary for the usual cievated rack, ‘The depressed oor area ef the W2-Il2 tives the | setae, abhcomes and’ ranning ear’ ‘The |to the. manufacturer, Jovee-Cridiand Coy | 
d ser- mechanic the advantage of a comfortable working position, and at th — ti te lEnetOnEts RES SANE Gone. te 6 nae at 7 aay Slr aiatamen- roa See Additional New Products 
zo nee @ walene Gupckentiins ae = _s ’ e same ime marketing of Copperweld brake drums in| Dayton 3. Design for cars and light on Page 56 
! . Bp senses mM appe customers. It is built by Weaver Mfg. Co.,|the aircraft field is to be handled ex-/| trucks, the lifts have a 66-inch rise above 
d, Va. ringfeld, e clusively by B. F. Goodrich, the floor. (LL 
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Money Makers for Dealers 


Speakers at NADA Parley Tell of 2 Profit Sources 
In Undercoating, Liquid Glaze 


(Continued from Page 45) 


SERVICE SECTION 


rapid worker could possibly handle 
two and one-half cars per day. 

4. The job price naturally de- 
pends on your flat rate. Our prices 
in Kansas City, Mo., range from |? ~~ 
$12.50 on a new car to $16 on older | <3). 
models. The price incidentally, de-| .-... 
pends a great deal on the condition HLLeR 


many of you elected to dis- 
continue or close your polish or car 
appearance department. We need 
this gross profit now that service 
volume has taken a nose dive and 
I know of no better specialty to get 
into than a good polish department. 
We continued our liquid glaze de- 
partment all during the war period 
and found it most profitable. 
Essential Factor 

Here are some of the points 
which we consider essential to the 
proper operation of a liquid glaze 
setup: 

1. Your polish or liquid glaze de- 
partment must occupy a prominent 
location in your shop. It must be 
well illuminated. It must be clean 
and kept clean. It should have 
proper background and attractive 
signs. 

2. Choose materials and equip- 
ment with care. Decide on a polish 
or treatment such as your factory 
recommends. Do not use cheap sub- 


stitutes. When you have finally de- 
cided on the product, stay with it 
and advertise it continuously. 

8. Your operator must be 
chosen with care, giving consid- 
eration to his capabilities and his 
experience. Obviously, your No. 1 
man should be a husky type be- 
cause the work requires lots of 
elbow grease. Your polish man, 
especially if he uses an electric 
wheel, must have proper training 
so as to avoid burning the paint. 
When this man is_ properly 
trained with the wheel, the work is 
much faster, increasing your vol- 
ume possibilities. The trouble with 

most dealers is that they attempt 
to use porter help in this depart- 
ment, using him to wash windows 
in the morning and then polishing 
a car in the afternoon. No such in 
and out thinking will produce a 
good liquid glaze program. The 
average polish man can turn out 
two jobs per day. A good, stout, 
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and the extent of road scum or 
haze which, after all, is the major 
job in turning out good work. 
Remove Road Scum 

All in the world a good polish 
job requires is removing the road 
scum from the original car finish. 
When the surface is once properly 
cleaned, your factory-recommended 
product again restores that new car 
beauty and finish with a hard, 
transparent, glasslike finish that 
again protects the surface against 
traffic grime and the haze of age 
and weather. 

Now, as to the cost breakdown. 
A good operator should be paid, 
in our opinion, on the basis of 50 
percent of the labor which is the 
same as applies through our me- 
chanical work. Take, for instance, 
a $14 liquid glaze job. We first set 
aside $2 of the $14 to cover cost 
of materials used. The operator, 
therefore, receives one-half of the 
remaining $12, or $6. 

5. Selling appearance work on 
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your service floor is not too difficult | copy from time to time. Remember 
if your floor testers or floor sales-|—you have lots of competition 
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men are part of the program and, 
by that I mean they should be of- 
fered some incentive to selling 
liquid glaze jobs. In our case, we 
pay the man a commission of $1. 
6. In addition to proper advertis- 
ing within your building, your ser- 
vice followup mailing program 
should continuously drive home 
liquid glaze. Newspaper and neigh- 
borhood publications can carry 
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from the corner filling station and 
the super filling station. 


7. Last, but not least, and of ut- 
most importance are the following 
details which must not be over- 
looked: 


a. Be sure the dash is pol- 
ished and treated. 


b. Vacuum the inside. 
ce. Clean ash trays. 


d. Shampoo rugs or clean 
mats. 


e. Clean and dress tires. 


f. Touch up small nicks with 
matching paint. 

In conclusion, at Greenlease- 
O’Neill we have increased our ser- 
vice volume from our original start 
in 1941 of around $300 per month to 
approximately $1,500 gross per 
month. At the present time, we op- 
erate in two car stalls with three 
men. We hope to add a fourth in 
March. Each liquid glaze job well 
done will sell another. 

It is important, in our opinion, 
to have a volume price and turn 
out good work. You will be pleased 
with the results, so will your cus- 
tomers. 

And last, but not least, your 
make automobile is always a good 
ad on your city streets if you pre- 
serve the beauty and sparkle of its 
new-car finish. 


Rubber Roadway 


Blocks Installed in 1923 


Only a Bit Worn 


AKRON.—Installed 24 years ago 
by Goodyear technical men in 
their quest of new uses for rubber 
products, a section of rubber pave- 
ment is located on one of the 
most heavily traveled thorough- 
fares in Akron, E. Market St., di- 
rectly in front of the trucking en- 
trance to Goodyear’s main plant. 
Hundreds of heavy trucks pass 
over the rubber blocks each week. 


Several of the bricks were re- 
cently removed for inspection by 
members of the company’s devel- 
opment department. Measurements 
are said to have disclosed that the 
bricks had been worn down only 
five-eighths of one inch, a com- 
paratively slight amount of wear. 


Resinite Corp. Producing 
Paint Born of War 


A new household, auto body and 
boat paint, said to embody anne 
of exhaustive resin research con- 
ducted during the war, is now be- 
ing produced commercially by Res- 
inite Chemical Corp., 2542 N. Lin- 
coln Ave., Chicago, IIl. 


Announcing it as a paint “for 
any surface, anywhere,” claims are 
that the new paint is scientifically 
compounded with the same type of 
resins used by the Army and Navy 
on tanks, ships, planes and other 
vital materials which had to stand 
up under severest conditions of 
intense heat, extreme cold, salt air, 
salt water and in contact with 
acid-laden fumes. 


Jeep Station Wagon Bodies 


$138.50—FOB Oleveland, 0. 
Distributer Price on Request 


STATION WAGONS INC. 
6619 Euclid Ave. Cleveland 3, 0. 
Ee ermal see eA 
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AUTOMOTIVE WASHINGTON 


Sees Labor 


Bill Death 


In Political Angles 


By William Ullman 
Washington Correspondent 


IN THE OPINION of this correspondent, when all the 


tumult and shouting about the need for, and likelihood of, 
new and more drastic labor-curb legislation dies down, and 
all cards have been played on Capitol Hill and at the White 


House, the labor laws will be found unchanged. The Presi- 
dent very likely will veto the@—H£,-_—H—__——_- 


kind of labor act Congress is 
certain to send to him. While 
this veto probably will be over- 
ridden in the House, the Senate 
will not override it and there the 
labor situation will remain until 
John Lewis calls a coal strike on 
July 1. 

Then the yowling will begin all 
over again. However such a strike 
may end—by the operators wearing 
the miners down, the workers 
wearing the operators down or 
Congress giving the President the 
power of injunction to stop the 
mess—the public, 
meanwhile, will 
take such a beat- 
ing that there 
will be little 
doubt which way 
the votes will go 
at the next elec- 
tion. That being 
settled, we will 
get labor legisla- 
' tion that will give 

the unorganized 
William Uliman majority a break. 

Politicians want a sure line on 
the votes before they act. 

So far as taxes are concerned, 
it is the belief of this correspond- 
ent that there will be general re- 
lief applying to the full year of 
1947, veto or no veto. 

Any rum-dum can count the 
votes for tax reduction As Of To- 
day, so that is practically settled, 
leaving the politicians and the fis- 
cal experts to begin whaling each 
other if anything goes wrong with 
the country’s financial affairs as we 
approach November, 1948. 

. 7 * 


AFL Flirts with New Policy 


On Political Activity 


SHOULD the labor bill over 
which Congress is sweating these 
days perchance become law, then 
would the country see some real 
fireworks by labor organizations. 

Irrespective of whether a CIO- 
AFL merger should be brought 
about meanwhile, there certainly 
would be joint action to regain 
any ground lost by labor through 
adverse Congressional legislation. 

Through the years — since the 
days of the wise and sturdy Sam 
Gompers—the AFL has maintained 
a non-political position in national 
politics, although many of its lead- 
ers have been active on both sides 
of the political fence. 

George Meany, AFL secretary- 
treasurer, pointed to the organiza- 
tion’s traditional neutral stand in 
a recent radio address. However, 
referring to the drastic labor bill 
passed overwhelmingly by the 
House, Meany warned: 


“In the face of the political 










aspects of this proposal to de- 
stroy trade unionism, the ques- 
tion arises as to whether or not 
we will be compelled by force of 
circumstances to revise our basic 
position in order to protect the 
future of the wage-earners of our 
country who in themselves con- 
stitute the vast national wealth 
of which Americans so often 
boast.” 

The AFL official referred spe- 
cifically to the fact that the most 
drastic labor proposals have the 
backing of the Republican leader- 


ship in Congress. 

The CIO, of course, is no new- 
comer to national politics. Its Po- 
litical Action Committee already 
has marked the members of Con- 
gress it hopes to eliminate in the 
1948 elections. 


Few politicians doubt that the 
13,500,000 members of the two or- 
ganizations, if sufficiently aroused, 
could carry next year’s presidential 
election as well as bring about con- 
siderable face-lifting in Congress. 
Right now, their leaders say, the 
members are aroused and, come 
what may, the leaders intend to 
see they stay aroused. 


Just now the AFL is engaged in 
spending $1,500,000 for a huge ad- 
vertising campaign against labor 
legislation. It admittedly is too 
late to have any appreciable in- 
fluence on the Senate. The fight 
is being carried “to the people.” 
And laws can be changed pro- 
vided there can be brought about 
a new alignment of lawmakers. 

* * * 


Spending Cut Is High Point 


In Tax Disagreement 

ON THE SURFACE, the high 
point of the disagreement between 
advocates of tax reduction and the 
administration is in the Republican 
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the-job courses sponsored by the company in cooperation 

schools, Left to right at the presentation: Bert Warrick, supervisor of apprentices; 
ton P. Hucker, VA training officer; Dean and Raymond Knepp, toolmakers; Milan, mill- 
wright, and Joe Balaban, assembler; George jr., patternmaker, and George Goebel, per- 
sonnel records supervisor. The fathers’ combined Studebaker service totals 75 years. 


program for reduction in expendi-|was evidenced with the reporting 
tures. of the Interior Department appro- 
The administration contends | priation bill from the House ov: 
that it is neither possible nor | propriations committee. 
desirable to reduce expenditures The reduction in appropriaticts 
below budget estimates by any | below budget estimates was 47 per- 
such amount as proposed and | cent, a greater percentage than in 
asserts that any reduction in tax- | either of the earlier annual supply 
ation at this time would pro- | bills, one dealing with the treasury 
mote inflation. and post office departments and 
The determination of the Re-|the other with labor and federal 
publicans to reduce expenditures | security. 





Stop gear lubrication troubles 
with modern Stabilized Quadrolube 





famous for lubricating value and 
stability. This fact, plus Quaker 
State’s unique refining and 
compounding processes, provides 
the optimum in gear lubricant 
quality and dependability. 


Get the facts, the 
evidence, that Quadro- 
lube, the new Quaker 
State gear lubricant, 
can help you get more 
gear lubricating busi- 


: ¢@ Why do many gear oils break down 
so quickly? Leave gears and bearings , 
fouled with dirty residues? The reason is | 
1 
| 


| 

| 

f e@ The base oils used in 
Quaker State’s new Quadrolube | 

are made entirely from pure | 
Pennsylvania grade crude oil, | 
‘ 

| 

| 

| 

' 


| 
| 
} 


—they’re too unstable! Deteriorate too 
quickly. Lose lubricating efficiency. 






more money. Get i y 


| 
| 
ness, more good will, 
| 
| 
} 


proof. Send for this | 
fact-filled booklet now. | 


QUAKER STATE OIL REFINING CORPORATION @ OJL CITY, 
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2. All this means trouble to dealers as well as to : 

their customers. It means loss of good will. Loss of 
business. And it’s all needless since Quaker State 
has come up with the answer—Stabilized Quaker \ 
State Quadrolube. | 
| 


NK Wr 


4.. That’s why Quadrolube lu- 


I 

| 

{ 
bricates better and longer, leaves | 
gears and bearings cleaner, gives | 
more protection against corrosion, \ 
and is more resistant to foaming. | 
| 
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STABILIZED 


7 QUAKER STATE | 


QUADROLUBE 


AND SUPER QUADROLUBE* 


* Specially compounded for the lubrication of hypoid gears. 


| 
| 
| 
| 
i 


No gear lubricant can be better than the oil it contains. The 
base oils in Quaker State gear lubricants are made from pure 
Pennsylvania grade crude oil. Queker State offers a complete 
line of automotive lubricants scientifically made from the 
finest raw materials obtainable. 
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‘Got Troubles?’ 
Book Has Simple Answers 


To Auto Failures 


A combination of engineer's un- | 
derstanding and layman’s simple, 
untechnical explanation is the out- 
standing feature of the new auto- 
motive book, “How to Tune Up 
Your Automobile,” by Jack Steele, 
author of several other automotive 
books. 

In simple, easily-followed phras- 
ing, Steele takes his reader througt 
the mechanical maze of automo 
tive powerplants as easily as hr 
might lead someone across the 
street by the hand. 

Illustrations are scatterec 
throughout, giving a visual inter- 
pretation to the text. His subject 
coverage is complete from elemen- 
tary theory to such layman con- 
fuse-alls as fuel pumps, distributors 
and timing. 

Anyone interested in servicing . ° 
his own car or in learning the Yosemite Chemical Markets 
fundamental know-how of auto- | Rust Remover. Preventive 
mobile trouble shooting will find | 
this book informative. Published by | Two new anti-rust products an- 
the Norman W. Henley Publishing | nounced recently by the Yosemite 
Co., 17-19 W. 45th St., New York, |Chemical Co., San Francisco, are 
N. Y. Price is $2.50. of special interest to automobile 


according to Frank B. Spire. 
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FRANK B. SHIRE MOTOR SALES (Cadiliac-Oldsmobile), 24 River St., Tifin, o..| tion of 
recently modernized its service department, built a shop and installed radiant heat. The 
radiant heat is hooked to the hot water boiler with a circulating pump and thermostat. 





the lube man will locate all points 
and if each will be correctly serv- 
iced. While the book is designed 
to sell Chek-Chart’s service to the 
corner oil station operator, it also 
sells the value of proper service 
to the customer, and the value of 
balanced selling—which every au- 
tomotive dealer needs in his busi- 
ness just as badly as the corner 
filling station. 

Art Woods of Motor Magazine 
in Canada tells me that his com- 
pany has made a very extensive 
survey of car population, distribu- 
automotive parts, and 
|equipment and other automotive 
market data in the Canadian mar- 
ket—has published this data in 
See ee a facts and figures type of booklet 


dealers, repairmen and garagemen. | 2nd will be glad to send it to any 
The two products, both liquids, are | one over here that wants it 

Y-3 rust remover and Y-600 rust | wean: om 

preventive. Between them, they) THE RUBBER MFRS. Assn. 
form a thoroughly effective anti- | tells us that consumption of rubber 
rust and anti-corrosion program|for the first two months of this 
for almost every automotive i ran at the rate of nearly 
it is claimed. 1,200,000 tons a year, or well over 





AMERICA’S FASTEST SELLING CAR-APPEARANCE ACCESSORY! 


There's a lot of money to be made this Spring selling Lyon 
Whitewalls because no accessory you ever stocked has so 
many appealing features for the customer or makes you 
more money with such little time and effort. You make nearly 
50% profit on your investment in less than five minutes! 


Here are the features you can talk about to customers: 
Lyon Whitewalls are easy to clean with just a wet cloth, 
have no upkeep expense, are mounted on the rim where 
they aren't exposed to curb damage, cost less than half 


what the customer used to pay for white sidewall tires with 
none of these features—and appearance-wise, make tires 
and wheels look exactly the way designers want them to... 
fat balloon tires and small wheels. 


So display, talk-up, and sell Lyon Whitewalls for the fastest, 
easiest profits you ever made. Order from your tire supplier. 


Prices: Standard Steel Model (16" Wheels) $6.95 Per Set of Four. De Luxe 
Stee! Model (15” and 16” Wheels) $9.95 Per Set of Four. Sets of Five Priced 
Higher. A Fair Trade Product Sold Under Applicable Fair Trade Laws. 


“WHITEWALLS ARE THE EXCLUSIVE TRIM-RING PRODUCT OF LYON INCORPORATED, 
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| ‘Continued from Page 43) 


double the prewar average. Pre- 
war peak was reached in 1940 
when the industry consumed 648,- 
000 tons, while the 1,039,000 tons 
used in 1946 represented an all- 
time record. 


The interesting thing about the 
report to me was that in February 
the consumption of natural rubber 
was 40,906 long tons, including la- 
tex, while we used 53,104 long tons 
of manufactured rubber in the fol- 
lowing proportions: GRS, 42,279 
tons; Neoprene, 3,760 tons; Buty] 
6,634 tons, and other types 431 
tons, while 25,620 tons of re- 
claimed rubber was also consumed 


In other words, we used over 
twice as much natural rubber in 
the month of February this year 
as we did in the entire year of 
1946 (20,486 tons), according to 
the report, while manufactured 
rubber dropped from 58,764 tons 
in February, 1946, to 53,104 tons in 
the same month this year. 

* * . 


—DoON STREETER, sales manager 

of Reo, is convinced that De- 
troit is a “den of thieves” and 
should be avoided on all occasions 
when one is traveling. Last week- 
end, when he and All-American 
Johnny Pingel, Reo’s new adver- 
tising manager, were going through 
Detroit to Washington to attend 
a safety demonstration of a Reo 
bus on Goodyear LifeGuard tubes, 
they turned their bags over to a 
redcap while they went into the 
lunch room. When they came back, 
Don’s bag with all of his clothes 
and his brief case were missing. 
The redcap didn’t know what had 
happened to it and as late as Wed- 
nesday, Don didn’t either. 


I ambled along to the war-year’s 
madhouse with them to see the 
demonstration, which was peaked 
up particularly for the National 
| Assn. of Educators’ execs, as well 
|}as some top brass from several of 
| the government safety bureaus and 
|the National Highway Users Con- 
| ference. And for those of you who 
have seen this heavily-loaded bus 
come down the street at 50 miles 
an hour or better and then have 
a front tire blow out, I might say 
that the boys now put on quite a 
|show. By using powdered magne- 
sium, together with chalk in the 
patch, there is quite a flash of 
powder and “stuff” when the tire 
| blows. 





* * * 


WHILE IN Washington I talked 
with Lee Moran about the contem- 
plated service and shop equipment 
show which NADA is “jousting” 
|for the next annual NADA get- 
| together. They will know in a week 
or so just what they will do on 
this show and where it will be held. 
So for those of you who will be 
asked to exhibit in both the ASI 
and the NADA shows, it might be 
well to wait a few days before you 
get all hot and bothered about get- 
|ting your space reservations in 
for the jobber event—one display 
and background might be made to 
do for both. 

I also had a chance to chat a 
little with Arthur Butler, of High- 
way Users, about why they are 
“agin” toll roads. We all know we 
need more main wide roads be- 
tween major cities, but Art con- 
tends that we also need better side 
roads and bridges as well—and that 
the taxpayers and gasoline tax 
money should build them — and 
maybe he is right. 

Also had a chance to see Leon 
Bannigan, of the Private Truck 
Operators, for a minute and get 
his association’s angle on _ this 
|Lenoir Chair bill that is being 
|fought out. And it looks like the 
“for-hire” boys tried to slip a fast 
one over on the private carrier 
group in this bill and will have to 
be watched from now on out 





| Fla. Bills Would Let Cities 
Levy License, Excise Taxes 


Identical bills that would em- 
power Florida cities and towns to 
levy excise and license taxes with- 
out restriction or limitation under 
present general or state law have 
been introduced in the state legis- 
lature. 


* 
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n 
Trucks for Short Hauls a hae 
Survey Finds Top Businessmen Will Rely - og “i sonny 
More on Motor Carriers Rubber Co. has waek the ‘ie 
eighth floor, comprising approxi- 


portation are also reported. Some |; 


difference of opinion mately 8,000 square feet, in quar- 


ters at 1627 Locu St. The firm also 
leased space for executive offices 


NEW YORK.--Greater use of 
motor carriers for short hauls is 
forecast by a National Industrial 


is noted as | 
to the showing made by coastwise 











Conference Board survey of opin- | and intercoastal steamship service. on the third fi 
; - A oor of the sam 
ion among leading business exec-/ As to longer-term trends in | building. same 
utives. ’ F transportation, the survey report The compan has ta 
oe oe — | said: district offices ‘ond "sueeonee 
in established transportation pro-) «ost manufacturers surveyed the building to facilitate service 


cedures are regarded as temporary, 
some changes are considered like- 
ly to become permanent features 
of the postwar transportation pat- 
tern, the NICB_ survey report 
stated. 

The latter were listed as includ- 
ing: increasing use of motor car- 
riers for short hauls; the virtual 
cessation of domestic water trans- 
portation by some industries, and 
a growing reliance on airlines for 
the movement of repair parts and 
small shipments. Wartime experi- 
ences have also resulted in some 
modifications of packaging 
methods of in-plant handling of 
materials, it was noted. 

While changes have occurred 
in relative costs of the various 
types of transportation services, 
the executives questioned said 
that other factors such as avail- 
ability of facilities, speed of 
shipment, reliability of services 
and efficiency often outweigh 
cost considerations in the selec- 
tion of a particular form of 
transportation for the movement 
of goods and personnel. 

Characterizing the transportation 

as much more acute today than 
during the war, many executives 
said the immediate need in the 
industry is for more and better 
equipment, particularly for the 
railroads. Some instances were 
cited where plant operations had 
to be curtailed because of a short- 
age of freight cars. It was also 
noted that heavier loading of cars, 
necessary under wartime regula- 
tions, is being continued. 

Although executives believe many 
of the problems confronting the 
carriers are beyond their control 
and that they have established 
outstanding records under difficult 
conditions during the war, others 
stress the need for improvement 
in operating practices, and the 
adoption of more efficient and 
progressive methods on the part 
of the carriers. 

The survey noted that shortages 
of equipment also harass truckers, 
but said this situation is being 
relieved somewhat by an increase 
in the production of trucks and 
parts. Because of the freight car 
situation, however, an added load 
has been placed on the trucking 
companies, it was pointed out. 

This high level of demand, ac- 
cording to one executive, has re- 
sulted in truckers concentrating 
“their business on freight taking 
a high classification rating. This 
situation makes it difficult for 
us to use as much truck service 
as we would desire.” 

Severe shortages of water trans- 





British Transport 
To Be Nationalized 
By Next Year 


7 

LONDON. — Government owner- 
ship of all British railroads, bus 
lines and long-distance trucking 
operations will become a reality 
by next January, according to an 
Associated Press report last week 

By a vote of 308 to 194, the 
House of Commons approved the 
government-sponsored inland 
transport nationalization bill. The 
Labor party majority swept 
through the measure over the bit- 
ter opposition of Conservatives and 
Liberals. 

The $4,260,000,000 bill was sent 
to the House of Lords for the ex- 
pected “rubber stamp” approval 
It was the most vigorously fought 
of all the government's national- 
ization proposals. 





4 RATCHET wrench with double broach- 
ed jaws, allowing short handle movement 
and a new leverage principle is being of 
fered distributors by Logan Tools, Inc.. 
Lambertville, N. J. ’ 


| expect to continue to rely upon the 
| railroads to about the same extent 
as in the prewar period. While 
shifts have occurred, many execu- 
tives feel they are only temporary. 
The railroads, they point out, have 
lost some business to other forms 
of transportation because of the 
car shortage, but in turn they have 
obtained business not generally | 
carried in prewar days because of 
the current lack of adequate coast- 
wise and intercoastal steamship | 
service and changes in cost differ- 








and | 


entials. 


“Railroads are generally ex- 


pected to continue handling large 
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3. Use famous racer's testimonials like these to \ 


sell the 






the Indianapolis Race... 


Show Bear's sound and color movie,""A Man's 


story of the 500-mile race, 
each car must be alined and balanced before it 
is permitted to run. Write for details. 


2. Publicize your Bear Service; see that your 
Bear Signs are prominently displayed. 





SHEARER CHEVROLET, 7256 Manchester Ave.. St. Louis, celebrated its 13th birth- 
day recently. The dealership’s 80 employes were cuests of F. Wells Shearer at a fried 
chicken dinner. 





bulky products with relatively |felt that many economies and 
low value as well as carload ship- |faster service could be effected, 
ments, particularly if customers |and each form of transportation 


have railroad sidings. In the less- |could perform the service for 
than-carload freight field, keen |which it is best suited.” 
competition between the _ rail- | ~ - 
roads and the trucking com- Glynn & Mallat 

nies is expected, particularly Pog = 
_ , — Glynn & Mallat (Ford). Bosco- 


for Is 500 
, hauls up to miles. : | bel, Wis., has moved to new quar- 
A number of executives believe |ters. An attractive showroom and 
‘hat better coordination of all/a large repair department has 


transportation is required. It is!been made available 
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to do to CASH IN on 










It tells the inside 
and the reason why 


to your local clubs 






public: + City 


BE AR © 20 po Sead, 


BEAR MFG. CO., Dept. A-14, Rock Island, Illinois 


TELL ME HOW SOON we may have the 
BEAR RACE FILM 


to show our organization, friends, clubs, etc. 


ROE cisintc ica dtginaduntakeu Linens i 


to its dealerships in Missouri and 
surrounding states. 


Bendix Equips War Plant 
For ‘Metalclene’ Output 

SOUTH BEND.—A large former 
war plant at the Bendix products 
division of Bendix Aviation Corp. 
here is now equipped for the in- 
creased production of “Metalclene,” 
according to Elmer F. Wenzel, 
product manager of the _ service 
sales department. 

“Metalclene” is said to yield 
faster action in loosening and 
floating away grease, dirt and car- 


bon from metal surfaces. 
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LONDON.—(UTPS)—British of- 
ficials report they are maintaining 
a substantial lead over American 
car and truck manufacturers in 
the drive for the world’s export 
market. 

Although American export vol- 
ume may eventually catch up with 
the British market, the fact re- 
mains that the Londoners are al- 
ready entrenched in such places 
as South America with their prod- 
ucts and have every intention in 
the world of remaining. Whereas 
the U. S. might achieve some suc- 
cess in South America, they may 
not be as fortunate in other coun- 
tries where British car and truck 
performance will already have es- 
tablished itself, it is believed here. 

Currently offered to the foreign 
markets by the English is a de- 

velopment of the 9.8 liter Diesel 
engine by the Leyland and AEC 
firms. It is only a little more ex- 
pensive than the 84 and 7.6 liter 
engine already used in England 
and is being installed in the fleets 
of Leyland vehicles. These will 
work with the Iraq Petroleum Co. 
in laying new pipelines across the 
desert in the Middle East. 

In Belgium, Sweden and Por- 
tugal there are now said to be 
twice as many British trucks as 
in the beginning of last year. In 
the Empire markets — India, 


British Stay 


U. S. Makers Trail in Fight for Export Trade, 
But Shortages Peril Lead 
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Ahead 


South Africa, Australia, etc.— 
British commercial vehicles still 
hold substantial leads. 

In South America, the British 
Regent Mark III, of which the 
British Transport Board has just 
bought 2,000, is expected to prove 
very popular as bus transportation. 
The old Leyland double-decker 
buses have proved steady favorites 
over long periods although they 
are not the cheapest vehicles avail- 
able. 

Some Britishers forecast the 
American markets in South Africa 
may disappear entirely following 
the present tour of the country by 
the royal family, by which means 
the British manufacturers are 
cleverly promoting the theme that, 
“England Can Make It, Whatever 
we i.” 

The British truck industry is 
now sending 50 percent of its pro- 
duction abroad, although plagued 
with shortages of a severe nature 
which limit export considerably. 
One can see long fleets of chassis 
outside factories, awaiting coach- 
work because there is no timber 
available. 


Then there is the almost 
chronic shortage of sheet steel 
which will be even scarcer this 
year because of the present coal 
crisis. Plastics, aluminum and 
light alloys might be substituted 


SHOW ROOM 
FURNITURE 


Send for FREE Catalogue of “Chromaster” Showroom Furniture 


PEM Sb bby 


886-890 GERARD AVE. NEW YORK 52. N.Y. 





SOUTHEAST FABRICS COMPANY 


JOBBERS AND CONVERTERS 


Artificial Leather, Plastic Fabrics 
and Cotton Textiles 


FOR SEAT COVER 


Woven Fibre 
Sport Topping 


AUTOMOTIVE FABRICS 


MANUFACTURERS 


Artificial Leather 
Colored Sailcloth 


AVAILABLE FOR IMMEDIATE DELIVERY 
Samples Mailed on Request 


SOUTHEAST FABRICS COMPANY 


40 WORTH STREET 


CAnal 6-5368 


NEW YORK 13, N. Y. 








Special Offer 


LICENSE PLATE CLIP 





75e each 


60c 
In Lots of 12 or More 
Immediate Delivery 


e BRIGHT CADMIUM RUSTPROOF 
FINISH. 

@ STRONG TENSION SPRING. DOUBLE 
LOOPS. 


e USED BY EVERY ANTOMOBILE 
DEALER. 
@ LIMITED SUPPLY, ORDER NOW. 


SHULMAN MOTOR SALES, 6114 16th Ave., Brooklyn 4 






to a certain extent, but on the 
whole the outlook is somber. 

In summation, it can be said 
that one strong argument that is 
being used to persuade foreign 
traders to buy British products is 
quality. If this theme is kept up, 
there is hope that even without 
anything like good sales and as- 
sembly organizations, it might be 
possible to maintain a steady flow 
of commercial vehicles to export 
markets. 

However, when one _ considers 
that the British truck is 75 percent 
more expensive than its American 
counterpart, the future looks very 
difficult for the British market de- 
spite the present favorable lead. 


Jobber Picked 
For Farbertite 


ROCHESTER, N. Y.—Auto Un- 
dercoating Distributors, Inc., with 
headquarters here, will direct U. S. 
distribution of Farbertite for un- 
dercoating automobiles, President 
Louis Briskin announced last week. 

A product of the Briggs Bitumi- 
nous Composition Co., Philadelphia, 
Farbertite protects against rust, 
water, corrosion, sound and is com- 
pletely fireproof, Briskin said. The 
undercoating distributors are 
launching a national advertising 
campaign which includes publica- 
tion of a consumer booklet for the 
use of dealers, a mat service for 
dealers in local advertising, as well 
as display material for showrooms. 


Reissued 
Alemite Again Publishing 


‘High Pressure’ 


CHICAGO.—Resumption of High 
Pressure, monthly lubrication deal- 
er magazine of the Alemite divi- 
sion of Stewart-Warner Corp., 
which began publication in 1920 
but was discontinued during the 
war years, has been announced by 
F. A. Hiter, senior vice-president 
of the company. 

The April issue of the magazine 
is being mailed to 32,000 car deal- 
ers, farm implement dealers, serv- 
ice stations, garages, fleet opera- 
tors and automotive equipment 
jobbers. It is a two-color, 16-page 
book, of 8% by 10% inch page size. 
All copies contain the imprint of 
the Alemite distributor into whose 
territory the copy is addressed. 

“Our formula is the same today 
that it was in 1920,” Hiter said. 
“It will carry dealer success stories 
and provide a forum to announce 
new products and sales and adver- 
tising plans and programs. With 
the premium again on selling, after 
the displacements of the war pe- 
riod, we decided that High Pres- 
sure should be resumed.” 

The name of the publication was 
derived from the high-pressure lu- 
brication system pioneered by Ale- 
mite. Monthly circulation reached 
80,000 prior to discontinuance in 
1939. E. G. Weber is editor and 
the publication is under supervi- 
sion of Fred Cross, company ad- 
vertising director. 


Fairy Story Theme Used 
In Chek-Chart Brochure 


CHICAGO.—To stimulate great- 
er understanding and use of the 
Chek-Chart lubrication guide by 
dealers, the Chek-Chart Corp. has 
created a novel educational bro- 
chure entitled “The Big Boss in 
Wonderland.” The presentation 
is a 24-page book illustrated in 
fairy-story style. “The Big Boss” 
is King Customer, who holds the 
power of life and death over any 
business. 


Copies of “The Big Boss in 
Wonderland” are available with- 
out cost from the Chek-Chart 
Corp., 624 8S. Michigan Ave., 
Chicago 5, IIL 


Kelite Decarboniszer 


Developed by Kelite Products, 
Formula 555 is claimed to be the 
fastest and safest degreaser and 
decarbonizer ever made by Kelite. 
According to the manufacturer, its 
penetrating and carbon softening 
qualities remove deposits by cold 
emersions that were formerly be- 
lieved impossible. Write Kelite 
A uae Box 2917, Los Angeles 64, 


“‘We received excellent rsults from our 
advertisement printed in the Classified Sec- 
tion of Automotive News."’—Adams & Son. 
Coeur D'Alene, Idaho. 


\Before & Alter. . . 


SERVICE SECTION 





HERE’S A “before and after’’ set of pictures with an unexpected ending. The ‘‘after’’ 
picture shows a 1946 Pontiac streamliner sedan coupe after it was wrecked in a high- 
way accident. The car was written off as a total wreck by the insurance company, 
which sold the remains to Richmond Motor Co. (Pontiac-Cadillac), Richmond, Calif. 
After three weeks in the body shop, the Pontiac was reassembled from the wheels up, 
and looked Uke a new car again. The work was supervised by the firm’s body shop 


foreman, John Janusch. 





Armorlite Expands Output 
Of Aluminum Bodies 


quality and interchangeability of 
parts. 


GROTON, Conn.— Manufacture 
of aluminum and magnesium van 
panel truck bodies by Electric 
Boat Co. was recently expanded 
to a wide variety of sizes and 
models by the Armorlite division 
of the company, it was disclosed 
last week. 

Built in five lengths measuring 
from 9 feet, 4 inches to 20 feet, 
these Armorlite bodies can now 
be purchased, in any of the fol- 
lowing models: full double rear 
doors; full double doors with drop- 
end gate; three-quarter width dou- 
ble doors; three-quarter width 
double doors with drop-end gate; 
single rear door, and tail gate and 
curtain. All models are said to be 
available with or without side 
loading doors on either side. 

Mounted on a steel floor, with 
safety tread surface, are ex- 
truded magnesium frames cap- 
ped by one-piece, preformed 
magnesium roof bows. Into these 
frames are fastened aluminum 
panels. Tekwood has been bond- 
ed into these panels for added 
strength and support. The heavy 
duty rear bumper is combined 
with a recessed step and license 
plate holder as an integral part 
of the floor. 

The use of magnesium and alum- 
inum is reported to reduce the 
weight of these units by three 
quarters of a ton on the small 
sizes, with correspondingly larger 
savings in the larger sizes, as com- 
pared with conventional van panel 
bodies. This weight saving feature 
is said to thus increase the pay 
load capacity of the chassis and 
to effect a substantial saving in 
operating costs when running both 
full and empty. 

The large interiors, a full 88 
inches in width and 78 inches in 
height, make possible bigger loads 
of bulky materials, the producer 
said. 

Armorlite bodies are said to have 
been designed with modern aero- 
dynamic lines and full skirts which 
are not only pleasing to the eye 
but reduce wind resistance drag 
on the road. The panel construc- 
tion permits rapid and inexpen- 
sive replacement of damaged parts 
without the use of skilled labor. 

These bodies are manufactured 
on a@ modern production line in 
a shop laid out and tooled up 
for this product only. They are 
said to be precision engineered 
and are manufactured of die- 
formed parts to insure uniform 


Due to the design and mass pro- 
duction techniques developed by 
Electric Boat Co., the prices of 
Armorlite bodies, despite their 
higher material costs, are said to 
compare with van panel bodies of 
conventional materials and design. 

This factor, together with the 
advantages of light weight, dura- 
bility and economical replacement 
of parts, is said to be bringing this 
newcomer to a position of leader- 
ship in the commercial body field. 


Motor Monsters 
9 Huge Copper Haulers 


Slated by Dart Co. 


PHOENIX, Ariz.—“We’re one of 
the small manufacturers, but we’re 
making the largest trucks in the 
world,” Joseph Warner, Kansas 
City, vice-president of Dart Truck 
Co., said here in announcing plans 
to deliver nine huge trucks to the 
Inspiration Copper Co. at Miami, 
Ariz. 

With payload, body and hoist 
each truck will weigh 88,400 
pounds. The motoring monsters will 
be driven from Kansas City to 
Arizona. Warner first must get 
special permission in each state 
which the trucks will cross. 

“They'll each haul a load of 22 
tons of ore,” Warner said, “and 
are made with dump bodies and 
twin telescopic hoists, have a 14- 
cubic yard capacity and will go 
up a 1%-mile grade at 12 miles 
an hour, powered entirely by en- 
gine torque and gear induction.” 


100 New Montreal Buses 


MONTREAL.—One hundred new 
buses have been placed in service 
by the Montreal Tramways Co. 
during the past year. 


* 





AS COMPANION units for Clark fork 
lift trucks, to present a full line of equip- 
ment for mechanized material handling, 
durable pallets made of plywood have been 
announced by Clark Tructractor division of 
Clark Equipment Co. Constructed with 54- 
inch plywood decks and posts of plywood 
blocks or metal, the pallet weighs only a 
little more than half as much as a com- 
parable hardwood paliet. It is double-faced, 
designed for four-way fork entry, and can 
be furnished in the metal-post construction 
for use with hand-lift or motorized palict 
trucks. 
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Mont. Dealers 


Show Interest 
In Legislation 


HELENA, Mont.—Dealer interest 
in matters related to automotive 
legislation is increasing among 
members of the Montana Automo- 
bile Dealers Assn., it was disclosed 
last week by John J. Jewell, secre- 
tary-treasurer. 

Basis for his belief is the total 
attendance of 336 dealers at 22 
meetings held throughout the state 
to discuss and to take action 
against restrictive automotive pro- 
posals before the state legislature. 


Meetings have been held in ac- 
cordance with a prearranged sched- 
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Parking Powers Widened . . . 
Cities and States Strive 


To Untangle Traffic 


By Bethune Jones 
Staff Correspondent 
NEW YORK.—With traffic con- 
gestion already an acute problem 
in virtually all major cities and 
threatening to create greater con- 
fusion as postwar automobile pro- 
duction progresses, the nation’s 
state and municipal lawmakers 
are giving increasing attention to 
possible solutions, a survey com- 
pleted last week discloses. 
Bills giving municipalities new or 











Step-by-Step Operation 
On Fender Bumping 























parking lots, parking areas or 
buildings, for storing automotive 
vehicles. Under the bill, big cities 
would prescribe and enforce fees 
and tolls whether facilities were 
operated by the city or a lessee. 

Both underground and multi-deck, 
above-surface parking garages are 
being planned in Newark, N. J. 
Newark plans to turn an under- 
ground parking franchise it has 
planned over to private enterprise 
under a lease. Planned to accom- 




















SHOWS SPREADER unit holding low 
crown section out in position, while E-6 
surfacing spoon, in conjunction with BH-12 
hammer is used to relieve backward strain 
set up in upper part of low crown section. 





PRIDE IN ownership—pride in appear- 
ance—is again becoming manifest in auto- 
motive shop operations with an increase 
in the calls for bumping and refinishing 
cars. During the war this work seemingly 
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j t into the discard, due to the scarcity ¥ , 
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pany. y up. ’ o 
a. came. Now, however, toner bemetns one boty —, the greatest number of troduced this year in the legisla- | 000. 
repair is on the increase, an er- : tures of at least 15 states and at Introduced in the New Jersey 
heels up, 
ty ‘ie hes ead Ge Gees “nea. According to Jewell, 14 proposals |this writing had been enacted in| legislature was a measure to 






















were defeated at the last legisla- 
tive sessions, all of which would 
have been injurious to automotive 
interests. 


do-it’’ step-by-step picture of one nor- 
mally difficult fender repair, which is made 
simple through following the proper pro- 
cedures to relieve metal strains. The above 





front fender. Low crown section is 
in and lower rear flange 
bent in and upward. 


is twisted 


‘ ‘ 
Conquer Cancer 
Shearer Chevrolet Cagers 


Win Benefit Game 


ST. LOUIS.—The Shearer Chev- 
rolet Giraffes, local amateur bas- 
ketball team, defeated the St. 
Louis Rangers, Negro champion- 
ship team, by a score of 39 to 36 
in a recent benefit game played 
for the Missouri division of the 
American Cancer Society in con- 
nection with the 1947 drive for 
funds. 


Total expenses for the game were 
paid by Shearer Chevrolet. Local 
newspapers and radio stations gave 
the game considerable publicity, 
Rollyn G. Smith of Shearer Chev- 





FIRST STEP in this operation is to 
unlock and align fender flange which is 
holding the damaged section above the 
flange in a distorted position. To relieve 
the backward strain, F-3 Fender Beading 
Tool is used in conjunction with RH-10 








lity of roughing hammer. The straight end of the rolet reported. de an Se 
fender tool is hooked up and over the _— , 
ass pro- fender flange. A hard blow is dealt directly Ford Dealers Organize 
- on the fender tool’s striking pad, foreing/ DirceDING PHOTOS have shown dam- . 
=. ee ne ” aged part of fender pushed out in align. | 1WO Service Groups 






ment and all stress and backward strain 






CHICAGO. — Two organizations 
have just been formed under spon- 
sorship of the Metropolitan Chi- 
cago Ford Dealers Assn., consisting 
of the Metropolitan Parts Man- 
agers Club and the Metropolitan 
Service Managers Club, it was re- 
vealed here last week. 


Ralph Hirschberg, president of 
the MCFDA, said they will aim 
at bringing operations of Ford 
dealers’ parts and service depart- 
ments to maximum efficiency 
among the 59 Ford dealers in the 






BH-2 hammer and GD-2 dolly block, as 
indicated in the two photos above. 
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ed new Sales, Orders 
service MILWAUKEE. — The Milwaukee 
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check all buyers of Ford cars in 
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several instances. At the start of 
the year, some 12 states already 
had laws permitting municipalities 
to provide parking space. 

Construction of a system of un- 
derground garages in congested 
traffic areas is being planned by 
Philadelphia under a new Penn- 
sylvania law enabling it to acquire, 
procure or obtain by purchase, 
lease or condemnation, any land, 
including buildings, as sites for 
city-owned parking lots or public 
garages. 

The Philadelphia city council 
has allocated $2,000,000 of an 
$11,700,000 loan ordinance to set 
up the system of underground 
facilities. The city has the op- 
tion of operating the parking 
lots or garages itself or to lease 
the facilities for private opera- 
tion. 

Pittsburgh is planning off-street 
parking over a wide area through 
a recently organized $36,000,000 
municipal parking authority. The 
plans call for 20 garages, some 
of five stories, and purchase of 
12 existing parking lots. Total ca- 
pacity of the contemplated park- 
ing facilities would be 25,819 cars. 

A special session of the Virginia 
legislature this year enacted a new 
charter bill giving Richmond pow- 
er to acquire property and oper- 
ate parking facilities. Under the 
new charter, the city has the right 
of eminent domain, under which 
it can condemn property for off- 
street parking facilities just as for 
any other public use. 

New Law Aids Oklahoma Cities 


A new Oklahoma law authorizes 
cities of not less than 140,000 popu- 
lation to construct, finance and 
operate, or lease to a responsible 
operating company or individual, 


permit any municipality or coun- 
ty to construct off-street park- 
ing facilities. Offered for study 
purposes and not moved at the 
regular 1947 session, the bill pro- 
vides that a municipality or 
county would have the right of 
eminent domain, its bonds would 
be tax exempt and it would be 
given broad powers. 

Proposals to create or extend 
similar authority for governmental 
assistance in the provision of off- 
street parking facilities were of- 
fered in the legislatures of a num- 
ber of other states, including Mary- 
land, Oregon, Wisconsin, Minne- 
sota, Ohio, Texas, California, IIli- 
nois Massachusetts and Washing- 
ton. 
Besides Oklahoma City, Philadel- 
phia and Newark, underground ga- 
rages have been proposed in many 
other cities, including Memphis, 
St. Louis, Dallas, Minneapolis, Los 
Angeles, San Francisco, Detroit, 
Boston, Kansas City, Birmingham, 
Washington and New York City. 

Memphis plans construction of 
a three-story underground parking 
garage accommodating 3,000 cars. 
A park would be built over the 
concrete and steel structure, which 
would occupy an entire block. 

Los Angeles Plan 

In Los Angeles a group of busi- 
nessmen plan to spend $5,000,000 
for a 50-foot deep parking space 
under the park in Pershing square 
to handle 2,500 cars. This project 
is planned as part of an overall 
program of the Los Angeles Down- 
town Parking Assn. to create 10,- 
000 new parking spaces in the next 
three years. 

San Francisco, which pioneered 
underground parking with a 1,700- 
(Continued on Page 55, Col. 1) 





Che New Jmproved “WEATHER PROOF” 


ALUMINUM SUN VISOR 


PROTECTION PLUS BEAUTY 


New Features 





New Curved Washer to Fit 
in Drain Trough for Easier 


and Firmer Installation 





Chrome Center Strip 





PRICE SCHEDULE 
LIST PRICE 


$2995 


CAR DEALER’S REDUCED COST 


$15.95 Each 


(Unpainted) 
Sold in Carton Lots Only—6 to a Carton—W+t. 48 Ibs. 
Terms—C.0.D. Immediate Delivery 
F.O.B. Milwaukee 


DISTRIBUTORS 


CHARLES DISTRIBUTING CORPORATION 


MILWAUKEE 8, WIS. 


































Automobile Breakdowns in 1946 


AUTOMOBILE BREAKDOWNS IN 1946 
(Based on reports from AAA official service stations) 


Number of Breakdowns 


Percentage of Totm 





fype of Service 1946 1945 1946 1945 
Tire . 9,675,000 11,317,000 29.93 31.29 
Battery 5,789,000 6,115,000 17.91 16.91 
Ignition 3,921,000 4,546,000 12.13 12.57 
Tow 4,538,000 4,510,000 14.04 12.47 
Carburetor 2,117,000 2,839,000 6.55 7.85 
Wrecker (Crane) 1,293,000 1,211,000 4.00 3.35 
Stuck (Sand, Mud, Snow) 899,000 1,008,000 2.78 2.79 
Out of Gas 779,000 849,000 2.41 2.35 
Starter ..... 472,000 578,000 1.46 1.60 
Lock and Key 372,000 368,000 1.15 1.02 
Gas Line . 343,000 318,000 1.06 88 
All Others 2,127,000 2,503,000 6.58 6.92 

TOTAL 32,325,000 36,162,000 100 100 

. s J. E. Barron & Associates, Cincin- 
Mi-Co Parking Meters nati, are said to eliminate break- 
Made of Plexiglas downs of meter mechanisms so 


COVINGTON, Ky.—To prevent 
costly and frequent breakdowns of 
parking meter mechanisms and to 
provide easy reading and a clear 
view of coins, the Mi-Co Meter Co. 
here has equipped its parking me- 
ters with crystal-clear Plexiglas 
windows. 


The new windows, fabricated by! 











often caused by splinters of bro- 
ken glass. Shatter-eresistant Plexi- 
glias was selected for its high im- 
pact strength and its shatter-re- 
sistance. 


‘We received excellent rsults from our 


| advertisement printed in the Classified Sec 


tion of Automotive News.''—Adams & Son 


Coeur D'Alene, Idaho 


SPRING TIME IS SELLING TIME 
FoR TEXACO DEALERS! 


Letterbox 


(Continued from Page 4) 

of the 1947 models in the ads for 
incontrovertible proof. There are 
two different full page ads in the 
Apr. 21 Automotive News, both of 
which show the driver thrusting 
a head out the side window ap- 
parently in a vain attempt to see 
what’s directly in front of the 
high hood. One of the national 
magazine ads goes still farther and 
shows the driver getting out of 
the car and going round front to 
see a heifer ahead of the radiator. 

The place to start preventing 
automobile accidents is with the 
design of the car itself. Private 
passenger autos should have the 
driver in front for safe driving— 
and putting the driver where he 
can see to drive efficiently as well 
as safely will also cut down traf- 
fic congestion. Cf. municipal and 
Greyhound driver-in-front buses. 
ArtHuur W. Stevens, president, Au- 
tomobile Safety Assn., Boston, 
Mass. 


| Unkind? 


. 
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A CONVERTED CITY BUS now serves the Floyd Rice Ford dealership, Detroit, as 


a traveling signboard and a parts display 
from the wall bins built inside the bus and 


shop on wheels. Materials are sold right 
stocked with large assortments of hard-to 


get and tast-moving parts. Calls are regularly made on fleet garages, other Ford dealer- 


ships, community garages, large company 
dealers of other lines and service stations. 


garages such as the Bell Telephone Co., 


Results have been highly satisfactory, Rice 


discloses, and two additional conversions are underway to supplement the unit already 


in operation. 


Well, we feel if this doesn’t kill us 


| nothing else will anymore. 


We regret, however, that here we 


been one of your minor pen-holders 
with your worthy paper, got the 
better of the nobler traits to which 


We noticed your kind mention of | find again that some streaks of the world, including even some of 
this company in paper of Apr. 21.' deviltry in one, what must have 
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Here’s how 


50 they could reap extra profi ts/ 


we “plante Pe 


V ELL-TIMED, Texaco advertising helped ring 

up profitable Spring change-over sales on the 
cash registers of Texaco Dealers. This Spring 
check-up advertising campaign in color in the 
leading magazines, on many thousands of bill- 
boards right across the country, and on the popular 
coast-to-coast Texaco Star Theater radio program 
reached car owners everywhere. 


In addition to this 


national campaign, Texaco 


made available to its dealers timely localized selling 
aids to remind motorists that it was time for a 
Texaco Spring check-up. 


With fine products, good service, customer loyalty 
and satisfaction, and this never-ending advertising 
and local sales promotion—it’s no wonder that 
Te a D » ' 

exaco Dealers are always busy dealers: 








A Great Line-up 
| for . 
TEXACO DEALERS 


THE TEXAS COMPANY 
















MULTIPLY this full page color 
advertisement by its circulation of 
more than eighteen million. Then 
multiply this by 2, 3 or more 
readers per copy and you see 
that just this one ad in Texaco's 
vast advertising program reached 
over forty million—representing 
a large part of America's car 


owners, 


HAVOLINE and TEXACO MOTOR OILS 
CHASSIS LUBRICATION - 













Sky Chief and FURE-CHIEF casounes 


* MARFAK 
REGISTERED REST ROOMS 


TUNE IN... Texaco Star Theater presents the Tony Martin show every Sunday night. See newspaper for time and station. 
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the New Yorker columnists, is as- 
piring to so desperately right now 

Or could it be that the AvTomo- 
Tive News is lending its prestige 
and facilities to some _ sinister 










forces that at this day and age 
are still trying to hamper the 
progress of humanity in such a 
vital field as transportation? Any- 
how, after having seen all the 
frills, furbelows and engineering 
acrobatics displayed in _ present- 
day cars, the writer still hopes to 
see the day when the automobile 
is developed into a practical ma- 
chine of conveyance for—just plain 
folks. 

The new-type fitting used in the 
construction of the chassis of the 
Comet affords the assembly of the 
car in less than two hours.—Jvuuvus 
Rose, General Developing Co., 
Brooklyn, N. Y. 

Eprror’s Note: Mr. Rose refers 
in the first paragraph to a com- 
plaint made by one of our dealer 
readers. There is nothing sinister 
in that. It is simply that we con- 
sider the protection of our read- 
ers our first obligation. 


Vt. Gas Tax Up \% Cent 
A bill increasing Vermont’s gaso- 
line tax from 4 cents to 4% cents 
a gallon has been given final pass- 
age by the Vermont legislature. 


‘We have derived much benefit from 
your Classified Section with regards to 
items we have seen therein; now we are 
going to try advertising in it ourselves.’ 
Wherry Service Station, Pawnee City, Neb 


FABRICS 


FOR 


MANUFACTURERS 
of Seat Covers 


“SATIN TWILL" 


Vat Dyed and Water Repellant 


Maroon, Navy, Royal Blue, Green 
Brown and Silver Gray 
40” WIDTH 


“NYLON FABRIC" 


Vat Dyed 
Maroon, Blue and Green 
Also 
Fibre, Artificial Leather and 
Plastic Materials 


Sample Swatches on Request 


PLASTIC FABRICS INC. 


83 Elizabeth Ave. Newark, N. J. 
JOBBERS & CONVERTERS 
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Parking Powers Widened ... 
Cities and States Strive 


To Untangle Traffic 


(Continued from Page 53) 


vehicle facility under Union square, | now in use in more than 750 cities, 
as contrasted with 473 cities at 


a public park in the heart of the 
downtown business district, has 
sought to have similar areas built 
under other parks but thus far 
has been unsuccessful in getting 
the projects started. 

A bill authorizing Boston to per- 
mit construction of a privately- | 
financed and operated parking de- 
velopment under Boston Common 
was enacted last year by the state 
legislature, but the project has 
since been tied up by litigation. 
The facility, expected to cost some 
$4,000,000, would include six three- 
level parking units with ramp ap- 
proaches and total accommodations 
for 3,708 cars at a time. 

Still awaiting construction in 
Detroit is a downtown area un- 
derground garage, to hold be- 
tween 900 and 1,000 cars, which 
was approved by the voters of 
that city in November, 1945. Rev- 
enue bonds, to be amortized from 
parking fees, would finance the 
estimated $1,816,000 cost of the 
project. 

Off-street surface or above-sur- 
face parking facilities are being 
advocated or undertaken under 
present or proposed new authority | 
in many other cities, including | 
Wilmington, Del.; Washington, 
Phoenix, Cleveland, Indianapolis, 
Minneapolis, New Orleans and 
Birmingham. 

Wheeling and Bluefield, W. Va., 
were announced late last year by 
the American Public Works Assn. 
as the first two cities in the coun- 
try to undertake construction of 
municipally-financed parking ga- 
rages for city operation as direct 
municipal services. 

Parking on Edge of Loop 
“Fringe parking” facilities on 

the outskirts of the municipality, | 
with feeder bus service to down- 
town areas, has already been tried | 
in some cities, including Cleve- 
land, Chicago, Denver, Richmond 
and Baltimore, and is under con- 
sideration in others as a means | 
of curbing downtown traffic con- | 
gestion. 

Cleveland’s experience with 
fringe or peripheral parking has 
been widely cited as contributing 
to a solution of that city’s park- 
ing problems, but the same idea 
had less impressive results in 
Richmond, where it was backed 
on an experimental basis by busi- 
ness interests. 

Express highways are being | 
planned by Dallas, Fort Wayne, 
Providence, Boston, New York City 
and other municipalities as an- 
other means of coping with the 
traffic congestion problem. 

But like all proposed solutions 
to the congestion problem, expen- 
sive expressway construction is | 
controversial. Leslie Williams, city 
planning and traffic engineer of | 
American Transit Assn., contends | 
that municipal subsidization of bus 
and other public transit facilities | 
would do more to relieve traffic 
congestion than the investment of 
large sums in the construction of 
express highways. 

Although regarded by most traf- 
fic experts as a palliative rather 
than a permanent solution to the 
congestion problem, parking met- | 
ers continue to spread. They are | 
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PREST-O-LITE Battery Co., Inc., In- 
» is one of the companies spon- 

Soring a permanent exhibit in the local 
railroad station as a means of graphically 


city, Schneider, advertising 
Manager for Prest-O-Lite, views display. 





the end of 1945. 

Various other steps under con- 
sideration or adopted to aid in 
solving the congestion problem 
include more stringent parking 
restrictions; regulation of the 
loading and unloading of trucks; 
construction of union truck and 
bus terminals; more efficient use 
of traffic control signals; left 
turn curbs; one-way streets, and 
other measures. 

As parking becomes more diffi- 


cult, private parking facilities in | 


many cities have raised their rates 
to levels bringing protests from 
motorists and demands for legisla- 
tion imposing curbs on the opera- 
tors of parking lots and garages. 

Bills to license operators of 
parking facilities and provide reg- 
ulation as to maximum rates and 
insurance were introduced this 
year in the legislatures of several 


states, including Indiana, Massa- 
|chusetts, Pennsylvania and Rhode 
|Island. More stringent municipal 
|regulation has been proposed in 


land Philadelphia. 


Necessity for prompt action in 


| Engine-Life Filter Elements 
| Marketed by Calif. Firm 
Standard equipment for all types 


|some cities, including New York/| of lubricating systems is the new 


Engine-Life oil filter element man- 
ufactured by Engine-Life Products 


attempting to cope with the traffic | Corp., El Monte, Calif. 


congestion problem is emphasized 


Replacement filters are said to 


by estimates that traffic will in- | consist of lint-free textiles wrapped 


crease by 35 percent by 1950 


_ Goodyear Tester 
20,000-Mile Test Conditions 
Duplicated in Hours 
AKRON.—The whirling spindles 
of a new testing machine devel- 
|}oped at the Goodyear research lab- 
|oratory will tell in a few hours 
'as much about a new tire fabric 
}as could be learned in a 20,000-mile 
|road test, the company has dis- 

closed. 

Designed by G. D. Mallory, of 
|the Goodyear laboratory, the new 
machine is known as the flex- 
tester. About the size of an ordi- 
nary flat-top desk, it subjects a 
tire fabric to the same sort of 
strain that it would have to en- 
dure in an actual tire, Dr. L. B. 
Sebrell, director of the Goodyear 
research laboratory, explained. 


| 





in a closely knit muslin, pressure 
|wound in convolutions around a 
perforated metal core, and covered 
with a heavy tubing or muslin 
jacket. The horizontal flow of oil 
from outside to inside through the 


increases dirt and sludge removal. 
As elements absorb contaminants 
they expand, allowing greater dirt 
storage capacity and a higher sat- 
uration point than elements in 
metal containers. 


| Byron’s New Wax Said 





To Obviate Buffing 


Byron Chemical Products Co., 353 
Flushing Ave., Brooklyn, N. Y., has 
introduced a new automotive body 
wax with imported carnauba wax 
base, which, it is claimed, requires 
no rubbing or buffing to produce 
luster and shine. 

Merchandising name of the new 
product is Byron’s No-Rubbing Car 
Wax Polish. 


laminated construction materially | 2 






THE VIS-U-LIZER, a wall-mounted ver- 
ticle file for dealers, is manufactured by 
Collins Sales Engineering Co., 9200 Connor 
Ave., Detroit. Invented by Jimmy Collins, 
Detroit car dealer, the file works by means 
of moveable metal insert strips carrying 
information about each vehicle that crosses 
the dealer's lot. Such data as date of ve- 
hicle purchase, estimated reconditioning— 
actual reconditioning cost, salesman and 
actual resale price can be listed daily in 
a few minutes, Collins claims. More than 
6,000 of the devices are said to be in op- 
eration among auto dealers throughout the 
world. Pictured above, A. F. Churchman, 
of Ray Whyte Chevrolet Co., Detroit, dem- 
onstrates use of the file. 


An R-M automotive finish can take 


every kind of weather... from hot tropical sun to frigid 
northern blasts. R-M colors are laboratory tested, field tested 
and road tested to assure the user maximum durability and 
highest possible retention of color value. 





R-M automotive finishes are specified by the manufacturers of America’s 
finest cars, and are found in the best repaint shops throughout 
An unusually wide range of colors is now available. 


the country. 


RINSHED-MASON COMPANY 
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e Alice Hughes 
@ Eleanor Roosevelt 
e Hedda Hopper 

@ Drew Pearson 

@ Frank R. Kent 

e Ed. Suillivan 

(And many others) 




















- wae ye henge 5 
REACH BUFFALO’ $ BUYING 
POWER thru the 


National Representatives : 
OSBORN, SCOLARO, MEEKER & CO. 


@ For Automotive Parts Bins 


Handy for quick, efficient handling of 

small parts. Sturdy gauge steel. Drawer 

— 644"x11%4"x2%"—fits any size 
. Rounded 


corners for safe handling. 

Dark gray or olive green. Minimum 
shipment: =. boxes per order. FOB 
Cleveland, $1.25 ea. including 3 
dividers (extra an auton 10c ea.). Write 
for quantity discounts. Hope Metal 
1509 Rockwell Ave., Oleve- 


Fast-filling, non-spilling . . . 
VENTALARM-equipped tanks save time — sove 
tempers — save gasoline. Fifteen ovtomotive 
makes now include VENTALARM os standord 
equipment. 

° SCULLY SIGNAL COMPANY 
88 First St, eee 41, Moss. 


YENTALARM 


aie wT 


GAS TANK 


AUTO SEAT 
COVERS 


Low Priced - Prompt Delivery 
FIBRE ° SAILCLOTH 
SCOTCH PLAID * PLASTIC 

In Custom Tailored 


FIBRE ¢ SCOTCH PLAID 
PLASTIC 
In Universals 





All Covers With Harmonizing 
Leatherette and Plastic Piping 


BEST COVER COMPANY 


1947 Broadway 
New York 28, N. Y. 











Self-Powered Arc Welder 
Offered in Two Models 


A self-powered arc welder, de- 
signed for shop, yard and field ser- 
vice, is now offered by Harnisch- 
feger Corp., 440 W. National Ave., 
Milwaukee. 


Two models are available: the 


| P&H Model WN-200 Welder, avail- 
able as a stationary or trailer unit, 


with a N.E.M.A. rated output of 
200 amperes, and a welding service 
range of from 30 to 260 amperes. 
Both models are equipped with 
P&H’s will-known square frame 
are welding generators. 

* + * 


Washable Cover Marketed 
For Drafting Boards 


A washable paper cover for 
drafting boards, plastic-coated and 
green in color, has been made 
available by the Charles Bruning 
Co., Inc., 475 Montrose Ave., Chi- 
cago 41, Ill. 

The new cover paper is known 
as Bruning No. 450 and is said to 
be washable and resistant to dust 
and dirt while reducing glare and 
reflection to a minimum. 

+ * + 


Socony Engineers Develop 


Non-Sulphurous Additive 


Research experts of Socony- 
Vacuum Oil Co., Inc., have an- 
nounced development of a new 
cutting oil additive which re- 
places sulphurized fatty materi- 
als in fluids for machining car- 
bon and alloy steels, including 
stainless steel. 

The additive is being used in- 
stead of the sulphurized fatty 
materials, it was said, in 18 
grades of Socony-Vacuum’s “Sul- 
tran” line of cutting oils. 


Brayco Markets Rust-Stop 
For Metal Equipment 


A new rust preventive said to dry 
to a firm, high melting point film, 
capable of protecting metal equip- 
ment in outdoor storage for as 
long as two years, is being made 
available to the civilian market by 
U. B. Bray Co., Los Angeles. 

The product is said to be diluted 
with solvent and sprayed on, or 
applied by brush. Because of its 
firm dry film, Brayco 100 is used 
for painting the under surfaces of 
automobiles and trucks, particular- 
ly fenders. 


* 


Ford Hand Brake Signal 
Features Warning Whistle 


Designed to warn the driver 
when the hand brake has not been 
released, a new Ford hand brake 
signal is said to feature an audible 
whistle if the brake is set when 
the engine starts. The signal is 
vacuum operated off the windshield 
wiper line. 

Further information can be ob- 
tained from Ford Motor Co. dis- 
trict offices. 

* * 


Catalog Prong Binders 
Retailed by Remington 


Two new prong-type binders, 
with radical operating advantages, 
have been announced by the Sys- 
tems division of Remington Rand 
Inc. These binders are said to be 
adapted particularly for catalog 
and sales presentation use, since 
they provide the same flat refer- 
ence convenience and ease of 
changing sheets as a standard ring 
binder. 

For further information, write to 
Systems and Methods Research De- 


partment, Remington Rand Inc., 
315 Fourth Ave., New York 10, 
N. Y. 


Prolyt Said to Pass Tests 


‘With Flying Colors’ 


Independent laboratory tests on 
the metallic and electrical proper- 
ties of Prolyt, the new aluminum 
solder from Switzerland which is 
being manufactured and distribut- 
ed exclusively in this country by 
Aluminum Solder Corp., 10 E. 52nd 
St., New York, N. Y., are said to 
have shown that this bonding ma- 
terial “can spell a new era in the 
use of aluminum,” according to 
Michael P. Walker, general sales 
manager for the corporation. 


—S— The investigation, conducted by 
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the New York Testing Laborato- 
ries, proved that Prolyt, which was 
used to solder aluminum to alum- 
inum without a flux or flux sub- 
stitute, resisted shearing after a 
250-hour salt spray corrosion test, 
even though the aluminum base 
metal itself broke, Walker said. 
Actual decreases in strength after 
the 250-hour salt spray test of the 
three grades of Prolyt solder, 
M-1001, M-1002 and M-1003, were 
reported to be 3 percent, 8.6 per- 
cent and 4.6 percent respectively. 
* * * 


Behr-Manning Booklet 
On Flock Finish Available 


Behr-Manning, Troy, N. Y., 
manufacturer of cut-to-length 
rayon flock, has released a 10- 
page booklet on Flock and Flock 
finishing containing 24 color sam- 
ple swatches in addition to its 
text matter. The booklet de- 
scribes the adhesives, methods 
of applying adhesives and flock 
on various surfaces, outlines the 
company’s engineering service 
and lists the numerous decora- 
tive and functional uses for 
flock. 

Booklet is free by writing to 
Behr-Manning, Troy, N. Y. 


* * * 


Miler Corp. Markets ‘Sleek’, 
Quick-Drying Weather Paint 

“Sleek,” said to be a brushless 
paint developed during the war 
for use by the Navy to meet de- 
mand for a paint that would per- 
mit high-speed application, and be 
fast-drying and weather-resistant, 
is now marketed by Miler Corp., 
Garland Bldg., Chicago. 


“Sleek” is said to be applicable 
to wood and metal surfaces and 
will dry in three hours. It can be 
applied with either brush or soft 
cloth. An extensive trade and con- 
sumer advertising campaign is 
now being prepared for this sum- 
mer, it was declared. 

* * * 


Single Device Inflates Tires, 
Extinguishes Fires 

A combination tire inflater and 
carbon-dioxide fire extinguisher is 
the feature of the new Auto Aid, 
product of Stewart Mfg. Co., 3205 
E. Washington St., Indianapolis. 


Priced to sell for $6.45, the cyl- 
inder contains 10 ounces of carbon 
dioxide. The complete unit weighs 
three pounds, seven ounces. Re- 
fillings cost 75 cents at the fac- 
tory. 


Linden Seeking Outlets 
For Sludge Remover 


Selection of distributors for the 
newly marketed Lindenaire sludge 
remover is being conducted by 
Linden Mfg. Co., 131 N. Ludlow St., 
Dayton, O. 

Lindenaire is said to force a 
light fuel oil under powerful air 
pressure into all parts of the lower 
motor, crankcase, ventilating sys- 
tem and oil screen, knocking the 
carbon and sludge loose and forc- 
ing it out the crankcase drain hole. 
This fuel oil is then reused 30 or 
40 times, it is said. 


‘Quick-Repair’ Ignition Kit 
Marketed by A-M Products 


A new automotive ignition kit 
for quick repairs and replacement 
on standard 7 mm. high tension 
wiring is announced by Aircraft- 
Marine Products Inc., 1821 N. 
Fourth St., Harrisburg; Pa. 

The kit includes a compact AMP 
installation tool and a supply of 
the newly designed straight-on and 
right angle spark plug terminals, 
and distributor cap terminals. The 
use of these terminals is said to 
eliminate all preparation of the 
wire. 

” . > 
Galvalloy Said to Expedite 
Tinning of Magnesium 

It is now possible to tin mag- 
nesium with the product Galvalloy 
and to use pure zinc as a filler or 
soldering agent, it is claimed by 
Metalloy Products Co., 1351 E. 
Seventeenth St., Los Angeles, mak- 
er of Galvalloy. 

Molten zinc can 
against the Galvalloyed surface of 
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DALTEX CO., GENERAL TIRE distributors for 20 years in Dallas, Tex., is occupy 
ing a modern $175,000 plant at 2520 Ross Ave. at Hawkins St. The company, formerly 


at Commerce and Preston Sts., 


is headed by J. Grady Blanchette, native Texan and 


identified with the tire business for 230 years. The new one-story plant is constructed 
of brick, contains 16,000 square feet of floor space and is equipped with the latest type 
recapping and tire servicing machinery. The Kraft system of factory controlled recap- 
ping is followed and complete Bear wheel and axle alignment machinery has been in- 
stalled. Tire service facilities include heavy-duty air compressors for operating air 


hammers to demount tires from rims and for automatic lug wrenches. 


Large, paved 


drive-in parking space is provided at the front and side of the building. 


the magnesium, it is claimed, and 
a permanent bond obtained. Ordi- 
nary solder or pot metal may be 
used instead of zinc, if desired. 

a * * 


Plastic Paint Offered 
For Service Floors 


A new method for marking ser- 
vice floors with guide lines and 
space markers is announced by 
Peninsular Chemical Products Co., 
Van Dyke, Mich. Known as Pen- 
Kote, the application can be made 
over the weekend to service floors 
of all types and is said to result 
in a lustrous sheet of solid Saran 
plastic permanently bonded to the 
floor. Full details are available 
from Peninsular Chemical Prod- 
ucts Co., 6795 E. Nine Mile Rd., 
Van Dyke, Mich. 


* + * 


Clark Ignition Cable 


By taking advantage of the high 
tensile strength of Monel, Clark 
Cable Corp., Cleveland, has devel- 
oped an ignition cable which, it 
says, can deliver more power to 
the spark plug in the firing cham- 
ber of an internal combustion en- 
gine and, at the same time, pro- 
vide higher resistance to heat, oil, 
moisture and other destructive fac- 
tors. 

* * * 


Lustra Catalog 


“A Miracle of Light” is the title 
of a new folder on fluorescent 
lamps issued recently by Lustra 
Corp. of America, 40 W. 25th St., 
New York 10, N. Y., describing the 
four classes of Daylight, 3500 de- 
gree White, Soft-White and 4500 
degree Lustra fluorescent tubes re- 
spectively. 

. * * 


Gas Line Anti-Freese 


A new product designed to pre- 
vent frozen gas lines is being intro- 
duced by R. M. Hollingshead Corp., 
Camden, N. J., under the trade 
name of Zorbit which when added 
to gasoline, is said to absorb mois- 
ture throughout the fuel system, 
thus preventing frozen gas lines 
and keeping the fuel system free 
flowing. 

. . * 


Truck Engine Manual 

A new 108-page engine repair 
manual, devoted entirely to heavy- 
duty engines for trucks and buses, 
is announced by Wilkening Mfg. 
Co., Philadelphia and Toronto, 
maker of Pedrick heat-shaped pis- 
ton rings. 

* * * 


Mexican Trade Guide 


A list of Mexican industrial 
firms, their addresses, names of 
executive personnel, list of mate- 
rials used and products manufac- 
tured has been compiled by the 
Rolland Publications, Mexico City. 
The 1,024-page file sells for $20. 
prepaid to any part of the U. S. 

* ” . 


Maremont Catalog 


The new 1947 Maremont leaf 
spring catalog, a 52-page ready ref- 
erence book for parts and service 
men, has been marketed by the 
Maremont Automotive Products, 
Inc., S. Ashland Ave., Chicago 8, 
Til. 


* * 


Portable Under-Car Jack 


Retailed by Zamax Co. 


The Beetle under-car jack is said 
to be a radical development in hy- 
draulic automotive lifting devices. 
It combines in easily portable form 
the recognized convenience of the 
heavy curb-jack used by service 
stations and the safety and stabil- 
ity that only an under-car jack 
can give. All steel, it is said to be 
a compact, easy-to-handle unit that 


be poured|can be stored readily in the lug- 


gage compartment and used for 





tire-changing and other light work 
in every service station. 

Product of the Zamax Manufac- 
turing Co., Inc., Haverstraw, N. Y., 
the Beetle is priced to retail at 
about $20. For full details, jobbers 
and retailers are invited to write 
the manufacturer. 

> +. * 


Gorman-Rupp Describes 
Liquid-Filling Pump 

A new lightweight pump for 
liquid-filling tractor, implement and 
construction equipment tires is 
fully described in illustrated bul- 
letins recently released by Gor- 
man-Rupp Co., Mansfield, O. 

These pumps are said to evacu- 
ate tires of liquid or air and then 
fill with water or calcium chloride 
solution as recommended by tire 
manufacturers. This literature may 
be obtained without obligation by 
writing Gorman-Rupp Co., Mans- 
field, O. 


* * * 


Parts Display Cabinets 


Offered by P&D Mfg. 

P&D Mfg. Co., Inc., Long Island 
City, N. Y., announces delivery on 
its new merchandise cabinets for 
displaying parts for servicing auto- 
mobiles, trucks and buses. 

The DA-50 is a closed cabinet 
equipped with lock and key and 
the DA-51 is an open cabinet. These 
two models are styled so they can 
be used individually or combined 
by placing the DA-50 on the DA-51 
to form the DA-52 cabinet. 


* * * 


Clip-On Sun Glasses 
Marketed by Domar 


Weighing one-third of an ounce, 
optically correct and perfected to 
fit all sizes of regular glasses is 
the claim for the Sun-Clip clip- 
over sun glasses, a product of Do- 
mar Products, Inc., 2985 Woodhill 
Rd., Cleveland. 

Made of plastic and selling at 
retail for $1, Sun-Clips are nation- 
ally advertised in leading maga- 
zines and periodicgls. 

+ * * 


New Trademark 


A new automotive chemica’ 
trademark is “Ole Doc Sure-Rite,” 
whose philosophical quotations 
highlight the main theme of the 
new advertising campaign of Sure- 
Rite’s automotive chemical line. 
Packard Advertising is the agency. 


SATIN TWILL 
SEAT COVERS 


CUSTOM MADE 


Vat Dyed Water Repellent 
Royal & Navy = Maroon 
Green, Gray, Brown 


$25.00 EACH 


Center Arm 
$2.50 Extra 
Immediate Shipment 
Also Fibre and Plastic 


Newark Auto Top & 
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Doyle Heads Central Region .. . 





Ford Parts-Service Unit 


Set Up Under Pease 


(Continued from Page 1) 


and paves the way for greater 


sales of replacement parts 
through dealers, both at retail 
and wholesale. 

Ford parts sales last year ran 


nearly to $200,000,000 and an even 
higher figure is being stressed for 
this year. 

Pease, who will head the as yet 
unnamed division, came to the 
Central office from managership of 
the Somerville (Mass.) branch to 


act as assistant sales manager to} 


Davis. He was transferred to man- 
agership of the new light car di- 
vision, when such a car was con- 
templated about a year ago, but 
when the material situation de- 
cided against bringing out this car, 
Pease was given the Central re- 
gion. 

Pease has been with the com- 
pany for 35 years. He was branch 
manager at Cleveland before going 
to Somerville. 

Doyle is 


also an old Ford 


THIS TIMELY BOOKLET 


lf IR 18 8 


Here’s a booklet that's as timely as 
tomorrow—jam packed with proved 
ideas for promoting your Service De- 
partment. It contains methods, forms 
and materials necessary to make in- 
telligent customer follow-up pay you 
dividends in sales and profits. 

Get this booklet, or any of the 9 other 
R & R files containing information re- 
garding forms and materials on their 
vital subjects. You don’t even need to 
write a letter—just check off your 
wants on the list below, attach it to 
your letterhead, and mail to 


7. 
® The Reynolds & Reynolds Company ® 
. Dayton 7, Ohio 

* 

Please send information on the 
® subjects checked: ° 
* © Selling Your Service De- e 
a partment ‘ 
(J Service Dept. Operating 
° Forms ° 
e (] General Office Forms a 
e Accounting Aids ° 
. ] Paper Tools for Handling 
Car Sales : 
, Parts & Accessory Control * 
e [(] Credit and Collection Forms ¢ 
° Dealer Stationery & Checks , 
i. (] Payroll Systems and Forms 
Factory Designed Account- 
° ing Systems s 
* « 
he ? 
e. 
»-REYNOLDS. 
. C—e— a 


‘REYNOLDS: 


COMPANY ¢ DAYTON 7, OHIO 
Established 1866 








man, having been with the com- 
pany for more than 30 years. 
Doyle joined the company as an 
office boy at the Kansas City 
district office in 1916. He was 
named Dearborn district man- 
ager in October, 1945, after serv- 
ing as district manager in St. 
Louis since 1939. Prior to that 
he had been assistant district 
manager at St. Louis, Houston, 
Chester, Pa., and St. Paul. 

| He was discharged from the 
| Army in 1945 as a colonel, having 
| been on duty during World War II 
as a special assistant to Brig. Gen. 
R. E. Hardy, chief of the ammu- 
nition division, in Washington. 


‘w7° 7 
‘New Wis. Taxes 


Held Unlikely 


MADISON, Wis.— The chances 
|} are good that the state legislature 
| will avoid the imposition of new 
| State taxes, according to Louis 
| Milan, executive secretary of the 
| Wisconsin Automotive Trade Assn. 
| Milan was corroborated by As- 
|semblyman Julius Spearbreaker, 
chairman of the assembly wing of 
the legislative finance committee 
| working on the budget bill. How- 
|ever, Milan advised that “if the 
| budget bill gets out of hand and 
if the soldiers’ bonus and _ state 
building program are desired this 
session, a sales tax bill will receive 
| consideration.” 





| Tete-a-Tete 


Ford Pays Surprise Call 


On Phil Murray 
WASHINGTON.—Henry Ford II 


paid a social call on CIO President | 
Philip Murray during Ford’s recent | 


trip here, it was disclosed last 
week. 

The youthful president of Ford 
Motor Co. “dropped in” unexpected- 
ly at Murray’s Washington office, 
announced “I’m Henry Ford II,” 
and asked the startled receptionist 


if he could see the CIO leader. 
When informed of the visitor, 
Murray came into the reception 
room, greeted Ford warmly and 
asked the industrialist if he wouid 
like to meet some CIO vice-presi- 


dents with whom Murray was then | 
conferring. Among them was UAW | 


President Walter Reuther. 
Ford replied he was not desirous 
of interfering with any conferences. 


The two then spent a half-hour dis- | 


cussing issues of the day. 

Ford was in Washington to ad- 
dress the national convention of the 
U. S. Chamber of Commerce. His 
company began wage and contract 


negotiations with the UAW last 
week. 
Safety 
(Continued from Page 1) 
from June 20 through Sept. 15, 


Fleming said. 

Early last May, Fleming pointed 
out in reviewing last year’s drive, 
the President’s safety conference 
adopted an action program for 
traffic safety which, by the end of 
that month, was being put into 
effect in one city after another. 

Almost immediately, he _  con- 
tinued, the traffic fatality curve 
turned downward. 

When the year ended, 6,500 lives 
that would otherwise have been | 
sacrificed if the death rate of the 
first few months had continued, 
had been saved. 

The purpose of the 
educational campaign is to con- 
tinue the objective of the Presi- 
dent’s highway safety conference 
at the local level for a sufficiently | 
long period to impress the neces- | 
sity for greater safety upon both | 
drivers and pedestrians. 

The press and publishers’ asso- | 
ciations of 35 states have already 
formally adopted the program and 


newspaper | 


|}most of the others have indicated 
| their intention of similar action as 


soon as their boards of directors 
can meet. The campaign includes | 
news, editorial, pictorial and ad- | 
vertising material. 


| - 


| 


DUDLEY BATTLE, sales manager, 


HARRISBURG, Pa.--(UTPS). | 
A series of eight bills to regulate 
the automobile financing business 
in Pennsylvania passed the House 
|} last week by a vote of 204 to 0 and 
| were sent to the Senate. 
| Designed to wipe out what was} 
termed as “unscrupulous and un-|} 
conscionable practices” in automo- | 
bile financing, the bills, culminating 
a two-year investigation of the in- 
stalment buying business, would | 
establish a Pennsylvania Consum-| 
er’s Credit Commission in the State 
Department of Banking. 

Speaker of the House Franklin | 
H. Lichtenwalter, who sponsored | 
the automobile financing bills along 
with Rep. Herbert P. Sorg, cited 
figures which he said showed that 
automobile finance companies, in| 
certain cases, have been charging 
20 to 120 percent interest in the 
financing of automobiles and other 
| commodities. | 
Lichtenwalter headed a_ special | 
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Rouse Motors, 
recently delivered a Nash Ambassador to H. B. 
highway patrol. J. L. Rouse is president of the dealership. 


Ala.. 
Alabama state 


(Nash), 
chief of the 


Montgomery, 


Inc. 
Moody, 


Penna. House Approves Bills 


Aimed at Finance Abuses 


legislative committee which con- 
ducted the investigation and draft- 
ed the bills with the cooperation 
of the State Department of Justice 

The bills would: 

Set up maximum financing rates 
of six percent. a year on new cars, 
nine percent. on used cars two 
years or less old, and 12 percent. 
for older vehicles; 

Require all automobile instalment 
contracts to contain “a full dis- 
closure” of repossession and insur- 
ance clauses, including one setting 
at 15 days the redemption period 
of a repossessed vehicle; 

License, at an annual fee of $100, 
sales finance companies, including 
banks and repossessors of automo- 
biles. Dealers, except those who do 
not sell on the instalment plan, 
would pay a $10 license fee. 


“We received excellent rsults from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.''—-Adams & Son 
Coeur D'Alene, Idaho 
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met Kelsey Wheel 


‘Acquires Coast 


| 
| . 
Brake Firm 

SAN FRANCISCO.—Lathan Co., 
|Inc., of this city, last week became 
la wholly owned subsidiary of the 
| Kelsey-Hayes Wheel Co., Inc., De- 
| troit. 
| Manufacturing power brake 
equipment, the Lathan firm will 
continue operations in south San 
Francisco, but on a larger schedule 
than heretofore, it was announced. 
The Lathan plant in Chicago will 
be moved to the Kelsey-Hayes plant 
in Detroit, it was said. 

The subsidiary arrangement, offi- 
cials said, enables Kelsey-Hayes to 
offer a complete line of vacuum 
power brake equipment for all types 
of vehicles. 


Burma Bound 
De Soto Suburban to Serve 


As Jungle Ambulance 

DETROIT.—A De Soto Suburban 
is Burma-bound, en route to Dr. 
Gordon S. Seagrave, famous Bur- 
ma surgeon, who will use it as a 
vehicle for doctors and nurses and 
as an ambulance for transporta- 
tion of the seriously ill to his jungle 
hospitals. 

The Suburban, was picked up at 
the De Soto plant here by Dr. Sea- 
grave’s 21-year old son, Weston, a 
student at Denison university in 
Ohio. The son drove the car to 
New York where Dr. Seagrave had 
a short wave radio installed. It 
was then crated and put aboard a 
Rangoon-bound ship. The doctor 
will take possession of the car in 
Rangoon. 
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Shortages Cut Week’s Output to 90,263 


(Continued from Page 1) 


daily “unttl more steel is available.” ; hicles, which included 73,570 cars 

R. A. DeVlieg, vice-president in| and 24,500 trucks. 

charge of Nash manufacturing, | Last week’s U. S. and Canada 

said he “hoped the cutback might| combined car and truck output 

be ended in about 10 days.” | .is estimated at 95,350, compared 
About 12,000 workers were laid with 103,386 the weck before. 

off at Buick until Tuesday of this Following is a resume of U. S. 
week because of a sheet steel | plant activity last week: 
shortage, which has cut Buick General Motors turned out an es- 
output in the last 10 days by | timated 27,525 passenger cars in the 
nearly 30 percent. U. S. 

And 6,000 workers at the Fisher Chrysler Corp.’s U. S. output is 
Body plant in Flint were also idled | estimated at 16.880 cars, compared 
by a sheet steel shortage. That cur-| with 17,261 the previous week. 
tailment resulted in body shortages| Ford’s output of cars in the U. S. 
in most GM car building divisions,|is estimated at. 15,108, compared 
principally at Pontiac. | with 15,181 last ‘week. 

Revised tigures show that U. s. | Crosley built an estimated 333 
plants during the week ended May | Passenger cars and 121 commercial 
3 turned out a total of 98,070 ve-|vehicles, compared with actual 


A pice FABRIC 


CORPORATION 
200 MADISON AVENUE, NEW YoRK 16,N.Y. 


PAINT BOOTH 
VENTILATING SYSTEM 
REDUCES HAZARDS! INCREASES PROFITS! 


The answer to your problem of paint shop fumes solved by a 
ventilation engineer. Available in a packaged kit, ready to install. 
Helps keep employees by eliminating headaches and sinus attacks. 
Complete Reduces finish damage with filtered 
Packaged Kit air currents. Safety and health fea- 


ron tures approved and recommended by 
$1§750 orcrtin 





insurance, fire and health authorities 
everywhere. Makes the paint shop 
most profitable department of your 
business. 


Write for Circular 
PAINT SHOP DIVISION 


The National System of 


Garage Ventilation, Dept. 3-A 
330 N. Church St. Decatur 27, TIL 


WORLD’S LARGEST MANUFACTURER 
OF EXCLUSIVE 
GARAGE VENTILATING EQUIPMENT 


YALE Automotive LOCKS 


For Chrysler, Ford, General Motors Cars 


@ Complete 4-color catalog and price list on ignition 
and door locks for Chrysler, Ford and General Mo- 
tors cars is yours for the asking. Write today! 


KOEHLINGER BROS. SUPPLY CO. 
SU eae 


| 


totals of 341 and 106 the week be- 
fore. . 

Hudson built an estimated 2,227 
cars after being closed on Monday 
by a strike of plant protection of- 
ficers, compared with a 2,700 ac- 
counting the week before. 

Kaiser-Frazer assembled an esti- 
mated 2,282, compared with an act- 
ual total of 2,138 the week before. 

Nash accounted for an estimated 
2,116 cars after building 2,698 the 
week before. 

Packard’s four-day output was 
727, compared with 714 the week 
before. 

Studebaker’s accounting is esti- 
mated at 2,356 cars, compared with 
2,418 the week before. 

Willys built an estimated 690 sta- 
tion wagons along with 1,803 jeeps, 
compared with totals of 662 and 
1,867 the previous week. 


Frint-Nash Row 
Seen Test Case 


Of Wis. Statute 


MILWAUKEE.—Charging that a 
franchise offer by Nash Motors was 
“a sham and a pretense,” Frint Mo- 
tor Co., former Nash dealer here, 
last week filed a petition which 
was taken under advisement by 
|Ben L. Marcus, state motor vehicle 
| commissioner. 

L. D. Frint, president of the deal- 
ership now handling Lincoln-Mer- 
'cury, said that Nash violated Wis- 
consin law by not renewing his 
franchise. Nash contended that 
Frint did not have the facilities to 
handle the 400 cars a year which 
were called for in the franchise 
end that it had offered Frint a 
temporary 200-car franchise until 
he could get federal permission to 

spand his plant. 

The Wisconsin Automotive Trades 
\ssn., through L. L. Rieselbach, 
“lilwaukee attorney, was allowed 
o appear last week as a friend 
»f the court over the protestations 
of the Nash attorney. 

A Nash spokesman said it was 
believed the association wanted to 
make a test case of the dispute to 
get a ruling on the Wisconsin | 
statutes governing dealer-manufac- | 
turer relations. 

Frint recently declared that he | 
had uncovered “new evidence” | 
since the previous hearing which | 
caused him to believe that Nash| 
could not have delivered even the | 
proposed compromise number of | 
cars. The factory retaliated by | 
claiming that Frint would have re- 
ceived 92 cars under normal allot- 
ment for six months, plus 71 cars 
for employes of the Nash di-| 
visions. | 


Plastics Growth 
Shown at Exhibit 
In Chicago | 


CHICAGO. — Approximately one 
billion dollars worth of plastics is | 
being produced annually, requiring | 
the employment of 100,000 persons, | 
it was disclosed here last week 
by William T. Cruse, executive 
vice-president of the Society of the | 
Plastics Industry. 

The revelation by Cruse came at 
the opening of the second annual | 
National Plastics Exposition and 
the 10th annual conference of the 
society. He further noted that of 
as well as companies to which they 
supply their basic plastics, were 
two basic groups, thermosetting 
plastics, such as are used in auto-| 
mobile distributor housings, tele- | 
phone instruments and building} 
materials, are in short supply, | 
whereas there is a plentiful supply | 
of thermoplastics, employed for 
automobile steering wheels, combs, 
compacts and other products which | 
can be reclaimed and remolded | 
into new items. 

Cruse asserted that there are 
today about 25 basic plastic ma- 
terials. The evidence was pro- 


| vided at displays of 140 firms 


which featured their own crea- 


tions in connection with finished 


products at the exposition in the 
Coliseum. 

Tire firms and their subsidiaries, 
numerous among exhibitors. So 
were companies that do a large vol- 
ume of business annually with 
automotive manufacturers. 

All of the Big Four rubber com- 
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Truck Production Estimates 


By Automotive News 
‘0. 8. PRODUCTION ONLY) 


Week 
Ended 
May 10, 
1947 
174 
6,351 
3,822 
2,399 

1,803 1 
1,360 
1,548 
638 
375 
430 
378 
249 
73 
121 
398 


20,019 


CHEVROLET 
FORD 

a OO ee 
INTERNATIONAL 
WILLYS 
STUDEBAKER . 
GMC 

REO .... 

WHITE 

MACK 

DIAMOND T 
FEDERAL 
HUDSON 
CROSLEY ...... 
MISCELLANEOUS 


Total Trucks, U.S. ... 


Same 
Week 
1946 
7,001 
2,117 
3,309 
2,483 
,433 


18,653 


Total Total 
dan. 1 to Jan. 1 t 
May 11, May 10. 

1946* 1947* 

40,405 120,184 

59,641 112,19% 

40,495 65,296 

29,052 52,715 

19,993 31,561 

9,986 23,978 
3,892 27,033 
3,994 8,814 
4,207 6,936 
3,241 4,277 
3,748 6,176 
1,501 3,368 

975 1,873 

759 
7,148 


Week 
Ended 
May 3, 
1947* 
4,334 
6,403 
3,714 
2,757 
1,867 
1,345 
1,627 


Final 
Total 
April, 
1947* 
24,433 
27,229 
15,638 
13,564 
7,966 
5,536 
7,519 
2,399 
1,719 
1,777 
1,552 
742 
301 
340 
2,093 


752 
113 
323 


328 374 


164 
97 


533 9,926 





112,808 231,056 475,311 





Total Cars, Trucks, 
U. 8. 


Total Cars, Trucks, 
Canada x 


Grand Total, Cars and 
Trucks, U. S. and 


95,350 64,930 


60,314 


4,116 


98,070 428,005 669,700 1,704,755 


5,316 22,714 49,093 90,274 


103,386 450,719 718,793 1,795,029 


Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 121,316 units. , 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway. 


Four-Wheel Drive. Sterling, etc. 


panies were well represented, along 
with the Libbey-Owens-Ford Glass 
Co. Plaskon division. 

Featured in the B. F. Goodrich 
booth was Geon resin 100-X-26, a 
paste-forming plastic introduced 
for the first time. Elsewhere, an- 
other Goodrich plastic was shown 
on the top of a miniature con- 
vertible car. 

Applications of its Velon plas- 
tic to steering wheels, gearshift 
knobs, ash trays and other items 
were a part of the Firestone 
display. U. S. Rubber stressed its 
Kandar plastic. Goodyear empha- 
sized Pliofilm and Airfoam. 


Other plastics highlighted by 
prominent firms included Melmac 
and Urac by American Cyanamid 


Co., Bakelite and Vinylite by Bake- 
|lite Corp., Celcon and Lumarith 
| by Celanese Plastics Corp., Styron 
| by Dow Chemical Co., Pyralin and 
| Lucite by E. I. duPont de Nemours 
| & Co., Inc., laminated sheets, rods, 
|tubes and fabricated parts by Gen- 
eral Electric and Micarta timing 
gears by Westinghouse. 

Many applications of molding, 
injecting, bonding and laminating 
with plastics drew interest from 
the thousands who attended the ex- 
position. Sharing the limelight also 
were large molding presses and 
other machines, such as preheating 
equipment and high frequency 
units. 





Read Jack Weed’s Backshop for 
highlights in the service field. 
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Profits begin when you display the famous Pennzoil 


sign—customers recognize it and come in to buy 


the quality for which it stands. 


Profits increase because Pennzoil customers are 


quality customers . 


the best 


bet for all your services and 


merchandise. 


This acceptance of Pennzoil quality and 


its ability to draw the right kind of cus- 


tomer offers a great profit opportunity 


for you. Find out about it from your 


Pennzoil distributor .. . 
for his name. 


or write to us 


NEARLY 40 MILLION ADS A 

MONTH TELL MOTORISTS THIS IS 

THE SIGN OF BETTER DEALERS, 
COAST TO COAST. 


THE PENNZOIL COMPANY - Executive Offices - Oll CITY, PA. 


* Trade-mark Registered 


PENNZOIL MCTOR 


Member Penn Grade Crude Oil Ase’n., Permit No. 
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SECTION 
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to Jan. 1 to 
ll, May 10, 
° 1947* 
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Al 112,199 
95 65,290 
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SERVICE SECTION 


Barring Strikes, Says Wils on oo 


New Output Peak Seen 
By GM in Last Half 


(Continued from Page 1) 


was reported after taking ac- 
count of credit adjustments of 
$52,864,000 for U. S. income and 
excess-profits taxes. 

During the last quarter of 1946 
GM employed 374,113 men and 
women, or more than during 1941, 
Wilson pointed out. He added: 

‘Our plant program is nearing 
completion and we will have what 
it takes in the way of production 


facilities to do our part in estab- | 
lishing the postwar prosperity of | 


the country. Teamwork is most im- 
portant. General Motors men and 
women, working together, have 
set some good records in past 
years, not only during the war but 
during many years prewar. I am 
confident that we have a good post- 
war organization and that we will 
be able to work together effective- 
ly this year.” 

Wilson said 1,186,057 cars and 
trucks were built by GM in the 
United States and Canada in 1946, 
or slightly more than half as many 


as in 1941. At least 1,000,000 more | 


cars and trucks had been expected 
to be built in 1946, and if GM 
and suppliers’ plants had not been 
closed by strikes, there is “every 
reason to believe” that this could 
have been realized, he said. 


Wage rates in GM plants in 
1946 were at an all-time high, 
the report said. Average weekly 
earnings for hourly-rate em- 
ployes in the United States were 
$53.93 in the last nine months of 
1946. This compared with an 
average of $55.90 for the first 10 
months of 1945, during most of 
which the 48-hour week was in 
effect. 

During 1946 the corporation paid 
its employes $867,000,000. This com- 
pares with $1,022,000,000 in 1945 
when personnel was expanded for 
war production, and with $667,000,- 
000 in 1941, according to the GM 
chief. 

“Real progress was made during 
the year in our program to keep 
improving the facilities and serv- 
ices used by General Motors men 





and women,” Wilson told the em- 
ployes. 

“In some plants we were able 
to install new cafeterias, wash- 
rooms, locker rooms, parking areas 
and new medical equipment. A 
number of recreational programs 


| were added. Some plants do not 


have all these improvements. How- 
ever, this is a continuing program. 
We all want General Motors to be 
a good place in which to work.” 

In 1946, according to the report, 
employes and their families _re- 
ceived $9,478,858 in benefits under 
the GM _ group insurance plan. 
Since the plan went into effect 20 
years ago, employe benefits have 
totaled $101,903,557. 

Wilson said that at the end of 
1946, of every 100 employes in 
General Motors, 38 were veterans 
of World War II. This compares 
with an average for all industry 
of 18 veterans in every 100 per- 
sons employed, according to the 
U. S. Bureau of Labor Statistics. 

The value of the GM suggestion 
plan has been demonstrated during 
the war and since, the report stat- 
ed. In 1946, employes submitted 
29,706 suggestions, of which 7,206 
were accepted. During the year, 
the company reported it paid to 
employes awards costing $237,978 
in U. S. savings bonds and stamps 
for accepted suggestions. 

The maturity value of U. S. 
bonds bought by GM employes in 
1946 through the payroll plan and 
for cash totaled more than $34,000,- 
000, Wilson said. 

GM’s net sales for the first quar- 
ter of this year totaled $804,853,209, 
which “is much greater than would 
be indicated by the volume of cars 
and trucks alone, since the propor- 
tion of the sales of all other prod- 
ucts to total sales was at an ab- 
normally high level for peacetime 
years.” 

Net income available for the 
common stock for the first quar- 
ter of 1947 was $62,585,942 after 
providing regular dividends of 
$3,232,077 on the preferred stock. 

Total sales to dealers and ex- 
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DETROIT DE SOTO-PLYMOUTH dealers after a tour of the De Soto plant recently. | 
Following the tour, the dealers were the guests of Louis Rose Co., De Soto direct dealer, 
at a luncheon at the Detroit Boat Club. Left to right are: Ernie Grunz; Les Barrow: | 


dack Manley; Lioyd Marks; Walter S. Campbell, Detroit Free Press; George Genthe: 
Glenn Walker; Ernie Bell; Al Mane; George Mahoney; George Helwig; Jim Hutchinson: 
Grayson Jones; Jim Laws; Mike Hickey; Elliott Shumaker, Detroit Free Press; Dennis 
Hickey Lioyd Le Baron; Johnny Shikany; Harry Randall; Gus Lapp; Jack Rose; Bill 
Caltrider; St Seymour; C. H. Harrison; Pete Gundry; Jim Robbins; Fred Kleppner; 
Leo M. Biggs; George Matick; Elmer A. Rolley, Universal ©.1.T. Corp.; Leo Adler; 


Syd Brand; Fred Steffin; 





port shipments from GM plants in 
the United States 
amounted to 450,227 cars and trucks 
during the period. 

This compares with 521,542 for 
the preceding quarter in 1946. 
Sales to dealers within the United 
States totaled 383,021 cars and 
trucks for the first quarter of 
1947. 

“In the fourth quarter of 1946 
production and hence sales were 
increased by drawing more steel 
from inventories than was being 
currently received,” the report 
stated. 

“Sales in the first quarter of 
1947 reflect limitations on produc- 
tion resulting from the lowered 
inventories of steel and continued 
shortages in deliveries of steel.” 

Net working capital March 31 
was $783,413,1388 as compared 
with $768,730,388 on Dec. 31, 1946, 
and $624,566,791 on March 31, 
1946. 

Cash March 31, 1947, was $294,- 
516,791. Inventories March 31, 1947, 
amounted to $658,726,845 compared 
with $549,352,274 on Dec. 31, 1946. 
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Willys’ Six-Month Profit 


Set at Over Million 

TOLEDO, O.— Willys - Overland 
Motors, reporting for the first six 
months of the current fiscal year, 
showed a consolidated net profit 
after taxes of $1,164,886.15. 

The profit return on the basis 
of net sales of $64,437,295.17 is the 
greatest reported by the company 
for a similar six-month period since 
1945, a war year, and the greatest 











Look at your customers’ tires for missing caps. 
Valve cores should be protected with Schrader 
Standard Caps that not only protect the core from 
dirt and grit, but give a positive air-tight seal to 


the valve mouth. 


Here’s protection against costly underinflation 


Schrader 
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CONTROL THE AiR 





Promote Your Seals...They’ll 
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that burns up tires, causes flats, blowouts. You 
know the story; your customers are learning 
about it through Schrader advertising in national 
consumer and farm magazines. Tie in with this 
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advertising ... call attention to missing caps'and 


Sell a Schrader Gauge for Every Vehicle 


Order from your regular supplier today 


VALVE CORE 


THE COMPLETE LINE—ONE SOURCE ONE RESPONSIBILITY 
Tire Valves, Vaive Caps, Valve Cores, Tire Pressure Gauges, 
Chuck Gauges, Couplers, Blow Guns, Air Chucks, Vulcanizers, Serv- 

ice Tools, Hose Fittings, Spark Plug Pumps, Accessories i 


you'll be well repaid in repeat business. 










At) * 


Sell them by the box of 5 








A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 
Originators of the Comparative Air Loss System for Flot Tire Prevention 


Charlies Dameron; 
Hess; Clete Welling; Chuck Foy; Steve Noble. 


and Canada|time year since 1928, according to 


Paul Herpolsheimer; Jim Harris; Clare 


six-month net profit for a peace- 


James D. Mooney, president and 
chairman of the board. 

The report showed a net profit 
of $332,315.26 for the first fiscal 
quarter, ending Dec. 31, 1946, and 
of $832,570.89 in the period ending 
March 31. Of these amounts, $174,- 
540 or $1.12% per share, is appli- 
cable to preferred dividends in 
each quarter. 

Net working capital on March 
31 was $23,307,056.26, an increase 
of $5,986,010.28 since the comparable 
date of a year ago. | 


Hudson Chiefs 
To Meet Aides 
In 9 Districts 


DETROIT.—Al!l sales executives 
of Hudson Motor Car Co. sales 
organization will join in conduct- 
ing a series of nationwide district 
manager conferences, which will be 
held in nine centrally located cities 
during the next six weeks, accord- 
ing to George H. Pratt, general 
sales Manager. 

The sales executives left Detroit 
last week to attend the first meet- 
ing at Atlanta, May 8-9. The next | 
meeting will be held in New York, | 
May 12-13. 

“These conferences, each of which 
will be of two days’ duration, are | 
designed to present to every one of | 





Hudson’s distributor and zone or- 
ganizations throughout the country 
Hudson’s new and complete stand- | 
ard operating procedures,” Pratt | 
said. “These conferences and the | 
procedures outlined will provide 
a uniform program of operation 
throughout Hudson’s national dis- 
tribution organization.” 

Other meetings will be held at 
Detroit, Dallas, Kansas City, Chi- 
cago, Denver, Portland and San) 
Francisco, in that order. They will 
be attended by Pratt; Norman K.| 
VanDerzee, domestic sales manager; 
M. M. Roberts, director of adver- | 
tising and merchandising; W. L. | 
Courage, assistant sales manager; 
Walter S. Milton, director of serv- 
ice; George H. Dow, car distribu- 
tion manager; Joseph H. Horter 
jr., business management manager 
and C. W. Treadwell, merchandis- 
ing department. 

Walter Ernst, Hudson's south- | 
eastern divisional sales manager, 
attended the Atlanta meeting, as 
did C. C. Daley jr. and George T. 
Curry, regional managers. 


Skinner, Crowley 








Speakers May 14 


DETROIT.—T. W. Skinner, gen- 
eral manager of Lincoln-Mercury, 
will speak on auto merchandising 
at the annual banquet of the mar- 
keting club of the Harvard Uni- 
versity Graduate School of Busi- 
ness Administration May 14 in 
Boston, it was announced last 
week. 

On the same day, women’s in- 
fluence in the styling, design and 
merchandising of modern automo- 
biles will be the subject of an ad- 
dress to be given by A. H. Crow- 
ley, Mercury sales manager, at 
the annual ladies night dinner of 
the Saginaw (Mich.) Rotary Club. 
E. J. Schroeder, president of 
Schroeder Motor Sales Co. (Lin- 
coln-Mercury), Saginaw, will intro- 
duce Crowley. 

Cary White Motors, Inc., Flor- 
ence, S. C., has been organized with 
capital stock of $50,000 to deal in 
automobiles. Cary C. White is 
president. 
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The merits of VIXEN SPARK PLUG 
CLEANERS are numerous. Its size, its 
mechanical features, its economy and effi- 
cient performance at once establish a nat- 
ural appeal. The service station operator 
and small garage owner see its advantages 
at once, because of the space required. The 
Authorized Dealerships and large carages 
see the possibilities for group Installations. 
It is economical and does not use valuable 
space, and is conveniently placed for faster 
service. During the past fourteen years, 
thousands of VIXENS have been placed 
into service; In many instances, two, three, 


|six and as many as eighteen in single 


establishments. 


Ask Your Jobber, or Write 
EDMUND J. WUDEL 
6422 S. Central 
LOS ANGELES 1. OALIF. 
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...and complete, factual coverage 
of finance, business, agriculture, 
industry and allied fields is offered 
in a single, comprehensive “Man's 
Section,” the most popular business 
reference in Texas. 

The Dallas Times Herald has the greot- 
est circulation of any newspaper in the 
prosperous twenty-county Dallas ABC 
Market. 
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THE DALLAS © 
TIMES HERALD 


Dallas’ Greatest Newspaper 
Represented by 5 
THE BRANHAM COMPANY 


ahead 


You’ve got to get ahead to 
“be somebody”. Every one of 
the 850,000 Elks is an impor- 
tant “somebody” in the com- 
munity in which he lives. You 
should get to know him. 


He. 
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Notice Expires May 17... 





Ford and FAA Strive 
To Head Off Strike 


(Continued from Page 1) 


company has not refused to bar-| 


gain with the association since the 
Ford-FAA contract was mutually 
cancelled a month ago. 

“But we do take the position,” 
Ford stated, “that bargaining must 
be conducted on a basis which is 
workable and which will not weak- 
en our management team or drive 
a wedge between the various lev- 


els of it.” 
Whether a_ foremen’s _ strike 
would actually materialize was 


still a matter of doubt last week, 
in view of the labor legislation 
now being considered by Congress. 

It was almost certain that a 
major foremen’s strike at this time 
would enhance the chances for 
passage of a measure excluding 
foremen from the scope of the 
Wagner act. The House has al- 


ready approved such a ban in its 


labor bill. 

Another factor was the atti- 
tude of the UAW-CIO’s Ford lo- 
cals toward a walkout of super- 
visors. If the 60,000 Rouge plant 
workers cross FAA picket lines, 
non-unionized foremen and plant 
executives may manage to keep 
up some production during the 
strike. This would lessen the im- 
pact of the strike and might lead 
to an early settlement. 

In the U. S. Senate, meanwhile, 
an effort to amend the labor bill 
to outlaw “pattern” demands 
throughout entire industries was 
defeated Wednesday by the nar- 
rowest of margins, 44 to 43. 

Coalition Defeats Curb 

The amendment, sponsored by 
Senators Taft of Ohio and Ball of 
Minnesota, would have prohibited 
international unions from dictating 
contract terms to union locals. It 


cision in the Packard case up- 
| holding foremen’s unions. 


The “pattern” policies of big 
manufacturing unions were being | 
| demonstrated last week in th 


wake of the General Motors-Chrys- 
ler-U. S. Steel wage settlements. 

In the auto industry, several key 
suppliers were reported increasing- 
| ly reluctant to raise the wages of 
their UAW-CIO employes by the 
same amounts as those provided at 
Chrysler and GM—an 11'-cent flat 
hourly increase plus 34-cents extra 
an hour for six paid holidays. 

The United Steelworkers-ClIO, 
after denying it was demanding 
“pattern” settlements based on 
the U. S. Steel contract, called 
strikes against several fabricat- 
ing concerns for refusing to con- 
form to the formula. As a result, 
steel production capacity dropped 
from 96 to 90 percent last week. 

Parts vendors and fabricators ex- 


| plained it was merely a case of a 


narrow wage-price squeeze at a 
time when the nation is trying to 
halt the upward surge of prices. 
Where GM and Chrysler may be 
able to absorb 15-cent raises, they 
contend, the small companies would 


| be forced to jack up prices to offset 
the boost in labor costs. 


Even if parts prices could be left 
unchanged in the face of higher 
labor costs, it was agreed, certainly 
a cut in prices would be forestalled 
for a long time to come. 

Labor Bill Fate Awaited 

Local union officers in the auto 


| industry are ‘under top-level orders 


to hold out for 15-cent raises, al- | 


though the UAW has not yet taken 


suppliers. It appears as if both 


strike action against recalcitrant | 


management and labor are stalling | 





would also have imposed limita- 
tions on industrywide bargaining 
a practice banned entirely in the 
House bill. 

A coalition of “liberal Republi- 
cans” and New Deal Democrats | 
joined hands to defeat the prof- 
fered amendment. It was the first 
setback sustained by Sen. Taft in 
his attempts to stiffen the bill re- 
ported out by the Senate Labor 
committee. 

In a statement on the FAA dis- | 
pute sent to all Ford foremen, | 
Henry Ford II enumerated the 
points of disagreement between the 
company and union. 

Among the disputed issues, he 
said, are FAA demands for a 
union shop covering all company 
foremen; dues checkoff; a rigid 
seniority system and recognition 
of top-ranking general foremen 
as subjects for union member- 
ship. 

Ford accused the FAA of violat- 
ing its original promise to assist | 
in bringing foremen closer to man- 
agement. The group “has developed 
into not an association, but a mil- 
itant union, the effect of which has 
been to alienate some of our fore- | 
men,” he asserted. 

Robert H. Keys, president of the 
FAA, said the demands on Ford | 
would remain unchanged. The Ford 
dispute was interpreted as a test 
of strength for the FAA on the 
heels of the Supreme Court de- 
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off showdowns to await the out- 
come of proposed labor legislation. 

With Taft’s campaign to stiffen 
the Senate labor bill coasting for- 
ward, a Presidential veto of the 
final legislation was regarded as a 
certainty. Most Washington obser- 
vers predicted the House would | 
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Transformation . . . 


operation in Norton, Va., 
Carico, vice-president; J. 












ALTHOUGH the name Greever Motors has been used all through the 25 years of its 
the present owners are R. C. Wolfenbarger, president; W. N. 
| 4. Stamp, secretary-treasurer, The parts department is shown | that gasoline from natural gas on 
| before a recent alteration program was completed. 


INCREASED EFFICIENCY and an improved merchandising setup were immediate 
results of the changeover in the parts department of Greever Motor Sales. The dealer- 


ship is at Park Ave. and Sixth St., Norton, 
on domestic legislation, said last 
week he would not support the Ball 
amendments outlawing 
bargaining and the closed shop. 
Portal Bill Aids Dealers 
Another controversial labor bill 
was on President Truman’s desk a 
Automotive News went to press. 
Congress completed action last 


| week on the bill voiding nearly all 


portal-pay suits, present and fu- 
ture. 

For auto dealers, a_ significant 
section of the bill allows state stat- 
utes of limitations to control past 


back-pay claims, if the claims are 


vote to override the veto, but that | filed within 120 days from the ef- 


the Senate would sustain it. 

Senator Taft mustered 60 votes 
in favor of his first restrictive 
amendment to the Senate bill—a 
provision making it an unfair 
practice for unions to exercise 
“coercion” in organizing drives. 
If all Senators vote on the ex- 
pected veto, however, 60 votes 
would fall short of the two-thirds 
required to override. 

Before labor legislation is sent to 
the White House, the House and 
Senate bills will be referred to a 
joint conference committee to re- 
solve differences. 

One point of contention in this 
committee will be the closed shop: 
another industrywide bargaining. 
The House has banned both, but tho 
Senate bill is expected to contain 
no such prohibitions. Senator Taft, 


| fective date of the law. On futur 


_Dealer-IAM Wage Talks 


Deadlocked in St. Louis 


|500 union mechanics employed 


|demand for a 15-cent-an-hour 
| crease. 
| St. 


the Republican leader in the Senate 


Old Truck Hunt 


Chevrolet Opens Search 


For the Oldest 


DETROIT.—A nationwide search 
to find the oldest Chevrolet truck 
still in active service in the United 
States was announced last week by 
J. W. Burke, manager of the di- 
vision’s commercial and truck de- 
partment. 

Owner of the oldest vehicle will 
be presented with a new truck 
from the “advance-design” line of 
trucks which will be introduced by 
Chevrolet in the near future, Burke 
said. 

“We expect old truck entries 
from every section of the 
try,” said Burke, “and may find 
the vehicle in farm service 
doing a hauling job on a 
street. Owners are urged to enter 
their oldest truck as it may be the 
winning vehicle.” 

Rules of the contest provide that 
the truck must carry 1947 license 
plates, and be driven to a Chevrolet 
dealership for official registration. 
Age of the trucks will be deter- 
mined by the serial number of the 
vehicle. The search officially began | 
May 10. It concludes June 15 


or | 


coun- | 


city | 


|hourly work; $1.35 for body 


1,- 
in 
service departments of 125 new- 
car dealers in St. Louis and St. 
Louis county remained at work 
last week despite the expiration of 
a 30-day strike notice and a dead- 
lock in wage negotiations. 

At a negotiation meeting, Auto- 
motive Lodge No. 777, affiliated 


ST. LOUIS. — Approximately 


with the independent International | 
its | 


Assn. of Machinists, clung to 
in- 
Members of the Greater 
Louis Automotive Assn. _ re- 
fused to-raise their offer of 
cents. 

The union originally demanded 
a 30-cent-an-hour increase but 
later cut this in half and filed the 
the strike notice under the Smith- 


Connally act. Jack Manning, union | 
said the 15-cent | 


business agent, 


demand is patterned after in- 
creases granted recently in the 
steel, electric and automobile in- 
dustries. 

Present, mechanics’ pay here, 


Mamning said, is $1.25 for straight 
and 
fender work, and $1.20 for “book 
time”-—or piecework. 

Meanwhile, Circuit Judge Fran- 
cis E. Williams issued a temporary 
restraining order which prohibits 
IAM from picketing or interfer- 
ing with Gruet Motor Car Co., 
4733 McPherson Ave., until a hear- 
ing is held on the company’s peti- 


; tion for a no-picketing injunction. 


The company also asked the 
court for $2,000 damages from the 
union, to compensate it for the 
business loss it says it suffered 
since Apr. 28 when the picketing 
began. The company’s petition 
stated the union put a picket line 
around the plant in an attempt to 
organize 15 employes. 

The restraining order also pro- 
hibits the union from boycotting 
the company or interfering with 


l its employes or customers. 


industry | 


10 | 


Va. 
| wage suits, a two-year statute of 
| limitations would be set. State lim- 
itations range from one to eight 
years. 

Should the President reject the 
bill, it seemed likely that both 
houses would pass it by the nec- 
essary two-thirds majority. The 
bill would bar the vast major- 
ity of portal-pay suits unless 
the claims were covered by em- 
ployer-worker contracts or by 
“custom or practice.” 

The bill has been denounced by 
both CIO President Philip Murray 
and AFL President William Green. 
They declared it undermines the 
purposes of the Fair Labor Stand- 
ards (wage-hour) act. 


In Detroit, the major labor devel- 





Synthetic Gas 
Development 
Given Impetus 


Epitor’s Note: Faced with a po- 
tential shortage of petroleum in 
a few years, the U. 8S. attacked 
the gasoline problem on two 
fronts last week, as follows: 

In Washington, Secretary of the 
Interior Krug announced that oil 
from an untouched reserve will 
flow from the $2,000,000 oil-shale 
| demonstration plant of the Bureau 
of Mines in western Colorado when 
the unit is dedicated May 17. 
| In French Lick, Ind., J. H. For- 
| rester, manufacturing manager of 
| Stanolind Oil and Gas Co., told 150 
| Standard Oil (Indiana) scientists 








| a commercial scale will be a reality 
|} in 1949. 


Cowan Promoted 


By Chevrolet 


DETROIT. — Promotion of Ed- 
ward Cowan jr. to zone manager 


|}at Norwood, O., was announced 


last week by T 
H. Keating, gen- 
eral sales man- 
ager of Chevrolet. 
Cowan for the 
past three years 
has been Detroit 
city manager for 
Chevrolet. He 
will succeed F. A. 
Hoel as zone 
manager in the 








| James D. 


opments were the opening of Ford- 
UAW negotiations and the settle-| 


ment of a plant guards’ strike at 
Hudson. 

No serious obstacles were fore- 
seen to a Ford settlement in view 
of the General Motors and Chrysler 
| accords. The union said it was stil! 
demanding a 23'%-cent raise for the 
100,000 Ford workers, but final 
agreement on the basis of the 15- 


Several contract issues are also 
under discussion, and it is expected 


cent GM-Chrysler pact was likely. | 5 
ties here last week revealed inves- 


two-year comtract, such as that re-/ packages of obsolete automobile 


cently signed at Chrysler. The pres- 
ent Ford-UAW contract expires 
May 31. 


The one-day strike of plant 
guards at Hudson was settled 
when UAW leaders accepted a 
company proposal to hold an 
NLRB election to determine if 
the majority of guards desire 
UAW affiliation. 


A group of 80 protection men 
picketed the plant last Monday, 
claiming an election held in 1943 
covered them. The 14,000 produc- 
tion workers refused to cross th> 


picket lines and 
production was at 
a standstill. 

The company’s 
contention that 
the 1943 vote did 
not cover the 


guards was even- 
tually supported 
by UAW leaders, 
who persuaded 
the strikers to go 
back to work 
pending another 
election. Production was resumed 
Tuesday morning. 

A. E. Barit, Hudson president 
declared before the settlement that 
the walkout “borders on mob rule 
and is hard to understand in view 
of lawful machinery available for 
settling such disputes.” Most of the 
pickets were not Hudson 





A. E. Barit 





| engineer 


that the company will request a | CO» 


Cincinnati area. 

Cowan will be 
succeeded as city manager at De- 
troit by Fred W. Wieland, former- 
ly assistant zone manager at In- 
dianapolis. 


GM Fetes Gomory 


At Retirement 


FLINT.—Associates of AC Spark 
Plug honored Albert B. Gomory 
last week upon his retirement after 
36 years of continuous service with 
General Motors when George Mann 
jr.. general manager of the divi- 
sion, presented him with a watch. 

Gomory is credited with estab- 
lishing the first process engineer- 
ing system in GM and has been a 
contemporary of C. E. Wilson, 
Mooney, George Christo- 
pher, Vincent Bendix and other 
pioneers in the automotive indus- 
try. He was formerly experimental 
with Stromberg-Carlson 
and aided Bendix in the develop- 
ment of starting systems in 1913 


Postal Probe 


Chicago Firm Remits Cost 


Of Unordered Parts 
CHICAGO—U. S. postal authori- 


E. Cowan jr. 





tigation of the Beacon Products 
2238 S. Blue Island Ave., on 
charges of sending unordered C.O.D 


parts to dealers in Alabama, Ten- 
and several other states. 


nessee, 
William Fishman, of the Beacon 
Products Co. here, has agreed to 


make refunds to any firm who ac- 


| cepted such unordered packages, it 


is stated, if parties will write to him 
for instructions for the return of 
packages. 


guards, Barit said, but employes o! 
other Detroit concerns. 
Unions Divided on Merger 

Discussions between AFL and 
CIO executives toward a possible 
organic merger were adjourned af- 
ter each side failed to agree on the 
other’s plan for achieving consoli- 
dation. 

Meanwhile, the first agreement in 
the basic-steel industry for a com- 
pany financed health and welfare 
insurance program was reached by} 
Allegheny-Ludlum. Steel and th 
cIo. 

Under the new contract Alle 
gheny-Ludlum will bear the ful 
costs for each of its 10,000 workers 
of a $4,000 life insurance policy, in 
addition to a $4,000 accident policy 
Families of the workers will be 
covered on hospitalization and sick- 
ness. 

General Motors has agreed to 
meet with the UAW later this year 
on union demands for a similar 
social-security and hospitalization 


plant! program. 
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Lewis Reply to Criticism of .. . 





Errors in Book 


Epitor’s Note: The following 
letter from Alvin C. Hamer, 
Alved, publishers, is in reply to 
a letter appearing in the Letter- 
box column of Automotive News, 
May 5: 

We have read with interest the 
letter published in your May 5 
issue by your anonymous corre- 
spondent who has “glanced” at our 
new book “Motor Memories,” by 
Eugene W. Lewis, and found there- 
in several errors. We are grateful 
to have pointed out to us genuine 
errors, typographical and other- 
wise, which have not already been 
noted for correction in the coming 
reprinting of the book. 

In recording the history of such 
a vast and complex movement as 
the automobile industry, peopled, 
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Neat from the customer's side! User has 
catalog data at correct reading angle 
with both hands free. Binding in 1-inch 
sections permits instant pick-out and 
replacement. Each section has its 
place, cannot slide. To change sheets, 
you handle only 1 section; section 
instantly removed and instantly 
replaced. Order additional sections 
as your needs demand. 
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END THE CATALOG MESS! 
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Save Time, Temper, Money! 
Do you use loose leaf data in buying, selling, speci- 
fying? Then you need EVER READY. Every cat- 
alog sheet is instantly available and in place. No ; —= 


evitable that there will be differ- 
ences of interpretation and per- 
spective in their subsequent view- 
ing by the men who attempt to 
merge them into a coherent and 
meaningful story. 

It is also true, though regrettable, 
that in the first publishing of a 
book of this nature one to 10 typo- 
graphical errors will remain, de- 
spite the best efforts of editor and 
publisher. It is needless to say that 
the author of “Motor Memories” 
has checked and rechecked his ma- 
terial against all available sources 
of information. 

The statement on page 134 re- 
garding Mr. Barit of Hudson Mo- 
tor Car Co. should have read that 
he “became president, an office he 
still holds.” Gremlins must have 
adjusted the Barit statement, for 


"> as it is, with a multitude of per- 2 i ; 
sonalities and events, happenings | both the original manuscript and 
for the most part unwitnessed and| corrected galley proofs read as 
unrecorded by any historian at the | #bove quoted. 
moment they occurred, it is in-| This and the use of the date 
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delay, no annoyance, no chance to mislay any sheets 
or to miss related sheets and items. Each section 
holds one inch of punched sheets. Each section stays 


in place, yet is removed or replaced instantly. 
Remove any single section for page replacement 
without disturbing the balance of the whole set. 
EVER READY is lifetime built, handsome. Tens 


of thousands in use. Order yours today! 


Geneva Mfg. Co., 410 Stevens St., Geneva, lil. 
Gentlemen: Please ship me: 
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CUSTOM-MADE GRILLE GUARDS 


CHROME-PLATED—GUARANTEED NOT TO TARNISH 


$1250 vawe 


$445 NET 


MONEY BACK 
GUARANTEE 


In Lots of 6 or More 


522 SHUNK STREET 


SERDIKOFF AUTO SUPPLY | 


PHILA, 48, PA. 
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HICKS-FLERLAGE, INC. (Lincoln-Mercury), Grand Rapids, Mich., held formal open- 
ing of its new $110,000 sales and service building at Wealthy and La Grave Ave. re- 
cently. The dealership was started in 1945 by Stephen R. Hicks of Universal Credit 
Co., Detroit, and George Flerlage of Ford Motor. The new building has 12,000 square 
feet with 8,000 square feet given over to service and the remainder to the parts de- 


partment, sales room and offices. 


1890 on page 19 instead of 1900, 
with reference to the first automo- 









bile show held in Madison Square 
Garden, was discovered after the 
printing was completed, and will 
be corrected in the second edition 
of the book, although in the fourth 
paragraph on the same page it is 
printed as originally written, “at 
the first Automobile Show in 1900 
.. 2’ Correction will also be made 
of the spelling of Ransom Olds’ 
name. 

Citing Mr. Lewis’ statement on 
page 18, wherein he remarks that 
Henry Ford brought out his car 
in 1902, your correspondent argues 
that in 1903 the first Ford company 
was organized, but that the first 
ear built by Mr. Ford was intro- 
duced before 1902. Yes, we agree. 
The fact is Mr. Ford built and 
caused to operate with some meas- 
ure of success a gasoline-driven 
car in 1896, and prior to that had 
rigged up a steam car as early 
as 1893. 

In the same paragraph Buick 
dates are mentioned. Mr. Buick 
had a car in Flint in 1902. He 
produced it commercially in 1904. 
Having read back into the book, 
we do not find these references in 
contradiction. 

Regarding the Duryea brothers, 
whether or not it was Charles 
Duryea or Frank who refused to 
change their “old mermaid body 
design,” makes little or no differ- 
ence inasmuch as they were in 
business together at the time that 
refusal was made. We quite cor- 
rectly used an editorial “they.” 

Mr. Lewis did not attempt to 
write a personal history of the 
Duryeas any more than he did of 
Mr. Louis Clark. The Duryeas re- 
ceived much more attention be- 
cause their contributions were far 
more important in the early days 
of the automobile. Strangely 
enough, however, the Clark estab- 
lishment, The Autocar Co., still ex- 
ists while the Duryea name is but 
cherished memory. 

We wish we could agree with 
your correspondent regarding the 
Barnum and Bailey automobile ex- 
hibition of the first known suc- 
cessful gasoline automobile, a Dur- 
yea. There were other gasoline- 
propelled automobiles in existence 
at the same time, but they prob- 
ably had not been drawn to the 
attention of Messrs. Barnum and 
Bailey. We believe our remark, 
“one of the first cars,” is better 
recording of history. 

When Mr. Lewis wrote the por- 
tion of the book in which the Ban- 
tam car and the Graham-Paige 
are mentioned, the American Ban- 
tam Co. was just about ready to get 
into production, and Mr. Frazer 
was still discussing the possibility 
of manufacturing a car under the 
name Graham-Paige. So far as 
this writer can ascertain, there 
will be in the near future, if there 
is not already, an American Ban- 
tam. 

With regard to your correspond- 
ent’s final criticisms of the mis- 
association of some pioneers with 
the events of the day, it might be 
well for him to recall that most of 
these pioneers had several irons 
in the fire at one time. Perhaps 
those of which Mr. Lewis was 
aware are other than the events 
your correspondent has read about 
in the “good many books” that 
have passed under his scrutiny. 
Atvin C. Hamer, Alved, publishers, 
Detroit. 


Lake Shore Motors 


A business name has been filed 
for Lake Shore Motors, 3218 Ham- 
burg Turnpike, Buffalo, by Marvin 
M. Rubin, Julius Freedman and 
Isadore Rubin. 





Gearing Named 
Head of GM’s 


New Departu re 


BRISTOL, Conn.—-Milton L. Gear- 
ing became general manager of 
New Departure, division of Genera! 
Motors Corp., 
May 1, succeed- 
ing F. G. Hughes 
retired, it was re- 
vealed last week 


GM president. 


worked at 
Departure 





Milton L. Gearing ss 
chines, assembled 


bearings, and worked with mainte- 
nance, electrical and millwright 
crews. 

He studied mechanical engineer- 
ing at Rensselaer Polytechnic In- 


by C. E. Wilson, | 





Gearing first | 
New | 


sum- | 
mers 32 years ago | 
when he operated 
grinding ma-| 


| 


stitute, and had his first full-time | 
jobs in engineering and sales. Gear- | 
ing later successfully managed the | 
New Departure Elmwood and Meri- | 


den (Conn.) plants. 


Canada Exports 


5,102 Automobiles 
During March 


| 
| 
} 


OTTAWA.—A total of 5,102 auto- | 


mobiles were exported from Canada 
during March. 


| 


Trade and Commerce Minister | 


MacKinnon said that of the March 


total, Australia received 2,180, Brit- | 


ish South Africa 1,526, India 652, 
New Zealand 282, Netherlands East 
Indies 156. 


Monthly exports since June, 1946, 
were: June 2,992; July 5,118; Aug- 
ust 4,726; September 3,303;October 
488; November 2,267; December 


2,714; January, 1947, 3,733; Febru- | 


ary 3,197 and March 5,102. 


Romney to Speak 
At CATA Parley 


CHICAGO.—The annual dinner 
meeting and election of the Chicago 
Automobile Trade Assn. will 
held June 10, at the Lake Shore 


be | 


athletic club, it was announced last | 


week by James F. McManus jr., 
president. 


Headline speakers on the occa- | 


sion will be George Romney, gen- 
eral manager of the Automobile 
Manufacturers Assn., and Ralph W. 
Carney, of Coleman Co., Topeka 
Kan. A report on CATA activities 
during the past 12 months will be 
given by Edward L. Cleary, gen- 
eral manager. 


K & Eto Handle 
Radio for Ford 


DEARBORN. — Ford Motor 
appointed Kenyon & Eckhardt to 
handle its national radio advertis- 
ing effective June 15. 


has | 


J. Walter Thompson will con- | 
tinue to place all other Ford ad- 
vertising, including local dealer | 


radio programs and television, Ford 
announced. Previously, Kenyon and 
Eckhardt handled the Ford Sunday 
Evening Hour in 1945-46. No show 
similar to the Sunday Evening 
Hour is being planned, it was said. 


Hollamon Elected 
J. D. Hollamon, Brown Chevrolet 
Co., Alamo, Tenn., has been elected 
president of the Alamo Rotary 
Club. 
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Small Business Called 


AUTOMOTIVE NEWS, MAY 12, 1947 
| 


Prop of U.S. Economy 


DETROIT.—“In the final analysis 
the small businessman is indeed 
the very backbone of our country,” 
J. Raymond Tiffany, general coun- 
sel of the National Small Busi- 
nessmen’s Assn., declared at a 
meeting of the Economic Club of 
Detroit last week. 

Not until the association was 
formed in 1937 was this fact ap- 
preciated to the extent that any- 
thing was done to protect and 
crystallize this potent force for 
the preservation of the public wel- 
fare and the advancement of the 
American way of life, he said. 


“There are about 500,000 small 
corporations throughout the land 
not listed on the New York stock 
exchange, and about 1,400,000 in- 
dividual owners of business 
houses in the United States. More 
than 150,000 of the 210,000 indus- 
trial plants in the United States 
are in the category of small busi- 
ness; 96 percent of small busi- 
nessmen earn less than $25,000 
annually,” Tiffany declared. 

“Total U. S. employment in trade 
and industry, according to figures 
submitted to me for 1939, which 
were the latest available, showed 
employment of 18,684,136, with large 
establishments employing 5,727,370 
or 30.7 percent, and small business 
as the employer of 12,956,766 or 
69.3 percent. 

“In manufacturing establish- 
ments only, 29.9 percent of the 
wage - earners were employed in 
plants of 100 or less; plants with 
101 to 250 employes hired 18.7 per- 
cent, 251 to 500 employes 16.1 per- 
cent and 501 to 1,000 employes 13 
percent, or a total of 77.7 percent 


Shop Equipment 
Offered for 


Overseas Buyers 


DETROIT.—-An indication of the 
growing demand for properly en- 
gineered maintenance tools and 
shop equipment to service export 


shipments of U. S. cars, trucks and | 


machinery is evidenced in the scope 


of the maintenance equipment gath- | 


ered together for display and sale 


at the export show and salesroom | 
of the Miller Mfg. Co., 5919 Tire- 


man Ave. 

Tools and shop equipment from 
many American manufacturers, en- 
gineered to provide efficient main- 
tenance and repair operations for 


the foreign buyer and user, were | 


displayed for the first time last 


Friday. 

Included in the display are such 
hand tools and equipment as spe- 
cial service tools designed for partic- 
ular operations on specific vehicles, 
ear and truck hoists, are welders, 
wheel aligning equipment, lubrica- 
tion equipment, electrical test equip- 
ment and many other products. 


Miller Mfg. has organized a spe- | 


cial export division staffed with 
experienced export-trained service 
personnel. The new fully equipped 
exhibition hall, containing 2,500 
square feet of space, displays a col- 
lection of actual sample machines, 
hand and power tools and other 
automotive service units. 

An overseas visitor can see the 
desired product, examine it in de- 
tail, and buy it. He can completely 
equip his service department with- 
out leaving the showroom. At his 
side is an experienced export-train- 
ed attendant to advise him and 
serve his needs. 


Gossett Is Named 


Ford Director 


DEARBORN. — William T. Gos- 
sett, vice-president and _ general 
counsel of the Ford Motor Co., has 
been named a director of the com- 
pany, it was announced here last 
week by Henry Ford II, president. 

Gossett succeeds Herman L. 
Moekle, who resigned March 31, 
and was formerly a member of the 
New York law firm of Hughes, 
Hubbard and Ewing. The directo- 
rate is now made up of Ford, 
Benson Ford, E. R. Breech, M. L. 
Bricker, J. R. Davis, B. J. Craig 
and Gossett. 











of wage-earners in 1939 were en- 
gaged in plants employing 1,000 
or less persons and only 22.3 per- 
cent in plants employing over 1,000 
persons. 

“The small businessman is the 
major employer of our country; 
the director of our public school 
systems upon which the future of 
our country depends; the molder of 
popular opinion in his community; 
the supporter of the churches, hos- 
pitals, fraternal organizations, and 
other community activities. 

“He provides the necessities for 
the community, he finances politi- 
cal organizations at the local 
level. Without him—the small 
business man—whether he em- 
ploys one or a thousand, there 
would be no America. He has a 
real responsibility. Down through 
the years he has been more or 
less content to accept that which 
came his way, but that day is 
gone. 

“The small businessman has not 
only come to realize that he is 
important; in fact, essential, but 
he is more determined to discharge 
the responsibility which always at- 
tends those who occupy positions 
of power.” 


HELP WANTED _ 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
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MALE HELP 


WANTED 


PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 


|merchandising Ford parts. State 


previous experience, present em- 
ployment, rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 


Box 1459 
c/o AUTOMOTIVE NEWS 
Detroit 26 





SERVICE MANAGER WANTED by large 
distributor of Chrysler Products in best 
city in western New York state. Man 
selected will be young enough to be ac- 
tive and progressive but with sufficient 
age to have mature judgment and plan- 
ning ability. If you have a record of ac- 
complishment, good habits and health and 
ambition to progress and make money, 
your application, in complete confidence, 
is invited. Give age, marital status, edu- 
cation and a complete history of your 
automobile experience. Applicants need 
not necessarily have had experience with 
Chrysler Products. Box 1722, c/o Auto- 
motive News, Detroit 26. 


WANTED — BUSINESS MANAGEMENT 
REPRESENTATIVE with automotive 
experience. Must have good record as 
producer and be free to travel, reply 
Box 1731, c/o Automotive News, Detroit 
26. giving past experience, education 
and salary expected. All replies confi- 
dential. 








EXPERIENCED sales manager wanted to 
take care of retail sales and wholesale 





distribution. Fine opportunity for the 
right man. Box 1735, c/o Automotive 
News, Detroit 26. 

MANAGER (General) capable managing 
complete automobile and truck distribu- 
torship. Salary and bonus averaging 


$10,000 to $14,000 annually. Can furnish 
home if necessary. Reply own handwrit- 
ing giving age and experience. Box 1734, 
c/o Automotive News, Detroit 26 

EXPERIENCED FORD stock room man. 
Capable of taking complete charge of 
parts ordering, parts control system, 
wholesale and retail sales. Must be ag- 
gressive, dependable and ambitious. Lib- 
eral salary and commission. Permanent 
connection. Write Box 1711, c/o Auto- 
motive News, Detroit 26. 





SALESMEN—Manufacturer woven plastic 
seat covers desires representation. Many 
territories open. Details, Decco Company 
246 Fifth Ave., New York City 





POSITION WANTED 


SECRETARY - TREASURER - ACCOUNT- 
ANT—Experienced in all phases of deal- 
ership, G.M. accounting system, office 
management, operation analysis, profit 
controls. Locate anywhere or travel. Box | 
1723, c/o Automotive News, Detroit 26. 


ACCOUNTANT-Office manager, General 
Motors and auditing experience. Box | 
1728, c/o Automotive News, 


Detroit 26 

DESIRE POSITION in factory parts ware 
house or dealer parts department. 1 
years’ experience in private business, five | 
years in Government Parts Depot as 
Supervisor. Prefer west coast. Box 1736, 
c/o Automotive News, Detroit 26. 





PARTS MANAGER desires connection with 
Mopar parts wholesaler, Chrysler, De 
Soto or Dodge direct dealer. Thorough 
knowledge of parts and accessory order- 
ing, parts control systems, wholesale and 
retail. Can relieve higher management of 
entire responsibility of operation and 
produce results satisfactory to owner- 
ship and the parts division. References 
furnished, available May 15. Box 1715 


c/o Automotive News, Detroit 26. 
SERVICE MANAGER-—12 years experi- 
ence, age 44, good record in past em 
ployment, ability to take full charge 


and responsibility of service department 
Box 1733, c/o Automotive News, De- 
troit 26 


MANUFACTURER'S REPRESENTATIVE 


SALES REPRESENTATIVE—In state of 
Texas for established manufacturer of 
automotive accessories or appliances 
whose outlet is through selected distribu 
tors or jobbers. Primarily interested in 
commission based on results obtained 
and in future possibilities. Have had 18 
years experience in automotive distribu- 
tion field and can furnish best of ref- 
erences as to character and financia! 
responsibility. Box 1719, c/o Automotive 
News, Detroit 26. 





SALES ENGINEER—With twelve years 


experience selling to large automobile 
manufacturers wants large suppliers’ 
lines to handle. Box 1730, c/o Automo- 


tive News, Detroit 26. 


SALES REPRESENTATIVE IN state of 
Florida to represent a high grade product 





or products by a former GM Sales Ex- 
ecutive, 26 years in sales, engineering 
and manufacturing Returning south in 
30 days, excellent references, replies 
strictly confidential. Box 1737, c/o Auto- 
tomotive News, Detroit 26 


NEW LINES WANTED 


AUTOMOBILE DEALER. I own my own 
building, with floors on two main thor- 
oughfares on the west side of Cleveland. 
Have showroom and complete service 
and repair setup. | am open for the 
distributorship of any line. What have 
you to offer? Box 1701, c/o Automotive 
News, Detroit 26. 


BUSINESS FOR SALE 
NEW YORK MODERN sales and service 





garage, business and large building on 
three main highways in lively village. 
Operating at maximum capacity. Twenty 
years of good will. Agencies available. 
Everything that could be desired for a 
complete rounded out operation. $100,- 
000, half cash. Box 1738, c/o Automo- 
tive News, Detroit 26. 





DEALERS WANTED 


DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 


Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 


Comet Distributors, Ine. 
Distributors for Ohio 
22480 Lake Shore Bivd. 
EUCLID, OHIO 














DEALERS WANTED 
For 
1947 AUSTIN AND RENAULT 
CARS AND TRUCKS 


Distributors for Ohio and Other 
Authorized States 


BROOKSIDE MOTOR SALES CO. 
3157 W. 25th St. 
CLEVELAND, OHIO 
Florida 6610 








Recapture Automotive Americana 
In the “Fabulous Hoosier” 


Of all of the “wild and wooly” early pioneers of the automotive 
industry that we know today, Carl Fisher—the man who ran Prest- 
O-Lite into a many million dollar fortune, who built the Indianapolis 
track, fostered both the Lincoln and Dixie Highways and fathered 
Miami, outranks all others in vision, daring and courage. Jane 
Fisher, his wife, turned author, pictures the life of this “pioneer 
of pioneers” vividly in her biography, “Fabulous Hoosier,” a story 
of American achievement. $3.00 postpaid, Book Department, Auto- 


metive News. 








DEALERS WANTED DEALERSHIP FOR SALE 


DEALERS 
WANTED 


FOR 


Machinery franchise in the fol- 
lowing states: Michigan, [IIli- 
nois, Wisconsin, Indiana, Ohio, 
Maryland, West Virginia, New 
York, New Jersey, Delaware. 
Get in on the building boom. 





Official state inspection new car dealier- 
ship available, located near Erie, Pa. 
New car showroom, parts room, stock 
of parts, general repair shop and com- 
plete shop equipment. I am offering 
everything complete for quick sale. Price 
$15,000. Box 1725, c/o Automotive News, 
Detroit 26. 


AUTO DEALERSHIP FOR SALE—Half in- 
terest or outright. Partner on account of 
health is moving west. Large modern 
building. New showroom. New equipment. 


parts, service, storage and used car busi- 
ness. Besides new car agen¢y, we sell 
full line of farm equipment and own and 
operate a profitable Rent-a-Car business. 


“ Price half interest $10,000, outright 
Concrete block machinery for $20,000. Located forty miles north of 
immediate delivery. Very good tas” ee 


potential. Leads furnished. Na- 
tionally advertised product. 


CARL E. TEMPLE CO. 


NEW CAR SALES AGENCY—Building and 
property. Large stock inventory. Modern, 
fully equipped. Good used car outlet 
$95,000 terms. On state highway in good 





Midwest industrial city. Box 1721, c/o 

Box 748 Automotive News, Detroit 26. 
LEWISTOWN, PA. CANADIAN DISTRIBUTORSHIP OPPOR.- 
Phone 867 TUNITY. Well established distributor 


selling out due to heart attack. City’s 
largest garage and showroom— industrial 
city, heart of Ontario, rich farming com- 
munity and center also of fishing and 
vacation land. Net profit last ten months 
over $40,000. A going concern with com 
plete staff and long lease—for quick dis- 








Distributors Wanted 


for 


FRENCH CARS AND PANEL TRUCKS | 088! $36,000 cash. which includes ma- 
RENAULT $1,125 per car chine, tools Be inventory. a 1739 
PEUGEOT 1.075 per car c/o Automotive ews, Detroit 26. = 

in Quantities of Five or More USED CARS WANTED 
Write, Wire or Phone 
SEVEN PASSENGERS, limousines, large 
? . % fives; cars must be clean. Prices 
IF. G. Hussey Corp. reasonable. McCLINTOCK - CADILLAC. 
1920 Broadway TRafalger 7-4056 Lansing, Mich. 


NEW YORK 23, N. Y. 
7-PASSENGER CADILLACS wanted, 1941 
to 1947. Also 5-passenger Cadillacs and 
7-passenger Chrysler ‘‘6,'’ Dodge and 
DeSotos. Write, wire or phone. Donald 
M. Russell, licensed automobile broker 
Room 764, General Motors Bldg., 1775 
Broadway, New York 19. Circle 7-5171 





WANTED FOR EXPORT 





WANTED FOR EXPORT 
20 CATERPILLAR TRACTORS 


40 H.P. to 150 H.P.; new; recon- 
ditioned, or surplus; must be guar- 


USED CARS FOR SALE 





WHOLESALE 


anteed in perfect working condi- 
tion. Submit illustrations and indi- 


When In Cleveland 
See Us 


1937 to 1947 
ALL MAKES 


cate prices and best deliveries. 


Betterby, Inc. 


230 Fifth Avenue New York 1, N. Y¥. 








NEW CARS WANTED 


WANTED—1947 Cadillac 62 convertible 
coupe. Price no object. Anderson Auto- 
mobile Co., Peoria, Illinois. 





The Norton Motors Co. 


6500 Euclid Ave. Cleveland 3, Ohio 

















AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A new type wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with R. S. 


We Buy New 
KAISER - FRAZER 
CARS 





North Broad St. You can buy one 
or two hundred cars. All makes 
and all models. Shipping arrange- 
ments made on request. Sales held 
every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 


Automobile Auctioneers 
CASH FOR YOUR CAR 


BONDED BONDED BONDED 


Also All Other °47 
Cars, Trucks 


SOUTH SHORE MOTOR 
SALES 


7320 Stony Island Ave. 
Chicago, Ill. 
Phone Butterfield 5600 








WHOLESALE 


250 CARS—'47 to °39 
ALL MAKES AND MODELS 
Large Selection of Late 
Model Convertibles 


IRVIN SACHS 











DEALERSHIP FOR SALE 


NEW CAR AGENCY in Arizona now oper- 
ating in fine quarters under reasonable 
lease. Now showing profit. Owner must 
sell due to other business interests. $25,- 





000 will handle. This won't last long. 
Reply to “Sox 1718, c/o Automotive 4589 Chestnut St. 
News, Detivit 26. 


PHILADELPHIA, PA. 
Phone or Wire Allegheny 4-4450 
“Philadelphia’s Largest Used Oar Dealer’ 


DEALERSHIP FOR SALE, including real 
estate (now handling Ford)—-Exceptional 
opportunity. Box 1724, c/o Automotive 
News, Detroit 26. 





FOR SALE, GARAGE, GAS STATION— 


Modern bump and paint shop. Doing good = 


Evan), in Philadelphia, Pa., 3900 / 
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AUTOMOTIVE NEWS, MAY 12, 


USED CARS WANTED USED CARS FOR SALE ~ TRUCKS FOR SALE 





1947 


1 
PARTS FOR SALE 





WHITE TRUCK or tractor 6x6 with wench. 
Ten 1100x22 tires, 202 H. 
than 3,000 miles, new condition, 
cab. Price $7,000. C. I. Whitten Trans- 
fer Co., Huntington 17, W. Va. 


FOUR MODEL 240 





AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 347400. 















WE NEED CLEAN USED CARS, '36 to 
‘47. Advise with description: and prices. 
McCreary and Henry, 617 17th Street 
Beaver Falls, Pa. Phone 2700. 





Hendrickson truck 








Model Oars 


CAR AUCTION | 











field body, 
9:00x20 tires; 
dition. 
1944 G.I. Chevrolet 1%-ton with 
H. D. Hi-Way 1080 Digger mounted 
on utility body, all in new condi- 
tion. Has had very little use. $7,000 


TRIANGLE MOTORS 


Cedar Springs & Maple 
DALLAS, TEXAS 


Mi2 Braden’ winch, 
all in perfect con- 


Toledo Car Auction 
2802 Summit St. 
TOLEDO, OHIO 

MA 6121 (Nights) 


We have on hand and can deliver as 
many clean 1939 to 1947 cars that you 
want anywhere in the United States. 
Wholesale List of Cars and Prices Mailed 

Weekly on Request 


SAM GREENFIELD CO. 
6619 Euclid Ave. Phone HE. 0231 
j Cleveland, Ohio 


- 








ON THE ‘‘MASON-DIXON LINE” 


AUCTION 


For Dealers Only 
EVERY MONDAY 


Schaefer-Connell Co., Inc. 


103 N. Main St. New Albany, Ind. 
Also Every Thursday in Indianapolis, Ind. 





TIRES WANTED 


TRUCK TIRES WANTED 


750x20—8 OR 10 PLY 


We will buy new or used, if used have 
at least 75% tread. Write or wire at once 
quoting prices. 


L & L AUTO CO. 
126 N. Elm St. Butler, Pa. 











TRUCK EQUIPMENT WANTED 











WANTED 


Dodge truck cabs or Plymouth 
cabs from ’39 to ’47. 


Quote price condition and if 
complete. 











AUTO AUCTION 


Every Thursday, 12 Noon 
Dealers Only 


Sale Fee $5 Phone R-731 


NEW TIRES FOR SALE 





NEW TIRES FOR SALE 


1100x24—12. ply 
1100x22—12 ply 
1200x12 14 ply .......... 117.00 


Hometown Sales & Service. 
Inc. 


4. B. LEATHERS, Manager 1100x20—12 ply “oe 
MT 000 veseees A . . 
American Legion Grounds saenene as aay asi ee KAPUS GARAGE, INC. 
Oxford Highway Durham, N. ©. 825x15—12 ply 61.00 


Superior, Wisconsin 





Brand New Tubes Corresponding 
Sizes Priced Equally Low 
Quotations on Request 
F.O.B. Albany, New York 











AUTO AUCTION 


PARTS WANTED 








INSIDE Don Allen Chevrolet 
Every Monday ALBANY. NEW YORK WANTED AT ONCE 
12:30 O’Clock 100 MOTORS RXO HERCULES 





New or Reconditioned 


BANK CHEVROLET CO. 


735 Montgomery St. 
San Francisco 11, Calif. 


DEALERS ONLY _ i, ca eee 


TRUCKS FOR SALE 
wea a ele 4 good | DIAMOND T WRECKER with 44,000 ac- 


tual miles, heater, new tires, motor com- 
last sale. pletely rebuilt. Wrecker in excellent con- 
dition. $2,500. B & D Body Shop, 2900 





Join the Crowd at Linden Ave., Dayton, O. _____S | WANTED—Right rear fender, trunk lid 

ies and trunk compartment pan for ‘41 

2 WARD LA FRANCE, late 46-47 model] org T : oe 

Woodruff Motor Sales D-1 tractors. New, complete. List $7,233 png “ance ae to 


P. motor less 
closed 


USED CARS FOR SALE tractors, three of them are 1940 trucks 
W H oO - E ~ A L E and one 1939. All are equipped with 

Cummins four-cylinder motors in good 

Large Selection of Clean, Late condition, 10.00x20 duals rear, 9.00x20 


front. Will accept $10,000 for all four or 


. a é , E « 
McDermott Motor Sales Co. “too Nana "Ave, Wan Dalen, 
EVERY SATURDAY—1 P.M. 6535 Carnegie Henderson 6380-81 Minnesota 
Dealers Buy—Everyone Can Sell 
NEW AND USED CARS 
SALE UNDER-COVER 5-Ton Marmon-Herrington, oil- 





PONTIAC 


PARTS WHOLESALE 


25% discount to all garages. 
Fast shipment, 


prompt courteous service. 


We ship anywhere, we want your business. 


DICKINSON-WALLACE 
12740 Gratiot 
Detroit 5, Michigan 
PRospect 5000 








BRAND NE 
JEEP ENGINES 60 


Complete With 
Carburetor 

Oil Filter 

Fan Belt 

Fly Wheel 

Spark Plugs 
Intake Manifold 
Exhaust Manifold 
Pressure Plate 


$166.20 


FOB Cambridge, Mass., 


Willys-Boston, Inc. 


1039 Commonwealth Ave. 
BOSTON, MASS. 


WwW! 
H. P. 


Generator 
Starter 
Distributor 
Water Pump 
Coil 

Fan 

Clutch Plate 
Fuel Pump 


Warehouse 








NASH PARTS 


LARGE STOCK OF MECHANICAL 
AND BODY PARTS 
Out-of-town Mail 
Orders Filled 
The Same Day 


25% DISCOUNT TO DEALERS 


NASH CENTRAL 
MOTORS INC. 
3705 Carnegie 
CLEVELAND, OHIO 








CONTACT US FIRST 


For Your Hard-to-Get Parts 
Write! Phone! Wire! 


Brakes, Clutch, Transmission, 
Starter, Generator, Carburetor 
and Shock Absorber service. 
Complete Machine Shop Service. 


MeDaniel Auto Parts Co. 
4930 Southwest Ave. 


ST. LOUIS 10, MO. 
Telephone Sidney 5400 




















and $7,251. Now $4,885. Phone, wire Pray ~ a rece 

415 W. Main St. Montpelier, Ohio! w. 4” Peck, Peck’s Auto Sales, Colum-| URGENTLY NEEDED. Will pay premium SHOP EQUIPMENT WANTED 
bus, Mississippi. price. Left rear quarter panel. Olds |PARTS BINS — Used, 8 standard make 
1940-90 convertible coupe. Ralph Pon- 7x3x1 in good condition. Public Service 

_ tiac, Rochester, N. Y. Parts Company, Liberty, New York. 








MUST HAVE QUANTITY of Army Ford 
cargo front axles, also %-ton jeep, rear 
axles and other army vehicle parts. We 
have for sale quantity of 750x16 41 and 
42 Dodge army wheels. Wilkinson 
Wrecking Co., Box 116, Ocala, Fla. 


PARTS FOR SALE 


ATTENTION: 
Garage Men—Used Car Dealers 


New HUDSON Engines 


WHOLESALE 
Available for 1940-47 6 cyl. 


Mail Orders Handled Promptly 
Write or Wire 


Ferguson-Wells, Inc. 
5005 Euclid Ave. Cleveland 3, O. 


AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Indiana 


12 O'CLOCK NOON—APPROX. 185 CARS SOLD LAST WEEK 
Buy and sell with confidence where your price is our price. Our only 
guarantee is that you must be satisfied. Wire us for hotel reservations. 
Drive-away service to all parts of the nation. 


WEBSTER-MARKER MOTORS 
324 W. MAIN ST. FORT WAYNE, IND. 


Col. Carl E. Marker and Col. Lee Drawhorn, Auctioneers 


















LOOK — LOOK — LOOK 


Just arrived large quantity of White Sidewalled tires (one side). 


600x16 $21.82 650x115 $27.02 
650x16 $27.58 700 x15 $31.49 


700 x16 $32.10 
(Plus Excise Tax) 


ALL PRICES F.0.B. DENVER 
25% DISCOUNT TO DEALERS 
10% DEPOSIT REQUIRED WITH ORDER, BALANCE C©.0.D 


KELLER MOTORS 








PONTIAC 
Parts Wholesaler 


Thousands of items in stock. Prompt 
courteous treatment. 25% Discount to deal- 
ers on regular discount items. We ship 
everywhere. We can help you. 


THOMS PONTIAC 


Phone Forest 8992 
5225 Delmar Blvd. 
ST. LOUIS 8, MO. 


2750 West Alameda 


Denver 9, Colorado 











DE NEG SPARK PLUGS—Retall 85c. Get 
acquainted price, box 10 delivered $4.50. 






THE A t Al IC’ I ION IN THE Superior product, thousands in _ use. 
FINEST u oO UNITED STATES Easy starting, less gas used. Guaranteed 
99 percent foul proof in normal motor. 





DeNeg Chemical Co., 314 Watts Bidg., 


Birmingham, Ala. 


NOW OPERATING IN MODERN BUILDING 





E WEDNE DA O’CLOCK FOR SALE—Globe free wheeling hoist, 
very eee never used, cost $360, take $300; also 
NOON $400 worth of new Willys civilian jeep 

UY WITH VER AR parts, half price (old price); $200 worth 

5 @ E ¥ Cc of 1947 Crosley parts, half price. New 
CONFIDENCE GUARANTEED steel G & F salesman’s desk $35 and 





new steel desk 60 by 36 $85. New three- 
drawer steel file cabinet $35. Twelve new 
Lyons metal parts bins, $40 each. De- 
livery in Peoria. Anderson Auto, Peoria, 











ANY BANK OR FINANCE 
COMPANY IN INDIANAPOLIS 


OUR REFERENCE 







GENUINE FORD PARTS. What you want 
we have. Orders filled the same day. 
Clem Davis, Inc., 901 E. Michigan Ave., 
Jackson, Michigan. 


VAN BODIES FOR SALE—Twelve foot, 
full van ali-steel bodies, FOB Albany, 
New York. $500. Don Allen Chevrolet, 
104 Central Ave. 





WE HAVE DEALERS CONSIGNED CARS IN STOCK AT ALL TIMES. 
CALL US—WE HAVE JUST THE CARS YOU NEED. 
PRICES ARE RIGHT. 


STUART & RAMP, Inc. 
Indianapolis 










1011 N. Pennsylvania Riley 8781 









SHOP EQUIPMENT FOR SALE 


GARAGE EQUIPMENT FOR SALE. Man- 


by front end and frame machine (with 
tools), Van Dorn valve refacer, South 
Bend lathe (on casters), engine stand, 
hydraulic press, brake shoe punch, brake 
drum lathe, wheel balancer, Firestone 
battery charger, wall charger, floor jack, 
United Motors tune-up equipment, bench 
groaner, work benches, bench grinder, 
one glass front cabinet, one bank of 


small wooden bins. Priced to sell at 
$3,000. H. M. ‘‘Red’’ Easley, 1048 
American Ave., Long Beach 2, Calif. 
Phone 668-209, Res. 863-93. 


Stadium 3730 





| 
| 





100 S. Clinton St. 





63 


SHOP EQUIPMENT FOR SALE 


MARQUETTE Hi-Rate charger, model 170. 
$145; bean wheel balancer, $145; Bar- 
rett drum grinder, model 25, $345; Unit- 
ed Motors ignition analyzer, model 148, 
$45. All late model items in good con- 
dition (must sell). Kastner Brothers, 
Mauston, Wis. 





FOR SALE—14 parts tables, used for 
Chevrolet parts, equipped with glass 
and metal dividers. Price $48 a piece. 
Will sell one or all. Harry May Chevro- 
let Sales, 905 S. Monroe St., Monroe, 
Michigan. 


FOR 
erator, 


SALE—Slightly used Acetylene gen- 
50 pounds. Generator capacity 
50 cu. feet per hour. Mariemont Inn 
Garage, West Street and Madisonville 
Road, Mariemont, Ohio. 


AUTO EQUIPMENT FOR SALE 


ONE HEAVY DUTY, automatic feed, 
Reiss, type UAL, brake drum lathe, com- 
plete with A.C. single phase motor. Can 
be seen daily in operation. $175. Herman 
Goldstein, Inc., 460 Broadway, Brooklyn 
11, New York. 

FOR IMMEDIATE SALE-—1943 model 

195-82 floor type Bear front end machine. 

Perfect condition, complete. $950. Byron 

Stout Co., Inc., 1214 East Douglas, 

Wichita, Kansas. 





TOW PILOT—$17.50 
(Dealers) 
Improved 1947 Model 
RED ARROW BARS—$33.82 
Complete with Guide Cables 


Tow Bar Sales Company 
FACTORY DISTRIBUTORS 
Chicago 6, Til 





AIRPLANES FOR SALE 


EX. 5800 | 1946 ERCOUPES, new and used. Two pas- 


senger, 75 hp. Delivers, $3,487, in Phila- 
delphia. Will sell new Ercoupe, $3,145, 
used Ercoupe, $2,945 cash, or will trade 
new car for part payment. Also have 
North American Navion for cash or 
trade. List price Philadelphia, $8,100. 
For information call W. Foxall MacElree, 
Wayne, Pa. Wayne 2100. 


BOATS FOR SALE 


BOATS FOR SALE—1940 Chris-Craft like 


new. Ash trays, cigar lighter, radio, 
etc. Length 22’ overall, 773” beam, 20” 
draft. Top speed 50 mph. Must be seen 
to be appreciated. $4,500. Ed’s Sales and 
Service, Washington, Illinois. 


AMBULANCE FOR SALE 





1942 CHEVROLET streamline ambulance. 


Perfect condition, fully equipped, 30,000 
actual miles ($2,500 FOB Portsmouth, 
Virginia). Phone 3529, H. C. Nash. 


ANTIQUE CARS FOR SALE 








1907 PACKARD SEDAN—Running condi- 


tion. 5 good tires. Model V-4 cylinder, 
ear in original conditions. Sell for best 
offer. 300 E. Pershing, Springfield, Mo. 


ACCESSORIES FOR SALE 


BEAUTIFUL TAILORED satin-twill seat 


covers installed in your own garage. We 
furnish samples—you take orders. 10 
day delivery. Tuffy Seat Cover Co., 2506 
S. Michigan St., South Bend, Ind. 


IMMEDIATE DELIVERY—Gorgeous nylon 


seat cover fabrics. 
Navy, burgundy, brown and maroon. 
Samples and prices upon request. Liss 
Brothers, 710 N. Niles Ave., South Bend. 
Indiana. 


and satin - twill 





MISCELLANEOUS 


ENGINE RE BUIL DIN G—Crankshaft 


grinding and metalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 








me ee ee ee 





DOC GREINER AUCTION 


THURSDAYS, 12 NOON 


Dealers now you can buy cars at the right price as must of the cars tw 


be sold are being brought in by new car dealers. 
cashiers checks or letters of reference from your bank, 


checks, 


Bring cash, certified 
unless 


we have done business with you in the past. Wire for hotel reservations. 


COL. CARL MARKER, AUCTIONEER 
100 CAR STOCK FOR WHOLESALE AT ALL TIMES 


DOC GREINER—THE FLYING DUTCHMAN 


Madison at Seventeenth 


To Mr. Used Car Dealer 


(who has not already joined NUCDA ): 


If you are in this business to stay and you are 
not a “fly-by-night”, let us tell you why 1600 
dealers have joined our Association. Just tear 
off this corner ad and mail it to us. We will 


send you the facts. 






Toledo, Ohio 
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(Address) 


NATIONAL USED CAR DEALERS ASS’N, Ine. 


1028 Connecticut Avenue, N.W. 
WASHINGTON 6, D. C. 


Adams 6397 





—-----—-—-—-----------4 


(Name) 








Seen in the best places 


ight across the map 


be) © HUDSONe 


Pan!) & Crees 
ie le 


ii 


Nebraska—The Campbell Motor Company has this big. 
modern building to handle a big Hudson selling and 


servicing program in Omaha. 


Qregon—In Newport, this ultra-modern building of the Williams 
Motor Company houses an outstanding and progressive Hudson sales 


and service operation. 


ROSS the continent east to west or north to south— 
stop in any important community— you ll find 
Hudson “at home” in conveniently located. well identi- 


fied and thoroughly equipped dealer establishments. 


This fact is part of the rapidly growing proof that 
“Hudson means business,” and that Hudson planning 
soundly provides for today and tomorrow as well as for 


the long-range future. 


Three thousand responsible business men in communi- 


ties from coast to coast, and from Canada to the Gulf, 


New Mexico—“One of the finest in the Southwest.” 
Hudson’s home in Carlsbad is this attractive building of 


the Valley Motor Company. 


LR Dba) 


Connecticut—A father and son combination heads the Grippe 
Motor Company, up-to-date Hudson sales and service center in this 
well equipped building in New London. 


have set themselves with Hudson for a new day in 


automobile sales and service. 


We will continue to back these forward-looking men 
with sound planning, fine product and effective advertis- 


ing and merchandising help. 


DSON 


HUDSON MOTOR CAR COMPANY, DETROIT 14, MICH. 





ruthwest. 


building of 


ie Grippe 


ter in this 





